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USH FLOW CONTROL SYSTEM 
ANTICIPATES OUTSIDE WEATHER CHANGES 


Now thrush Flow Control System is complete for every job — and more com- 
temperatures which provide sufficient radiant heat at all times to entirely prevent the con- 
dition known as “cold 70.” Let us tell you more about it. 


Thrush Flow Control System is the simplest and most dependable means of forced 
circulation control ever devised. Only one Flow Control Valve is used. Easy to in- 
stall on old or new plants. On new work the reduction in pipe sizes completely off- 
sets the cost of Thrush Equipment. You will increase your business and make better 
friends by installing and recommending the complete Thrush Flow Control System. 


SD a 
Ge ad 










‘® 


} 


ft i. A. THRUSH & CO., BOX 459, PERU, IND. 
Please tell us more about the complete Thrush Flow Control System. 
NAME : 
ADDRESS | = 
CITY 










MAIL COUPON FOR MORE INFORMATION TODAY! 
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Vogel Number Ten—For comfort 
stations, schools, semi-public and 
public places. 








Vogel Number Ten-A—Same as the 
Vogel Number Ten, except tank is 
concealed behind wall. 
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Neuse Vogel Cuifits have Srerthing. 


* A SCHOOL OR FACTORY CLOSET SHOULD HAVE 


VOGEL Number Ten and Ten-A Closets for 


schools, institutions and comfort stations, 
are economical in use of water, simple in 
construction and seldom require repairs 
or adjustments. These features make them 
ideal for school installation, either on new 
jobs or replacing old closets which are 
now out of date. There is a tremendous 
amount of school building going on now. 
Cash in on it with Y@GEL Number Ten and 
Ten-A Closets. 


YOGEL Number Five Closets are tough, 
durable and economical. They will stand 
up under the hard usage closets receive 
in mills and factories. They are built to 
“stand the gaff”. 


JOSEPH A. VOGEL 
COMPANY 


Wilmington, Del. 
St. Louis, Mo. 





Vogel Number Five sane For installa- 
tion in Mills nd Facto D nls and 

conomical Ce n be sone emi-frost-proof 
by use of Number One Valve. 
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Seldom will you find two plumbing, heating or air condition- 
ing installations alike in every respect. One will be a simple 
piping job — another will entail severe fabrication of pipe or 
sheets — in the third you may encounter corrosive conditions, 
which, unless provided for at time of installation, will cause 
early failure, excessive repair cost and probably an unprofitable 
argument with the customer. 

Many engineers and contractors are preparing for all types 
of installations — are putting themselves in line for increased 
business with the complete line of Republic pipe and sheets — 
steel for ordinary service, copper-bearing steel for conditions 
of atmospheric corrosion, Toncan Copper Molybdenum Iron for 
resistance to all types of corrosion, 
and Enduro Stainless Steel for appli- 
cations that demand the best in ma- 
terials. All are uniform, ductile and 
easy to fabricate at a profit. Write 
for complete detailed information. 


GENERAL OFFICES... 





When writing Republic Steel Corporation for further information, please address Department D.E. 





In Clark’s new Paul Revere Restaurant, 
Cleveland, Ohio, a basement view of which 
is shown above, heating and water lines and 
smokestack are Toncan Iron Pipe. All sheet 
metal work is made of Toncan Iron Sheets. 


Republic Steel 


CLEVELAND, OHIO 
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hitthen wakes me tired 








IGHT now, while you read this, 
some housewife near you is 
probably longing for a modern, step- 
saving kitchen. She’s a prospect for 
a Crankfficient kitchen. Next door, a 
family may be wondering “what to 
do”’ about that out-of-date bathroom. 


See our exhibit at the National Association of Master Plumbers Convention. 





appeals strongly to cus 
tomers and starts you on 
the road to even bigger: 
profits by CranEquipping 


the home throughout. 












Down the street, Mrs. Jones is think- 
ing how nice it would be to have a 
modern laundry in the basement. 
Two blocks away, John Smith has 
come to the conclusion that he needs 
a new heating system. 

These people want what YOU have 
to offer—when you handle the Crane 
line. Crane, with its 7-Point Plan, 
shows you how to reach interested 
prospects—and how to turn their de- 
sires into profits for yourself. Crane 
enables you to sell the complete job, 
bringing you more sales per house- 
hold ... more sales per month and 
per year. Investigate now—find out 
for yourself why the Crane way is the 
easier, quicker way to better business. 


Atlantic City. New Jersey. May 24-27, Booth Nos.: 73-74-75-76-103-104-105-106. 
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tl more Efficient” 





The Password to more 
Profitable Sales 


“Crane” is the word that opens doors for 
you—makes buyers easier to convince. That’s 
a big advantage to start with. But remem- 
ber, Crane offers you the 7-Point Plan for 
'37—seven tested tools for putting yourself 
ahead, including the new Crane Kitchen 
Planning Guide that gives you just the data 
you need to sell. Ask your Crane Represent- 
ative for full details of the points below: 


UNQUESTIONED QUALITY—- PRICE AND MANAGEMENT 
An extensive line of products SERVICE—The Crane accurate 
guide to correct pricing, backed 
by management helps. 


with quality predominani 


COMPLETE STOCKS—-Con- 
veniently located—backed by PLANNING GUIDES—Remov- 
; display rooms to help you sell. ing sales obstacles and help- 


ADVERTISING NATIONALAND ind YOu Sell the complete job. 


LOCAL-—-A continuous cam- FOLDERS AND DIRECT MAIL—. 


paign reaching your prospects, A wide variety of folders, cat- 
designed to create a demand for alogs and direct mail pieces fur- 
your services. nished to you. 


DISPLAY MATERIAL—Posters, window 
displays, job signs, and display service. 


‘CRANE: 


CRANE CO., GENERAL. OFFICES: 836 SOUTH MICHIGAN AVENUE, CHICAGO 
Branches and Sales Offices in One Hundred and Sixty Cistes 


VAI FITTIN “AREICATED PIPE, PUMPS. PLUMBING AND HEATING MATERIAL 
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POINT No. 4 


in Crane’s 7-Point Plan—the 
most complete catalog and 
pricing service in the industry 


BATHROOM: 


ry 
it BS 24 stvies 





white ind in 8 col- 

ors; porcelan i} ]- 

lay T 

lamele vid 

cast 1ron: see Bath Section in vour 
Crane Price Service (Catalog. LAV A- 


PFORTES: Over 100 stvies; ot marble, 


itreous china and enameled cast tron; 


vhite. colored. variety of trim: nev 
stvle cabinets. dressing tables. and tix- 
tures: see the Lavatory Section of vour 
(rane Price Service Catalog tor de 
1 a 7 
trails. WATER CLOSETS: Over O 
models: white and colored itreous 
as call +] ’ , _ ' bs 7 
Ina, Weill, Oor, automati irTOst 
. fe] ] " " ».4% ’ 7 ; 
proof modeis;: low na iv Cunks, 
] rf ets. Se traps S ) I 
blowout: bidet flashing 
see \\ iter \ rs ‘ j ) ‘ 
Price Se f 


HEATING: (oui, | 


OkKeE, OL ANG 


| 

bottlers ror steam of 
ft ite 1d1ation 
rf to it 


\dration shieids, 





et SEE Heating Se( 
tion ot vour Crane Price Service Cata- 


log for details 


LAUNDRY: [ubs, 


1 tubs, vitre- 





ous china, porcelain 

wll-clav , porcelain 

enameled onrigid cast 

iron; single, double 

tripic oOnpart- 

ments: trames, trimmings, cc see 

Laundry Sectior ft vour Crane Price 
Service | italoyg tor lerails 


KITCHEN? (om 


| 

nlete lime rf sINnkS 
a qm ~*~ 

most Te 

nm America » SI 

! 

ES I i ) n 
maAtii¢ i | 

'} } i 

inet 5 Mery, Dutier pantt 
sin f ) 1 
line f if 
you to sell complete kitchens. See 
; ; ’ ' ’ \~ 1) ‘ se” ~*¢ ‘ “.? 
your Cran rrice Ss Og 
for deta! 


VALVES AND FIT- 


PME TINGS: Mose complete 
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Increase your profits with JL 
STEEL 





eS : 
TIME 
TROUBLE 


and 


MONEY a 
... 1 buy all my pipe from my Jal. Distributor” 


“My Jones & Laughlin Distributor .. . inside and out, and the mill 
always gives me the kind of service _ threads are always true. It cuts and 
I need. When I call on him for pipe, ‘threads easily and accurately . . . 
I get the kind I want...when I saves me hours on every job I do.” 


want it. That has saved me a lot of You, too, can save money and 


time and money. turn out better work in less 


“And you can’t beat J&L J&L time. Buy J&L Pipe... from 
Pipe. It’s clean and smooth PIPE your J&L Distributor. 


This pipe handbook—SP s— JONES & LAUGHLIN STEEL CORPORATION 


gives you detailed specifica. 
PITTSBURGH, PENNSYLVANIA 


tions and designing date 


Write for your copy today, 
on your business letterhead MAKERS OF HIGH GRADE IRON AND STEEL PRODUCTS SINCE 1850 
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FIRST SHOWING 
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Here is the first announcement of the new 
International Trucks in the gleaming metal dress 
of today and tomorrow. Here are eye-values that 
tell their own story, ultramodern styling to 
please every owner and driver, your customers 
and the general public. But eye-values are not 
the whole story; more important, in these new 
trucks, are new values underneath the surface. 

Consistent International policy, adhered to 
through more than 30 years of ALL-TRUCK 


manufacture, is ree peacaetee that an a ae ape ol 


INTERNATIONAL TRUCKS 





«ae ‘ian of Sadiako major news story 
for the transportation world—a personal 
news item for every user of trucks! 


Illustrated: 1'2-ton Model D-30 with special panel-stake body. 





brings also advanced engineering throughout 
the mechanical product, 

New standards of utility and performance are 
offered you in every model of this new line, in 
sizes ranging from the Half-Ton unit up to 
powerful Six-Wheelers. The new International 
Trucks are at your service, on display at Inter- 
national dealer and branch showrooms. Folders 
describing sizes and styles used in your own 
a gtd work will be sent on request. 


ERNATIONAL HARVESTER COMPANY 
chiga Chicago, Illinois 
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Eilers is practical air con- 
ditioning for the home of medium size. 
The Fitzgibbons ‘‘Split-System”’ Boiler- 
\irconditioner supplies cleaned, tem- 
pered, humidified and circulated air to 
selected rooms, and economical steel 
boiler radiator heat to other rooms (such 


as kitchen, laundry, bath and garage). 


In addition, it provides YEAR-’ ROUND 
TANKLESS HOT WATER SUPPLY—at 
remarkably low cost. 


The entire unit, including burner or 
stoker, is concealed beneath a beauti- 
fully enameled jacket that harmonizes 
perfectly with any basement decorative 


scheme. 


Cash in on this Fast-Selling Unit 


Sell your burner with this modern unit 
which so many home owners find ideal 
for their requirements. Write today for 
the catalog describing the Boiler-Air- 


conditioner. 


Fitzgibbons Boiler Company, Inc. 
General Offices: 
Architects Bldg., 101 Park Ave., New York, N. Y. 
Works: OSWEGO, N. Y. 


Branchesand Represeatativesin Principal Cities 


Distributed in Canada by 
FESS OIL BURNERS OF CANADA, Ltd. 


Toronto and Montreal 
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A Fitzgibbons Boiler-Airconditioner, fired by an oil 
burner, installed at the New Haven, Conn., home of 
Professor H. Leroy Baumgartner of the Music Depart- 
ment of Yale University. Sale and installation were 


made by the New Haven Coal Company. 


FITZGIBBONS 


BOILER-AIRCONDITIONERS 
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YOUR CUSTOMERS WANT 


water. More than half the homes in the 


eae wants a constant supply of hot 


country do not have it. This is a big market. Now, 


inexpensive regulator-equipped Anthracite water 


heaters make this an immediate active market 


. for the heating contractor. Regulators keep the 


water at the desired temperature. They eliminate 


trips to adjust drafts. They do this at '5 the cost 


of the same service with other fuel. 


The drive is on 


Thousands of Anthracite water heaters with reg- 


ulators are being, and will be installed through 


the efforts of Anthracite Industries, Inc., equip- 


ment manufacturers and coal dealers. You are 


the first to benefit from the triple profit on the 


water heater, the regulator and the installation. 


A ready-made market 


In addition to this market, you can sell regulators 


to thousands now using Anthracite water heaters. 


They cost so little that your customer can now 


afford the convenience of abundant hot water. 


Cooperate with your local coal dealers. They are 


profitable sources of new business. 


Anthracite Industries’ advertising plus a field 


force of trained heating men are fostering thou- 


sands of heating plant modernization jobs and 


new Anthracite equipment installations. Go after 


this market, too. Ask for any help you need. 


Anthracite Industries, Inc., Chrysler Building, 


New York, 


Me Be 


Fenn ylvania 


ANTHRACITE 


WATER 
HEATERS 


- Ol - 





PANTHRACITE | 
WATER HEATERS 


\ WHA REGULATORS 























® Water Heater regulators approved by Anthracite 
Industries Laboratory are manufactured by: 





American Radiator Company bk. J. Deegan Mfg. Co. 


1) West 40th St.. New York 291 E. 134th St.. New York 


Fulton Sylphon Company James Regulator Company 
Knoxville, Tenn. Pottsville, Pa. 








National Regulator Co., 2317 Knox Ave., Chicago, Hl. 
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QUALITY buying is coming back strong. More and more 
buyers are insisting upon fittings which match the 
beauty and quality of their Kohler fixtures. 

Your customers will like Kohler fittings. Only best 
materials, high craftsmanship yield fittings of Kohler 
merit. All are cast in brass of high copper content. 
Valves have double threads for quick opening and 
closing with finger-tip pressure. Threads are cleanly 
and deeply turned, insuring long life. Waterways are 
cast large and all fittings are inspected at each step 
of manufacture. The surfaces are smoothly buffed be- 
fore receiving the heavy coating of chromium which 





ae 





makes Kohler fittings lustrous and so easy to keep 
clean. 

Yes, quality is in style again. But that doesn’t mean 
high prices. Kohler quality can be obtained at no extra 
cost. A national advertising campaign is telling the 
public that good fittings are important... that Kohler 
fittings are better. Stock Kohler fittings — fixtures too! 
Cash-in on the swing to quality buying. Kohler Co. 
Founded 1873. Kohler, Wisconsin. Shipping Point, 
Sheboygan, Wisconsin. 

We invite you to visit the Kohler exhibit at the National Conven- 

tion of Master Plumbers in Atlantic City, May 24 to 27. 


KOHLEROFKOHLER 


PLANNED 


PLUMBING 


AND HEATING 
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every type 
markable 


of water. 
ing bypass. 


to meet the 


water 
achieved by design 
which eliminate needless wast2 
Patented self clean- 
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Watrous flush valves are built 
in diaphragm and piston types 


requirements of 
of building. Re- 
economy is 
features 


Simple screw driv- 


er adjustment changes length of 
flush for maximum efficiency. 

















W° WON'T guarantee that you will look exactly like this if 
you use Imperial plumbing products, but we do suggest 
that your inward satisfaction will be unmistakably registered in 
about this manner. 

These are products that Master Plumbers enjoy handling 
because they are easy to sell . . . because they are profitable 

. because they render customer satisfaction. 

As you study the various outstanding features of Watrous 
flush valves, of Imperial floatless electric sump pumps, of the 
broad line of liquid soap appliances, you can readily appreciate 
why they are a source of satisfaction to Master Plumbers as well 
as for the ultimate purchaser. But as you study the mechanical 
features that have been so important in establishing the fine 
service records of these products, we want you to think also of 
the organization back of them. 

For almost 50 years now. the Imperial organization has been 
building a reputation for outstanding brass and bronze prod- 
ucts. All of these years of engineering research, of building 
up unsurpassed production facilities, of developing an organi- 
zation that is known for a policy of liberal fair play, have re- 
sulted in a most favorable acceptance of Imperial products by 
the plumbing trade. 

We want you to know these products for we believe that 
you, too, will join the legion of Master Plumbers who are wear- 
ing the Imperial smile of satisfaction. You are invited to write 
for complete catalog information on any or all items. 


IMPERIAL BRASS MFG. CO., 1231 W. Harrison St., Chicago, IIL. 
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FLOATLESS ELECTRIC SUMP PUMPS - WATROUS FLUSH VALVES 
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Here is the floatless 
sump pump that is 
sweeping the country 
Thousands of them are 
going into residences, 
stores, apartments, in 
dustrial plants and 
other buildings where 
the idea of inexpensive 
basement protection can 
easily be sold. Pump 
ing starts when the 
water reaches the up 
per electrode and stops 
when the lower elec 
trode is clear. Listed 
and approved by the 
Underwriters Laborato 
ries. Six models for all 
sump depths, $39.50 up. 





There is a Watrous 
liquid soap dispenser to 
suit every requirement 

including centralized 
systems and portable 


types. 
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CHIEAGGO FAUCET NEWS 














2a b> 
» 4 “ad 


Issued Monthly by The Chicago Faucet Co., 2700-22 N. Crawford Ave., Chicago, III. 








{ii . : , 4 > + . . . + , : 
All parts of Chicago Faucets subsect to wear are incorporated in a stand- 
ardized, removable, interchangeable operating unit and are as easily 
ewahle as an electric light bulb 














Widely used for water coolers 
No. 684—Wall Connection Bubbler with oblong octa- 


gonal porcelain enamel bow! with Angle Stream nozzle 








with volume control screw and 






offset supply arm. Self-closing 





valve with metal cross handle. 







14-inch female connection. Back 


of flange to center of nozzle, 4!/5 






inches. Chromium plated. 




















A handy combination 
for lavatories 







No. 722—Combination Bubbler and 
Basin Faucet. Has Angle Stream noz- 
zle of approved design, with push-but- 
ton b_bbler valve and volume control 








screw. Basin faucet with either 
Quaturn or Klo-Self operating unit as 
desired. Compact and ornamental. 








Chromium plated. 























Class! 

. . No. 660—Winnebago Wall Foun- 

A complete line of equipment ie, Complete, nn to install, 
for every bubbler requirement including Angle Stream nozzle 


and offset arm. Bowl and trap are 
cast iron with beautiful lifetime 





Whether the need be for outdoor or porcelain enameled surface. ~ 
' : , . other parts brass, chromium piat- 
indoor installacion, either pedestal, A. Gieaeat tel, een 
wall or cooler type, there is a Chicago depth, 3 inches. Face of wall to 
: : front of bowl, 12! inches. Appro- é 
Faucet Bubbler to meet it. And In priate for any surroundings. “wo 








this equipment, your customer is al- 
ways assured of the long service and 
perfect performance of the famous 
self-contained, renewable Chicago A ‘‘swell’’ bubbler for use over any sink 
Faucet operating unit. The four 
bubblers shown at the right are but No. 145-658—Wall Connection Bub- 


bler with Angle Stream nozzle having 
















typical of an extensive and varied | 

li Wi h h b bbl volume regulating screw. Lever han- 
ene ith the bu er saies season dle. Self-closing valve. '4-inch female 
just ahead, we suggest that you write, inlet connection. Back of flange to cen- 
today, for full information and prices. ter of nozzle, 61/4 inches. Can also be 





had less flange for use on wash sinks. 






Nickel or chromium finish. 
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Fine craftsmanship is an 
ever living tradition of the 
whole Kupferle organiza- 
tion. Fine craftsmanship is 
the reason why Kupferle 
hydrants bought over a half 
century ago are still giving 
satisfactory service today. 
Fine craftsmanship is today, 
as always, the requisite for 


Ku 


quality and = satisfactory 
service. 


The Kupferle Company has 
passed its 80th year in busi- 
ness —an unbroken record 
of quality products and de- 
pendable service. 


FIRE HYDRANTS 

YARD HYDRANTS 
WALL HYDRANTS 
STREET WASHERS 
CAST IRON 

PLUMBING SPECIALTIES 


Send for Descriptive lists. 


Ale) "| Rem 40) 24°) m= 


mene 


St. LOUWts 


prentt 
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... But the Revere Copper 
Water Tube did not break 
An unusual occurrence of in- 
terest to readers of this publi- 
cation happened at the Hotel 
Ais a Bancroft, Worcester, Viass.. 
. last New Year’s Eve. Mr. 

Maurice Lawler, Manager of the Bancroft, tells the story. 
“For some time,” says Mr. Lawler, “our entire plumb- 
ing and heating system has been undergoing extensive 
‘To date, more than 20,000 feet of Revere 


Copper Water ‘Tube and Streamline soldered Fittings have 


rey AIM pI ‘ 


been inst illed. | am very enthusiastic over these products 
and so is Mr. Frank H. Wilhams, our engineer. Here is one 
of the reasons why: 

“O)n New Year's Eve 
Portland Street entrance Was pushed over. In its fall it 


a very heavy jardiniere at our 


crashed through the floor and landed 30 feet below in the 
basement. In its downward flight it struck a 2-inch line of 
Revere Copper Water Tube and Streamline Fittings which 
a deep well for the purpose of air 


was conveying water from 
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conditioning. Lhe impact was terrific and the line was torn 
from its hangers and carried down approximately eight feet. 

“Not only did the tube withstand the shock without 
breaking but the joints, while badly distorted, did not leak. 
[f the tube had split, or if the fittings had let go, which 
would probably have been the case in other types of piping, 
the water damage would have been very costly, as the line in 
question ran through the hotel stockroom. 

“In view of this remarkable performance, we are pleased 
to state that we fee] that our decision of two years ago to 
standardize on Revere Copper Water Tube and Streamline 
Fittings has been well justified.” 

It is indeed seldom that the toughness and quality of 
Revere Copper Water Tube, and the strength and tight- 
ness of Streamline soldered Fittings, are so spectacularly 
demonstrated mn scTVIce, But to those who Own or manage 
buildings, or who contemplate the construction of a build- 
ing, it Js Important to know that Revere Copper W ater 
‘Tube has these characteristics in addition to its inherent 
freedom from rust, less liability to clogging, and lower main- 
tenance expense, as compared with rustable threaded pipe. 

For data regarding Revere Copper Water Tube, write 
our Executive Offices, 230 Park Avenue, New York Citv. 








Revere Copper aad Brass 


FOUNDED BY 
PAUL REVERE 


Executive Orrices: 27 


New Beprorp, Mass. 





Parx Avenug, New York City 


Rome, N. 





INCORPORATED 


Mittus: BAtTimore, Mp Taunton, Mass. 


Derrorr, Mics. Curcaco, ILL. Sates Ovvrices in Paincrpan Ciries 
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WATER 


FEATURES 


*% For steam, hot-water or 
vapor heating systems. 

+ Specially designed for oil 
firing. 


Uses any regular type oil 
* burner. 


Attractive jacket, insu- 
lated against heat and 
sound. 


* 


PIERCE OIL-BURNING BOILER 


Ho Delwered 


No Heat loss through base 
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by Water 


RE you selling to homes trom 5 to 30 

rooms? Investigate these boilers that are 
designed especially for oil firing. They are the 
result of 98 years of Pierce heating engineering 
experience. They combine TWO IMPORTANT FEATURES never before 
obtainable in a single oil-burning boiler. 





The Pierce actually delivers more heat for use because it captures more of 
the heat from the flame and burning gases and applies it to the actual heating 
job. The firing chamber is completely surrounded by water—even at the bot- 
tom. There are no heat losses through the base. 


Check the illustration: See how the flame makes two complete passes 
through the water-surrounded firing chamber. Then note how the burning 
gases are drawn back and forth three times through narrow, water-jacketed 
flues. More heat is extracted. 


Proved in hundreds of installations, the Pierce is entirely automatic, con- 
trolled by thermostat. Operates with any regular type oil burner. Sizes for 
homes, apartments, office and industrial buildings—the only oil-burning boiler 
of its type with a range up to 3,000 feet of steam radiation. Mail the coupon; 
get the free booklet which tells all the advantages of this outstanding boiler. 


OTHER PIERCE PRODUCTS PIERCE BUTLER RADIATOR CORP. 


Oil-Burning Boilers 
Coal-Burning Boilers 


Stoker-Fired Boilers 
Ames Una-Flow Engines Syracuse, N. Y. 


Conversion Oil and Gas Boilers Radiation 
Ames High Pressure Boilers 


Steel Boilers 





a PIERCE BUTLER RADIA rOR CORP 
a 701 Nichols Ave.. Syracuse 
Send me, without obligation 
Folder and full information oO» Pierce Oil-Burning 
Boilers 


OIL- BURNING BOILER 


Mail this coupon today» 


I a? heating 
( i “ re m yiete pire 
f rerce atalog sneY ink you ‘> [ 


equipment 
Name... - 


Address.--++>: DE-M 


—~ FIRING CHAMBER 
Entirely Surrounded 


* 5-Way Heat Travel 
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TANK HEATERS SELL FASTER 
EQUIPPED WITH THIS REGULATOR! 


40% Profit on the Regulator Alone 








Ojfer your customers these (i IT MAKES ANY 
4 BIG ADVANTAGES i JANK HEATER 
AUTOMATIC 


1. Hot Water Always on Tap = 
2. Always Clean, No Rusty Water | 

3. Automatic —No Bother 
4. Makes Big Fuel Savings 


LUMBERS and Heating Merchants 
oleae report big increases 
in sales of this new ‘blue coal’ Hot 
Water Regulator and of Tank 
Heaters equipped with it. You can 
sell this new Regulator, confident that 
it will please every customer. For it 
assures owners plenty of clean, piping hot water at 
all times without fuss or bother, and at lowest cost. 


So 
Z 





COMPLETE SALES MANUAL, FREE. ‘blue coal has pre- 
pared a complete Sales Manual to help you build 
up your sales of this Hot Water Regulator and to 
reap the nice profits it brings. It shows you how to 
present the sales-making story of the extra con- 
venience and economy that the Regulator offers. 





The Manual also tells you how to use the big 
local advertising campaign, prepared for you by 
‘blue coal’, consisting of compelling direct mail 
material and a series of striking newspaper ads to 
run over your name. We will gladly furnish mats 
for these ads, free. They will identify your name 
with the far-reaching advertising which ‘blue coal’ 
is running in the interest of the Regulator. 


SEE IT AT “THE 1937 HOME COMFORT EXPOSITION.” 
The ‘blue coal’ Hot Water Regulator will be on 
display at the Convention and Exhibit of the 
National Association of Master Plumbers at 
Atlantie City, N. J. Be sure and see it. And write 
us for the Free Sales Manual and full informa- 
tion on how to profit by it. 


‘blue coal’ HOT WATER REGULATOR 


THE DELAWARE, LACKAWANNA & WESTERN COAL CO., 120 BROADWAY, N. Y.C. 


— 
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TRADE MARK REG VU. S PAT. OFFIC 


PIPE*> FITTINGS 










@ The STREAMLINE Solder Fitting is a cast bronze fitting ... rigid anc | y 
strong. More than that, and because it is made of tough unyielding bronze 
the pipe openings may always be machined to positive, accurate capillor 
fit for the pipe, and... they stay that way... perfectly round... even wher 
subjected to the intense heat required when the job calls for the use of ¢ 
higher melting point solder. No other fittings furnishes as much support fo | 


the pipe lines or as neat and workmanlike appearance when the job i 


done. They are more positive in use and more satisfactory for you to handle 


No special layout is ever required in the installation of STREAMLINE Fitting 


steam-fitter would install a STREAMLINE Tee or Elbow with its feed holes or 
the side opposite to that on which he is working .. . that’s horse sense, toc 

.and on reducing tees or elbows the hole is drilled in such a position tha 
it is always handy for the operator. 


Remember, too, that the feed hole is a far superior method for the insertior 
of solder than any other. In addition to being the most positive way of doinc 
it, it has an exclusive advantage in furnishing the operator with actual visua 
proof that the joint he has made is LEAK-PROOF . . . without resorting to ¢ 
pressure test. Properly performed, there is no guess-work about it. 


When the solder is inserted through the feed hole, capillarity causes it tc 
thoroughly bond pipe and fitting and to travel outwards to the end of the 
fitting where it immediately becomes visible as a complete ring around the 
pipe. THIS IS PROOF POSITIVE OF A LEAK-PROOF JOINT. IT SAVES BOTH 
WORK AND SOLDER. 





STREAML 


"IPE AND FITTINGS DIVISION 
STREAMLINE 1S THE WORD FOR EFFICIENCY. USE STREAMLINE FITTINGS 
M y : L L q = q ae A $ s C oF WITH STREAMLINE COPPER PIPE... ALWAYS. 


-ORT HURON, MICHIGAN 





| 
in order to make the feed holes more accessible. Naturally, no plumber o 
| 
| 
| 
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LET EM SPLASH! 

HOT WATER COMES 

CHEAP IN THIS 
HOUSE! 


























For easy summer profits, let your eye light on this 
line of B & G Indirect Water Heaters! Sell ’em now 
for summer operation—they offer the most eco- 
nomical method ever devised for heating year 
around domestic water. 


SAVE UP TO 75% To any owner who now uses a separately fired 
heater, you can offer savings as great as 75%— 
WITH ANY OF THESE 


without crossing your fingers! And what sweet 


B& GINDIRECT music that is to people fighting-mad over fancy 
water heating bills! 
WATER HEATERS B & G sets the pace for completeness of line as 


well as efficiency. For every situation there is a style 
and size of B&G Heater... external types for 
use with storage tanks... external tankless 
heaters ... and submerged heaters for in- 
stallation with and without storage tanks. 


Domestic water passing through a B & G 
Heater touches nothing but copperand bronze 
—non-corrosive, rust-proof. And for ample 
B & G Tankless Heater Capacity and quick recovery, B & G Heaters 
are noted far and wide. 


Send today for complete profit-information. 
Bell and Gossett Co., 3000 Wallace Street, 


Chicago. 


B & G Unitem Submerged Heater 





INDIRECT WATE 


Canadian Licensee: S. A. Armstrong, Ltd.. 720 Bathurst St, Toronto 
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NORGE | 


cuts 


by 


wesled 


H OME OWNERS can't escape heating costs— 
but the amount that must be spent for heating 
depends upon the kind of equipment used. 
For new installations or for modernization, 
Norge has a complete line of heating and air 
conditioning equipment that cuts costs to a 


minimum—sets new standards of efficiency. 


Norge heating units are not manufactured 
as a “competitive” line. They are the result of 
new engineering thinking plus a more ingen- 
ious application of basic principles. Investigate 
today. The heating plant will sell the house if it’s 
Norge heating and air conditioning equipment. 

NORGE HEATING AND CONDITIONING DIVISION 

Borg-Warner Corporation, Detroit, Mich. 


NORGE |; 


See the sensational 
New Rollator Re- 
frigerators, Con- 





centrator Ranges, 
Autobuilt Washers 
and Duotrol Ironers 
—the 1937 Perform- 
ance and atyle 





leaders. 
HC-6 
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CUTS HEATING COSTS 
AS MUCH AS 507 


Exclusive design of heat trans- 
fer unit makes possible a saving 
of up to 50° in heating costs 
for the average home now using 
old-fashioned equipment. 











NORGE GAS BURNER 


Cuts heating costs es much as 
50%. Triple-control gives 
economy never before possible 
with gas. Be sure to get full de- 
tails about this amazing burner. 











NORGE FINE-AIR 
CONDITIONING 
FURNACE 


Filters, warms, humidifies, and 
circulates air in every room of 
the house. Can be adapted 
easily to full summer air con- 
ditioning as well. Delivers as 
much as twice the usual amount 
of heat that old-fashioned fur- 
naces or boilers do from every 
unit of fuel. 


cleaner heat from cheaper coal. 


Feeding mechanism of exclusive 
Norge construction — trouble - 
free, dependable. Gears are 


made by Borg-Warner experts. 


NORGE COAL STOKER 2 
Gives uniform heat, more heat, — 


2] 


a 


Eliminates smoke, soot and ashes — 
because it burns fuel perfectly.. 


, 
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" Jobber Jones”, 


guide to better 
more depend 
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Kuhns Brothers Co. 
Malleable Iron Fittings Co, 








F May, 1937 DOMESTIC ENGINEERING 23 + : 


Have you received a copy of this new educational 
Book "Where Water Runs, Dollars Flow''? Written 
by outstanding authorities, it will help you do your 
job thoroughly, save and make money for you. Write iy 
for one of these profit making books today. Mailed | 
free to any dealer who has not 
already received a copy. | ; 

















? Never before have | >. — 
- . 4% opportunities to sell — / 
FIG.2739 d Myers Pumps and Water 
Bt | Systems been so numerous | . 
as they are today. With the : | 
national program to sell run- 
ning water to the rural market 
swinging into full speed, with 
rural electrification making rapid 
strides in every direction, with 
power company cooperation becom- 
ing more general, live prospects for 
Myers Pumps and Water Systems are 
here, there and everywhere. 
The Myers Line supports this wide market 
in a slendid manner. Complete style and 
size range. Outstanding quality. True opera- 
tion economy. Exceptional durability. Fa- 
vorable prices. Dealer distribution only. H ere 
are the factors that place the Myers Line out in 


front for sales and profits. Write or wire for full details. 


The F.E.MYERS & BRO. Co. 
ASHLAND, OHIO 
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For Offices — Homes — Stores 







Hotel and Office Unit 
The outstanding contribution for 1937 


Deluxe Air Conditioner. A complete year around in extreme flexibility of application where 
unit. Steam or hot water in winter with humidi- space economy is desired, Fits over room 
hication—cold water or d.e. refrigerant in summer. door or in convenient closet. 
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Blower Assembly 
Single or Tandem blowers of spe- 


Trane Coil 
The extended sur- 


>>> ** se eee eee | 
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Standard design for easy replace- 
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face unit that has j cial type and construction move air ment arranged to step up cleans- 
built the Trane reputation for leadership efiiciently and quietly in Trane air- ing efficiency. 
in all air conditioning installations. conditioners. 
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Product Cooler a a Commercial 





by 
For industrial application on pres- Air Conditioner (floor type) H 
ent refrigeration system. Ductless, For large installations as de- H 
simple and inexpensive. scribed in “Suspended Type’ ’( page opposite). 


Can be installed in basements, out-of- way 
rooms with duct work to comfort zones. 
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Where Water Costs are High New Small Size 1-10 tons 





The evaporative condenser by Trane Insistent calls for smaller unit evap- 
has developed savings in water costs orative condenser in metropolitan 
up to 95°c. Eliminates cooling towers, high water cost locations bring forth 
tower pump, and their housing space the Series ‘‘J’’ self-contained and very 
cost. Capacities 2-110 tons. compact. 


THERE IS A TRANE SYSTEM FOR EVERY PROBLEM ¢ Air conditioning consultants, architects, engineers, and 


contractors have found in the units pictured above many an answer to many a perplexing problem of installation. Trane air 





conditioners give full laticude to the custom-fitting required on every major job. A list of recent installations reads like the 
roll call of American Business and like any broad list, runs from hamburgers to grand opera — from Cape Cod Cottage to 


Skyscraper. Trane technicians in 64 principal cities can help you wherever your job may be. 





te HEATING x COOLING + VENTILATING * HUMIDIFICATION ¥ DEHUMIDIFICATION 





THE TRANE COMPANY, LACROSSE, WISCONSIN 
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m AIR CONDITIONING 





Residences and 





Apartment Buildings 

The Trane Climate Changer is a complete 
year round unit occupying small space. In 
summer: cools, cleans, dehumidifies and 
circulates the air. In winter: heats, cleans, 
humidifies and circulates. Overcomes cold 
spots—saves furniture and hangings. 











COMMERCIAL AIR CONDITIONER 
Large Suspended Type 


Where space is at a premium in Hotels, Restaurants, Taverns, Offices, Apart- 
ments and Factories. An outstanding development favored by leading 
architects and engineers is the suspended model featured above. May be 
hung in out-of-the-way places and is notable in its adaptability to the 
“unusual” large space problem. May be used for heating and/or cool- 
ing—humidification optional. Water or direct expansion. Unobtrusive 
and remarkably efficient. May be shipped K. D. in larger sizes. Low and 
medium capacity units for residences and apartments using duct work. 


.»»+» TRAE 


Manufacturers of correlated equipment and systems for complete air condi- 
tioning of Residences, Large Buildings, Factory Buildings, Manufacturing 
Processes, Public Carriers. 


THE TRANE COMPANY OF CANADA, LTD., TORONTO 
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VERSATILITY 1937 KEYNOTE 


@ The extraordinary increase of interest in Trane air con- 
ditioners in 1936 evidenced by the leading professional 
consultants has encouraged the Trane designing and en- 
gineering staff to redouble their efforts for 1937. 

Coming into contact, through the profession, with the 
widest possible variety of applications enables us to effect 
certain basic improvements throughout the group that will 
merit the interest of every engineer, architect and contractor. 

The Keynote of Design is in the direction of still greater 
versatility of application—a demand constantly emphasized 
by engineers in working toward a fuller use of the principles 
of custom-fitting. 

Engineers and contractors alike have asked for greater 
economy in room placement. The units have accordingly, 
in many instances, been reduced in overall size—efficiency 
stepped up in direction of lower operating costs. Freight 
and installation costs will be reduced by the introduction 
of many interchangeable sections. Many complete units can 
be shipped knocked-down—saving in freight and handling 
costs. Engineers will likewise find this new line easier to 
service with motors outside, more quiet in Operation, more 


efficient in filter provision 








TRANE COMPANY, 


La Crosse, Wisconsin 


Please send copy of latest air 
conditioner bulletins to 





Name 
Addre 
City Vial 


Connection ‘name and fype of firr 
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| A NEW @ CHAMP TO HELP YOU WIN YOUR 


¥ 


f 
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BATTLE FOR BUSINESS! 





























@ MADE BY THE WORLD'S 
LEADING MANUFACTURER OF 
GAS HEATING EQUIPMENT 



































HE new AGP Air Conditioner, type 2-F, is a completely auto- 
matic GAS-FIRED mechanical furnace. It provides heating and 
humidification during the winter and automatically or manually con- 
trolled filtered air circulation at all times. The heating unit consists of 
a remarkably compact cast iron section assembly with a single com- 
bustion chamber, operating on the highly efficient counter flow 
principle. Inner flue surfaces are of patented staggered pin construc- 
tion, time tested by AGP on Ideal GAS Boilers to give maximum 
heat transfer for minimum space and weight. 

The jacket is finished in gun metal to match the AGP “Empire” 
line. Its twelve sizes take from 90,000 to 270,000 BTU input and will 
condition homes from 9,900 to 39,600 cu. ft. of conditioned space. 
New control features provide most efficient and economical operation. 
You can safely recommend the new AGP Air Conditioner for per- 
formance, dependability and economy. Write for complete details. 


*Winter Air Conditioning only. Summer Air Conditioning easily added. 


AMERICAN GAS PRODUCTS CORPORATION 


DIVISION OF AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
4O WEST 40% STREET NEW YORK. N.Y. 
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(Left) AGP GAS-FIRED Auto- 
matic Storage Water Heaters 

..a size and type for every 
purpose. Tanks of galvanized 
or mew rustproof Arcoloy 
' (strengthened copper). 


































(Right) AGP GAS Conver- 
tors ...3 types for any 
boiler or furnace, ‘‘tailor- 
made"’ jobs for ArcoBoilers. 











(Right) AGP’ Empire’’ 
Ideal—the world’s most 
beautiful GAS boiler. 
Full range of sizes for 
Steam or Hot Water 
systems. Also in Stand- 
ard model. 
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Goulds CID Cellar Drainer 


Back of Goulds CID Water Systems and cellar drainers is 
a reputation for dependability and economy—the result of 
over 85 years of progressive pump improvement in design 
and construction. Goulds Pumps, noted for their outstand- 
ing performance, eliminate profit-eating servicing, keep 
customers satisfied, and mean more sales. 


The line of Goulds CID Water Supply Systems is complete 
—shallow and deep well water supply systems are available 
in sizes to meet the requirements of every customer. You 
lose no sales because of inability to supply the proper and 
most economical size of pump. 


CID Water Supply Systems are priced low enough to give 
your customers the biggest value for their dollars—priced 
high enough to give you a substantial profit on each sale. 


Goulds CID Pumps are sold under a policy that protects 
and favors the legitimate dealer and distributor. If your 
regular jobber does not handle the Goulds line, write for 
the name of the nearest Goulds distributor. 


GOULDS PUMPS, INC., 200 Fall St., Seneca Falls, N. Y. 
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Gould’s “CID” Water Systems 
roRane Mm @4-S Rho l am Ol denna t-Ta-eeh a- 
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Nationally known and accepted 
as quality products. Once sold 
they stay sold. No profit-eating 
service calls. 


Part of a complete line of pump- 
ing units for all services. Every 
requirement of your customers 
can be filled with just the right 
pump for his job. 

Priced right for the market with 
ample discounts for the distribu- 
TolamelileMel-cel lig 

Distributed through a plan that 
recognizes, protects and supports 
the distributor and dealer and 
repays them for their sales effort. 


. Continuously and actively pro- 


aaloh acho Maalaod’ielsMalohilolalel MelehA:taic 
ing, direct mail, dealer helps and 
displays. 
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He is the Spreciabist who responds at any hour to your emergency call. He knows, 


as no one else does, the arteries of life in your building . . . these vital lines of 
pipe which are sealed in concrete, walled in plaster, and buried underground 
and which must not fail. Your plumber’s judgment is sound. He is your most 
reliable guide to a safe plumbing investment. Because he knows what pipe 
must do he recommends COP-R-LOY Pipe... for its economy to you; for 
the better service this famous Wheeling metal gives you through a Jonger 
period of years. Architects and engineers back up your plumber’s 
recommendation of COP-R-LOY Pipe. They specify it, not alone 
for plumbing, heating and air conditioning, but for power lines, 
refrigeration, irrigation and other great industrial projects where 


COP-R-LOY durability meets the demand for unfailing performance. 


Copyright 1937, by Wheeling Steel Corporation, Wheeling, West Vir; 


COP-R-LOY ITS WHEELING STEEL 


This advertisement appears in National Magazines during May 
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THIS EXPERT 
IS READY 70 HELP YOU 
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YOU KNOW better than anyone else that 
there are unusual profit opportunities for 
you in selling comfort cooling to retail stores, 
shops, restaurants, funeral parlors, ete. 

They know better than anyone else that 
making customers comfortable is a business 
builder—that competition and hot weather 
are making comfort cooling a necessity. 

Modine Unit Coolers, and Modine Cooling 
Coils (Cold Water Type) are not only simple 
and effective, but inexpensive—and they can 
be used to combine heating and cooling in a 
single unit. 

You should know the Modine representa- 
tive in your territory. He is ready to give you 
a lot of real, practical help in figuring any 


MODINE MANUFACTURING COMPANY 
RACINE, WIS. 


COOLING, AIR CONDITIONING AND HEATING EQUIPMENT FOR 
COMMERCIAL, INDUSTRIAL AND RESIDENTIAL APPLICATION 


1722 RACINE STREET 


GET THOSE Leo fils FROM 


MODINE Confort Cooling 
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cooling job that you are after. He knows how. 
Because he is an expert—not just a salesman. 
As a member of the extensive Modine organ- 
ization, he has had wide experience in every 
phase of cooling and heating. He knows the 
technical angles, as well as the sales angles. 

As the representative of Modine in your 
locality, he knows your local conditions... 
and costs. He’s ready to work right with you. 
His help won't cost you anything... nor ob- 
ligate you either. And it’s easy to get hold of 
him... just mail the coupon for his name 


and address, and details on Modine Cooling. 


IT WILL PAY YOU TO SEND FOR FREE LITERATURE 


MODINE MANUFACTURING COMPANY 
1722 Racine St., Racine, Wis. 
[' Send me the name of my nearest Modine repre- 
sentative. Send me FREF literature on 

Modine Unit Coolers Modine Cooling Coils 
Individual 
Firm Name 


Street Address 


City State 














































Webster Equipment 
Used in the 
New York State 
Teachers Association 
Office Building 


a 


Concealed 
Webster System Radiator 


“Three-Point” Valve used 
on exposed radiators 


a 
oh JARO ER: 
Neera Sit oxy? 


Series 26 
Combination Float and 
Thermostatic Drip Trap 


Vacuum Gauge 


Intermediate 


Metering Orifice 


Outdoor Thermostat 
which provides 
“Control-by-the-Weather”’ 



















Boiler room of New York State Teachers Assoc., Office Bidg. , showing a hrm 
left to right: Boiler with Oil Burner, Webster Boiler Protector, 
Valve. Variator, Webster Moderator Control Cabinet. 





Control 


BALANCED HEAT FEATURES 
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FINE OFFICE BUILDING 


Webster Moderator System Provides Low 
Cost Operation and Uniform Heating 


“CONTROL-BY-THE- WEATHER” 


Albany, N. Y.—Heating results in the new 
Office Building of the New York State 
Teachers Association have fully justified the 
confidence of the owners in the Webster 
Moderator System of Steam Heating. 


When this building was under construction 
in 1934, it was emphasized that the heating 
installation must provide economy in addi- 
tion to maximum heating comfort. 


Seeing in the Webster Moderator System 
centrally controlled heating responsive to 
outdoor weather conditions and offering 
continuous delivery of steam to all radiators 
without overheating, the owners author- 
ized H. O. Fullerton, prominent Albany 
architect, to specify the Webster System and 
Webster System Equipment. William 
Bennett, heating contractor of Selkirk, 
N. Y., made the installation. 


“With the Webster Moderator System, all 
sections of the building heat evenly and 
rapidly,” the Owner states. “There is no 


overheating during periods of mild weather. 
As for economy, the Webster Moderator 
System has equalled our expectations.” 


Accurately sized Webster Metering Orifices, 
placed in branch mains and in radiator 
supply valves, provide perfectly balanced 
heating service. The main steam control 
valve, actuated by the Outdoor Thermostat, 
controls the basic rate of steam delivery. A 
manual Variator allows the operator to meet 
special conditions, such as heating up. 


Concealed Webster System Radiators, re- 
cessed in the walls, increase the amount of 
available floor space. Attractive grilles har- 
monize with the decorative scheme. 


[In addition to installation in the new Office 
Building of the New York State Teachers 
Association, the Webster Moderator System 
also was selected for the heating of the new 
Women’s Dormitory of the New York 
State Teachers College in Albany. 


If you are interested in heating new buildings 
or in improved heating service and lower 
heating cost in your present building, address 


WARREN WEBSTER & CO., Camden, N. J. 
Pioneers of the Vacuum System of Steam Heating 
Representatives in 60 Principal U. S. Cities. Est. 1555 








Office Building of the New York State Teachers Assoc., Albany, N. Y, 
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_ Do you wanta {| ¢ : % 


’round business? 
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This Frigidaire Electric Room Cooler 

is typical of present profit opportuni- 

ties. There are more in use than all 
other makes combined. 














Last summer Frigidaire Electric Room Coolers 
skyrocketed to sensational success. Dealers 
who foresaw the demand for efficient low- 
cost cooling and stocked Frigidaire Coolers 
in time, sold out long before the summer was 
over... This summer there is already even 
more active interest. Don’t miss this great 
profit opportunity. 


T is only necessary to look at the 

Delco-Frigidaire line... its aompeti- 
tive prices—its completeness— its wide 
public acceptance...to realize the pres- 
ent profit opportunities of the Delco- 
Frigidaire Franchise. 

But of much more importance.. . to 
the sound conservative business man 
whom Delco-krigidaire wishes to have 
as its front-line partner...is the oppor- 
tunity this Franchise offers for a soundly 
growing, year ‘round business with a 
future. 

To him, Delco-Frigidaire offers a 
line of products covering the field com- 
pletely, right in price, right in range of 
sizes, right in engineering; backed by 
an organization that has proven its 
ability to take its dealers to the top. 


There’s still room for a few business 
men of this sort in the Delco-Frigidaire 
picture. Inquiry is cordially invited. 
Either mail the coupon—or write today. 


—__ Yt pays Le have this Pranchise—— 









DELCO-FRIGIDAIRE 


The Air Conditioning Division of General Motors 


AUTOMATIC HEATING, COOLING AND CONDITIONING OF AIR 





Compare any other Franchise with these 


5 DELCO-FRIGIDAIRE 
ADVANTAGES 











1 The power of the name General 
Motors...and the proven record of 
General Motors in taking its dealers 
to the top. 


2 A complete line of heating and cool- 
ing equipment... offering such proven 
sales arguments as the Thin- Mix Fuel 
Control and “Controlled-Cost”’ Air 
Conditioning. 


3 The right products at prices so com- 
petitive that no sale need be /ost. 
4 Accepted national leadership and 
widespread public acceptance. 
5 Dominant and convincing advertis- 
ing and sales promotion that tells a 
competitive story — both nationally and 
locally. 
Write for more information 
about this great Franchise 


MAIL COUPON TODAY 








Delco-Frigidaire Conditioning Division 
General Motors Sales Corporation 
Dayton, Ohio—Depr. DE-S 


Il am interested in your Franchise. Please 
send me complete information at once 


Name 








Address 


ee 
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SHOWERS ~ ecw ve: 


~ FOR EVERY TASTE — FOR EVERY PURSE 






THE ON-COMING summer months offer you 
a real Opportunity to step up your profits 







with Speakman shower installations. No 






matter where you are located, there are big 






sales opportunities in new homes and old, 






in apartments, hotels, schools and hospitals. 






You have a type and price range for every 






taste—for every purse. Moreover, you have 






the exclusive Speakman sales features and 






the high, inflexible quality standards of 






Speakman to aid you. 







For the better job, Speakman Mixometer 





shower with the Anystream variable spray, 






self-cleaning head will have its appeal. For 






those who prefer the 2-valve type, you can 






offer the same quality at less cost. The in- 






expensive Trans-Nozzle shower with Switch- 


K-2601-M 





Bak nozzle opens new fields for multiple 





installation with one selling job—especially 






for hotels, clubs and institutions. 





Now is the time to plan for your summer 


~ > 


surge of business. Be sure to write for a 








SSUUEUGEEANVY 





supply of Speakman’ shower folders. Mail 














them with your statements. Make our ad- 








i 





vertising your salesman—your profit-maker. 
SPEAKMAN COMPANY, WILMINGTON, DEL. 
—Quality fixtures since 1869. 









When you work with an architect, 
you will find that he is fully 
informed on Speakman Fixtures. 
Our consistent advertising is 
an important sales aid to you. 


SPEAKMAN 


SHOWERS ano FIXTURES 
















K-2916-S 
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from welding to cutting 


Tim LUANY Eo 


The Prest-O-Weld Combination Ox y-Acetylene 
Welding and Cutting Outfit 


Ask your Prest-O-Weld jobber to show you how the Detachable Valve Body 
actually makes possible a change from welding to cutting in 10 seconds. Let 
him tell you, also, how much money you will save by buying this outfit for 


general duty welding and for cutting up to 2 inches. 
Outfit complete ...... =. « « « $96.00 
Prices slightly higher west of the Rocky Mountains 


THE LINDE AIR PRODUCTS COMPANY 


Unit of Union Carbide and Carbon ¢ orporation 


NEW YORK AND PRINCIPAL CITIES 
D OWELD 

| REST 

WELDING AND CUTTING APPARATUS 


PROOUCT OF & UNIT OF 


gs 


ION CARBIDE AND 
CARBON CORPORATION 
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New Arco Streamlined Convector (above) boasts complete conceal- 
ment, rounded corners, new, handsome horizontal grille. 
























GREAT NEWS FOR 


ow, for only $25 more—you can 
HEATING CONTRACTORS! N 


give new homes the added beauty 
of attractive, concealed radiators. They make better looking rooms 
and help you sell complete systems. At slight extra cost you can 
install the new Arco Streamlined Convector . . . or the Radiant Con- 
vector which has the added advantages of radiant heat. 

GENUINE ARCO CONVECTORS HAVE THESE FEATURES 


1. Specially built for concealment. 4. Made of corrosion resistant cast iron. 




















7 . . e = “ . . ir 
2. Full heating efficiency : Convector and 5. =— fins assure maximum ai 
wipe. 
Enclosure do not have to be oversized. : , : . 
6. Furnished in four widths with low 
3. Heating costs are no greater than with height. 
old style exposed radiators. 7. Priced right. 


Write today for full information about the new models and how they 
can help you get more installations in new homes—or old homes. 





ae \ CONCEALED RADIATOR DIVISION 

Gaiens \\ AMERICAN RADIATOR COMPANY 
Bue pivision OF AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
40 West 40th Street, New York, N. Y. 


OTT 1} " 


} ; 
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»..to give you Worry-free service 


Put Speed Heaters on your next job and you won't be 
troubled with leaky he ‘ating elements. For, although 
most jobs operate ‘under eee pressures, we actually 
test every Speed Heater heating element at 1000 Ibs. 
hydrostatic pressure. @ That’s why we can say they 
are absolutely leakproof...can guarantee them for 
all steam pressures up to 200 Ibs. @ Other Speed 
Heater features you'll like are:—Easy Piping—run in 
supply and return Jines on either side: Maximum 
Headroom —youcan put them right up against the ceil- 
ing: and Immediate Shipment —of all popular voltages. 
B. F. STURTEVANT CO., Hvde Park, BOSTON, MASS. 


Branches in 40 Cities B. F. Sturtevant Co. of Canada, Ltd.—Galt, Toronto, Montreal 






Rexvane Heaters 


For floor, wall or ceiling installation are made 
in several types up to 1,421,000 B.T.U. (stan- 
dard rating). Speed Heaters are made in 10 
sizes up to 329,000 B.T.U. (standard rating). 


turtevant - 


REG. US PAT. OFF 
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Speed Heaters 


DISTRIBUTED BY:.CRANE CG 
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SAWING VISE SET 
PAYS FOR ITSELF ON FIRST JOB 


This standard Trimo Product actually pays for itself on its first 
job of cutting thin wall copper tubing by 


In the wrench industry the standard is Trimo. AIl- 
ways identified by the Red Tag attached to each Making every cut 100% square 
Trimo Pipe Wrench. i s | 


TRIMO PIPE VISE 2. By sizing and holding the tubing while it is being cut 


Replaceable parts and patented construction to pre- 3 By eliminating damaged tubing which otherwise might 
vent wear. ‘ 
a 


have to be thrown away 


TRICROME CUTTER WHEELS Order a set today and take all the grief out of thin wall copper 


Thin Blade Special Analysis Steel—silvered to re- tubing jobs. 
sist rust. Identified by Red Hub. 


it Trimo, Barnes, Saunders Cutters. TRIMONT MFG. co., INC., Roxbury (Boston), Mass. 


The complete Trimo 
Sawing Vise Set comes 
packed in a substantia! 
box, including base and 
units for the following 


sizes 


and 2> 


4 


Special sizes for Plumb- 
“rs brass and Wad bide 
thread tubing also 


AWA lable 
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Phillips Valve is Only Sure Protection Against 
Sewer Menaces; Eliminates Human Element 


ERE’S a new source of income for plumbers. 
It is the Phillips Automatic Trap Seal Valve. 

This valve is a modern necessity. Automatically main- 
taining the water seal in drain traps, the Phillips Valve 
is the only swre protection against sewer gas and sewer 
vermin. Unless traps are regularly replenished, they 
become open ducts for the passage of these sewer 
menaces into homes and buildings. The Phillips Valve 
is installed in the supply line leading to a frequently- 
used plumbing fixture, and functions whenever water 
is drawn on this fixture. It eliminates the human ele- 
ment. Made of solid cast brass, the Phillips Valve can- 
not fail or leak; has only one moving part; it is self- 
cleansing; will outlast the building. 

The people in your community are reading in national 
consumer advertising about the dangers of dry drain 
traps and are learning that the only sure protection 
is to install the Phillips Automatic Trap Seal Valves. 

You profit three ways from your Phillips Automatic 
Trap Seal Valve business. First of all, there’s a sure 
profit of $1.50 every time, because you buy the valves 
at $3.50 each—and the price to your 
customer is established at $5.00 and 
so advertised. 

Secondly, labor and materials re- 
quired for installation is extra. This 
ranges from $4 to $15, depending 
upon the nature of the installation. 

The third profit comes from the 
fact that every Phillips Valve installa- 
tion paves the way for the sale of other 
modern plumbing equipment in the 
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you 





y 
y In the NEW Phillips Automatic Trap Seal Valve 





Phillips HELPS YOU SELL 


The big guns of national advertising are 
booming in the war against sewer men- 
aces. Millions of advertising messages 
are being published telling your cus- 
tomers about the dangers of sewer gas 
and sewer vermin, and urging them to 
have you install this protective valve. 


Prepare to serve them. Send the coupon 


home. The valve is a perfect “door = Philips Automatic Trap Sea 
Valves are protected by US ’ . . 
opener” for you. patents 1759826, 1970744 others below for further details. 
pending am vy the tollowing 


foreign patents: Canada 344822, 
Australia 18466, Great Britain 






775482 





428510, Germany 1308709, France 


THE PHILLIPS CORPORATION 
806 S.W. Broadway. Portland, Oregon 
Tell iS about vou! 5 Por { progran and SCI d usa Copy of the 


booklet ‘How to Keep Sx wer Gas and Vermin out of the Home 


Name of Plumbine Wholesaler 


wromaTiC TRAP SEAL ve So. 
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_DON'T|/ GUESS... 


Guessworx 
has no place in modern plumbing. 
Guesswork, at best, can be ex- 
tremely hazardous to the lives and 
to the health of your customers and 
also to your own reputation. These 
people look to you for PROTECTION 
against just such hazards. They put 
their TRUST in you. Don’t let them 
down. Don’t betray their confidence. 
Be sure your plumbing installations 
are RIGHT from start to finish. How 
can you be sure? You'll find your 
answer in this remarkable new book 
. - « PRACTICAL PLUMBING. 


PRACTICAL PLUMBING covers its 
subject so thoroughly, so practically, 
that there is no phase of plumbing 
which has been overlooked or 
slighted. It's a book which will en- 
tirely eliminate guesswork from your 
plumbing installations. It's a book 
which will enable you to KNOW THE 
FACTS before you tackle ANY 
plumbing job. It's a book which 


will help you avoid costly, danger- 
ous mistakes. With the aid of 
PRACTICAL PLUMBING you'll lick 
your most complicated plumbing 
problems with comparative ease. 


PRACTICAL PLUMBING is just 
what its title denotes. It covers 
plumbing purely from a practical 
standpoint and resorts to theory only 
when necessary to demonstrate the 
origin of a common practice. Its 365 
pages of meaty. informative and re 
liable material are profusely and 
clearly illustrated with diagrams, 
charts and tables. These, together 
with an alphabetical ready reference 
index, will greatly simplify your use 
of PRACTICAL PLUMBING. 


You can't afford to be without 
PRACTICAL PLUMBING. You'll find 
it indispensable. You'll find it not 
only intensely practical but also a 
beautiful addition to your trade 
library. Place your order today. 
Use the coupon. 





TABLE OF CONTENTS 


THE DRAINAGE SYSTEM. 
Chapter I1.—Soil, Waste, Vent and 
Drainage Systems. Chapter I1.— Design 
and Sizing of Soil, Waste, Vent and 
Drainage Systems. Chapter II1.—-Sewage 
Disposal. 

Part IIl.—HOT AND COLD WATER 
SUPPLY. Chapter I1V.—Cold Water Sup- 
ply. Chapter V.—Cold Water Pipe Sizing 
Chapter VI.—Pneumatic Water Systems 
and. Cylindrical Tanks. Chapter VII.— 
Domestic Hot Water Supply Systems. 
Chapter VIII .— Range Boiler Connections. 
Chapter 1X.—Solar Water Heaters. 


Part I1l.— MISCELLANEOUS SERV- 
ICES. Chapter X.—Fire Protection and 


Part I 


Automatic Sprinklers. Chapter XI.— 
Lawn Sprinkling Systems. Chapter X11. 
~—Shower Baths, Swimming Pools and 
High Buildings. Chapter X11I.— Drinking 
Water Systems. Chapter XIV.—Gas 
A pa and Gas Consumption. Chapter 
-~Vacuum Cleaning and Compressed 
Air. Chapter XVI.—Water Turbines. 


Part IV.—-PLUMBING FIXTURES AND 
MATERIALS. Chapter XVII.—Water 
Closets and Urinals. Chapter XVIII.— 
Other Types of Plumbin Fixtures 
Chapter X1X.—Insulation. Chapter XX. 

Pipe, Fittings and Materials. Chapter 
XXI.—Mathematics and Mathematical 
Tables 








Here, at last, is a book which 
covers, thoroughly. accurately 
and from a practical standpoint. 
every phase of plumbing. 











ONLY 


RETURN COUPON TODAY 


DOMESTIC ENGINEERING co. 
1900 Prairie Avenue, Chicago 





DE-5-37 

Please send me my copy of PRACTICAL 
PLUMBING for which I enclose $3.50. I un- 
derstand I have the privilege of returning 
this book if it is not all it is claimed to be. 








POSTPAID 


A BRAND 


NEW BOOK 
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maximum service life 





Many tests have been made on steels to deter- 
mine their resistance to atmospheric corro- 
sion. The most thorough and conclusive are 
those carried out by the American Society for 
Testing Materials in which various irons and 
steels were exposed to the weather until rusted 
through. 

These A.S.T.M. tests have definitely proved 
that copper-bearing steel is the outstanding 
material among commercial irons and steels — 
that it has from two to three times the life of 
ordinary steel under exposure to atmospheric 
corrosion or alternate wet and dry conditions 
and that it outlasts open-hearth iron, copper- 
bearing open-hearth iron and wrought iron 
by good margins. 

Beth-Cu-Loy Pipe is of the copper-bearing 
composition (0.20 to 0.30 per cent copper 
content) that the A.S.T.M. tests proved so 
rust-defiant. The slight extra cost is offset 
many times over by the much longer life. It is 
pipe that you can confidently recommend to 
the customer who is looking for the best value. 







































































































Quiet May Is Quality Made 
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QUIET MAY 


COMPLETELY ENGINEERED 


OIL FURNACE 


(Designed to Meet Competitive Price Situation) 


GETS AMAZING RECEPTION 


INCE its first showing at the recent Philadelphia Oil Burner Institute 

Show, orders have been piling in right and left, among them a 

FIRM commitment of 150 units from one of the biggest independent oil 
and oil-burning equipment dealers in the United States. 


This is what just one of many new Quiet MAY dealers think of how 
they can “Go To Town” this year with the“Quality Made” newly priced 
Quiet MAY line. 


The line includes— 


The new low-priced completely engineered Quiet MAY Oil 
Furnace (year-round tankless domestic hot water)— 


The new low-priced completely engineered Heat-an-Aire Condi- 
tioner (split system with year-round tankless domestic hot water)— 


The new low-priced Quiet MAY Warm Air Conditioner— 


Two new competitively priced Quiet MAY Oil Burners (same out- 
standing quality and exclusive features as heretofore)—and 
Deluxe Quiet MAY models to round out the needs of a dealer to 
meet any customer demand that he might find in his territory. 


For open or inadequately covered territory, address 


MAY OIL BURNER CORPORATION 


Franchise Department Baltimore, Maryland 


_ ras 


> ee SS SP SS SS SED SS SS SN GE GD GED ND GERD ED ND GUE GD GD END CD ED > ee == 
25.37 

| MAY OIL BURNER CORPORATION — 

| BALTIMORE, MARYLAND 

| Gentlemen: Please let us have more information about Exclusive 

| QUIET MAY FRANCHISE IN OUR TERRITORY. 

7 Name 

| Address 

| 

| 
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To millions, it means 
the best way to get 
rust-free hot water | 
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mw national advertising is educat- 
ing the public zn your neighborhood 


An Everdur Tank will deliver water 
that is rust-free. 


to the comfort and convenience of hot 








Everdur Metal can never rust 


water ...clean hot water... from tanks of 
non-rust Everdur Metal. Creating busi- 
ness for you! Are you cashing in on the 
prestige of this superior non-rust metal? 

EVERDUR* is an Anaconda alloy... 


rustless as copper...strong as steel! Over 








53 manufacturers of household water 
heating equipment have standardized 
on EVERDUR for non-rust tanks. Make 


THE AMERICAN BRASS COMPANY 











yourself known as headquarters for tanks 
of EVERDUR—it will make sales for 


P S Use modern, low-cost Ana- 
¢Ye conda Deoxidized Copper 
Tube and Anaconda Solder-Type 
Fittings for hooking up Everdur 


you because it can’t be equalled for all- tanks and heaters 





*EVERDUR is a trade-mark of The 
American Brass Company registered 
in the United States Parent Office 


round value. $7144 





RUSTLESS AS COPPER STRONG AS STEEL 














THE AMERICAN BRASS COMPANY ~- GENERAL OFFICES: WATERBURY, CONNECTICUT 
Offices and Agencies in Principal Cities . . . In Canada: ANACONDA AMERICAN BRASS LTD., New Toronto, Ont. | 
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Spot Lighti 
pot_Ltighting 


DEALERS WHO OFFER THE 
COMMERCIAL CREDIT COMPANY PLAN 


INCREASE YOUR SALES and assure yourself maximum 
profit on all time-payment transactions by standardizing on 


Commercial Credit Company financing. 


Millions of families are in the market this year for refrigerators, 
automatic heating equipment, radios and electric household 
appliances. Most of these families buy on time. There will be no 
hitch in selling them if you offer them the Commercial Credit 
Company plan. They know the national reputation of this 
twenty-five year old company for integrity, consideration and 
low cost. More than 31,000,000 copies of full page, four color 
advertisments in national magazines this spring are spot light- 
ing dealers who offer Commercial Credit Company financing. 





Our perfected investigation methods weed out the questionable 
credit risks. Our great resources permit us to finance you up to the 
limit of your selling capacity. Our service through 180 local offices 
is pledged to give responsible dealers close co-operation at all 
times, under all circumstances. Write for complete information. 


COMMERCIAL CREDIT COMPANY 


COMMERCIAL BANKERS BALTIMORE 








SERVING MANUFACTURERS, DISTRIBUTORS AND DEALERS THROUGH 180 OFFICES IN THE UNITED STATES AND CANADA 
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MODEL “J” 





HOT WATER 
HEATER 
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ZEPH-O-LATOR 















If you act at 
once, there’s a 
special Century 
dealer offer 
open. Get speci- 
fications, details, illustrated 


literature on all or any part of the 
complete Century line. Mail your letter at once. 





Century dealers are in the money! They’re not only selling 
more conversion burners than ever before, but are cashing in 
on complete heating unit sales. Getting twice the dollars and 
cents volume and twice the profits. 


These striking Century units... the Century Zeph-O-Lator 
for warm air conditioned heating ... and the Century Boiler- 
Burner Unit for hot water, steam or vapor heating systems 
... offer the acme of engineering simplicity, and set entirely 
new standards for overall heating efficiency. 


In impartial tests they have proved fuel savings up to 50 per 
cent over ordinary conversion installations ...and 15 per cent 
to 25 per cent greater efficiency than most other types of units. 
Not only that, without sacrifice of workmanship or finest 
quality materials, they install for practieally no more than 
the cost of the usual furnace or boiler with conversion burner. 


No wonder they sell fast. If you want in the money, switch 
to Century. Sell a complete line. A line that’s backed by a 
sensational nationwide advertising drive and one of the oldest 
and largest oil burner manufacturers in America. Write to 
day for details of the money-making Century Franchise. It 
may still be available in your community. The CENTURY 
ENGINEERING CORP., Cedar Rapids, Iowa. 


CENTURY 


Conversion Burners . . Boiler-Burner Units . . Warm Air 
Furnace Units with Air Conditioning . . Hot Water Heaters 


jw 
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= is a man you should know. He is the Pur- 
chasing Agent for Big Business. He buys equipment 
in wholesale lots. One order from him is equivalent 
to scores of single sales. Even if you have to make 
several calls before you meet him—it’s well worth 
while. 
* +. . 

Your story on CHURCH Sani-Black SEaTs will prove 
tremendously interesting to Purchasing Agents. It’s 
a product that’s used in every planc. Tell 
them that CHURCH Sani-Black SEATs fit 
all bowls. . . that they are virtually inde- 
structible—impervious to acids, time, cig- 
arettes, or physical abuse. That CHURCH 
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Sani-Black Seats outlast the building .. .never need 
repairs and are easy to keep clean with soap and 
water. 
j . aS * 

Make it a point to see the Purchasing Agent of every 
Industrial Plant in your vicinity. Tell them the facts 
about CHURCH Sani-Black SEATs. Since CHURCH 
SEATS are sold only by Master Plumbers, it’s an ex- 
clusive story; one you can use as an entering wedge 
to make yourself known and gain valu- 
able plumbing contracts. Write for full 
information now. Dept. P5,c. F. CHURCH 
MFG. CO., HOLYOKE, MASS., Div. of Amer- 
ican Radiator & Standard Sanitary Corp. 


Only the Master Plumber sells 


LLL LLL: TEIN () A 








é SERTS 


CP 
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ball cock can easily spoil a bath 


handsomely from their ex- 
perience and here's how: 


Whether your prospect 
may be considering the 
installation of a complete 
new bathroom or 
just the remodeling 
of an old one, be Phe L 
sure to make a 
SHERWOOD Ball 
Cock a vital and insep- 
arable part of the sales 
picture. For the SHER- 


utterly necessary to the fully sati 
factory bathroom job. 
When you explain the manifold ad 


oe ee James A. Riordan Co., Inc 
. 7th 


Co., Inc., 1248 First Ave. S., Seattle; Mr. E. S 
Thompson, 2222 Chestnut St., Philadelphia; Mr. 
Fred S. Wilsey, Plymouth Bidg.., Minneapolis; 
Mr. A. Mitchell, Jr., 249 Cent ver 





matter what the individual require- 
ment may be, whether it be style of ball 
*k or price, you can meet them with 


1 SHERWOOD. For the customer who 

demands the very finest available, recom- 

mend the SHERWOOD No. 77 shown % 
above. It costs more but allows you a 

more gratifying margin of profit. Study 

the cross section i 


drawing at right and 
youll readily appreciate why the No. 77 
has become famous for its "ZONE of 
QUIET.”’ 


ANY are the master plumbers 
who have learned, from bitter 
experience, that a faulty or inferio1 


room masterpiece. YOU can eroli 






WOOD adds that final touch so 


St., Los Angeles; James A. Rior rdan 
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IERWOOD Ball 
do away with 


annoyance of or- 


-ocks, completely 
ling and gurgling 
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how it will close 
against 


any city water 
pressure .. .and 
when you point out 


that 


SHERWOODS 


are available in 
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SHERWOOD BRASS WORKS 


6331 EAST JEFFERSON AVENUE DETROIT, apenas 
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for Heating 
Homes 


A size for every home, 
for coal, oil or gas, 











and Hot Water 


A copper hot water coil 
is included as partof the 
boiler .. . not an extra. 





In round jackets, 
Rex square jackets 
or Regal jackets to 
completely enclose 
boiler and burner. 





cient extra steam space to insure an ee 


s 
ample reserve of dry steam at all times @ fire and unl 


thei heat Be stOrec it will be wasted. 
In hot water systems this extra space 
is equally advantageous. . . providing 
a reserve of hot water for additional 
demands, thus eliminating wasteful 


“forcing” of the fire. KEWANEE BOILER CORPORATION 
, KEWANEE, ILLINOIS 
a new small size No.1734 When oil Or gas is the fuel, extra Eastern District Office: 37 West 39th Street, New York City 


400 sq.ft. steam, with oil ‘ : : BRANCHES IN 61 CITIES 
in Rex Smartline Jacket. storage is particularly important . as division American Radiator & Standard Sanitary Corporation 


And this. cae storage space is only one of many 
features which make Kewanee Boilers such perfec 
team-mates for any good oil or gas burner. 
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There is no longer any valid reason for using un- 
matched controls .. . Thermostat and Humidistat. 
The “Genuine Detroit’ Two-Eleven Thermostat 
and No. 197 Humidistat represent the finest in 
modern styling. Their decorative treatment and 
finish is the same, and when mounted side by side 
on a dual mounting plate, they add a distinctive 
touch to any well planned modern interior. 


Both instruments are highly sensitive and deadly 
accurate. Both are constructed for long 
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continuous service and both are readily installed. 


The Two-Eleven is available either with or without 
compensation (Pre-heater). Both types are avail- 
able in all models for heating, cooling, night and 
day, summer and winter, and for three wire circuits. 


The No. 197 incorporates the extremely sensitive 
Friez element recognized throughout the industry 
as the most effective and durable available 


@ Write for Technical Bulletins 86 and 39. 


These instruments are but part of a complete line of 
Automatic Controls for all phases of air conditioning 








PHETROM | UBRICATOR COMPANY 


DETROIT, MICHIGAN, U. S. A. 
NEW YORK, N. Y.—40 West 40th St. 


e 5900 TRUMBULL AVE. 


CHICAGO, ILL.— 816 South Michigan Ave. 


Division of American Radiator & Standard Sanitary Corporation 





Canadian Rep: tative—Railway and Engineering Specialties Ltd., Montreal, Toronto, Winnipeg 
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Complete stocks of M-VB closet tank fittings 


carried at Sturgis, Michigan; San Francisco and Los 


Angeles, California; and Waterville, Connecticut. 


ILLUSTRATED BELOW is the No. 18 M-VB Ballcock. And 
here are six reasons why it is better than anything you lave 
used before: 


1 Quiet operation (by adjustment) at any pressure from 5 to 


200 pounds. 
2 Rapid refill at low pressures. 


3 Over 50% of corrosion troubles overcome by hard-rubber 
regulator. 


4 Rubber regulator, which is easy to get at, cannot freeze into 


the valve body. | 
- or 


/ ‘ al 
6 Powerful new-type leverage © = 
eliminates installation difficulties $e 


in closet tanks.  & 


7s 


5 Plunger has full bearing for its 
entire length. 





With its betterments, this No. 18 
Balleock costs no more than the 
ordinary type. As a replacement 
balleock, this No. 18 is ideal. It is 
the quietest of ballcocks at any 


SCOVILL BRASS PIPE and COPPER TUBE 


Alloyed with every melt of metal for Scovill 
Brass Pipe is just sufficient lead to produce the 
free-cutting, perfect-threading properties which 
mean speedy installation on the job. Strict lab- 
oratory control from the making up of the melt 
before casting to the final inspection guarantees 
quality. 

Scovill [OFHC] Copper Tube is made from 
copper produced by a special proe- 
ess (patents pending in U. S. and foreign coun- 
tries), which involves melting and casting under 
rigid control, so that tube billets produced are 
of consistently high quality and uniformity. 

For details, write Scovill Manufacturing Com- 
pany, Waterville Division, Waterville, Conn. 








M-VB 


profit by it. No. 18 
M-VB design and materials and BALLCOCK 

workmanship assure your custom- 

ers of a first-rate job, keep up your IDEAL 


pressure. Use it regularly; you'll 


a 


reputation, bring you new business, FOR Lz. 
greater profits. Ask your jobber — 
for details and prices on all the REPLACEMENT 
M-VB line, or write to the Morency- 
Van Buren Division, Scovill Manu- 








facturing Company, Sturgis, Mich. 


DON’T FAIL TO SEE 


the SCOVILL exhibit at the 1937 Home 
Comfort Exposition in Atlantic City, 
N. J., May 24-27. An attractive and 
interesting display by the Waterville, 
Morency-Van Buren and Main Plant 
Divisions of Scovill will prove well worth 
your visiting. Booths 157 and 158. 





ENTRA QUALITY If 








FOR PLUMBERS BRASS GOODS 
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SCOUVUILL'S WATERVILLE DIVISION MAKES: 


Traps, Supply Pipes, Bath Wastes, Showers, Sink and Tray Wastes, Flush Valves, 


Brass Pipe and Copper Tube, and Miscellaneous Plumbers’ Brass Goods 


THESE SHOWER HEADS SAVE WATER! 
and at the same time deliver enough water for a 
LUXURIOUS SHOWER! 


Tests show a saving of about 1/3 shower water, there- 
fore a saving, too, on hot water. Less than 2” in di- 
ameter, these heads have the same spray force as large 
heads. Diameter covered from 514’ height, 20”. Ball 
joint allows ample adjustment. Easy to clean: remove 
perforated face by turning knurled knob with thumb 
and finger. 





No. 1466: 2-inch-diameter re- 
movable face, ball joint tapped 
i4-inch i. P. s. 


No. 1467: equipped with volume 

control vaive to regulate force 

of shower. Otherwise same as 
No. 1466. 


SCOVILL FLAT-TOP CLOSET TANK COVER 


Chromium-plated, it fits any wall-hung water closet 
tank. Replaces broken tank covers regardless of size, 
shape or design, and provides a handsome utility shelf 
for the bathroom. Rigid — secure — good-looking. 





























COVILL PRODUCTS 
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The Scovill Safety Shelf can be installed on any wall-hung closet 
tank because it is fully adjustable. It provides a large, level sur- 
face with a combination safety rim and guard rail to take care of 
toilet accessories which are too large for the medicine cabinet. 

Rust-proof, because it is made entirely of heavy-gauge brass 
covered with a generous coat of chromium. If Scovill Cover-Shelf 
is used as a replacement for broken or chipped tank covers, it can 
be quickly and easily removed to reach the fittings in the tank. 











SCOUVILL has made three important changes in 
Tube Traps—and here they are: 
































LEAD WASHED 
SWIVEL JOINT 


IRON PIPE-SIZE NUTS DOUBLE SOLDERED 
AND COLLARS CLEANOUT BUSHING 


The strongest and finest Tube Traps ever to bear 
the Scovill name 

REMEMBER: The Scovill Policy is from Manufacturer to 

Wholesaler; from Plumber to Consumer. Scovill’s policy 

means profits for everybody. Write to the Scovill Manu- 

facturing Company, Waterville, Conn., and find out how 

you, too, can profit. 
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THE 


METAPHRAM 


REGULATOR 

















BOILER TEMPERATURE CONTROL 


Tow Cost 


HE Metaphram boiler regulator will fill your demand for a low 
ote control. Actuated by the temperature of the water or 
the pressure of the steam, the Metaphram Regulator opens and 
closes dampers and maintains an even temperature in the boiler. 
This eliminates the inherent lag on the part of hot water and steam 
systems and results in a much more even temperature throughout 
the building than is possible with manual control. When price is 
the main objective, recommend Metaphram Boiler Regulators. They 
are simple, fool-proof and durable. Minneapolis-Honeywell Regu- 
lator Company, 2801 Fourth Avenue South, Minneapolis, Minnesota. 
Branch and distributing offices located in all principal cities. 















MANUFACTURED BY 


muy NATIONAL REGULATOR DIVISION 
MINNEAPOLIS-HONEYWELL 


BROWN INDUSTRIAL INSTRUMENTS 
NATIONAL PNEUMATIC CONTROLS & ontro / S ys tems 
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THE SUMMER 








ADAMS “Kleen - Jude” WATER HEATERS 
SELL HEATING INSTALLATIONS IN SUMMER! 


How ? . « By giving a MONEY-SAVING REASON for installing Automatic Heating 
Equipment Now. You can sell the economy of using YOUR HEAT- 
ING EQUIPMENT Plus A KLEEN-TUBE WATER HEATER for 
TROUBLE-FREE HOT WATER SERVICE. 


When? e eo Right /’ow ... when heating plants are being shut down and folks are con- 


fronted with the expense of heating water or the inconvenience of not having it. 


5 a 

Where: e e Everywhere! Houses, apartments, garages, institutions, industrials. Any- 
where hot water is needed, your heating equipment and an Adams Kleen- Tube 
Heater can furnish hot water at the lowest possible cost. 


Why? e » Because Adams Kleen-Tube Water Heaters are the only trouble-free heaters 
on every kind of water. You never need worry that they will let you down or 
fall short of your most enthusiastic recommendation. They have large capacity ; 
they are all copper and brass; they have straight tubes, open at both ends; 
THEY ARE CLEANABLE. 


Forestall the “ Wait-’till-Fall’’ Stall. Sell Automatic Heating Equipment All Summer 
Long ...and LET SAVINGS IN WATER HEATING FOOT THE BILL. 


ADAMS ENGINEERING COMPANY, Inc. 
2607 Wentworth Ave., Chicago 
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INCREASES CAPITAL 


16007 


IN LESS THAN 3 YEARS 


WITH 


THE Gar Hhoe f 


LINE IS COMPLETE 


TEMPERED-AIRE 
Ges and Oil Fired Complete Winter 
Alt Conditioning System 
SPLIT-SYSTEMS 
for Radiant Heat and Air 
Conditioning 
BOILER-BURNER UNITS 
or Hot Woter or Steam Radiation 


COMMERCIAL HOT 
WATER HEATERS 


for Buildings and Apartments 


AIR CIRCULATORS 
for Homes, Stores and Offices 


HOUSEHOLD WATER HEATERS 
both Storage and Coil Types 


» CONVERSION Oil BURNERS 


@ We are giving Mr. Spencer plenty 
of credit for his splendid record. 
He has worked hard and intelli- 
gently. But we do maintain that 
he climbed aboard the right band- 
wagon when he chose Gar Wood. 
He proved that experience and 
elaborate shop equipment was 
unnecessary to make money with 
Gar Wood. Starting from scratch, 
with no more than the price of a 
small car to invest, he multiplied 
his working capital 16 times in 
less than 3 years, paying himself 
well in the bargain. Think what 
you can do; with your experience, 
your equipment, your established 
reputation. You, too, will find the 
pioneer Gar Wood well known, 
well recommended, easy to sell 
and easy to install. You will need 
no “engineering” ability. It has 
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J. L. Spencer, Pres. 
SPENCER AIR CONDITIONING 
COMPANY, Inc. 


Gar Wood dealers, Buffalo, WN. Y. 


HEATING and AIR CONDITIONING UNITS 


all been done for you. And you 
can get all the help from the fac- 
tory you will ever need. Think 
seriously about being the Gar 
Wood dealer in your community. 
There will be no better time and 
no better opportunity to make 
good money in the air condition- 
ing field. Write today for the facts 
about Gar Wood in your territory! 


Smart delivery and service trucks have made 
Buffalo even more conscious of Spencer Air 


Conditioning Company, Inc., and Gar Wood. 


Air Conditioning Division 


GAR WOOD INDUSTRIES, Inc., DETROIT, MICHIGAN 
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Consistent national advertising 


offering this well-known line. 


S the advantages of Anaconda Copper Tubes 

for heating lines become known through 

installations and through our advertising, more 
and more home builders favor them. 

These modern heating lines cut heat losses. 
Their smooth inner surfaces reduce resistance 
to flow... especially valuable in forced circu- 
lation systems. More heat is delivered to radi- 
ators—faster! Cost installed is only a little 
more than that of rustable pipe. 


Amacontla 








Offices and Agencies in Principal Cities ° 


DEOXIDIZED 
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or heating lines 


..-greater efficiency with 
Anaconda Copper Tubes 
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helps you sell Anaconda Copper ' e,  —_ eos 
Tubes and Fittings. Benefit by ’ \ ~~ ce 


— - 


Contractors are enthusiastic about the conve- 
nience of making soldered connections in tight 
corners, the ease with which radiators are hooked 
up,and theavailability ofa wide variety of fittings 
—including all combinations of reduction tees. 

Owing to consistent national advertising 
of Anaconda Copper Tubes and Fittings, you 
can sell them with less effort than ever before. 
It will pay you to push the Anaconda line. 
Let customers know you handle it. 


brore om to cot 





THE AMERICAN BRASS COMPANY - GENERAL OFFICES: WATERBURY, CONNECTICUT 


In Canada: ANACONDA AMERICAN BRASS LTD., New Toronto, Ontario 


esi 


o>) 



























































DOMESTIC ENGINEERING 






























































20 Years of 
Experience Should Enable 
Us to Build Dependable Valves 


It requires experience to do any work well—and a 
large percentage of the men who build Fairbanks Valves 
have specialized in that work for from 20 to 40 years. 

Isn't it only natural that this concentration should 
result in producing better, more reliable valves? And isn’t 
it evident that there must be real merit in the products of 
a concern that can survive the business storms of more 
than half a century? 

The long life, reliable performance and low mainte- 
nance cost of Fairbanks Valves reflect the care and endur- 
ing quality built into them. 

They are made in globe, angle, gate, check and ball 
types, both bronze and iron, for practically every steam, 
water, gas, air, oil and acid condition, for pressures from 
125 to 350 Ibs. 

Write for our interesting catalog 21. It illustrates and 
describes more than 140 valves. 


THE FAIRBANKS COMPANY 


Valoes, Dart Unions, Hand Trucks and Wheelbarrows 
395 Lafayette St., New York, N. Y. 
Boston, Pittsburgh—Distributors in Principal Cities 
Factories: Binghamton, N. Y. Rome, Ga. 
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@ If you want to cash in on NIBCO Lawn Irriga- 
tion—and enterprising plumbers throughout the 
country are doing so in ever-increasing numbers 
—you'll want the two books illustrated here. These 
printed pieces are only a part of the extensive 
effort NIBCO is making to help plumbers extend 
their potential sales into a new and profitable field. 

There is plenty of evidence that lawn irrigation 
is growing rapidly in popular appeal. Be the first 
to establish yourself as irrigation headquarters in 
your community. You'll make real money if you 
do. Full details will be supplied free for the asking. 


Pushbutton Sprinkling 


~ 


CTE Tae) 


dae 





THESE BOOKS CONTAIN 
IMPORTANT INFORMATION 
FOR EVERY PLUMBER 


NIBCO'S new manual on sprinkler 
systems has the answers to all your 
questions. It tells you how to lay 
out a system, how fo install it, how 
to calculate pressures, friction losses, 
and coverage. Flow tables and 
other important data are included. 


Furnished free to bona fide plumbers. 
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Size 8%" «x 11” Letterhead Size Bound in Fabrikoid. 


PUBLISHED ANNUALLY 


OMESTIC Engineering Plumbing and Heating 

I) Catalog-Directory, with its 1120 pages of perti- 

nent purchasing information is a valuable assistant to lead- 

ing merchandisers throughout the Plumbing and Heating 
Industry. 


The decided upturn in business has made it necessary 
for Wholesalers and Contractor-Dealers to conform with a 
modus operandi which will conserve time. For this reason, 
the Big Orange Book has come to be a constant assistant to 
these busy Buyers in the purchase and specification of 
items which they need. 


Leading Manufacturers of Plumbing and Heating sup- 
plies have cooperated in making this service possible. Vir- 
tually any information pertaining to the purchase and speci- 
fication of Plumbing and Heating items can be found in the 
1937 Catalog-Directory. 


DOMESTIC ENGINEERING COMPANY 


Manufacturers’ Catalog Service Department 


1900 Prairie Avenue Chicago, Illinois 


‘THE ONLY COMBINED) 
‘CATALOG - DIRECTORY 


PUBLISHED EXCLUSIVELY 
| for the 

PLUMBING & HEATING 
INDUSTRY 





What the Book Contains: 









Manufacturers’ Catalog Section: 


| 542 pages of valuable buying information placed 
_in this section by leading Manufacturers of Plumb- 
ing and Heating supplies insure utmost value to 
the Buyer. This materia] is clearly arranged and 
generously illustrated to facilitate rapidity and 
ease in locating the desired materials. The Manu- 
facturers who show their products in the Big 
Orange Book are listed in BOLD-FACED TYPE 
throughout the Directory Section, preceded by a x, 
together with the page numbers on which their 
products are shown. 


Tables and Rules Section: 


52 pages of technical data containing standard 
tables, rules, charts and diagrams add to the value 
of this handy book .. . information used and needed 
in your daily work. 


Classified Directory Section: 


Over 1300 classifications are found in this com- 
prehensive section which lists virtually every item 
manufactured for the Plumbing and Heating 
Trade. Under each heading will be found the 
names of the Manufacturers of that particular 
product. Advertisers are prefaced with a x. Trade 
Names also are listed, followed by the Manufac- 
turers’ names. 


Name and Address Section: 


The names of more than 4000 Manufacturers in 
the Plumbing and Heating Industry, together with 
the street address and city, are listed in this sec- 
tion. 


PLUMBING-HEATING 
CATALOG 


, 


1 years compiling and _ distributing 
catalogs in the style to which the 






j (ae 


_ Buyers in the Plumbing and Heating In- 


dustry have been accustomed. 
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JENNINGS SUMP & SEWAGE PUMPS 
PEDESTAL TYPE 

Mounted entirely above the pit cover. Entirely 

self-priming. All working parts high and dry. 

Only suction pipe submerged. Economical. 





Jennings Vapor Turbine Heating Pump. Operates directly from system steam 





without electric current. Constant operation assures uniform system operation. 


CENTRIFUGAL PUMPS Steam used for operation is returned to system for heating with little heat 
STANDARD AND SELF-PRIMING loss. Eliminates current cost and effects material steam economy. Ask for 
Motor armature and pump impeller mounted on Bulletin 246-A 


same shaft. No bearings in pump casing. One 
stuffing box. Simple, compact, reliable. 


THERE IS A NASH 


For Every Pumping Service 


PERFORMANCE, QUALITY and SERVICE are the three fundamental 


reasons for the many thousands of successful installations of Nash 





NASH HYTOR AIR COMPRESSORS 


No sliding vanes, pistons nor parts in metallic Pumps. 


PERFORMANCE is made positive by the most advanced ideas in 


Engineering Research, checked by individual performance tests 


contact. No internal lubrication. Non-pu!sating. 
Clean air. Efficient and reliable. 


on each and every pump. 


QUALITY is maintained by the careful selection of the finest ma- 
terials, fabricated by superior workmen under constant and rigid 
inspection. 

SERVICE is assured by the resources and reputation of the Nash 
Engineering Company, and backed by a nation-wide network of 


sales and service offices. 


Mos! effien’ device tor pemping ueerea ~=©6 NASH ENGINEERING COMPANY 


cn gthorpahasamnesce sige nagar SOUTH NORWALK, CONNECTICUT, U. S. A. 


liquid with large proportions of solids. 
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THE CORRECT SOLUTION <¢ 
TO THE 
SEEPAGE WATER PROBLEM 





MODEL 36 
Made in 1 size only 


Maximum Capacity 
1500 Gals. per Hour 


Retail Price 


$39.50 F.0o.8. petro 


— 


PRP ee 





The plumbing contractor who is confronted 
with the problem of removing seepage water 
and keeping a basement dry, will find one 
of these Penberthy Pustee to be the logical 


solution. Ruggedly constructed of copper 
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and bronze throughout, they are thoroughly 


rue 
wed 


= 


dependable, compact and easy to install. 


They are carried in stock for immediate de- 


livery by jobbers everywhere. 


PENBERTHY 
INJECTOR 
COMPANY 


Manufacturers of Quality 
Products Since 1886 


CANADIAN PLANT DETROIT 
WINDSOR, ONTARIO MICHIGAN 
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MODEL EK 


Made in 5 sizes. Maximum 
Capacity 3600 Gals. per Hour 
Retail Price (Size No. 1K) 
$65.00 F.0.8. petroir 
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Thanks: 


** 


Sure en- 





joy your maga- r 
zine; best in- 
vestment I ever ct 
made.” 4% 
ae ¢ 
Huntington, 
W. Va. 











Ideas and Ideals ... 


een Ouywelnear 


which make up... this Issue... 





The One Hoss Shay 


A large rubber company in Akron, Ohio, recently 
received a rather unusual request from Middlesex, 
England. A letter from an English mechanic to the 
company stated: 

“IT am in trouble with some of your tyres. They 
leak gradually and not through the valve. They are 
rather old, being single tube tyres of 1900 date of 
manufacture. They are on a Locomobile steam car 
that I am overhauling for a famous collector in this 
country. He is very keen on using the same tyres on 
the few runs that are made in this country every year 
to show how motoring used to be. Have you any use- 
ful ideas on how to treat these internally to cure their 
porosity? For instance, how about putting a half 
pound of thick rubber solution in each tyre?” 

The company very gravely forwarded the writer a 
special compound developed by its technical staff in 
the hope of preserving the tires tor several more years. 
The company which forwarded this little story con- 
cluded with the remark: “After all, keeping satisfied 
customers feeling that way, is our motto.” 

There is an element of humor in such a request as 
this as well as in the idea that there should be the desire 
on a part of the public to preserve anything which has 
outlived its usefulness, but when a parallel case 1s 
brought into our own industry the element of humor 
Is not quite so strong. 

During the past months, numerous conventions of 
state plumbing associations have been held. With bui 
one or two exceptions, speakers at all such conventions 
have called attention to the fact that a large majority 
of the public is putting up with plumbing installations 
at least 30 years old. Contractor-dealers have been 
told at these conventions that by repairing such anti 
quated fixtures they are depriving themselves of a 
market which they should have, as well as, really work- 
ing an expensive hardship on the public. Such fixtures 
can be not only a constant source of expense to their 
owners but also an actual health hazard. 


\lso expressed at conventions has been the thought 
supported by facts and figures that better times are re- 
leasing the pent up buying needs of the public. Out- 
moded plumbing is not wanted by anvone today. 





Coming Convention 

elsewhere in this issue a speech ly tacorge . 
Werner, president, National Assn. of Master Plumbers, 
has been published. This speech by President Werner 
was given before the annual convention of the Missourt 
State Assn. of Master Vlumbers. Because of his re 
marks on the coming national convention, which is to 
be held in Atlantic City, N. ]., May 24-27, this speech 
has been taken out of the convention report and pul 
lished as a separate article. 

While the convention season for state association 
members reached its height, in numbers of conven 
tions held, during April, such conventions point to, and 
are climaxed by, the national convention. [resident 
Werner's speech touches upon several of the educational 
and instructive features to be presented at that con 


vention. 


This Month’s Cover 


DomMeEstTIC ENGINEERING'’S Cover series, present 
ing representative contractor-dealers im various as* 
pects of their many sided business activity, is con 
tinued this month. tlowever, there is an additional 
story behind the men on this month's cover. Very 


definitely these men do represent that side of the 
plumbing and heating business which has to do with 
window displays, but also thes are a representation of 
present day business trends 

William Adanis and his son, ‘ hicavo pumpin: cana 
heating contractors, are the men in question. They 


have just completed remodeling their pl: 


ice of business 
at a cost of over $10,000. Mr. Adams has had the 
desire to make such a step, and now that the future of 
the plumbing and heating business once more ts bright. 
he has taken it in order to capitalize on the tull poten 
tialities which his business has to offer 

Window displays are an imtegral = part of smat 
merchandising In keeping with the new store, Mh 
\dams. like thousands of other contractor-dealers in 


the country, pavs close attention to that ASpect oft lls 


Your Editor 


business. 
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‘CUT YOURSELF 
A PIECE OF 
THIS CAKE 








MAKE no mistake about it—these new homes 
springing up everywhere, and thousands of 
neglected ones being spruced up, are going 
to be smartly modern. 

One way they can be modern with profit 
for you is through the installation of formed- 
metal plumbing ware. These bathroom, kitchen 
and laundry fixtures that are as smart in line 
as the modern streamlined car, gay in beauti- 
ful solid tints or two-toned color effects of 
gleaming porcelain enamel, are attracting 
widespread public interest. 

Rarely has a new product entered 


. . {| 
an old-established market with such an 4 


PORCELAIN 
ENAMEL 


ENGINEERING 


immediate sales advantage as this new ware. 
Modernness, beauty, price and profit are all in 
its favor. And, in addition, it carries the old 
familiar Armco label—a symbol known to 
housewives everywhere as the mark of highest 
quality in porcelain enameled refrigerators. 
ranges, and other appliances. 

We will gladly send complete information. 
Please mention the name of your preferred 
supply house when you write. 


THE AMERICAN ROLLING 
MILL COMPANY 





| Executice Offices — MIDDLETOWN, OHIO 





@ Zurn Plumbing Drainage Products provide 
everything except the pipe for the installation of 


a modern plumbing drainage system. 


Use the same make of fittings and drains through- 
out the job... your wholesaler can supply Zurn 
Plumbing Drainage Products for every purpose. 


J. A. ZURN MANUFACTURING COMPANY 
SALES OFFICE AND FACTORY ERIE, PENNSYLVANIA 


* 


THE ZURN LINE INCLUDES: Traps, Drains, and Interceptors 
for All Purposes; Backwater Devices; Closet and Lavoratory 
Carriers; Closet Connections; Cleanouts; Swimming Pool 


Equipment; Drainage Fittings. 


PLUMBING DRAINAGE PRODUCTS 


are the most practical to use. 





Call On Any Zurn Representa- 
tives. They'll Be Glad to Help You 


A. Mitchell, Jr Albany, N. Y. 
Hugh W. Powel. . . Atlanta, Ga. 
Ferd L. Eidman . Baltimore, Md. 
E. Harris Barbour . Boston, Mass. 
James Glass, Jr Buffalo, N.Y. 
H.T. Purcell Chattanooga, Tenn. 
H. O. Anderson . Cincinnati, O. 
S.W.Duschak .. Chicago, Il. 
S.A. George . Cleveland, O. 
Herbert D.Moe .. Denver, Col. 
Frank C. Davitt . Detroit, Mich. 
Paul P. Wagner Harrisburg, Pa. 
L. L. Wright Indianapolis, Ind. 
H. M. Ludlow. . Jackson, Miss. 
J. C. Pastor Jacksonville, Fla. 


Fletcher-Weil Co. . 
Los Angeles, Cal. 


C. E.Schumell Milwaukee, Wisc. 
Fred J. Barr Minneapolis, Minn. 
R. G. K. Ward . Montreal, Can. 
P.E. Hanlin . Newport News, Va. 
L.W.White .. New York, N. Y. 
Saul Moser _e«« Oe 
A.S. Rodgers Philadelphia, Pa. 
Wayne Paulin . Pittsburgh, Pa. 
Wm.H.Shepard . Rockhill, S.C. 
Fletcher-Weil Co 


San Francisco, Cal. 


G & M Schwabe 


San Juan, Porto Rico 
J}. W. Mitchell . Seattle, Wash. 
L. D. Gray . . . St. Louis, Mo. 
James P. Harper, Washington, D.C. 
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DON’T LET ANYONE TELL YOU— 
THAT A “TOLEDO” No. 999 WON'T CUT 
AND THREAD '%’ TO 2’ PIPE. IT WILL. 


Nine sizes—14"—14"—%”"—16"— 4" —1"”—1\4"—114” and 2” pipe are cut and threaded in a “TOLEDO” 
No. 999 Power Pipe Machine, either Super Model with quick-opening die heads or Standard Model 
with non-opening die heads. 











The cutter knives cut the pipe off with a smooth, square-end cut without burr—2” pipe is easily cut 
off in 10 seconds, and smaller sizes relatively fast. 


The threads are smooth and perfectly tapered that assure tight joints. 2” pipe is threaded in 22 seconds. 





No other portable 2” power pipe machine on the market can compare with the “TOLEDO” No. 999 
in efficiency, ease of handling, quality of work, and all around desirability. Before you buy a new por- 
table power pipe machine investigate the “TOLEDO” No. 999. You will be convinced of its many superior 


features. 


THE TOLEDO PIPE THREADING MACHINE Co. 
TOLEDO, OHIO NEW YORK OFFICE, 72 LAFAYETTE ST. 
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May, 1937 


Joint National Committee 


Wiirnin the last month a meeting 
within our industry was held. It is quite likely that 
in the future at least one of the features of this con- 
vention will increase in importance and significance as 
time goes on even to the point of becoming recognized 
as a mile stone. We have reference to the spring meet- 
ing of the Central Supply Assn., which was held just 
recently at French Lick, Ind. Amid very pleasant sur- 
roundings, in an atmosphere of early spring, approxi- 
mately 300 wholesalers and manufacturers assembled 
from various parts of the country. Thus far, there was 
nothing unusual about the meeting. Manufacturers and 
wholesalers have assembled before on innumerable 
occasions. However, on the morning set aside for the 
joint discussion of common problems affecting our in- 
dustry, a certain group of-men were brought together 
on the platform. These men, nine in number, were 
given seats on a raised elevation. In front of them 
were the officers of the Central Supply Assn. and 
others taking part in the program. Beyond that was 
the audience of manufacturers, wholesalers and others. 

The nine men in the background were not outstand- 
ing because of what they said. As a matter of fact, 
with one or two exceptions, none of them said any- 
thing. Instead, they presented a significant picture be- 
cause they represented the first evidence of what is 
termed a “Joint National Committee of Supply Whole- 
salers.”” Significance lies in the fact that in this group 
lorming a national committee were representatives of 
the Plumbing and Heating Wholesalers of New Eng- 
land, Inc., the Jobbers Credit Assn., Inc., of New York 
City, the New York State Assn. of Plumbing and Heat 
ing Supplies, Inc., the Southern Wholesalers Assn., the 
Wholesale Distributors Assn. of Texas, and the Central 
Supply Assn. These sectional associations now are in 
contact with a national committee which, in effect, is 
designed to function so as to coordinate sectional prob- 
lems and activities in relation to a national picture. 

In commenting on this national committee, the presi- 
dent of the Central Supply Assn. states: “It is im- 
perative that each one of the sections of the country 
have an association of its own, but there are problems 





in each locality which are almost identical with the 
problems of other localities. Sectional associations 
alone do not give us an opportunity to face problems 
that are common to all of the associations.” 

It is impossible to predict what will be accomplished 
through this committee. It should be sufficient at this 
time to point out that this move ts in line with what 1s 
recognized generally as a trend. It takes into account 
that while there are local problems which of necessity 
require specialized treatment, there must be coordina- 
tion between local policies if stable conditions are to 
be effected and maintained. While it will be some time 
before the final results of this move may be appraised 
accurately and while the leadership and the problems 
motivating this committee's activities will have a strong 
bearing on these results, one thing can be said with a 
reasonable degree of assurance. This move definitel) 
is in the direction of strengthening established chan 
nels of distribution to which the plumbing and heating 
industry must look for its continued and improved well 
being. Beyond this, it shows a recognition of the prob 
lems of better business which are and will continue to 
be no less important than the problems of the past 


depression. 


Ix the matter of strengthened lines of 
distribution, further comments of Mr. Galloup, presi 
dent of the Central Supply Assn., are especially inter 
esting. He said, “One of our chief requirements is a 
sound distribution policy. This means, frankly, sell 
us or our customers, but do not expect to sell us both 
at the same price preferential, thereby freezing our 
stock, or worse yet, sell us your products and then 
sell those distributors who circumvent the established 
channels of distribution and who are the worst type of 
competition. You men whose firms have had a sound 
policy, and I am happy to say I feel you are in the 
majority, may believe that wholesalers have been slow 
to appreciate you. We want you to take heart. A new 
day is here. That day will dispel the doubt in your minds 
as to whether vour loyalty was worth while.” 












































































































Fifteen Conventions Held 


® Convention season of state associations in full swing—To be 
climaxed by national Convention in Atlantic City, May 24-27 


April proved to be a crowded month 
for association activity in so far as con- 
ventions were concerned. No less than 
fifteen were held during the month, rep- 
resenting the various sections in the 
(nited States from the Atlantic coast 
to the Rocky mountains. In so far as 
territorial distribution is concerned, the 
Middle West led in the number of con- 
ventions held. An equally impressive 
group of conventions will be held dur- 
ing May. The convention season of as- 
sociation activity is to be climaxed by 
the annual convention of the National 
Assn. of Master Plumbers in Atlantic 
City, N. J., the latter part of this month 


New York 


® Many national association 
officers in attendance at 49th 
annual of New York State 
Assn. of Master Plumbers 


George H. Werner, George W. Frank. 
Kdmund P. Ingram, George L. Bird and 
Kk. L. Flentje, president, director, chair- 
ian of the apprenticeship committee, 
secretary and executive secretary, re- 
spectively, of the national association 
were present at the annual convention 
of the New York State Assn. of Master 
Plumbers, held at the Hotel Pennsyl- 
vania, New York City, April 19-21. 

Officers for the state association 
elected at the convention were as fol- 


lows: Thomas J. Cronin, president: 
William Ludlow, vice president: F. W. 
Boughton, secretary: and Charles 


Mentzinger, treasurer. One of the ac- 
tions taken at the convention was to 
urge the inspection of all plumbing in 
and about New York City. This was 
prompted by the fact that a world’s fair 
will be held there in 1939 and that sani- 
tary conditions should prevail in light 


of the great numbers of visitors who 
will attend. 

Further details are to be found in the 
Trade section of this issue. 


Massachusetts 


© Discussion of proposed state 
code features convention of 
Massachusetts Assn. of Mas- 
ter Plumbers — Werner in 
attendance 


The Massachusetts Assn. of Master 
Plumbers meeting in annual convention 
at the Copley-Plaza Hotel, Boston, April 
16, was featured by greatly improved 
prospects for the enactment of a state 
plumbing code. Officers elected at the 
convention were as follows: Ralph E. 
Pierce, president; H. L. Rose, vice presi- 
dent; J. Preston Perham, treasurer; and 
Franklin E. Darling, secretary. 

An address, “Plumbing and its Rela- 
tion to Public Health,” was given by a 
member of the state board of health 
This address covered the background 
and provisions of the proposed state 
code. High hope is held for its passage. 

Further details are to be found in 
the Trade section of this issue. 


lowa 


® Towa Assn. resolves to con- 
tinue fight for sanitary bill 
for state 


The annual convention of the Iowa 
State Master Plumbers Assn., which 
was held in Davenport, Iowa, April 5 
and 6, was featured by the determina- 
tion to secure passage of a state sani- 


tary bill. Ineluded in the group of 


(4 





Highlights of this 


Problems Which Affect Our Industry 


speakers at the convention were the fol- 
lowing: Edward Monteath, N. A. M. P. 
director; J. A. Galloup, president of the 
Central Supply Assn.; and E. Y. Ar- 
nold, manager of the Minnesota associ- 
ation. 

The following men were elected of- 
ficers of the Assn. by action of the 
board of directors: William V. Hagan, 
reelected president; George J. Palmer, 
reelected vice president; J. W. Lundon. 
reelected secretary; and F. H. Pierson, 
elected treasurer. 

Further details are to be found in the 
Trade section of this issue. 


Colorado 


® Accord with aims of Colo- 
rado Society of Sanitary 
and Heating Engineers ex- 
pressed by health officials 


Sessions of the annual convention of 
the Colorado Society of Sanitary and 
Heating Engineers, held in Denver, 
Colo., April 12-13, were marked by a 
strong note of optimism for the busi- 
ness future of the industry. All officers 
of the association were reelected for 
the ensuing year, as follows: president 
—E. B. Clayton; vice president—Rob- 
ert Demmer; treasurer—J. P. Brickey, 
and Sergeant at Arms—J. F. Culleyford. 
President Clayton appointed J. P. 
Brickey to the office of secretary. 

Further details are to be found in the 
Trade section of this issue. 


Florida 


© State wide plumbing code 
concerns annual convention 
of Florida Assn. 


The chief topic for discussion of the 
sixteenth annual convention of the 
Florida Assn. of Master Plumbers and 
Heating Dealers, Inc., which was held 
at the El Commodoro Hotel, Miami, 
Florida, April 5-6, was the proposed 






















Month’s Conventions 


state plumbing code. The state lien 
law, an enabling act and a voluntary 
trade agreement were topics upon which 
was placed almost equal emphasis. At 
the election of officers the following 
men were chosen to govern the asso- 
ciation: Thomas J. Bell, president; 
Henry Depree, vice president; F. H. 
Inscho, treasurer; and Alex Orr, Jr., 
secretary. 

Further details are to be found in 
the Trade section of this issue. 


North Dakota 


© Need for state plumbing 
code chief topic at convention 
of North Dakota Master 
Plumbers Assn. 


Several speakers at the annual con- 
vention of the North Dakota Master 
Plumbers Assn., spoke on the need for 
a state plumbing code. Officers who 
were elected at the convention includ- 
ed: J. J. Tigue, president; and Calvin 
Moser and P. W. Grady, who were re- 
elected to the offices of vice president 
and secretary-treasurer respectively. 

A number of speakers stressed the 
relationship between modern plumbing 
and public health. M. D. Hollis of the 
state department of health stated that 
his department fully realized the dan- 
gers which might result from an im- 
properly supervised water supply. 

Further details are to be found in the 
Trade section of this issue. 


Oklahoma 


® Relationship between plumb- 


ing and public health pointed 
out at annual of Oklahoma 
association 


The thirty-fifth annual convention of 
the Oklahoma State Assn. of Master 
Plumbers, which was held in Muskogee, 
Okla., April 19 and 20, placed emphasis 





on the relationship of public health and 
good plumbing. The following officers 
were elected at the convention: presi- 
dent, A. M. Bateman: vice president, 
Lon Hogel; secretary, A. H. Moore; and 
treasurer, W. F. Black. 

Several speakers presented and devel- 
oped the health angle of modern plumb- 
ing during the convention. One, repre- 
senting the board of health, pledged the 
support of his department towards se- 
curing a state plumbing law. 

Further details are to be found in 
the Trade section of this issue. 


Michigan 


© Cooperative effort keynotes 
the annual convention of 
Michigan State Assn. of 
Master Plumbers 


Numerous evidences of a hearty co- 
cperation between all three branches of 
the industry in the state were to be 
found at the various sessions at the an- 
nual convention of the Michigan State 
Assn. of Master Plumbers, which was 
held at the Hotel Hays, Jackson, Mich., 
April 7-8. Officers elected at this meet- 
ing were as follows: J. L. Peterson, 
president; A. A. Mitchell, vice presi- 
dent; and Howard Reed, secretary-treas- 
urer. 

Distribution also received a_ large 
amount of attention at the convention. 
One of the speakers on this subject was 
J. A. Galloup, president of the Central 
Supply Assn. 

Further details are to be found in 
the Trade section of this issue. 


Texas 


® Discussion of apprenticeship 
features convention of Texas 
association 


An outline of the National apprentice- 
ship training program and the thought 
that adequate training facilities for 


65 


ytAre Discussed At Association Annuals 


young men must be provided if stand- 


ards of the coming trade constantly are 
to be raised was the chief topic for dis- 
cussion at the 48th annual of the Texas 
Association of Master Plumbers, which 
was held in Houston, Texas, at the Ben 
Millam Hotel, April 19-21. 

All officers of the association were re- 
elected as follows: president, Clayton 
Lee; vice president, R. K. Landreth; 
and secretary-treasurer, W. E. Jameson. 
In addition a new office, that of second 
vice president, was created to which 
Jerome Pandres was elected. Another 
topic of great importance at the con- 
vention was on the proposed State 
building code now in the hands of the 
Legislature. 

Further details are to be found in the 
Trade section of this issue. 


Minnesota 


© Organization and regulation 
discussed at annual conven- 
tion of Minnesota Master 
Plumbers Assn. 


The following officers were elected at 
the annual convention of the Minnesota 
Master Plumbers Assn., which was held 
April 19-20, at the St. Paul Hotel, St. 
Paul, Minn.: Otto Nelson, president; 
William Niehart, first vice president: 
Otto Kohl, second vice president; Clar 
ence McGeary, secretary; and Henry C. 
Harvey, treasurer. The convention was 
keynoted by work done on organization 
and regulation within the state. 

The allied topics of apprenticeship 
and impending business conditions were 
developed by several speakers. Business 
leaders declared that the industry is en 
tering an area of prosperity, but also 
developed the point that undoubtedly 
there will be a labor shortage tn the not 
far distant future. Another speaker then 
presented the national apprenticeship 
program and declared that through it, 
the labor shortage and its drawbacks to 
booming business would be removed 

Further details are to be found in 
the Trade section of this issue. 
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R.-P. Development Review 


® Latest reports from staff correspondent in Washington bring 
up to the minute information on Anti-Price Discrimination 


activities 


of Federal 
under 
Dis- 
two 


our last 
Commission 


summary 
complaints 
the Robinson-Patman Anti-Price 
crimination Act, there have been 
complaints filed in addition to the com- 
plaint against the Soil Pipe Manufac- 
turers which was discussed in our April 
issue. Also, there have been a number 
of answers. 

One of these complaints is against the 
Procon Grocery Service Co., a purchas- 
ing organization and the members of a 
of chain store gro- 
ceries, wherein alleged that the 
purchasing agent receives from selling 
concerns, brokerage fees or commissions 
over to the respondent 
chain companies. The other complaint, 
also charging a violation of the _ so- 
called brokerage clause of the Robinson- 
Act, is filed against Oliver 

Inc., a company supplying 
information and _ purchasing 
wholesalers, jobbers and 
other various paris of the 
country engaged in the hardware trade. 
Both these complaints are similar to the 
the Biddle Purchas- 
described in our 
issue, as it is alleged that no 

connected with the brokerage 
payment been rendered the seller 
by the buyer or his agents. 

In view of the nature of the two most 
recent complaints, the answer filed by 
Biddle Company is particularly inter- 
esting. It will be remembered that 
Biddle Company was charged with re- 
ceiving and passing on brokerage fees 
having actually rendered serv- 


Since 
Trade 


cooperative group 


it is 


which it pays 


Patman 
Brothers, 
market 
service to 


dealers in 


complaint 
ing Co. 
March 


services 


against 
and others 


have 


without 


ices to the sellers. Its answer asserts 
that its business consists of supplying 


market information and purchasing 
goods for wholesalers, jobbers and other 
It also alleges that in most of 
the where goods are bought for 
dealers, the goods are shipped directly 
by the seller to the the 
transmitting to Biddle Purchasing Com- 
pany a commission. It admits that it is 


paid a brokerage commission of from 1 


dealers. 
cases 


buyer, seller 


per cent to 5 per cent of the sales price 
on goods bought through it, but alleges 


Henry L. McIntyre 
of Robertson, Crowe 
accompanving 
} 


Note: J. C. Spence and 
of the Chicago law firn 
and Spence have prepared the 


information on the latest ce velopments un 
Robinson-Patman Act ae 
Washingtor rresponident 


er the 
abhor iti? with et, 





that this fee is paid for services it ren- 
ders, to the seller. It concedes that 
these fees or commissions are paid over 
to the buyers, but states that in the 
case of substantially 90 per cent of the 
persons for whom it purchases, the total 
amount returned to said persons in the 
form of brokerage commissions during 
the year is less than the amounts paid 
by said persons to the purchasing com- 
pany for its combined information and 
purchasing service. This purchasing 
agent also denies that the fees or com- 
pensation are not paid to the buyers by 
it as compensation for services rendered 
by the buyers to the purchasing agent. 
The constitutionality of the Robinson- 
Patman Act is also attacked. 

One group of the buyers made re- 
spondent in the Biddle case has also 
answered, setting up as a part of their 
defense that the Biddle Purchasing 
Company pays them commissions, but 
denying that the commissions are not 

rendered to 
these buyers, 


compensation for services 
the Biddle Company by 






Complaints, Answers, Legislation 


and also raising the question of the con- 
stitutionality of the Act and other de. 
fenses. Two of the sellers have joined 


_in filing an answer admitting that they 


paid brokerage fees to the Biddle Pur- 
chasing Company, but asserting that in 
doing so they were simply following the 
usual commercial practice of paying 
commissions to brokKers who negotiate 
sales of their products and that Biddle 
Purchasing Company rendered them a 
substantial service by contacting deal- 
ers. 

Hearings have been held in Chicago 
and New York on the Biddle case, the 
testimony showing that the company 
acts as brokers for some 5000 
manufacturers or sellers. 

Hearings have also been held in the 


small 


(Continued on Page 187) 





Soil Pipe Case 


The answers are not yet available in 


the Cast Iron Soil Pipe case. Our 
Washington correspondent states that 
the Federal Trade Commission has 


granted an extension for filing of these 
answers until May 20, 1937. 





State Fair Trade Acts 


© Legislation permitting price maintenance contracts becoming 
more and more popular accordiny to a survey just conducted 


There are now in force 39 State Fair 
Trade Acts. The substance, in general, 
of these laws is that resale price main- 
tenance contracts are legalized. These 
are contracts between a pro- 
ducer or manufacturer, and a dealer, in 
which the latter resell the 
commodity at a price not less than that 
established by the producer (or similar 


contracts 


agrees to 


contracts between the distributor and 
retailer). Originally these contracts 
were outlawed by both Federal and 


State Anti-Trust Laws, but beginning in 
1931, California started a wave of State 
legislation in this direction and of the 
39 State laws which are now in effect, 
interestingly enough, 22 of these laws 
have been passed this year. The im- 
petus to this recent press of legislation 
was a decision in December of 1936 by 
the Supreme Court of the United States 
upholding the Illinois Fair Trade Act. 
thus insuring the validity of this type 


Oh 


of State legislation. The full text of 
the Illinois Act is printed in a footnote. 
It must be remembered that the Fed 


eral Statutes still prohibit price agree- 


ments involving commodities in inter 
state commerce, but there is a bill now 
pending in Congress to permit such 
contracts in interstate commerce. This 


bill is known as H. R. 1611 and was in 
troduced by Congressman Miller on 
January 5, 1937. The bill has been re 
ported from the Committee and is now 
awaiting action by the House. In States 
where law specifically au 
thorizing 


there is no 
price maintenance contracts 
it is necessary to examine the Ant! 
Trust Laws of the particular State to 
determine the validity of such contract. 
as it is the Anti-Trust laws which orig- 
inally outlawed this type of contract 
The cases in which resale prices may 
contract usualls 


he established by are 


iContinued on Page 187) 















and Reports from Washington 


F.T.C. Attorney Gives Views 


© A. W. DeBirny, Washington, D. C., addresses Chamber of 
Commerce of the United States and discusses the adminis- 
tration of the Robinson-Patman Act 


“Since the passage of the Robinson- 
Patman Act on June 19, 1936, it has 
been my good fortunte to be a member 
of the staff of the Federal Trade Com- 
mission and as such intimately con- 
nected with its administration. My 
work has permitted the pleasure of 
meeting, considering, and conveying to 
the Commission the views of a number 
of the members of your Committee on 
Prices in Distribution. I feel honored 
and appreciative of the opportunity to, 
in a way, give you an account of the 
administration of the Robinson-Patman 
Act, because I know your invitation 
proceeded from your desire to obtain a 
complete presentation of the facts and 
issues in order that you may intelli- 
gently advise and faithfully lead Amer- 
ican industry. 


Account of R.-P. Act 

“You probably remember, as we do, 
the unpreparedness with which we faced 
the passage of this legislation. Promptly, 
one commentator said: “Lawyers, as is 
their wont, have already started argu- 
ing; and laymen are just beginning to 
realize their confusion.” May I say here 
and now that I believe the framers of 
this Act, contrary to popular belief, 
wrote a sound piece of legislation. How- 
ever, like many an efficient machine it 
appears complicated until understood. 
The Chief Counsel directed a compila- 
tion of expressions of members of Con- 
gress regarding the meaning of the Act 
and on July 15, the Commission, in re- 
sponse to thousands of inquiries, started 
distribution of the same. Many business 
men or their attorneys came to Wash- 
ington and were assisted insofar as 
possible by the sound advice of the able 
Chief Counsel of the Commission, who 
has been litigating anti-trust matters for 
twenty years, and also by members of 
his staff. 


Speaks as Individual 

“In appearing before you today, I do 
80 in an individual capacity and in no 
sense speak for the Commission which, 
acting in a judicial capacity, must de- 
cide these cases after they have been 
fully and formally tried. 

“It has been suggested that this dis- 
cussion include the facts in the indi- 





vidual cases, the issues involved and 
their present status. The latter discus- 
sion requires that you first have an un- 
derstanding of Commission procedure. 

“Any person may write a letter to the 
Commission setting forth facts which 
are believed to indicate a violation of 
law. Without disclosing at any time the 
identity of the complaining party, the 
Commission proceeds to obtain sufficient 
facts on which to form an opinion. 
Thereafter, if it has reason to believe 
that any person is violating or has vio- 
lated any of the provisions of the Rob 
inson-Patman Act, it issues a complaint 
stating its charges. This is the first ac- 
tion taken publicly. Thirty days later 
the Commission may, under the law. 
commence the taking of testimony. 
usually close to the location of the wit- 
nesses. After the evidence is taken, the 
presiding officer at the hearings sum- 
marizes the evidence, designated as 
findings of fact. Both counsel for the 
respondent and for the Commission may 
object to these findings and the Com- 
mission sitting in a judicial capacity 
frequently hears oral arguments to the 
objections. The Commission is not a 
prosecuting agency. It, like the Inter- 
state Commerce Commission, the Fed- 
eral Communications Commission and 
the Federal Reserve Board, is author 
ized to hold hearings, make findings of 
fact and, if proper, issue orders to cease 
and desist from certain acts. 


A Helpful Suggestion 
“Occasionally, the Commission  re- 
quests a reasoned statement of justifi- 
cation of certain discount schedules or 
allowances. May I offer as a helpful 
suggestion that your response be frank 
and complete in order that the Commis- 
sion may have all available information 
to guide it in any subsequent action. 
“You undoubtedly have observed that 
many of the cases being proceeded with 
are cases on which the application of 
the law is not self-evident. One of the 
reasons for this is that the Commission 
has, insofar as possible, sought to co- 
operate with industry, endeavoring 


quietly to secure compliance of firms 
who were uncertain as to the require- 
ments of the law and who promptly 
complied when their practices were 
questioned. 
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“Certain corporations expressed a be- 
lief that their transactions complied 
with the law and in those cases in 
which the Commission believed other- 
wise complaints issued. 

“Nineteen complaints have been is- 
sued so far and such progress is being 


(Continued on Page 110) 


State R.-P. Acts 


® Legislation supplementing 
the Federal Anti-Discrim- 
ination Law makes provt- 
sions applicable to intrastate 


transactions 


Three of the States have passed Anti- 
Price Discrimination Laws substan- 
tially similar to the Federal Robinson- 
Patman Act. These are the States of: 

Idaho 
Oregon 
Utah 


In a considerable number of States, 
somewhat similar legislation now is 
pending, namely: 

California 

Illinois 

lowa 

Kansas 

Maine 

Massachusetts 

Minnesota 

Missouri 

New Hampshire 

New Jersey 

New York 

North Dakota 

Ohio 

Oklahoma 

South Carolina 

Texas 

Wisconsin 
In some of these pending State Acts, 
novel provisions are found. For  in- 
stance, the bill pending in Illinois con- 
tains the following provision: “Any 
contract, expressed or implied, made by 
any person in violation of any of the 


provisions of this Act is declared to be 


an illegal contract and no recovery 
thereon shall be had * * *”, The en- 
actment of this type of legislation by 
the States will obviously make unavail 
able to business men the defense that 
they are not engaged in interstate com- 
merce. The State Acts thus serve as a 
complement to the Federal legislation 
and bring the arm of government into 
the business of even purely local con- 


cerns. 





































































Pr MOUCTS and installations of the 
plumbing and heating industry are so definitely an ac 
cepted part of everyday life and comfort, that sometimes 
it seems a difficult matter for contractor-dealers to dram- 
atize their business to the buying public. Merchandising 
experts speaking at plumbing conventions have declared 
inany times that contractor-dealers must dramatize the 
products and services that they have to offer if their 
businesses are to be developed to their fullest extent. 

The fact that both plumbing and heating equipment 
today has greater utilitarian beauty than ever before is, 


Illustration above is one corner of Mr. Adams showroom. It 
contains a complete bathroom set up and illustrates how fixtures 
may be installed advantageously even in small and irregularly 
shaped spaces. Mr. Adams is making a specialty of featuring a 
wide variety of shower curtains and other accessories 











“MY LIFE’S 


33 years of exper- 
for the enlarged 
the William Adams 


modeling program 




















in itself, a strong clue as to how dramatic presentation of 
such products can be made. One contractor-dealer, who 
long has felt that dramatic, successful merchandising of 
his plumbing and heating equipment was merely a mat 
ter of providing the proper display setting for it, is Wil 
liam Adams of Chicago. 

Mr. Adams, whose place of business is located on Chi- 
cago’s far west side, has just finished remodeling and 
restyling his shop at a cost of over $10,000. From front 
walk to rear entrance, the entire shop has been beautified 
and redesigned for modern needs. Mr. Adams has had 
the desire to make this step for the 33 years that he has 
been in business. The step has been taken now tor two 
reasons: one, to combat successfully department. store 
competition ; and two, to capitalize successfully upon bust. 
ness conditions now and to be prepared for the coming 
increasing market. 

Some indications of the job that has been done can 
be gained from the pictures on this, and succeeding pages 
of the article. These were taken on, and shortly after, 
the grand opening of the new shop. Although the build- 
ing in which Mr. Adams’ shop is located is precisely the 
same age as his business, 33 years, it still must be called 
a new structure in light of the work which has been done 
upon it. 

The front of the building up to the second story has 
been covered with large, smooth panels of enameled 
pressed steel. The color of this new store front 1s canary 
yellow. The two display windows have been enlarged 
and so treated that a completely unobstructed view into 
the entire shop can be gained. Behind this moderniza- 
tion program was one idea—that of providing a store 
which would make it easy for the buying public to see 
the charm and beauty of the fixtures which a modern 
plumbing and heating contractor-dealer has to offer. 

The design of the entire store has been faithful to 
this idea. Passersby not only can see the display set up 


in the show windows, the displays on the showroom floor, 


Tyusalt 




























but even special room displays which have been 
into the extreme back walls of the shop. Pastel colors, 
which have been employed in the decoration ‘scheme ot 
the showroom, help in raising the visibility of the show- 






jence form the background 
merchandising activity of 
Plumbing Co. $10,000 re- 
for showroom marks goal 


room. This contractor-dealer, however, has made doubly 
sure of capitalizing on the sales story of his stock by pro- 
viding adequate, modern indirect lighting comparable to 
that used in the largest department store. 

On the front door to this new showroom is the name 
of William Adams, a listing of several of the products 
which he has to sell and the inscription, ““‘Walk In.”” One 
thousand, five hundred people did just that the day of the 
grand opening. And people have continued to accept 
the invitation ever since. 

The modernization process of showroom space left a 
number of what might have been awkward angles and 
closets in both the side and, rear walls of the building. 
Mr. Adams, however, capitalized on this situation and in 
these spaces, set up complete modern kitchen and bath- 
room displays. 

In the kitchen display is a double apron cabinet sink, 
which is equipped with 
swingspout faucet and 
accessories. In addi- 
tion the display 1n- 
cludes the latest de- 
velopment in kitchen 
lighting fixtures. Be- 
cause of the smallness 
of the space it was 
impossible to include 
either a_ refrigerator 
or a range, both of 
which Mr. Adams 


Here is a portion of the 
automatic heating display. 
The heating system is in 
operation and_ controls 
make it possible to dem- 
onstrate quick heat de- 
livery through the use of 
foreed circulation hot 
water 


AMBITION.... 


sells, in this particular display. However, several models 
of each have been placed directly opposite it. To illus- 
trate the thoroughness with which Mr. Adams_ has 
planned these: displays, this particular one is complete 
even to kitchen curtains draped at a window under which 
the sink has been located. 

Bathroom displays are even more complete. The two 
separate displays are different sizes and shapes, and pre- 
sent fixtures of different colors and styles. Mr. Adams’ 
philosophy on displays and display arrangement is shown 
by his including the most modern medicine cabinets, towel 
racks, lighting fixtures, shower curtains and other bath- 
room accessories in both bathrooms. In addition, the 
latest treatment has been given to both wall and floor cov- 
erings. All this has been done with the sole thought in 
mind of presenting a complete and attractive picture 
which will help convert passers-by into customers for 
similar installations. 

Displays of heating equipment have been placed in a 
separate room. Stokers, oil burners, jacketed boilers, and 
other heating equipment have been presented with the 
same thoroughness evident in the plumbing displays. To 
illustrate the use of a circulator with small pipe size 
in heating installations, a circulator has been connected 
on a circuit of pipe. The circulator works and customers 
are welcome to test the speed of the svstem by operating 


a thermostat which controls tt. 
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This same idea has been used with the kitchen ap- 
pliances which Mr. Adams sells and has on display. For 
example, one of the refrigerators is connected up and 
operating. Those interested may examine the interior to 
their heart's content, freeze ice cubes or crawl in and cool 
off. A salesman is ready and willing to explain any point 
that the customer wants cleared up. He remains in the 
background, however, until the customer asks for him. 

There is no reason for salesmen to make the first over- 
ture to customers interested 1n any of the products in the 
showroom. Prices for everything are marked plainly. 
Descriptive literature on each product is placed beside it. 
The new showroom has been open long enough to give 
a fair test to this kind of sales policy. It now appears that 
the fixtures themselves are able to do a powerful selling 
job and because of this presentation, the salesmen’s work 
mainly is confined to sales closing. 


PAINT HELPS SELL PLUMBING 


There is still another feature to this business. Nation- 
ally advertised paint products are sold in the store. One 
show window has been given over to a display of these 
products and a demonstrator working in the window de- 
scribes them by means of a public address system. Fol- 
lowing each demonstration of the paint, the demonstrator 
says this: “You are invited to step into our new show- 
room. The latest developments in modern kitchen and 
bathroom fixtures are shown. In addition, modern re- 
frigerators and ranges are on display.” 

Mr. Adams says that there have been many instances 
already, where someone has come into the showroom to 
buy a paint brush or a can of enamel and remained to 
listen to the story of good plumbing and heating equip- 
ment and installations. 


The illustration on the next page shows a portion of the main 
showroom. Refrigerator and kitchen stove sales form a definite 
part of Mr. Adams’ enlarged merchandising program 
















Cleanliness and freshness is 
a definite part of this mer- 
chandising program. Each 
day this showroom and win- 
dow are cleaned thoroughly 


The paint department, if it can be called that, occupies : 
only a portion of one side wall. The sales counter for 
paint products even is decorated in a different color from | 
the rest of the showroom in order to give it individuality 
and set it off as a separate and distinct department. Not 
only has consumer interest been directed to plumbing and 
heating equipment through the sales of paint, but also : 
this department, through use of the public address sys } 
tem, forces attention to be turned upon the entire store [ 
Even the words of the demonstrator argument the inv | " 


tation on the front door to come in. 


REFRIGERATOR AND RANGE SALES SIMPLIFIED 0 

le 

Through an arrangement with the Chicago utility com . 
pany, the purchase of both refrigerators and ranges has F 
been simplified. A customer wishing to purchase such D 


equipment can do so over a long term by paying a cer- 
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tain amount each month on his utility bill. Naturally, a 
small down payment is required, but all this information 
is included on price cards which are displayed on the 
equipment. 

Continuing sales naturally means continuing effort. 
While the newness and modernity of this showroom 1s a 
powerful sales argument, much of its strength would be 
taken away if the showroom was anything but spic and 
span. Such a condition of cleanliness and freshness is 
extremely difficult to maintain right at the present time 
since the street is being torn up and dust caused by air 
drills and cement mixers complicates the problem. Each 
day, however, Mr. Adams has the showroom thoroughly 
cleaned and the show windows washed. By so doing, he 
not only is assuring an attractive appearance for his place 
of business, but also is protecting the investment he has 
made. 

Mr. Adams, who is a member of the Chicago associa- 
tion, is assisted in the management of the business by 
his son. Both have a number of plans to continue and 
expand the work they already have 
started. In order to have a truly 
modern business, they have carried 
the modernization process into the 
office end of the business. A sound 
bookkeeping and filing system 1s 
used as well as a modern form of 
follow up records. This is in keep- 
ing with the merchandising theory 
behind the business. The selling 
points of the fixtures could not 
make a profit alone. 

Mr. Adams’ store is not an ex- 
ceptionally large one. As a matter 
of fact, its width is only 24 ft. The 
length of the store is 60 ft. Plan- 
ning and modernization have been 
done so skilfully that an im- 
pression that the store is larget 


The three photographs at the left illustrate respectively: Mr. 
Adams and his son in their show window, which is kept clean 
and attractive; a built-in kitchen display; and a corner of Mr. 
Adams’s office. In the display spaces, attractive and modern 
furniture invites customers and prospects to enter and stay in 
the store until Mr. Adams has had a chance to give his entire 
sales story 


than it actually is, is created as soon as one sees the 
store. This has been accomplished and a great many 
more fixtures accommodated by the use of a_ half 
wall running down the center of the showroom. On 
either side of this wall, fixtures have been placed with 
the net result that two separate aisles of displays have 
been formed. 


MODERNIZATION—INSIDE AND OUT 
This modernization process has been carried even out 
side the shop itself. A small back yard is immediately 
outside the windows of the heating display room. This 
vard has been cleaned up and present plans call for it 
to be landscaped. Naturally, this carries the idea of 
proper setting to its logical conclusion. 

Formerly, the offices of the company were located on 
the second floor of the building. Proper use of space 
has permitted the offices to be brought to the first floor, 
provides for a more extensive display than formerly, and 
has given an impression of spaciousness which formerly 
did not exist. 

The entire store has been designed to avoid any idea 
of crowding, but, nevertheless, an extremely large num- 
ber of fixtures has been included in the present setup. 
Mr. Adams plans to change his displays at regular in 
tervals so that the buying public will have continuing 
reasons to return to his place of business. 

Both Mr. Adams and his son believe that this and 
similar methods are the answer to department store 
competition. They feel that modern fixtures in a mod- 
ern setting, properly displayed, can do a good job of sell 
ing for themselves, and that the integrity and recognized 
ability of established contractor-dealers showing those 
fixtures in such a manner will provide a double-barreled 
sales argument which the public cannot overlook. 
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. \WHEN HEAT 


WAVES COME 


Fig. 1—The June display which is shown 


SALESMEN 


SILENT 


above has the weather working in its favor 


Good window displays mean good impressions 
on customers as well as good selling arguments 


V ITH the advent of summer, the thoughts of 


the buying public turn more and more to the subject ot 
air conditioning. For several summers past, the eco- 
nomic factor has been a bar to other than thoughts about 


the subject. Now, with better times and increased buy- 


ing power, the public is in a position to listen to the 


sales story on air conditioning and summer comfort. 

The June display in the series of planned window dis- 
pdays which has been described in these columns ever 
since the first of the year 1s devoted to air conditioning. 
Like displays which have gone before it, this display 
capitalizes on the popular conception of the subject. For 
example, when the average person hears the words, “air 
conditioning,” his first thought is of cooling. To explain 
to him the other features and principles would take time 
and effort, but show him the cooling side of the story 
and his interest is captured. 

By the time this display will be used, the weather 
will be working for it. As was the case with all the dis 
plays in the series, this June display has been presented 
a month in advance in order to give contractor-dealers 


ample opportunity to take the greatest advantage of It. 

Several colors have been used in this June display 
although only two are shown in Fig. 1. The thought 
behind their selection has been to present the idea of 
summer heat. To further carry over this idea, the man 
shown on the central panel of the display is warm—that 
is very evident. A further symbol of summer heat 1s 
the representation of a torrid sun whose rays are the 
cause for the man’s distress. 

This brings up a theory which is behind all past and 
future displays in the series. People will not pause to 
read lengthy captions, so the story the display has to 
tell has to be gotten over by means of symbolical repre- 
sentations and other eye-catching devices. 





The display for June costs $4.75 complete, ready to be installed 
in your show window. The price for these displays is set by the 
manufacturer and includes the cost of packing and shipping 
Domestic ENGINEERING is not connected in any way with this 
company. Address your inquiry or order to Tue Epttor, Domes 
ric ENGINEERING, 1900 Prairie Ave., Chicago 























Shown on this page are three of the most pop- 
ular window displays in the series. The one 
at the top of the page tiesin with the promo- 
tional activity of the Electric Water Systems 
Council. Because of its nature it is timeless in 
so far as sales appeal is concerned. Its use by 
contractor-dealers specializing in rural, country 
estate or club work will be a powerful first 
argument leading towards sales of water system 
equipment 


“A Bath A Day,” is a time tested slogan which 
has been used successfully by contractor-dealers 
for many years. Including this slogan in the 
window display shown immediately at the right 
permits it to supplement other merchandising 
activity. Like the other two displays shown 
on this page, it can be used the entire year 
‘round since its appeal is universal. Those 
who have made use of this display already have 
found that it meets with exceptional public 
favor 


At the bottom of this page is shown one of the 
displays brought out early in the series. It has 
proved to be one of the most popular with mer- 
chandising minded contractor-dealers. Several 
have used it with other displays. This has been 
done in two ways. Where two display windows 
exist, the Lincoln display has been used to sup- 
plement the sales message of one of the more 
specialized displays in the series. In other 
eases this display has been used on the show- 
room floor 


Readers who have followed this 
series of displays are familiar with the 
size and construction of the various 
units. Following the practice started 
in previous displays, the June display 
is flexible on the subject of size. Where 
it is to be used in a large window it can 
be extended to its full width, approxi- 
mately five feet, while if it is to go in 
a smaller space the side panels can be 
bent forward in the shape of a block 
“UU.” Also included in this display is 
a table base sufficiently strong to sup- 
port small display items such as swing- 
spout faucets and other similar equip- 
ment. 

This, like other displays is able to 
do duty not only in show windows, 
but also render further service on 
showroom floors. It is a misnomer to 
call it the June display. 
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TAY ROLL LAX.... 


Fkrequently asked questions at current state 
conventions are answered in this article 


S; ATI. and Federal Social Security Acts 
continue to be of greatest interest to employers and em- 
ployees in all lines of business and particularly in our 
own industry. 

At current state plumbing conventions speakers on 
the Social Security Act have been asked questions by 
contractor-dealers. The tollowing group of questions 
and answers is representative of the type asked most 
irequently. 

(): Just what is meant by Federal old age benefits - 

A: There are three types of benefits payable directly 
by the Federal Government under the provisions of the 
\ct: monthly benefits which are payable after a person 
is 65; lump sum benefits which are payable at the age of 
65; and payments made upon death. All of these are 
based upon wages earned. Payments for all three 
classes will be made by Government checks. 

(): What is the basis for the monthly benetits ’ 

\: In order to qualify for a monthly retirement bene- 
fit, a worker must be 65 years of age; he must have been 
employed in “included employment” in five different cal- 
endar years after December 31, 1936, and betore reach- 
ing the age of 65; and his total wages from such em 
ployment must be not less than $2,000. 

(): Can persons who are now 65 receive old age 
benefits ¢ 

\: No. Wages from employment atter the age ot 
65 cannot be used as a basis tor benefits ; 
for employment in 1937 and subsequent years quality 


only wages 


for benefits. 
EFFECT OF PRIVATE INCOME 


(): Are monthly Federal old age retirement benefits 
to be reduced or eliminated entirely if the person to re- 
ceive them has a private income from savings or invest 


- 
“ 


ments : 

A: No. 
by a person’s wage record between December 31, 1936, 
His benefits are not re 


The amount of benefits 1s determined solely 


and his sixty-fifth birthday. 
duced if he has an income from savings or investments. 
(jn the other hand, they will not be increased if he 1s 
in financial need. 

(): What is unemployment compensation ¢ 

A: Periodic cash payments to unemployed workers 
who are eligible to receive benefits. These benefits are 
not payable immediately after a person loses his job, but 
after a “waiting period” of generally two to three weeks. 
(his period varies in different states. 


i4 


(J: Where does the money for such payments come 
trom? 

A: A fund for the purpose of paying benefits is made 
up of regular contributions by employers, in some states 
by the employees and by the states themselves. 

(): What states have enacted unemployment compen- 
sation laws ¢ 

A: Thirty-five states and the District of Columbia 

The states are: Alabama; Ari 
Connecticut; Idaho; Indi- 


have passed such laws.* 
zona; California; Colorado ; 
ana; Iowa; Kentucky; Louisiana; Maine; Maryland; 
Massachusetts ; Michigan; Minnesota; Mississippi; New 
[lampshire; New Jersey; New Mexico; New York; 
North Carolina; Ohio; Oklahoma; Oregon; Pennsy! 
vania; RKhode Island; South Carolina; South Dakota; 
Tennessee; Texas: Utah: Virginia; West 
Virginia; and Wisconsin. 


Vermont: 


WHAT HAPPENS TO TAX PAYMENTS? 


(): What happens to tax payments made by employ 
ers in states other than those just mentioned ¢ 

A: Employers in such states pay the entire [Federal 
tax into the Federal Treasury for the general purposes 
of the Federal Government. Thus no part of the em 
ployer’s tax payments will be available for benefit pas 
ments to the unemploved workers of any state. 

©: Does the Federal Government itself pay unem 
ployment compensation to the unemployed ? 

A: No. Unemployment compensation 1s paid to un 
employed persons by the states under the provisions ot 
state laws. 

©: Is a worker entitled to unemployment compensa- 
tion if discharged for misconduct or voluntarily quits 
his job? 

A: A worker discharged for misconduct receives no 
benefits under the Mississippi law. In other states the 
waiting periods for workers is increased. In Massa- 
chusetts, New Hampshire and Oregon, the duration of 
benefits received by the worker is reduced. In Rhode 
Island the additional weeks of the waiting period are 
charged against past weeks of employment and maxt- 
mum duration of benefits as if benefits had been paid. 

Under most state laws, if a worker voluntarily quits 
without good cause, he suffers penalties somewhat sim 


‘lar to those of discharge for misconduct. 


Decembe: 





Here is how the 
advantages 0 

radiator heat com- 
bined with air 
conditioning have 
been used to sell 


NE 


[XN high class residences costing from $17,500) to 


$19,500 each are nearing completion in Mt. Vernon, N 
Y., five being located on California Road and the sixth 
on Central Parkway at Berkwood Road. The heating 
arrangements consist of rachators combined with a cen 
tral air conditioning unit which make a study of thes 


‘i ; : elie 
jobs worthy of more than mere passing interest. [ach ot 
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the six is built on a shelit imelne ot the ground with 
a basement Parage and recreation room) separate trom 
the boiler room. In effect thev constitute a practical 
example of how radiator heat and a central air condition 
ing unit may be combined to deliver air with a simul 
taneous control of temperature, hunudity and arr motion 


which are the three essentials tor winter air conditionm 








Some of the homes in which 
the radiator heating and ais 
conditioning systems, described 
in this article, were installed are 
shown at the left. The view at 
the top of this page shows one 
of the boilers. the air condition 
ing unit and the duct work 


















































One of the important details shown above is the manner in which the outdoor 
air supply is employed to prevent excessive humidification during winter. 


is explained in the accompanying article 


All heating is done by the radiator system which con- 
of concealed convector type radiation set in 
recesses with metal fronts and with dampers placed 
in the air outlets so that the convector action may be 
controlled manually but with uninterrupted flow of radi- 
ant heat secured from the metal front. The convector 
damper is designed to do all of the controlling required 
when it is desirable to reduce the heat in mild weather. 

All radiators are connected on a one-pipe steam system 
which also supplies the conditioner. Adjustable air 
valves with special large vents on the mains were used 
to insure rapid and even distribution of the steam. The 
orifices in each residence are opened more on the radia- 
tors farthest from the boiler and are closed down to 
some extent on radiators nearer to the boiler so that 
the rate of air discharge acts to compensate for the dif- 
ference in the length of run. On the mains a new type 
of vent valve which permits very rapid relief of air is 
used, this assisting to fill the main with steam in an ex- 
tremely short time so that the risers and runouts begin 
to receive their supply of steam at nearly the same time, 
this tending to assist in further equalizing the system. 
\s a result steam enters all of the radiators almost simul- 
taneously whether they are near to, or far from, the 
boiler. Cellar heating is taken care of by the use of 
a ceiling hung tubular radiator in the garage and a con- 
vector heating unit in the recreation room, this being 
located in the wall above the water line of the boiler 
with an air inlet for the convector carried down to the 
floor. 


sists 


WINTER AIR CONDITIONING 


Filtered and humidified air for winter air conditioning 
is provided by a separate system which is auxiliary to, 
but combined with, the heating and is obtained from ceil- 
ing hung conditioners which can be placed at any point 
on the heating mains desired, these conditioners being 
placed either adjacent to the boiler or far remote from 
the boiler in accordance with demands of the individual 
residence as to space conditions and so on. The general 
scheme used for the air supply and return is to have 
the supply inlets located in one room with the return 
circulation outlets in another so as to cause a constant 
but mild air movement and circulation between, and in, 
the rooms of the main portion of the house. Humidifica- 
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An interesting detail of the system 
shown at the right is the manner in 
which the ducts are joined with a flex- 
ible connection. All of this is sus- 
pended from the ceiling 


This 








Details 


tion sufficient to care properly for the entire residence 
is supplied in each case by the conditioner. The air in- 
lets and the recirculation outlets are placed in the floor 
with the air delivered at about 700 f.p.m. from the supply 
inlets so as to create a column of air to the ceiling which 
does not spill thus preventing drafts around the in- 
lets. 

The units are located in a duct system which runs 
to all supply inlets. Return air comes from the recircu- 
lation outlets. A duct is connected with the outside air 
so as to supply about 25 per cent of fresh air to the 
system. Drawings on page 78 show basement arrange- 
ments as installed in Houses No. 2 and No. 5, these 
being indicative of the general method employed for all 


' of the others. 


The conditioning units are about 52 in. long by 30 in. 
wide by 18 in. high and include a filter for cleaning the 
air, a spray nozzle for humidifying, a tempering coil, a 
fan and motor and a discharge from the fan which 1s 
acoustically treated by a lining of sound deadening ma- 
terial. Air enters the unit through the filter, passes 
through the humidifying spray, then through the tem- 
pering coil and lastly to the fan which discharges the 
air to the room through the duct system. Over humidi 
fication in extremely cold weather is provided against by 
a method which consists of mixing the fresh outside air 
with the recirculated air before the air passes through 
the humidifying spray after which it is heated in the 
tempering heater. As a result of this arrangement the 
temperature of the air passing through the humidifying 
spray is lowered as the outside teperature drops due to 
the outside air, which mixes with the recirculated air, 
becoming colder and colder with the fall of the outside 
temperature. Since colder air passing through the spray 
cannot take up as much moisture as the same air at 
higher temperatures, this acts as a damper on the amount 








Some of the venting provisions are illustrated in the 
view at the top of this page. Proper venting is of 
prime importance in one pipe steam systems 


The detail at the right is interesting from a stand- 

point of illustrating how the duct work in this 

forced circulation system has been designed and 

installed to pass around piping in an effort to reduce 
head room losses to a minimum 








of humidifying done in extreme weather. Humidifying 
is accomplished by a special baffleplate spray-nozzle 
humidifier and has a control from the general switch 
plate on which the other controls for the conditioner are 
mounted. 


CONTROL PROVISIONS INSTALLED 


Manual control for the conditioner is provided by 
means of a switch plate placed in the front hall or other 
hrst floor room. On this plate are mounted a switch 
controlling the general operation of the unit, a second 
switch controlling the operation of the humidifier, and 
a third which makes it possible to run the fan either 
continuously or in conjunction with a safety cut-out 
which stops the fan when the tempering coil is without 
heat during winter operation. The damper in the fresh 
air intake is operated manually. 

The fact that the best business does not necessarily 
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The control plate shown 
| above permits numerous pro- 
| visions for regulating the 
system. Note that it controls 
the fan. the unit and the 
humidifier 
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go to the most drastic price cutter 1s evidenced by the 


manner in which the owner of these six new residences 
was converted to the idea of using radiator air cond- 
tioning. The work in these six houses already has been 
described. The way in which these jobs were sold by 
the heating contractors, the Marriffino Plumbing and 
Heating Co., of 226 N. 5th Ave., Mount Vernon, N. Y., 
is another story which will be told here. At first, com 
petitive bids were called for and two alternative types of 
system were offered under this competitive set-up, these 
being a warm air conditioning imstallation and a direct 
radiation system using automatically fired heating 
equipment. 

No attempt was made by the Marriffno Plumbing and 
Heating Co., headed by Michael Marriffino, to compete 
on this basis. Instead, the advantages of a radiator air 
conditioning system were pointed out and the greater 
value per dollar of investment resulting in the increased 
desirability of the residences to the prospective purchaset 


























































































7% DOMESTIC 
were stressed. They offered the prestige and advanta- 
ages of a system with all parts including radiators, ac- 


cessories, controls and conditioning unit. To this thev 


added the feature of winter air conditioning with the 
control of humidity and temperature both made possible, 


as well as a moderate circulation of air and a smal! 
amount of outside air added to the conditioning system 
at all times. 


PROVISIONS FOR DIFFERENT FUELS 


(Owing to the fact that different fuels are available in 
this locality, some prospective purchasers might prefer 
one to another. This situation was met by the contractor 
by mstalling a boiler especially built for automatic firing 
which may be used tor either fuel available with equal 
facility. 

Thus the builder was enabled to meet any sales situation 
Which might arise and another sales argument was nailed 
A further item was the fact that all of the houses 
With the radiator 
system of heating the steam pipes reduced to a minimum 


down. 
have a basement recreation room. 
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losses in headroom and undesirable appearances. ‘The 
builder who wanted ‘a story to tell people about the 
advantages of the house” was provided with plenty of 
ammunition and the Marrifino Plumbing and Heating 
Co. got the contract. 

In the following is shown in brief a schedule of the 
main features for two of the six residences together with 
the equipment selected in each case. The remaining four 
residences are similar except for minor details. 


Hlouse No. 1. 


Rooms: Nine with three bathrooms. 

Construction: Brick with wool type imsulation. 

soiler: Steam, automatic gas burner unit, rear fired. 

Radiators: Cast iron convector type, damper control. 

Conditioner: Ceiling hung, '4 hp. motor. 

Piping System: One pipe steam and sheet metal 
ducts. 

Grilles : 

Controls : 


Hlouse No. 2. . 
Seven. 
Construction: Wood, 
with wool type insulation. 
Soiler: Six section, extended jacket for 
gas firing, 515 sq. ft., e.d.r., with built-in 
tankless hot water heater for summer and 
winter domestic hot water supply. Other 
features similar to House No. 1. 


Wood on air conditioning inlets. 
Switch plate as previously described. 


he «re NS : 


brick and = stone 


The two floor plans shown here indicate how the 

radiator heating and air conditioning was installed 

in two typical residences. The small amount of 

duct work for these complete air conditioning jobs 
is outstanding 








At the lower left is a view of one of the bedrooms 


in these new homes. Note how the radiator has 

been located under the window where it meets 

the cold as the cold enters the room, without taking 
up floor space 
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5 POINTS TO SUCCESS 


Water systems and softeners in sales program 
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Wii \M TIEMAN of Erie, Pa., whose firm 


name is Suburban Plumbing and Heating, lists five 
special points as contributing factors in the growth 
ot his business. 

lirst of all he says, “Offer the customer good mer 
chandise. Make him feel satisfied with what he has pur- 
chased and emphasize that even if it has a higher initial 
cost, usually it proves less costly in the long run.” 
His second selling principle is, “Do a real installation 
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“My place of business is on a 
welltraveled highway. Almost 
daily, all the folks that live in 
my territory pass my place of 
business and see’ omy window 


and the sign en mv building.” 





\ close-up of Mr. Tieman’s show 
window with the water supply and 
water conditioning equipment on 
display is shown at the left 





” 


‘ob for your custome | have seen a ronmed WAY In 
stallations where SCT (ie has installed ct SOK) gph 
pump with a tank and when called back on the job, 


has discovered that the well was only 


capabl of pra 
ducing 150 to 250 g.p.h. Ot course, all of us know 
a pump will not make water and when a customer tind 
he cannot use his installation tor sprinkling the garden 
and other purposes because of a shortage m the supply 


dissatisfaction results | think it is best to tell miy cu 
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tomers upon inspection just what the well in question 
will produce. If it will not deliver enough water for 
sprinkling and other extra purposes, my practice is to 
install a water system for house needs only and then 
sell another system to pump from a stream, pond, lake 
or other natural reservoir for the garden and the 
grounds.” 

Point number three is, “After making the installation 
| furnish my customer complete information as to how 
to care for the water system, the water softener, or 
whatever the equipment may be. Even though the 
printed instruction card may be complete, I explain all 
of the things he should know about the equipment, no 
matter how simple the items may be. I tell my cus- 
tomer that we are just as close as his telephone if any 
trouble develops or if he wants any further information 
about his installation. In addition, I make a few addi- 
tional personal calls for a month or two after the installa- 
tion is in operation. Usually this makes a big hit with 
the customer. It makes him feel that I am interested 
in him, even after he has paid for the job. I have found 
that through this one practice alone, | have been recom- 
mended to friends and other work. 

“The fourth point in my sales program 1s that I never 
knock the products of my competitors. I try, of course, 
to show that the products I am handling, in which | 
believe sincerely, are the best without declaring others 
inferior. I bring out specifically the good points of the 


Below are two of Mr. Tieman’s installations. The one at the right 
shows, of course, a shallow well pumping installation, whereas 
the illustration at the left is of a water conditioning job 
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products I am handling and | may even compare them 
with other products. However, I do not suggest that 
the other is of poor construction or that it will give the 
prospect poor service. I lose no opportunity to put my 
best foot forward regarding all of the good points of the 
products I am handling.” 

Point number five is, “I have been a water systems 
dealer in the suburban neighborhood covering some 
twenty miles or so around me, for over ten years. | 
have installed many shallow well and deep well pumps, 
water softeners and iron removing units. My practice 
is to take care of repairs on any kind of a pump if | am 
requested to do so and I will do the best job I can. | 
do not try to sell replacements when there is no need 
for them. If the unit can be repaired reasonably and will 
result in a good job when the repairs are finished, | 
recommend the repair even though it may involve fewer 
dollars in my pocket. In other words, I try to do for 
my customer what I would like my customer to (io 
for me if the circumstances were reversed. 

‘My experience has been that I seldom lose a cus- 
tomer. I feel they trust me as a result of my telling 
them what I believe is right and by my avoiding wild 
or rash promises.” 

As for contributing features of Mr. Tieman’s success, 
he mentions his advertising. Included in this is the 
circularizing of his best prospects with direct mail adver- 
tising made available to him. Sales letters to his pros- 
pects carry with them enclosures in the form of attractive 
literature. He says that this effort helps a lot in paving 
the way for an ultimate sale when he takes steps to 
follow up the lead. 

Mr. Tieman has concluded his observations by saying 


“This certainly is a great day now for plumbing con 


tractor-dealers. From what I can tell, practically all 
of them are very busy. This is a time to work hard 
and make hay while the sun shines.” 
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KITCHEN 
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Water heater, refrig- 
erator, water supply 
system, are included 





66 

"Tue unique traveling electric kitchen certainly 
has increased our plumbing business. All along the 
power lines in the rural districts wherever this gypsy 
kitchen has gone it has meant that electric equipment 
has been sold, and pumps and plumbing fixtures have 
been installed,” said Mr. Joe W. White of the White 
Plumbing & Heating Co. of Knoxville, Tenn. “My firm 
put in all the plumbing in this unusual caravan kitchen. 

“This electric kitchen on wheels is a great idea. It 
was made from an abandoned bus. One whole side of 
the kitchen lifts off so that demonstrations can be viewed 
by a large audience. A public address system proclaims 
the arrival of the bus either by way of music from a 
record or by announcements made by the occupants ot 
the bus. Forty-eight collapsible chairs are carried to 
seat those attending the demonstrations. Inside there 
is a refrigerator, an electric stove, a dishwasher, a sink, 
a table top water heater,” added Mr. White. “On the 
back part of the bus is a compartment that houses an 
automatic water system along with two tanks—in one 
water is merely stored while in the other there is a 
pressure of 40 lb. maintained to supply the sink and 
operate the dishwasher. The water heater within the 
bus holds 30 gallons. 

“The women folk are all carried away with the idea 
of having an electric kitchen. The men are most inter 
ested in the water system and the water heater, and the 
question of how much it would cost to have a similar 































The photographs shown above illustrate different features of this 
traveling plumbing display 


system installed in their homes,” continued Mr. White. 

“This kitchen was built primarily to sel] electri 
power, but it also sells a great deal of electric equipment 
and along with it plumbing fixtures. Deciding upon an 
electric dishwasher installing a 
would surely be getting the cart before the horse. Show 
ing a housewife an electric kitchen means that she will 
never let her husband rest until he has equipped hers 
similarly. She buys the plumbing unconsciously. To-day 
there is a great deal of talk about ensemble selling. An 
essential feature of that ensemble is the plumbing. 

“As for some of the details of the plumbing installa 
tion for this bus, beneath the sink in this kitchen ts a 
storage tank quite ingenuously planned to hold waste 
water until convenient to drain it out.” 


before water system 






























































‘THEN AND Now... 


The experiences of an old-timer are match- 
ed by an up-to-the-minute discussion of 
best practices for modern steam heating 


I, Was just one of those Sundays when there 
didn’t seem to be a thing to do; just enough rain falling 
to make it disagreeable out of doors; nothing of interest 
on the radio; no nearby attraction with sufficient appeal 
to justify getting out in the rain. So, I started through 
the Sunday papers again and finally got into the want ad 
section and read about this and that and the other thing 
until [| chanced to encounter one ad that struck the right 
chord. , 

It was a “Notice to Contractors” that a certain board 
of education wanted bids on the replacement of a botler 
in their school house. 

Did that bring back old memories ? 

In the dim haze of that Sunday afternoon | lived again 
those days when, as a young fellow just out of school, 
i had a job in one of the local plumbing shops and soon 
after landing that job and before I had even mastered 
pipe sizes and the correct names of fittings I was taken 
to this particular town and was given work on this par- 
ticular job. 

\t the present time that town ts right close at hand, 
thanks to the paved roads, the autos, trucks and buses, 
but in those days it meant a trip by railroad. It was a 
ereat adventure to pack the old suit case, to get down to 
the depot, to ride for several hours, to land in the town 
and to be assigned a room in the hotel. Then came the 
matter of getting into the overalls and goimg over to the 
job. 

“Big shots” from the big city, we were there to mstall 
the heating plant m the new school. We worked all day, 


VY Aaslarnce@ fae 
‘ sane 








, 
44: in. Nipple 


12 ifh. 











{ 
bo/er fle 


then rushed down to the lake in the cool of the afternoon 
for a swim and a little fishing. Afterwards we would sit 
in one of the big chairs in front of the hotel, sometimes 
watching and sometimes joining in a few games of horse- 
shoes. 

The time went all too fast, except for the boss, but the 
plant was finally completed and the boss came out from 
the city to watch the test and to turn the plant over to 
the Board. It was long ago but it seems like yesterday 
when he walked down into the basement, big, hale and 
hearty, a cigar in one side of his mouth, and an air of 
confidence that made a tremendous impression upon the 
Board, all of whom were small town people with little 
or no experience with that strange thing known as 
“steam.” 

We had started the fire. The boss opened the fire door 
and looked it over. Then he opened the drafts, tried the 
water cocks on the water column, looked at the pressure 
gauge and told the fitter to shake it up a bit and get 
some pressure. We threw in some more dry wood and 
in a few minutes a steam pressure was built up. Then 
things began to pop. 

Like the song, “Old MacDonald Had a Farm,” there 
was a rattle, rattle here, a rattle, rattle there, a clicking 
here and a clicking there, pounding, hissing, snapping. 
It was evident that the whole plant was in action. 

However, the pipes and radiators got hot and steam 
escaped from the air valves. There were a few leaks and 
the fitter got busy. A little candle wicking was used for 
some of the valve stems and a little lead was driven into 


Fig. 1--One engineer has evolved the idea of 

using a Y for the top connection of a Hartford 

loop. He claims that this may be placed at the 
water line level without resulting in note 
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Fig. 2—The sketch at the left shows piping de- 
tails for the installation of an air vent located 
at the end of a drv return 
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Fig. 3—The sketch above shows general details as to how two Fig. 4—In addition to showing a Alartford connection for a single 


boilers should be connected with Hartford loops in the return 
lines 


some of the leaking threads. [inally all of the leaks were 
plugged, the pressure was reduced and everyone seemed 
contented and satisfied except one old bird who told the 
hoss that the plant seemed to make a bit of noise. 

But that didn’t ruffle the boss one bit. “Sure it does, 
sure it does,” he exclaimed. “But, my friend, you have 
seen lots of steam threshers at work and did you ever 
see one that didn’t make a little noise?) Why, man alive, 
it’s perfectly natural. When you make steam out of 
water you can't help making some noise any more than 
you can heat a kettle of water on the stove in your kitchen 
without making it whistle and there is no pressure in a 
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Fig. 5—There is no objection to using a reducing ell on the top 
f the up-take and reducing the horizontal pipe to an ordinary 
size at this point 











steam kettle, but there is pressure in a threshing engine 
or im a heating boiler.” 

And that settled that argument. You just couldn't 
argue with the boss. He had answers for anything and 
everything. Sometimes they were not the right answers, 
hut his size and confidence made them sound right. 

Evidently the old boiler, the one that I had helped 
mstall. had ended its period of usefulness, hence the 
“Notice to Contractors.” 

[| made my plans immediately. | 
old boiler room again. I wanted to match 
some of the other contractors and see if I could land 
this particular job. With that in mind the rest of the 
day assumed an air of contentment beyond comparison. 


wanted to see that 


wits with 


Note the 


boiler, steam supply header connections are indicated. 
important mention of the supply valve location 


Non 


day morning duties, including the opening of the mail, 


The next morning, after cleaning up the usual 


particularly, those letters which looked as us they might 
contain checks, | hopped into my car and rolled towards 
Sunrise Village. 


Ooh. the difference: nice. 


wide, well paved highway ; 
a smooth running car; no stops tor numerous small towns 
or to let the freight eo by. In almost no time at all | 
pulled up in front of the old school, jumped out of the 
car and stepped down into the basement. 

The old boiler was gone. Having served its purpose, 
the welders torch had converted it into pieces stall 
cnough to be carried out and not a trace of the boiler 
itself remained. Just the ends of the mais, a hole in 
the chimney, and a lot of brick, ashes and dirt on the 
ereater portion of the floor. 

Then | took a look at the old piping system 

It was a revelation. Mais were crooked. There were 
too few hangers. branches were taken off trom the sides 
of the main instead of using nipples and 45's as we do 
now. Branches were the same size as the risers to radi 
ators. There were no swing joints for expansion; no 
and the remaining piping indi 


been any sort of an equalize 


air valves on the returns: 
cated that there had not 
or Hartford loop at the boiler. 

Still. that was to be expected because we had never 
heard of a Harttord loop 11) those days 

I made some notes, talked with some of the members 
of the 
| was off for home again. 

The date of the letting found me back in Sunrise Vil 


Joard, and agreed to be back tor the letting Phen 


lage. I found several other heating contractors and sales 
men there on the same mission 

The Board was due to meet at 7:30 p. m. but shortly 
after that 
that two of the Board members were out threshing cane 


hour the secretary of the Board notified u 


would not be in for at least an, hour. 


We talked and watched 


horseshoes and a couple of hours 


| 1 | 
some of The villagers Piirow 
> 
Board 


Then, mstead ot calling In the 


base? 
ta) 


passed iM Te the 
finally got mto session 


entire group, and opening the bids in public, they called 


in the various contractors and salesmen one at a time and 


(Continued on Pare 18) 






























































‘THE ANSWER IS YES 


‘ 
Su IWROOMS do pay. Which is another 
way of saving that it pays to merchandise. 

Four master plumbers of northern California were 
recently asked, “Does your showroom pay’” to which 
they unhesitatingly replied “Yes.” They were then asked 
how they made them a source of profit. This elicited 
four different sets of answers that involved not only 
their views on the subject of showrooms, but to what 
extent, directly and indirectly, the growth and support 
of their business depended on the proper display of 
goods. 

The most striking teature of these interviews was the 
element of keen enthusiasm displayed in every instance 

an almost unbounded enthusiasm, which was far more 
eloquent than the spoken word. A reaction such as this 
is attributed in large measure to the satisfaction derived 
irom a job of selling well done. 

In the wake of a successful merchandising job comes 
a very definite reward. This, of course, is appropriately 
expressed in dollars and cents. While these four 
California master plumbers are not precisely in business 
tor their health, nevertheless to them, as to every man 
who creates business—and profit—through actual sell- 
ing of goods, each bit of merchandising is little short of 
inspiring ; and inspiration, plus profit, equals enthusiasm. 

The old chestnut about the shoemaker sticking to 
his last is just as true today as it was yesterday. Its 
application in the present sense, however, doesn’t mean 
that the proprietor of a jobbing shop or a corner-cutting 
contractor should never attempt to be anything else 
Rather, it does mean that every master plumber who 
wishes to enter the merchandising field should tackle 


Fig. 1—Below is a view of the exterior of the Charles A. Merritt 
& Son showroom. Mr. Merritt says, “We have always main- 
tained a showroom” 


CHAS. A MERPITT & SON | 
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Four contractor-dealers 
opinions regarding the 
in their businesses. This 
ferent replies but each 


the enterprise from his own, individual ahgle, and _ in 
his own characteristic manner. The two best salesmen 
in the world, selling the very same article, would hardly 
employ the same approach, the same closing argument. 
It is with this idea, then, that four plumbers’ viewpoints 
were obtained: to give more than one angle to the 
subject—in other words, four slants on selling. 

A prominent figure in northern California’s merchan- 
dising field is W. H. Picard of Oakland, whose new, 
ideally situated place of business at 4166 Broadway is 
literally an invitation to buy. 

“Why do we have showrooms?” he asks. “To instill 
within the mind of the public the need for proper, in- 
step-with-the-times fixtures, and to impress upon the 
public the importance of beauty, comfort, and in the 
case of the kitchen especially, efficiency. 

“Of vital importance in maintaining a showroom 1s 
cleanliness; cleanliness at all times and in all corners. 
After all, don’t we represent a business that calls tor 
just that? Also, the proprietor or the one in charge of 
the place of business should be presentably clad and in 
a manner that ties in fittingly with the showroom. The 
next thought is that one should approach the customer 
in a spirit of sincerity and whole-heartedness, one that 


Fig. 2—R. W. Timmons of Richmond has this statement to make 
about showrooms, “Fully eighty-five per cent of my work i- 
traceable to my showroom” 














were asked for their 
value of showrooms 
produced four dif- 
said that they pay 


will instinctively inspire confidence. There 1s 

much in knowing how to approach the pros- 

pect, and the tone of voice to employ. 
“Again, as a successful merchandiser, one 


should consider the price of the goods. Does Fig. 


it fit the inclination of one type of customer 

or does it fit the pocketbook of another type ? 

Also, he should use every endeavor to acquaint himself 
with his merchandise—its durability, beauty and the 
comfort it will bring. And, his goods should be so dis- 
played as immediately to conjure up these qualities in 
the mind of the buying public, as to how this fixture and 
that will look in their own homes.” 

There is little doubt in Mr. Picard’s mind as to the 
desirability of a plumber making at least an adequate, 
attractive display, a showing that will put him on a 
footing comparable with other merchants. 

“It has been said that a showroom is a luxury; that 
it creates an additional overhead, and a useless one; that 
contracting only is sufficient. I earnestly wish to convey 
the thought to all who are really and sincerely master 
plumbers at heart, that if you love the plumbing business 
you can't help but love merchandising. That within 
itself will make it easy for you to sell, and easy for your 


Fig. 3—“We have showrooms to instill the need for proper 
in-step-with-the-times fixtures and to impress the importance of 
beauty, comfort and efficiency” 
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5—Frank J. Regan’s outstanding showroom is illustrated 


in the above picture 


showroom to return handsome dividends. You will soon 
discover that people will visit your place ot busmess 
who may not purchase today nor perhaps tomorrow, but 
to their friends and neighbors will enthuse over the goods 
displayed in your showroom.” 

Turning to another aspect of merchandising, Mr. 
Picard states that many of his customers have taken the 
plumbing out of the hands of the general contractor and 
placed it in his hands, directly. “This,” he adds, ‘‘elimi- 
nates competition and is simply another way of bringing 
closer to realization the segregation of contracts, of which 
every master plumber has long dreamed.” 

R. W. Timmons of Richmond states unequivocally 
that “fully 85 per cent of my work is traceable to my 
showroom and the good will created because of it.” 
Rather than go out of his way for competitive work, he 
specializes on what he calls “straight selling’ to the 


Fig. 4—W. H. Picard, whose showroom is illustrated below, says. 
“Of vital importance in maintaining an attractive and modern 
showroom is the matter of cleanliness” 
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results of which he gives due credit to his showroom, 
“which is an invaluable aid in the job of merchandising.” 

To get down to cases on selling, Mr. Timmons’ policy 
is definitely pointed toward moving goods more on their 
appearance and utility than on the element of price. 
\lso, he scores heavily on his many friends having Tim- 
mons-installed bathrooms of which they are so proud 
that he 1s always free to bring in prospects for showing. 

All his showroom fixtures are mounted on wheels. 


“W 
I. are quite well satished with the progress 


made to date. Still, there remains much to be done for 
the benefit of the master plumber.” 

LL. J. Kruse, Vice-President of the National Assn. of 
Master Plumbers, thus sums up the results of some four 
vears of negotiations between the Public Utility Rela- 
tions Committee of the Cahtormia State M. P. A., of 
which latter named body Mr. Kruse is a past president, 
and the representatives of thirteen gas utilities doing 
business in the State of Califormia. The state commit- 
tee working with the utilities is heated by Wm. Nies, 
assisted by F. C. Schilling, Jr., Chas. M. Swinnerton 
and Loy EF. Johnston, all of Los Angeles, and Mr. 
Kruse and W. H. Picard, both of Oakland, Alex. Cole- 
man of San Francisco, and J. Bb. Hawley ot Sacramento. 

“Negotiations have centered chiefly about the mer- 
chandising policies of the various gas companies, con- 
tinues Mr. Kruse, “the first conference being called at 
the request of the utility group in 1933. This followed 
the passage of a resolution adopted at the Los Angeles 
convention, but occurred before steps were taken to 
carry out the intent of the resolution, which called for 
an appeal to the State Railroad Commission for a ruling 
to provide that all utility companies which maintain mer- 
chandising departments, should place such departments 
on a self-sustaining basis, in order that they might con- 
stitute fair competition for the retailer.” 

Speaking of relations throughout the state generally, 
and in particular those obtaining in his home community 
in northern California, served by one of the largest utili- 
ties in the state, the Pacific Gas and Electric Company, 


(Continued on Page 182) 


A statement of the appliance sales policies of the Pacific Gas & 
Electric Co., as printed on a card slightly larger than the repro- 
duction here, is shown at the right 
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This makes not only for easy, frequent rearrangement, 
but aids him in showing his goods. His show window 
space and salesroom floor are on the same level, which 
permits of an easy interchange of display fixtures to 
vary with the season. Refrigerators are featured in the 
spring and summer, and gas heating equipment in the 
winter. 

The bulk of his work consists of remodeling, of install- 


(Continued on Page 186) 


CALIF. Co-oP..... 


Vice President Kruse of the N. A.M. P. 
summarizes four years of negotiations 




















Cross 


(CONNECTIONS ... 


This subject 1s fast becoming . 
an important part of plumbing 
It 1s presented 
here in the question and 
answer form for convenience 


examinations. 


T HERE is nothing mysterious about cross con. 
nections—plumbing connections which offer a means 
whereby drainage water may be drawn into the water 
supply piping—endangering health and life. These con- 
nections operate between an unsafe water and a safe or 
pure water line by gravity, by siphonic action or by 
direct contact. 

It is the purpose of this article to present the subject 
of cross connections in the familiar question and answer 
form. One reason for using this method is that the sub- 
ject of cross connections is fast becoming an important 
part of plumbing examinations, and by presenting the 
information in this shape, it should be most helpful both 
to contractor-dealers and to examining boards. 

Examinations, of course, are given principally as a 
basis for issuing plumbing licenses, and it appears to us 
that a plumber should no more be given a license to 
install plumbing without a full understanding of this sub- 
ject of cross connections, than a physician should be 
licensed to practice without demonstrating a complete 
understanding of the subject of health. 

The principal point considered here is to give infor- 
mation concerning the possibilities and dangers of creat- 
ing cross connections on the job, so to speak; that is, by 
the construction work that the plumber himself puts in 
and for which he is responsible. 

()—What is a cross connection, as applied to plumb- 
ing operations ? 

A.—In the practice of plumbing, a cross connection 
is any connection, arrangement or device which provides 
a means whereby unsafe water, that is, impure water, 
May gain entrance to a safe water supply system. 


Fig. 1—The illustration at the top of this page shows how water 
can be siphoned out of an elevated tank when valve “X” is 


closed and when either or all the valves “W.” “Y” and “Z” 


are open 








().—\V hat is the result when a cross connection Ps set 
up between an unsafe water and a safe water supply 
system: 


A.—It is an established fact that only absolutely pure 


water should be used for drinking and other domest 
purposes. When water that is not pure gains an entrance 
to such a supply system, it renders the sate supply un 

safe for use. If the unsate water is contaminated with 
disease germs, use of such polluted water tor drinking 
purposes may be attended with the greatest danger to 
health and life. 

().—What have been some of the circumstances which 
brought about serious attention to the dangers otf cross 
connections ? 

A.—Although the danger of cross connections ha 
been known for many years, if was not until recent 
vears that serious attention was brought to bear on the 
subject. Epidemics resulting in great loss of life, espe 
cially in hospitals, finally resulted in official investiga 
tions which led to the discovery that the cause lay in the 
pollution of drinking supplies by cross connections with 
unsafe water, such as sewage 

©.—How may an unsafe water find entrance to a 
drinking water supply svstem: 

A.—Such a result may be brought about by simple 
contact of an unsafe water with a safe water, by gravity, 
hy siphonic action or by an outside force. Each of 
these causes will be considered in these discussions. 

Q.—Into what classifications may cross connections 
he divided ? 

A.—They naturally divide into two classifications : 
direct cross connections and indirect cross connections, 

()- Describe a direct cross connection ? 
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left shows an instance when a 
pure water supply system is 
cross connected to a question- 
able water supply. When valve 
| “X” is opened, a direct passage 
‘ | | of water is permitted 
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| | Fig. 2—The illustration at the 
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Fig. 3—The illustration at the 
right indicates how two sources 
of supply can be used without 
any danger of contaminating the 
pure water. Note that the reg- 
ular city supply discharges into 
the elevated tank, having its 
outlet above the water level of 
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A.—Direct cross connections are those in which the 
safe and the unsafe waters are connected together di- 
rectly by pipes, etc. 

().—Describe an indirect cross connection. 

A.—An indirect cross connection is one in which 1m- 
pure water is brought into the safe water supply sys- 
tem through some indirect operation resulting from the 
setting up of special favorable conditions, such as the 
action of siphonage. 

().—Describe how drainage may be drawn into the 
water supply system from the drainage system, by means 
of siphonic action. 

A.—Such results may occur under conditions shown 
diagrammatically in Fig. 1. This illustrates the principle 
cf the common siphon. In any siphon there are two legs, 
a short one and a long one. The short leg dips down 
into the liquid to be moved, and the long leg carries 
the liquid to the lower level to which it is to be trans- 
ferred. In the case of Fig. 1, the short leg dips down 
into the tank, and the long leg is formed by the pipe 
leading down to the street main. Siphonic action is set 
up in a siphon when the liquid in the long leg starts 
to flow out. Passage of the liquid creates a vacuum at 
the top of the siphon, at A, in the case of Fig. 1. In- 
stantly a vacuum starts to form, atmospheric pressure 
on the surface of the liquid in the tank forces water 
into the short leg of the siphon, the liquid falls over 
into the long or outlet leg of the siphon, and this action 
continues until the liquid in the tank drains down to the 
bottom of the short leg, or until siphonic action is inter- 
rupted in some other way. The question arises as to 
what might cause siphonage to start in the case of Fig. 1. 
This could be done by closing the main valve “X’’, thus 
stopping admission of water to the tank, and then open- 
ing any one of the three valves “Z,” “Y” or “W,” which 
would allow water to flow out of the siphon. 


the tank 
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The same action that has taken place in the siphon 
shown in Fig. 1 can occur in the case of a plumbing in- 
stallation whenever favorable conditions are established. 
Such conditions could be set up by the need for repairs 
while fixtures on the top floor are filled and have sub- 
merged supplies. One of the first things done would 
be to close the main valve, in order to make repairs. 
Conditions would then be right for siphonage. With 
the fixture full, and the supply inlet submerged and 
with the main supply valve in the basement closed, it 
will be clear that turning on the water at any fixture 
on a lower floor would cause the water in the riser to 
drain out, thus creating siphonage. Water in the fixture 
would continue to siphon into the supply piping until 
the inlet is no longer under water. 

In the foregoing, siphonage could not start until pres- 
sure had been taken off the supply piping. This was 
done by closing the valve in the basement. There are 
ether ways in which pressure could be shut off. It could 
happen in the case of a serious break on the street main 
or on the service pipe, or in the closing off of the street 
main, and also in the event of heavy use of water on 
lower floors. Any one of these conditions could pro- 
duce siphonage of water from the fixture into the supply 
piping. 

©.—How can it be demonstrated by practical tests 
that siphonage can take place from the drainage system 
ito the supply piping ? 

A.—TIn such tests the conditions favorable to siphon- 
age, such as have been described, are set up, and harm- 
less coloring matter is put into the clogged closet bowl. 
Colored water will be drawn at various fixtures on floors 
below, proving that siphonage from the closet bow! into 
the supply piping has taken place. 

2.—What is the danger when a building has two sys- 

(Continued on Page 187) 











George H. Werner gives preview of na- 
tional convention at Atlantic City in his 
speech before the Missouri state convention 


HE following article reproduces a speech 
made by George H. Werner, N. A. M. P. president, be- 
for the annual convention of the Missouri State Assn. of 
Master Plumbers The statements’ made by President 
Werner in the course of his talk present a clear picture 
of some of the problems which will be taken up at the 
coming national convention which is to be held in 
Atlantic City, N. J., May 24 through 27. The speech 
follows : 


OPERATION OF NATIONAL ASSOCIATION 


“IT have chosen to speak on our national association, 
and certain phases of its operations. I ask that you pay 
close attention, not by reason of the fact that I happen 
to be speaking ; but because of the importance of the sub- 
ject to the future of the associated master plumbers in 
the plumbing and heating industry. 

“The National Assn. of Master Plumbers is 55 years 
old; but that fact in itself doesn’t mean much. There are 
organizations much older than ours, and still, less pow- 
erful; so mere antiquity means very little. We have a 
large number of members; but there are organizations 
with more members, who have been less successful than 






View of exposition and convention 
hall from the ocean front, where N. A. 

P. convention will be held in 
Atlantic City next month 


we; sO mere numerical strength doesn't mean much, if 
anything. It is what an organization does—what an 
organization accomplishes—where an organization 1s 
headed—tthat counts. 

“Let us consider for a moment the fundamental pur- 
poses of our national association. There are those who 
believe we should be primarily a fraternal and philan- 
thropic organization. Such people believe that our time 
should be spent in slapping each other’s backs, telling 
each other what wonderful fellows we are, and indulging 
ourselves by mutual admiration. There are those who 
believe that, as philanthropists, we should devote our 
time, and the money in our treasury, to ‘benevolent 
works.’ Benevolent works, as conceived by these people, 
would consist of taking care of the unsuccessful, sup- 
porting the indigent, and spreading the banquet table for 
the hungry. On the other hand, there are those who be- 
lieve that we are a business organization. I happen to be 
numbered among that latter group. 

“As I read over the purposes of the N. A. M. P. out- 
lined in its certificate of incorporation, I see nothing about 
philanthropy, and see nothing about benevolent works 


(Continued on Page 194) 
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Here is one of the drawings in the 
which incorrect plumbing 


Fig. I. 
March 


show 
practices 


Issue 


-— op 

| WO incorrect drawing problems were 
presented in the March issue, lig. 4 on page 94, and 
hig. 6 on page 95. As big. 6 seemed to attract the most 
interest, we will consider that problem first. In this 
article they appear as Fig. 1 and will be referred to as 
such from here on. ‘There were many replies, nine of 
which were selected for discussion and appear in this 
article as follows: Fig. 2, S. W., New York; Fig. 3, 
A. B., Pennsylvania; Fig. 4, G. G. H., Utah, D. A., New 
York, and T. I. C.; Fig. 5, G. D. H. W., Vermont, J. 
\. H., Missouri, C. B. C., Pennsylvania and W. R., Ir., 
New Jersey. 

In the writer's opinion, the outstanding feature of this 
problem is the handling of the cellar drainer in the base- 
ment. Reference to the problem drawing, Fig. 1, will 
show two principal points of importance, (1) that this 
particular type of drainer discharged directly into the 
drainage system and (2) that a sink discharged into the 
cellar drainer sump. Both these practices are insanitary. 

When we state that many of the cellar drainer con- 
nections shown in the nine corrected drawings are defi- 
nite instances of cross connections, no doubt those who 
have submitted the drawings will be surprised, but such 
is the case. Whenever a cellar drainer which is operated 
by street water pressure discharges directly into the 
drainage system, a cross connection is set up. Through 
the drainer discharge pipe, drainage water from the drain- 
age system may fall back into the cellar drainer and 
thence into the water supply operating the drainer. This 
occurs through gravity. 

Fig. 2 shows the cellar drainer discharge pipe properly 
connected. This is done by discharging through an open 


end over an open plumbing fixture. It will be seen that 


W.. 


Fig. 3. A. B.. Pennsylvania. shows yemy 
methods typical of Philadelphia in } 
answer shown above 


New York. submitted this 
shows a lack of consistency 
in the venting 


Wuart Is 


Outstanding interest in 


evidenced by large num- 


by this method, there is no direct connection with the 
drainage system. [Hlowever, in order to bring his method 
into effect, the maker of Fig. 2 has dropped the house 
drain from the cellar ceiling, where it 1s in the original 
problem to a level below the cellar bottom and_ below 
the cellar drainer. This is illogical for at the new leve! 
the subsoil water and the two floor drains can discharge 
into the house drain in the usual manner, that is by grav 
ity, and there is then no longer any need of a cellat 
drainer. 

The original problem drawing shows a sink discharg 
ing into the cellar drainer pit. Certainly this ts a pra 
tice that would not be contenanced by any first class 
plumbing code. Discharging drainage such as this into 
an open pit would create a foul condition, which could 
not possibly be contenanced. And yet no doubt many 
such instances might be found. 

Our cure for the condition would be to cut the cellar 
sink out entirely. In Fig. 2 this fixture is connected 
properly, but as we have already explained, it 1s ¢1 


Fig. 7. The first drawing to the right shows work of J. A. H.. 
Missouri and D. A., New York 


Fig. 8. The second drawing at the right was submitted by A. B.. 


? 


Pennsylvania, and shows the same type of venting as Fig. 3 


The third drawing at the right shows work of C. B. ©.. 
Pennsylvania. “A” needs no separate vent 


Fig. 9. 



































































































































S ventin Fig. 4. G. G. H., Utah, D. A.. New York, and Fig. 5. G. D. H. W., 
| T. F. C., earry the fresh air inlet through Missouri, C. B. C., Pennsylvania, and W. R., of M. D.. Nebraska, and L. B., Quebee, 




















Vermont, J. A. H. Fig. 6. This shows in general the work 


the roof Jr.. New Jersey, make up this answer Canada 


YOUR ANSWER ... 


basic plumbing problems 
ber of replies by readers 


tirely out of the question to carry the house drain at so 
low a level that the sink can discharge into it as shown 
in this illustration. 

The sink problem is taken care of correctly in Fig. 3, 

The remaining seven drawings show the sink dis- 
charging into the drainer. Of the seven, two show no 
trap, two show the use of an unvented trap, and three 
a vented trap. Where the trap is vented, the vent 1s 
carried to the floor above, as in Fig. 4. 

In our opinion venting is a waste of good money in 


this instance. A trap is vented principally to overcome 
the danger of its siphonage. Inasmuch as there is no 


possibility whatever of siphonage of this trap, we can 
see no good reason for venting it. As a matter of fact, 
neither 1s there any real necessity of a trap on the sink. 

Now we will take up the individual drawings, but of 
course will not need to discuss the cellar drainer work 
in connection with them. 

In lig. 2 there does not seem to be Any consistency 
in the venting ot the water closets. Water closet “B”’ 
does not require a vent as it 1s close to the stack with no 
fixtures above. “A,” “C”’ and “I” are vented as is 
right that they should: be, while “D” and “E,” which 
require it just as much, are not vented. Three of the 
water closet vents are run flat where thev take off from 
the lead bend. They should have a good pitch in order 
that condensation may drain back. It is better practice 
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DOMESTIC ENGINEERING 


Even Inexperienced Salesmen are Breaking Records 


with the SILENT GLOW AIR-SEEL 





The advantages of the Silent Glow Air-Seel are so easy to explain that even salesmen 
with little or no oil burner experience are producing astonishing results. 


Every home owner knows the first rule of keeping a house warm is to close the door. 
It’s easy to make him understand what the Air-Seel burner does. It closes the door to the fire- 
box and seals the heat in the boiler. That’s why an Air-Seel reduces fuel costs 25 to 35%. 


Another point that’s easy for a salesman to explain is progressive rotation. Everyone 
knows that the rifling of a gun gives a bullet a rotary motion. In the same way the rifling 
of an Air-Seel gives the air a circular motion which results in more efficient heating and 
combustion and reduces noise to a minimum. 


By taking off the patented one-piece time saver top, a prospect can easily see the entire 
mechanism. He can readily see the flexible drive that keeps the burner aligned, lessens 
starting torque, and enables the use of a smaller electric motor thereby saving electric pow®t 
costs. Then too, with the time-saver top, cleaning and servicing are a matter of minutes 20 
hours. 


What an array of sales-clinching talking points the Silent Glow Air-Seel gives a salesman! 
Of course, it’s easier to sell. 
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The ONLY Burner That Closes the DOOR 


The Silent Glow’s Air-Seel is the only burner on the 
market that seals the heat in the boiler where the average 
temperature is 1800 degrees. An ordinary oil burner will 
let the 60 degree cellar air rush in and cool off the heating 
plant. Not so, the Air-Seel. As soon as the Air-Seel shuts 
off, the exclusive patented progrotor fan forms a closed 
door, keeps out the cold cellar air and seals the 1800 degree 
heat in the heating plant. This means a saving from 25 to 
35% in fuel costs. 


A Complete Line In addition to the Air-Seel, there are 
Silent Glow sizes and models for every job. 


Silent Glow representatives are never more than a few hours 
away. They are ready at all times to give you expert help 
on your sales and technical problems. 


Now is the time to sign up Silent Glow. Someone is going 
to handle our line in your locality. Why not make that 
“someone” you? 


Clip This Coupon 


Silent Glow Oil Burner Corporation 
Hartford, Conn. 


Please rush me full facts on the Silent 
Glow Franchise for 1937. 


Street 


City and State 

















Fig. 10. This diagrammatic sketch shows the 
principal of siphonic action and illustrates the 
need of venting in plumbing systems 









































Fig. 11. G. D. H. W., Vermont, has submitted 
a drawing that is criticized chiefly as being 
somewhat over vented 






































to vent from the top of the horizontal section of the bend, 
as there 1s less danger of stoppage of the vent opening. 
The vent at “G” should be a continuous vent. 

Fig. 3 comes from Philadelphia, and is typical of the 
method of venting used in that city and in some other 
cities and towns in that territory. 

In Fig. 10 we show a typical siphon used to transfer 
water from one container to another one at a lower level 
by other means than gravity. The arm of the siphon 
tube dipping down into the liquid to be moved is known 
as the short arm, and the discharge pipe is known as 
the long arm. The longer the long arm 1s in proportion 
to the short arm, the stronger will be the action of the 
The only way to break this siphonic action is 
Otherwise, once started, 


siphon. 
by admitting air to the siphon. 
siphonage will continue until the short arm 1s out of 
water. In order to break the siphon, however, air must 
be admitted at or near the crown or top of the siphon 
tube as at “A.” That is why all vents are taken off at 
or near the level of the trap seal. If air were to be ad 
mitted at “B,” well down on the long or outlet arm 
of the siphon, siphonic action would continue. 

As we look at it, the method of venting in Fig. 3, 
if we may so call it, is equivalent to admitting air for 
breaking the siphon in Fig. 10, at point “B.” In other 
words, we consider this method of venting ineffectual. 

The above discussion refers to traps used in connec- 
tion with elevated fixtures, such as lavatories, sinks, etc. 
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When it comes to under-floor traps for such fixtures as 
bath tubs, the method used as seen in Fig. 3, is a modi- 
hed form of crown vent. 

Water closets do not appear to be vented at all, at 
least when close to stacks, unless in some instances, as 
at “A” and “B,” it is considered that the lavatory vent 
also vents the water closet. This very likely is the idea 
for the original of Fig. 3 shows 1% in. lavatory wastes, 
with 1% in. vents. Practically all modern plumbing 
codes call for 2 in. water closet vents. 

secause of lack of space we make Fig. 4 to cover three 
drawings showing the same general features with minor 
differences. 

Whenever possible under floor traps should have con 
tinuous vents, the same as elevated traps. However, this 
is sometimes difficult to do. 

fixture wastes connected into lead bends generall\ 
do not represent the best practice. When necessary, 
however, connect into the horizontal arm rather than the 
vertical. 

The venting in Fig. 4+ taken chiefly from the Utah 
drawing is unnecessarily expensive. lor instance the 

work done by pipes *.\ 
and “B’ could be done by 
one alone. Also, two root 
connections generally would 
be used instead of four. 
“Cis wet vented, which ts 
correct under some codes 
and wrong under others. 
lig. 5 also 1s a combina- 
tion of features of four dit 
ferent drawings which = in 
the main have similar lay 
outs. The New Jersey and 
Missouri drawings = show 
main traps, with the latter 


Fig. 12. The next problem is 

shown here. As in the case of 

former problems, these fixtures 

are to be connected to the vari- 

ous stacks in aceordance with 

the code provisions under which 
you operate 
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Insulation 
that snaps on a pipe 
like closing the lid 


of abox....... 








Made of alternate layers of cor- 
rugated and plain asbestos felt, firm- 
ly bonded together, K &M Air Cell 
is an inexpensive but highly efficient 
insulator. For hot water and low- 
pressure steam lines, it comes in 
sections with a wrapper strip that 
acts as a hinge, enabling the applier 
to snap the insulation on the pipes 
quickly. For warm air ducts, ovens, 
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AIR CELL INSULATION 


ceilings and partitions, it is supplied 


in sheets and blocks. 


Like all products of this Company, 
K & M Air Cell Insulation is backed 
by more than 60 years’ experience, 
plus rigid quality-control. The K & M 
line is complete ... priced right... 
sold only through established chan- 


nels of distribution. 


Send for information 


Asbestos Air Cell Insulation in sections and blocks « Woolfelt Pipe Insulations e “Featherweight” 
85°: Magnesia Pipe Insulations and Blocks ¢ Asbestos Insulating Cements ¢ Asbestos Paper 
and Mill Board e Asbestos Packings and Gaskets e Range Boiler Jackets ¢ Asbestos lead 
Joint Runners. 

Underline the products on which you want full information and mail the coupon today. 





Name of Firms CC wens 
1-14 


COMPANY 


AMBLER, PENNA. 


Address... 
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| carrying the fresh air inlet through the roof, as in Fig. 5, 
— | While our own opinion does not favor the main trap, 

——S — | we want to give due credit to the maker of the Missouri 
—_ | drawing for giving in his letter a first class argument 
in favor of it. We regret inability to reproduce the 
letter here. For his information the Hoover report will 
be found to give excellent arguments against use of the 
main trap. 

Now we will take up the problem of Fig. 4, page 94, 
of the March issue. 

Seven drawings were submitted. Fig. 6 shows in 
general the work of M. B., Nebraska, and L. B., Que- 
bec, Canada. Fig. 7 covers J. A. H., Missouri and D. \.. 
New York; Fig. 8, A. B., Pennsylvania; Fig. 9, C. B. C., 
Pennsylvania, and Fig. 11, G. D. H. W., Vermont. 

Fig. 6 is excellent. Lavatory “A” however, would 
need no separate vent if connected in the same manner 
as “B” and “C” in Fig. 7. It happens that both draw- 
ings shown by Fig. 6 makes this same connection. li 
possible the bathtub should have a continuous vent. 

Fig. 7 is done very well. 

Inasmuch as fixture “B” is stack-vented, why not also 
stack-vent “E’’? 

Fig. 8 shows the same type of venting as Fig. 3, and 
whatever we have said in connection with the latter 
applies also to Fig. 8. 

“A,” “B,” “C,” “D” and “E,” all elevated fixtures 
with P-traps, are unvented as we look at the venting of 
plumbing fixtures. We presume, however, that the ar- 
gument is that being close to the stack, each of these 
fixtures gets sufficient air from the stack to overcome 
danger of siphonage. This argument does not satisfy 
standard modern practice, which would call for the 
separate venting of each one of these five fixtures. 

The three basement sinks are not vented, and accord- 
ing to our understanding, each of these fixtures to be 
safe against trap siphonage, should be separately vented. 
This is true also of “F” and “G.” 

The only criticism we have to offer of Fig. 9 is that 
the top floor lavatory “A” needs no separate vent, as it 
may be stack vented just as the neighboring fixture “B” 
is connected. 

Fig. 11 we criticize chiefly as being somewhat over- 
'‘vented. None of the six top-floor fixtures require sepa- 
| rate vents with the possible exception of the bath tub. 
None of the four fixtures “D,” “E,” “F” and “G” require 
separate vents if the trap connections are made as they 
are in Fig. 7. It is not that these connections in Fig. 1] 
are wrong or insanitary, but that the other method will 
do a better job at much less expense. The same criticism 
of the loop vent connection applies as made in our criti- 
cism of Fig. 7. If the three basement sinks were con- 
nected as the three lavatories on the floor above, with 
continuous vents, it would make a better job. 

The next problem is shown in Fig. 12. Plumbing for 
public garages is an important matter nowadays. Plumb- 
ing codes have innumerable methods of protecting the 
sewers from having dangerous volumes of gasoline and 
oil carried into them from garages and cleaning estab- 
lishments. Many disastrous explosions have resulted 
from lack of care in connecting garages to sewers. 

If garage plumbing is new to you, study up on it. At 
any rate do not let this keep you from sending in your 
drawing. If unfamiliar with garage plumbing, omit that 
part of the problem. 
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urculator Hot Water 


“arculator Hot Water : 
, Heating 
Heating 


[he water enters the radiation , } above 
average water temperature and leaves 10 deg. Fahr. be erage 
low average water temperature. cent Boat oe 
from all Pipe Size 
Radiators Btu./ H1 In. Diam 
Up to 120,000. 
212 deg. Fahr. in the system P So See 
aia 5° i | ( p to 400 OOO . 


Up to 600.000. : |! 


A closed tank-in-basement 1s used to apply pressure 


to the system to prevent boiling if temperature goes over 


[.p.s. piping or copper tubing ordinarily is used for ie : 
| PIpmis PI - hese average sizes may be used to determine the 


the distribution system and a small booster pump or : 7 
: equivalent length ot 


run for the longest run. Either 

circulator rotates the water whenever heat is required scale off longest circuit and add 50 per cent for fittings 

or add allowances as follows: 

(Juantity of water circulated is found by the formula 
Btu. Supplied per Hr. by Rads. Resliieuce of Pitiuge (ia 96 dean tithe 

g.p.h. 

D x 60 min. X 8 Ib. per gal. 90 degree Ell. 1.0 \ngle Rad. Valve 

45 degree Ell ... 0.7 ‘low Cont. Valve 

90 degree St. Ell. 0.5 Stop Cock 

; | Gate Valve .. 0.5 Radiator 

culated delivers 9,600 Btu. per hour. The g.p.m. cir- Globe Valve ... 120 Boiler 


when “D” is drop in degrees through radiators. For a 
20 deg. Fahr. drop this works out that each g.p.m. cir- 


culated for other drops will be inversely proportional to Tees, Diversion of 

the drop. Thus, a 10 deg. Fahr. drop will require twice 25 per cent .....16, 3313 per cent. ... 

as many g.p.m. circulated to deliver the same amount of C) C) SO per cent ..... 4, 100 per cent.....1.8 
heat. 
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CHANNELING IN CONCRETE for installing feed- 
lines and conduits with a Black & Decker Electri: 
Hammer is 8 times faster than by hand. Also cuts time 
and labor costs when drilling in concrete, stone or brick; 
opening foundations; caulking furnace joints; removing 
rust and scale in boilers. Completely self-contained. 
Requires no transformer, rectifier or other equipment. 
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CUTTING CLEAN ROUND HOLES in furnace 
doors or bases, boilers, steam lines, etc., is easy and 
quick with Black & Decker Hole Saws driven by Black 
& Decker Drills. Hole Saws are available in diameters 
from %” to 4”, and in Coarse or Fine Tooth cutting 
edge. Black & Decker '4-Inch Drills are ideally suited 
for driving Hole Saws, and in addition, will handle 
hundreds of other drilling jobs connected with the in- 


tallation of heating and air-conditioning equipment. 


World’s Largest Manufacturer of 
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Tool Up to cut 
Installation Costs 


Sanding Welds on Ventilating Ducts is one of the hundreds 
of jobs on which a Black & Decker Electric Sander saves 
hours of hand labor with sand paper, emery, files and rasps. 
Can also be used with cup wire-brush wheel for cleaning 
rust and scale from pipes, inside fire-boxes and boilers, 
and with a cup grinding wheel for flat surface grinding. 
Ask Your Jobber to demonstrate the many cost-cutting advantages of 


Black & Decker Portable Electric Tools. Or write for catalog: The Black 
& Decker Mfg. Co., 721 Pennsylvania Avenue, Towson, Maryland. 


Yack & Decker 


~ BLACK & DECKER 


PORTABLE ELECTRIC TOOLS 
SEE THESE BLACK & DECKER TOOLS DEMONSTRATED AT BOOTH 41, 


MAIN FLOOR, PLUMBING AND HEATING CONTRACTOR'S SHOW, ATLANTIC CITY 

























































4 LL over America people are read- 
A ing about gas, the completely 
effortless, economical fuel for mak- 
ing their homes really modern. The 
fuel they know and trust. And what’s 
behind it all? Full page, full color 
advertisements in the greatest co- 
operative effort the gas industry has 
ever known! Every month for three 
vears this tremendous “Modernize 
Your Home With Gas” campaign is 
being carried into the homes of this 
country by national magazines of 
14,000,000 monthly circulation. 

Through photographs in actual 
color this campaign is revealing the 
attractiveness, the convenience, the 


Ric 


A M E 


AN 


DOMESTIC 





economy of correctly planned all- 
gas kitchens. More than this, it is 
creating a new interest in this perfect 
fuel for every domestic heating need! 
Right now, this campaign is at work 
in your own town—among your own 


customers through the magazines 
they read regularly. And your own 
gas company is ready and glad to 
give you worthwhile help in turning 
this new interest in gas into worth- 
while profits from extra appliance 
sales. See your gas company today 
and find out for yourself! 


Be sure this A.G. A. Laboratory Approv- 
al Seal is on the appliances you sell. 
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More than seven hundred gas companies 
are cooperating in this great “Modernize 
Your Home With Gas” campaign—telling 
the nation— 


There’s Nothing 
Like GAS for eee 


COOKING ... The instant heat, higher 
apeed and numberless shades of temperature 
that only gas can provide, give finer flavor to 


every kind of cooking! 


REFRIGERATION . . . Gas makes pos- 
sible silent, simplified refrigeration. No moving 


parts. Long life. Low operating costa. 


WATER-HEATING .. . Gas provides an 
abundam, dependable supply of hot water when- 
ever you want it! Low cost and nothing to tend. 


HOUSE-HEATING .. . House-Heating 
with gas ia absolutely effortless. No fuel to order 
or store. No bother. No dirt, amoke or soot. 





ASSOCIATION 






















Dollar Volume Up . 
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Price Advances Affect Field .. . 





02 Per Cent Average Gain 


© Increased prices show average gain of 52 per cent over same 
month of a year ago—Unit volume also increases 


Increased prices of plumbing and 
heating equipment are reflected in the 
March statistics on dollar volume of 
plumbing and heating wholesalers. A 
composite figure for the country shows 
an average gain of better than 52 per 
cent over the same month of last year. 
Unit volume, is, of course, increasing 
but not as rapidly as this figure in- 
dicates. 

Price advances of from 10 to 20 per 
cent were reported as affecting nearly 
every item in the field during the 
month of March. Despite these sharp 
advances, plumbing and heating prices 
are still considerably behind the price 
level for all commodities. Take for ex- 
ample the government Wholesale 
Price Indeces for December of 1936 
(these are the latest available from 
this source). In that month building 


material prices stood at 89.5 with 
1926 prices as 100. All commodities 


stood at 84.2. During the same month 
plumbing and heating materials were 
only 76.7. Since that time plumbing 
and heating prices have probably ad- 
vanced better than 10 per cent which 
means that plumbing and heating 
prices now would be at about 84 which 
is still below the general price level 
of last December. However, all com- 
modities have advanced in about the 
same proportion as prices in this field, 
hence plumbing and heating prices are 
still well behind the price level of other 
commodities. 

For at least the first two months 
of the year plumbing equipment ad- 
vanced far more rapidly in volume of 
unit sales than did heating equipment. 
The advances shown by plumbing 
brass and range boilers are particu- 
larly outstanding. The advance of ap- 


proximately 51 per cent in range boiler 
shipments comes on top of a record 
year for the industry as range boiler 





shipments in 1936 passed the 1,000,000 
mark for the first time in their history. 


Key Wholesalers 


With reports tabulated from 110 
wholesalers, the average gain shown 
in March over the same month last 


year was 52.3 per cent. These same 
wholesalers showed an average gain of 
43.1 per cent for the first quarter of this 
year over the same period of last year. 
Seventy of these firms expect April 
to show advancement over last year, 2 
expect it to be about the same, six an- 


ticipate a drop and the other ten did 
not comment. 

New England States: Seven whole- 
this section aver- 
age gain of 52.54 per cent over March 
of last year. These same wholesalers 
show an average gain of 44.4 per cent 
for the first quarter over the same pe- 


salers in report an 


riod of last year. Five expect April 
to continue to show advancement over 
last year while the other two expect 


it to be about the same. 


Middle Atlantic States: Forty- 
three wholesalers in this section re- 
port an of 53 per cent 
in March over the same month of last 
year and an average gain of 43.2 per 
cent for the first quarter of this year 
the period year. 
Twenty-seven of these firms expect April 


average gain 


over same last 


1936 Business 


Average 


Percent 


of Increase 


over /936 Business Reported by 


Key 


Plumbing 4 





Wholesalers 


Heating 


Chart reaches 152.34, more than a 52 per cent increase over March, 1936 
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reports that the increased prices have 
caused a decided lull 


tion 


wholesaler 
unions in 


projects. Another New Jersey 
reports that several local say they 
their territory are striking from the public 
and no solution to the problem seems ings. 


to be 


New Jersey wholesaler reports that al- 
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in new construc- lic 


evident at the moment. Another 
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. SHIPMENTS OF PLU MBI NG AND HE ATING ITEMS 
Ot. 
mee % 
- a 
out 
02 Se 
ao 
SEDs 
gage 
i) = 
* Total first CUBE 
February February 2 months oHo - 
1937 1936 1937 OkDer 
Cast Iron Boilers 
Thousands of Pounds............ 13,203 14,392 29,062 —7.14 
; Cast Iron Radiation 
Das Thousands of ft. of Heating Surface 3,613 0,086 8,185 +- 12.60 
?« Steel Boilers 
: Number of Units. 758 705 1,440 + 7.54 
Range Boilers 
Number of Units..... 107,345 62,306 210,5 + 50.75 
Plumbing Brass 
Thousands of Pieces............. 2,008 1,340 4,124 + 48.56 
FEBRUARY BUILDING PERMITS—48 Most Active Cities 
New Families New Non- Total 
‘ tesidential Provided Residential (Including 
44 State and City Buildings For Buildings Repairs) 
NEW ENGLAND STATE'S 
West Hartford, Conn............... $ 249,500 27 114,165 $ 423,401 
; NT I eee 5 111,300 23 110,175 633,159 
MIDDLE ATLANTIC STATES 
te New Rochelle, N. Y...... 96,600 10 252,647 389,557 
New York City: 
The Bronx ...... 1,470,300 359 44,150 1,798,217 
Brooklyn 1,942,500 561 464,610 4,117,411 
Manhattan 2,870,000 562 1,557,800 7,869,310 
Queens 15,245,100 4,603 1,010,025 16,612,396 
tichmond ....... 66,000 0 39,470 431,363 
Rochester, N. Y..... uel 67,400 14 253,715 352,065 
’ POMOC, Be Eves caceces 436,500 104 248,300 719,151 
Lower Merion (T), Pa..... 309,133 2: 79,996 397,822 
New Kensington, Pa............ ; 130,100 20 290,000 422,925 
* Pe Te soc cendeaceebeeeen 795,500 167 552,250 2,126,148 
I a, ged eh ee - 169,150 32 352,550 736,516 
KAST NORT H CENTRAL STATES 
Ce” Bee. oe oe ; 446,900 §2 1,816,605 2,675,059 
Indianapolis, Ind. 160.950 36 511,235 734,628 
Bay City, Mich... 15,000 3 550,500 642,110 
. Detroit, Mich 2,395,153 375 924,307 3,795,556 
Akron, Ohio ..... - ta 68,850 7 299,17 523,745 
Cincinnati, Ohio ..... ace aaa 316,250 61 68,825 519, se 
Cleveland, a 139,000 27 603,650 978,5 
Milwaukee, Wis. ........... 167,525 33 431,554 787, O72 
WEST NORTH > ‘ib NTRAL STAT E Ss 
Minneapolis, Minn. ........ 139,600 33 221,075 542,585 
es See, Bs oc accesses 170,500 39 92,300 391,800 
i I Ss oo tn hs 406,600 89 127,590 780,395 
SOUTH ATLANTIC STATES 
Wilmington, Del. ..... 150,800 33 55,000 364,537 
Washington, D. C... 2,251,075 {29 1,556,194 7,915,714 
| : i ee eee eeesecs is intenes aioe 2,000,000 ,000,075 
St. Me caw ese 6ues ' 597,193 177 180,707 848,719 
Miami Beach, Fla..... dad 477,225 34 34,350 534,053 
St. Petersburg .. 135,300 38 313,175 471,025 
faltimore, Md. ..... - 554,000 151 342,100 1,298,200 
| Richmond, Va. ... +e 141,000 13 226,544 418,383 
_ Wheeling, W. Va... ....0 00... 64,850 7 57,335 593,501 
LAST SOUTH CENTRAL STATES 
, Birmingham, ae ees oat 23,470 11 101,279 498,218 
; ie eee eee eee eb ake “ies , 383,986 385,986 
WEST SOUTH CENTRAL STATES 
Shreveport, La. ..... : 209,463 H2 90,659 350,203 
Tulsa, Oklahoma .. 243,400 46 204,917 524, 136 
Dallas, Texas ...... 289,266 115 23,837 414924 
Fort Worth, Texas.. 128,850 62 619,053 766,448 
=AOUSEOR, BO cececes 1,055,965 959 190,000 1,347,210 
q in Antonio, Texas. 308,552 85 256,330 642,279 
MoU NTAIN STATES 
Demver, COI. «ccceces 259,335 54 273,235 701,857 
PACIFIC STATES 
(;lendale, Calif. ...... 332,050 78 17,790 359,714 
Los Angeles, Calif... ; 2,442,092 676 6,782,917 10,005,075 
Oakland, Calif. ....... 389,53 76 237,802 728,010 
Sacramento, Calif. ...... : 255,911 59 162,114 521,220 
San Diego, Calif. ..... 48,785 144 45,980 566,640 
San Francisco, Calif 699,100 166 300,560 1,313,238 
Stockton, Calif. .... : 70,070 3 495,360 611,870 
Portland, Ore. ...... 324,800 67 G68 RR5 539,235 
' DP: SEs wes 06es so cent esseieovs 248,125 §2 49,580 399,375 
to continue to show improvement over though wholesalers are advancing 
last year, nine expect it to be about prices as their costs go up, they seem 
the same while two expect a decline to be satisfied with the same dollar 
i and the last five did not comment. and cents profit on each unit. This 
A northern New Jersey wholesaler same wholesaler reports that present 


buying is from day to day as the pub- 
reluctant to pay 
creased prices. Builders in this section 
cannot obtain higher prices 


in- 


for completed build- 


A New York City wholesaler reports 
that they have been able to increase 


May, 


their margin of profit through the facts 
that they are making larger purchases 
and also that they are now purchasing 
items for stock that were not formerly 
purchased in this manner. A West- 
chester County wholesaler reports that 
higher prices are slowing up buyers. 
An eastern Pennsylvania wholesaler re- 
ports that industrials in their territory 
are increasing buying as well as the 
plumbing and heating trade. This 
same wholesaler reports that their 
business continues to be surprisingly 
good. Another Pennsylvania whole- 
saler reports increased building. An- 
other Philadelphia wholesaler reports 
that the increase is not only in 
new construction but in remodeling 
work as well. A northern New Jersey 
wholesaler reports that price advances 
have not slowed up business as yet but 
they expect a retarding effect later. 


South Atlantic States: Eight whole- 
salers in this section report an aver- 
age gain of 39.9 per cent in March over 
the same month of last year and an 
average gain of 34.3 per cent for the 
first quarter of this year over the same 
period of last year. Five of these firms 
expect April to continue to show im- 
provement over last year while two ex- 
pect it to be about the same and the 
eighth expects a decline 

A Delaware wholesaler reports that 
they do not anticipate any increases in 
April due to the fact that they are at 
present operating under a truce pend- 
ing strike settlements in their terri- 
tory. A Virginia wholesaler reports in- 
creased building and an increased de- 
mand for plumbing and heating ma- 
terials. A West Virginia wholesaler 
expects a decline due to price advances. 

A North Carolina wholesaler reports 
an enormous increase in_ residential 
and commercial new construction. This 
same wholesaler reports that the North 
Carolina legislature has enacted a 3 
per cent sales and use tax on all build- 
ing materials excluding rough and 
dressed lumber, tile, brick, sand and 
gravel. 


East North Central States: Twenty- 
four wholesalers in this section report 
an average gain of 66.3 per cent in 
March over the same month of last 
year and an average gain of 56 per 
cent for the first quarter of this year over 
the first quarter of last year. Thirteen 
of these firms expect April to continue 
to show improvement, seven expect it 
to be about the same as last year. 
while one expects a decline and the 
last three did not comment. 

A southern Indiana wholesaler re 
ports that preferential prices have been 
discontinued. A central Ohio whole 
saler reports that steel houses in their 
section are being sold complete with 
plumbing and heating fixtures Dut no 
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ARCO GOOLING UNIT - 


Summer cooling for the av- 

erage hoine using water not 

' over 50° F. Easily added to J 
any type Arco Air Condi- 
toner. 
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ARCO HUMIDIFIER—Connects to boiler 

supplies humidity to air. MODFI 
8000 for external installation. MODE 
S040 includes Taco Heater for No. 11 
Boiler. 





ARCO AIR CONDITIONER 1101-B—One attrac- ARCO AIR CONDITIONER 301-B-—A new, 
ket includes No. 11 Oil Burning Boiler, larger ftloor-type conditioner cleans, hu- 
401-B Air Conditioner and Taco Heater midifies, heats and circulates air in conjunc- 

ir- round hot water. tron with steam or hot water boiler. 


RADIATOR HEATING... 


is the basis of fine air conditioning : X 





HERE are new profits for heating men in AIR CONDI- | | _ -_— =e 
li PLUS RADIANT HEAT... the finest kind of air ) a 
conditioning. It recognizes the most important factor in 

Personal Comfort — RADIANT HEAT FROM RADIATORS! 

Here are new products — made for fine Air Conditioning plus Radiant Heat — 

featured for new American Radiator Conditioning Systems. They satisfy your 

customer's demand for fine Air Conditioning — satisfy your demand for quality and 

dependability — satisfy every demand for better Air Conditioning plus Radiant 

Heat in every home. 

An easy-to-buy payment plan goes with these easy-to-sell products. The Heating 

and Plumbing Finance Corp. gives your customer terms — gives you spot cash oe 

on installation. Write today for full facts. ot aa 

ator Fireside 


AMERICAN RADIATOR COMPANY [Pavitt ever 


Sunday 7°30 


bmsion or AMERICAN RADIATOR & STANDARD SANITARY CORPORATION | PM. E.D.8-T. 


40 West 40th Street, New York, N. Y. Network. 





ATM. A.M. P. CONVENTION... Atlantic City, May 24 to 27 inclusive... visit our booths No. 85, 86, 93 and 94 
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This map shows the average percentage of change in the business of key wholesalers 
in each section of the country for the first three months of 1937 compared with 1936 


roughing in materials. A Michigan 
wholesaler reports that their large 
March increase was due primarily to 
the 14 and 16 per cent increases in 
pipe prices. 


East South Central States: Four 
wholesalers in this section report an 
average gain in March of 31.1 per cent 
over the same month of last year and 
an average gain of 37.7 per cent for the 
first quarter cf this year over the same 
period of last year. Two of these 
firms expect April to continue to show 
improvement over the previous year, 
one expects a decline and the last did 
not comment. 


West North Central States: Thirteen 
wholesalers in this section report an 
average gain of 47.3 per cent in March 
over the same month of last year. These 
same firms showed an average gain of 
38.8 per cent for the first quarter of 
this year over the same period of last 
year. Nine of these firms expect April 
to continue to show improvement over 
last year, two expect it to be about the 
same while one expects a decline and 
the last did not comment. 

A central Iowa wholesaler reports 
that they can see no reason why busi- 
ness should not continue to improve. 
A Kansas wholesaler reports an in- 
crease anticipated due to better wheat 
prospects. Another Kansas wholesaler 
reports steadily improving crop condi- 
tions. Another Kansas wholesaler re- 
ports that although crop conditions are 
improved they are not as yet assured 
and they go on to say that price in- 
creases have been so rapid that they 
feel the result will be disastrous to new 
building. 


West South Central States: Three 
wholesalers in this section report an 
average gain in March of 28.1 per cent 


over March of last year and an aver- 
age gain of 24.3 per cent for the first 
quarter of this year over the same pe- 
riod of last year. All three of these 
firms expect April to continue to show 
improvement over last year. 


Mountain States: Three wholesalers 
in this section report an average gain 
of 54.3 per cent in March over the same 
month of last year and an average gain 
of 32.0 per cent for the first quarter of 
this year over the same period of last 
year. All three of these firms expect 
April to continue to show improvement 
over last year. A Montana wholesaler 
reports increased activity in industrial 
construction and WPA projects as well 
as residential building. Another Mon- 
tana wholesaler reports that they have 
a good volume of business already 
booked for April. 


Pacific States: Five wholesalers in 
this section report an average gain of 
42.8 per cent in March over the same 
month of last year and an average gain 
of 28.2 per cent for the first quarter of 
this year over the same period of last 
year. Three of these firms expect April 
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to continue to show improvement over 
last year while two expect it to be 
about the same. 


Air Conditioning 

With reports tabulated from 44 utili- 
ties, summer and year round air con- 
ditioning installations for March were 
313 in number as compared with 157 in 
the same month of last year—a gain of 
99.4 per cent. The horsepower rose 
from 6,800.10 to 13,390.65—a gain of 96.9 
per cent. First quarter totals for these 
44 utilities showed 679 installations 
added as compared with 339 in the first 
quarter of 1936—a gain of 100.3 per 
cent and 33,470.46 horsepower added 
which compared with 15,371.93 last year 
—a gain of 117.7 per cent. 


Metal Prices 


(Prices as of April 30, 1937) 
New Metal Market—-Domestic steady— 

Foreign unsettled. 

Electrolytic Copper—$14.125, delivered 

Middle West. 

Lead—$5.85 cwt., St. Louis; $6.05 cwt., 

New York. 

Ingot 5 lbs., $6.50, St. Louis. 
Zinc—$6.75 cwt., St. Louis. 
Tin—$55.75 cwt., New York. 

Brass Ingot—85/5/5/5, $14.50 -c/1; 
$14.75 LCL delivered. 
Yellow Ing ot—68/1/2/29, $11.50 -c/1; 
$11.75 LCL delivered. 


Scrap Metal (Dealer’s Buying Prices) 


Composition and steam _ brass—-$8.50 
cwt. 

Strictly Heavy Yellow Brass Scrap, 
Cast—$7.00 cwt. 

Mixed, strictly cocks and faucets (Incl. 
ball cocks, etc.)-——$8.00 cwt. 

Light Brass, tubes, pipe, old sheets, ete. 
—$6.50 cwt. 

Old scrap lead pipe, etc.—$4.85 cwt. 

Copper, sheathing and roofing, free of 
nails—$10.00 cwt. 

Copper, boilers, tanks and other light 
materials—$10.00 cwt. 

Soldered joints, nominal. 

Block Tin—$45.00 cwt. f. o. b. Chicago. 
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Tired, irritable mechanics siow 
up work ... hold up a job. The 
so-called “little things”. . . fittings, 
for example ... may be the things 
that aggravate and tire your men. 


Square”GEES” help rather than hinder 

mechanics... yet they cost no more 

than ordinary fittings. Every mechanic 

likes to work with things that work right. 

Square “GEE” Fittings and Unions have 

clean cut threads that speed up work 
. make quick connections. Square 

“GEES” are threaded with modern pre- 

cision equip- 

ment and triple 

tested to help 

good men do 

better jobs. Start 

ordering them 

by name from 

your wholesaler = For your convenience, Grabler 


offers you 1937 Ready Reference List 


_.then keep it up! Price Tables on Square 'GEI 


Products. Write for your copy now. 


THE GRABLER MANUFACTURING COMPANY 
6565 BROADWAY «+ CLEVELAND, OHIO 
Worehouses: NEW YORK «+ CHICAGO «+ PHILADELPHIA 
LOS ANGELES * SAN FRANCISCO + DENVER « DALLAS 


| THE SQUARE “GEE” STANDARD AND EXTRA HEAVY MALLEABLE FITTINGS « STANDARD AND GROUND JOINT UNIONS « RAIL FITTINGS « STANDARD 
CAST IRON STEAM AND DRAINAGE FITTINGS « PATENTED FITTINGS » STANDARD AND EXTRA HEAVY BRASS FITTINGS + BRASS 


LINE | NC l U D E 5 © UNIONS «STEEL AND BRASS NIPPLES» HANGERS * FLOOR AND CEILING PLATES « RAPIDSEAL COPPER TUBE SOLDER TYPE FITTINGS 


SQUARE 
Pipe 





MALLEABLE, CAST F2GN “™ | DRAINAGE, BRASS, COPPER 
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A 
Promise 
More Than 
Fulfilled 











o that those men who ¢ 
sign, specify, install and service air cond 
tioning and heating equipment, might ha 
all of the technical reference data the 
require for this type of work, 170 pag 
of this kind of material was provided 
the 1937 AIR CONDITIONING BLU 
BOOK instead of the 150 pages origina’ 


planned. 


If you’re engaged in heating or air cond 
tioning youll need the AIR CONDI 
TIONING BLUE BOOK every du! 


You’ll need the product and technical ré 





erence information it contains. You 
find it indispensable in figuring heats 
and air conditioning requirements. You 
need it for your buying and specity: 
activities . . . and you can rely on it! 
accuracy. 

Yowll want to keep the AIR COND 
TIONING BLUE BOOK handy at 

times for ready reference. If you hae 
not already done so, order your cop} 

the 1937 edition today. The price, post 


7 


paid, is $3.00 per copy. 


AIR CONDITIONING 


BLUE BOO 
1900 PRAIRIE AVE., CHICAGO, 






























all known manutacturers 





























and specifying activities. 


AIR CONDITIONING 
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News of Men... 







Meetings... Companies... 








C. S. A. Spring Meeting 


® ym. ge attendance present at spring meeting of Central Supply 
1ssn., held at Frenck Lick, Ind., April 16-17 


There were approximately 300 in at- 
tendance at the joint meeting of manu- 
facturers and wholesalers of the Central 
Supply Assn., whose spring meeting was 
held at French Lick, Ind., April 16-17. 
Eleven new firms were elected to mem- 
bership. Pres. J. A. Galloup opened the 
meeting and in his remarks declared 
that wholesalers of plumbing and heat- 
ing material want three things. First: 
a good product, well advertised; a de- 
cent price preferential: and a sound 
distribution policy 

Mr. Galloup went on to say: “It is 
evident that a product must .be good 
and well supported by its manufacturer. 
Give the wholesaler a good product and 
along the American sales front today 
the battle is half won if the product 
is advertised to the consumer.” As for 
price preferentials, he said, 


Cost of Doing Business 

“You manufacturers must feel that 
you are very liberal to wholesalers, but 
you should constantly keep before you 
the fact that for 1936 the 19 states com- 
prising the Central Supply Assn. showed 
an average cost of doing business of 
18.15 per cent. This figure does not 
include 5 per cent on capital and stock. 
Total sales, of course, include all direct 
shipments, which carry a very small 
percentage of profit and tend to pull 
down the average cost of doing business. 
If all direct shipments were eliminated 
the gross margin and the average cost 
of doing business would be 20 per cent. 
You may say that the volume was not 
yet up to a high enough point. But in 
1927 the operating expense was 19.22 per 
cent, in 1928 it was 19.22 per cent and 
in 1929 it was 18.45 per cent.” 

Because of the time element the 
Various speakers were limited to ten 
minutes each. Before the actual pro- 
gram began President Galloup intro- 
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duced the members of the joint National 


the Plumbing and Heating Wholesalers 


Supply Wholesalers Assn., 
was unable to be present, 
Powers is present and is taking part in 
New York State 


Charles Millar 


was unable to 


Turbeville and Howard Wedding- 
>» Central Supply 
Spillane, F. W. Swanson, and myself. 
The delegates at 


Reading from left to right. 


general manager of 


Kaulback of Standard Sanitary Mfg. Co., 
of Pittsburgh.” 

The first commodity that was dis 
cussed was fittings and valves M. W 
Dennison, Braman, Dow & Co., Boston, 
presented the viewpoint of the whole 
salers on the subject. Mr. Dennison 
stated that the two outstanding abuses 
confronting manufacturers and distribu 
tors were the abuse of direct tactory 
shipments, and deliveries made to manu 
facturers’ warehouses. He went on to 
say that any program to improve dis 
tribution would have to be aimed at 
those two points. Further along in his 
talk he advised the wholesalers not to 
surround themselves with conditions 
under which, in the long run, it would 
be difficult for them to operate 


Manufacturers’ Side 

The manufacturers’ side of the ques 
tion was presented by J. S. Mattimore, 
vice president, Walworth Co. Mr. Mat 
timore declared that in considering the 
cost of distribution it should be remem 
bered that in January of this year the 
industry widened the spread on all 
kinds of brass nipples and other similar 
miscellaneous items. He also said that 


by far the vast bulk of all brass nipples 


Galloup, president of the Galloup Pipe and Supply 


and A. R. Herske, vice president and 
American Radiator Co. 















































Members of the Joint National Committee appearing on this page. 
R. P. Turbeville, Morrison Supply Co.; E. L. 








Left to right: F. S. Kaulback, Standard Sanitary Mfg. Co.; 
Pugh, secretary, Southern Wholesalers Assn.; Glenn B. Van Buren, secretary, Jobbers 


Credit Assn., Inc.; and Howard Weddington, secretary, Wholesale Distributors Assn. of Texas 


and other small fittings were marketed 
through distributors. Further’ state- 
ments Mr. Mattimore were: 
“First, less than 5 per cent of the dis- 
this country stock steel 
that not more than 10 
per cent or at the outside 20 per cent 
of the distributors in this country are 
interested in the sale of steel valves; 
75 per cent of the steam and plumbing 


made by 


tributors in 


valves: second, 


, 


and heating supply wholesalers carry 
nothing in steel valves; 25 per cent 


carry valves of not more than 150 Ib. 
pressure, and in my opinion not more 
than 10 per cent would carry what we 
call quality valves, or valves of 200 or 
250 lb. pressure.” 
J. H. Barker, 
and fittings division of Crane Co., Chi- 
cago, was another speaker for the manu- 
facturers on the subject of fittings and 
One of his early statements 
was that the subject deals with 30,000 
odd items rather than with a limited 
number of classifications. Another state- 
ment made by the speaker was that the 
adoption of a greater spread on brass 
and iron fittings has lessened many 
problems. There has been a large vol- 
ume in fittings and while that condition 
exists there is likelihood of en- 
countering arbitrary prices. He then 
went on to say: 


sales manager, valves 


valves. 


less 


Warehouse Situation 

“T am not going to make much com- 
ment on the warehouse situation be- 
cause I could that for many 
hours, but as I see the picture, we shall 
have to rely on manufacturers to con- 
sider the adoption of some warehouse 
or service charge that will at least re- 
imburse them for part of their operating 
cost.” 

H. C. Yelton, president, Inland Supply 
Co., Chicago, was the speaker repre- 
senting the wholesalers in discussing 
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discuss 


the subject of boilers and radiation. 


He presented the viewpoint of the 
wholesaler under three headings. First. 


he declared that wholesalers appreciated 
the cooperation of boiler and radiator 
manufacturers in the support of market 
conditions. Second, Mr. Yelton declared 
that he felt that the boiler and radia- 
tor manufacturers should continue to 
distribute through heating contractor 
outlets. Third, Mr. Yelton declared that 
broker distribution was not wanted or 
desired in the territories served by the 
Central Supply Assn. He had this to 
say on the question: 


Boilers and Radiation 
“The wholesaler has been described 
as a desirable factor in American dis- 


tribution. If that is so, you manufac- 
turers who are interested in a sales 
policy of wholesaler distribution will 


want to cooperate to the extent that you 
see that we are in a position to make a 





profit out of our business because if we 
don't make a profit, we are no good to 
you as a customer.” 


The speaker for the manufacturers 
on boilers and radiation was A. R. 
Herske, vice president and general man- 
ager of sales, American Radiator Co. 
The speaker had this to say on the 
question of distribution: “We must 
naturally assume that the wholesaler 
will be the ultimate distributor of com- 
fort systems for residences or the larger 
companies under their present distribu- 
tion scheme are not sound.” On the sub- 
ject of price preferentials, Mr. Herske 
stated: “We hope that the wholesale 
fraternity will recognize the new trends 
coming into the industry and that the 
manufacturers will continue those dif- 
ferentials whether the production cost 
goes up or down. It is our belief that 
evervthing in connection with the home 
comfort system will be as close to 100 


per cent in its distribution through 


Left to right: George E. Hoffman, manager, plumbing and heating department, Crane Co., 
Chicago; M. W. Dennison, Braman, Dow and Company, Boston, Massachusetts; and 
A. M. Behrer, Behrer, Nason Company, Inc., New York 
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Members of the Joint National Committee appearing on this page. 








Left to right: Charles Millar, Charles Millar and Son Co., Utica, 


N. Y.; W. J. Spillane, James B. Clow & Sons, Chicago; William F. Bennett, Ideal Supply Co., Somerville, Mass.; D. G. McLeod, 
sales manager, Murray W. Sales and Co., Detroit, Mich.; and H. F. 


wholesalers as is humanly 

D. G. McLeod, sales manager, Murray 
W. Sales & Co., Detroit, spoke for the 
wholesalers on the subject of heating 
specialties. 

yuy Hutchinson, vice president and 
general manager of Hoffman Specialty 
Co., replied with the manufacturers 
viewpoint on the same subject. The 
speaker discussed three points. The 
first covered the thought that manufac- 
turers of specialties should forego sel- 
ling manufacturers where such manu- 
facturers act as wholesalers. The 
speaker stated it was his understanding 
that this suggestion applied to those 
cases where boiler manufacturers buy 
below the wholesale price and sell below 
the wholesalers’ cost. The second point 
made by the speaker was that the total 
dollar volume of a company should de- 
termine the company’s price regardless 
of whether that price was received by 
wholesalers in other trading areas. 


possible.” 


Third Suggestion 

The third suggestion Mr. Hutchinson 
discussed was that resale prices should 
be announced under which no sales 
would be made in the secondary market 
at a price lower than may be quoted to 
responsible heating contractors. The 
speaker stated that while, naturally, he 
could speak only for his own company, 
such a practice had been in effect for 
many years with favorable results. 

N. J. Higinbotham, president, W. A. 
Case & Son Mfg. Co., presented the 
wholesalers viewpoint on the subject of 
steel and wrought iron pipe. 


Trial Period 
E. P. Corey, general manager, 
lar sales, Youngstown Sheet and Tube 
Co., spoke on the same subject for the 
manufacturers. Mr. Corey said this: 
“I think it is proper to have a trial 
before giving consigned stock 


tubu- 


period 


Potter, Crane Co., Chicago 


In fact, we have practiced that for years 
I am this resolution is 
thing that all the pipe manufac- 
turers will consider and consider most 


certain some- 


steel 


carefully, and I assure you insofar as I 
can for the manufacturers that we will 
so along with you insofar as we legally 
can in bringing about improved condi- 
tions in the distribution of steel pipe.” 

Speaking for the wholesalers on the 
subject of brass pipe and copper water 
tubing, A. M. Behrer, Behrer-Nason 
Co., Ine., stated that a declaration of a 
policy by most manufacturers occurred 
in July of last year. 

John S. Coe, manager plumbing and 
heating division, Chase Brass and Cop 
per Co., replied for the manufacturers 
He stated that manufacturers can onls 
suggest resale prices, and in some areas 
have not been fol- 


these suggestions 


lowed, with a result that the secondary 
market is uncertain. He went on to de 


clare that because of the rapid advance 


Speakers shown from left to right are: J. S. Mattimore, vice president, Walworth Company, New York; Guy Hutchinson, vice presi- 

dent-general manager, Hoffman Specialty Company, New York; John S. Coe, manager, plumbing and heating division, Chase Brass 

and Copper Company, Waterbury, Conn.; N. J. Higinbotham, president, W. A. Case & Son Mfg. Company, Buffalo and FE. P. Corey, 
general manager, tubular sales, Youngstown Sheet and Tube Company, Youngstown, Ohio 
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ONE-PIECE CLOSET 


OR modern beauty . . . for dependable efficiency . . . for graceful 
lines... for quiet operation... considered from any angle the 
‘>tandard” ONE-PIECE CLOSET wins the preference. Here is a 
‘>tandard” product that has proved its value by its ever increasing 
popularity. Its attractive design harmonizes with other modern fix- 


tures to bring new beauty tothe bathroom. Write today for literature. 


Copyright 1987 by S. S.Mf«. ' 


Standard Sanitary Wfg. Co. 


PITTSBURGH, PA. 
Division of AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
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These pictures were taken at the exhibit of the M. J. Gibbons Supply Co., Dayton, Ohio, which was staged in connection with the 


Dayton Home Show which ran from March 30 to 


in the copper market a great many job- Hoffman stated that for many years 
hers have purchased pipe outright con- jobbers had been doing business with 
siderably in excess of their normal re- other industries in which they do not 


quirements. receive what should properly be con- 

President Galloup stated that at the sidered a satisfactory’ spread. Mr 
meeting of the Joint National Commit- Hoffman said, “I think one of their 
tee two subjects were discussed but that troubles is that they do not realize the 
there wasn’t sufficient time to include proper gross profit. They are still 


them on the regular program. The thinking in terms of reduced sales. The 
wholesalers views on these subjects jobber must not overlook his competi- 
were given. One of these subjects dis- tion in other channels. There is a 
cussed price protection, and William F. serious need for jobbers to study local 
Bennett presented that for the whole- market conditions.” He went on to Say 
salers. that manufacturers want their custo- 

The second subject was manufactur- mers to operate at a fair profit. 
ers’ warehouses, and was presented by 
Mr. Behrer. 

Again reverting to the established Advertisers Group 
program Fred W. Swanson speaking for The three speakers at the April 9 
the wholesalers opened the subject of meeting of the Eastern Industrial Ad 
plumbing products. vertisers, which was held at the Manu 

George E. Hoffman, manager, plumb- facturers & Bankers Club, Philadel 
ing and heating department, Crane Co., phia, were L. W. W. Morrow, J. F. Ap- 
replied for the manufacturers. Mr. sey, Jr.. and H. K. Dugdale. Mr. Mor- 


Other speakers in attendance at the spring meeting of the Central Supply Assn. Left 
to right: J. H. Barker, sales manager, valves and fittings department, Crane Co., Chicago: 
H. C, Yelton, president, Inland Supply Co., Chicago: and F. W. Swanson, president. 
Globe Machinery & Supply Co., Des Moines 













Anniversary Year 


the company up to the 


years, while 
ager and secreta) 


company for 5! 


April 3 


row, Who is general manager of the 
fibre glass division, Corning Glass 
Works, spoke on the subject, “What We 
Consider the Function of Advertising in 
Introducing Our New Fibre Glass 
Products to Industry.” Mr. Apsey, ad 
vertising manager, Black & Decker 
Mfg. Co., had as his topic, “What Co- 
operation I Have a Right to Expect 
from My Executives and My Advertis- 
ing Agency.” “What Cooperation | 
Have a Right to Expect from the kx 
ecutives and Advertising Department 
of My Account,” was the topie for Mr. 
Dugdale, executive vice president, Van 
Sant, Dugdale & Co., Ine. 


40th Anniversary 


Hindley Manufacturing Co. Valley 
Falls, R. I., is celebrating 40 years in 
business. The firm was started in May, 
1897. For the past twenty vears the 
company has manufactured plumbing 
specialties. Walter Hindley, the founder 
of the business, is manager and is as 
sisted by his two sons, James W. and 
Charles J. Hindley, in the management 


of the company. 


John C. Kupferle Foundry Co., St 


Louis. Mo is celebrating its eightieth 
year of continuous business operation 


this year. The business was founded in 


I8S57 by John C. Kupferle Mr. Kup 


‘erle was active in the management of 











time of his 


death in 1907. The men now carrving 
on the management of the business 
also have anniversaries this vear. Leo 
J. Filstead, general manager, has been 


connected with the organization for 25 


W. C. Ehrhardt. sales man 


een with the 
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the company was a practical machinist 
at the age of twenty and at that time 
had an extensive list of patents and 
improvements to his credit. 


lowa Conference 


The second Iowa Heating and Air 
Conditioning Conference was held at 
lowa State College, Ames, Iowa, April 
7-9. A large number of manufacturers 
and dealers attended the conference. A 
strong evidence of interest in air con- 
ditioning equipment and installations 
was shown especially on the part of the 
small town dealers in attendance. Ex- 
hibits and demonstrations of various 
air conditioning and heating systems. 
controls and other air conditioning and 
heating equipment were shown in the 
exhibit hall adjoining the conference 
room. The conference was in charge 
of Prof. M. P. Kleghorn, head of the 


mechanical engineering department. 
Some of the speakers and their 
topics were: “Developments in Oil 


Burner Heating’—Byron Eaton, Delco- 
Frigidaire Corp.; “Radiator Heating of 
the Future’ — H. F. Leichtenberg, 
American Radiator Co.; “Insulation as 
It Affects Heating and Air Condition- 
ing’’—Russell Backstrom, Wood Conver- 
sion Co.; “Moisture Accumulation in 
Walls and Attic Spaces’”—L. V. Tees- 
dale, U. S. Forest Products Laboratory; 
“Automatic Control of Temperature and 
Humidity”’—Burton E. Shaw, Penn 
Electric Switch Co.: “Fans for Heating 
and Cooling Systems’—T. C. Russell, 
Russell Electric Co.; “Trends in Air 
Conditioning”—Elliott Harrington, Gen- 
eral Electric Co.; “Summer Air Condi- 
tioning of Residences’—S. Konzo, Uni- 
versity of Illinois; and “Air Filters— 
the Why and How of Effective Air 
Cleaning’—Frank L. Mvers, Owens- 
Illinois Glass Co. 

Several papers 


were devoted to 
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Taken at Iowa Heating and Air Conditioning Conference. 
Adolph Thousand, president, Pioneer Mfg. Co.; 


Schuler, Taco Heater Co.; 2: 


Top row, 1: W. B. 


and 3: C. C. Maddux, Kol Master Corp. Bottom row, 4: Eugene P. Farris, 


manager of specialty sales, Emerson Electric Mfg. Co.; 5: 


H. E. Birkholz, 


American Air Filter Co.; and 6: Jack McDonnell and A. H. Belouske, both of 
McDonnell & Miller 


stokers. They were as follows: “Auto- 
matic Controls for Small Stokers and 
Oil Burners’—C. W. Nessle, Minneap- 
olis-Honeywell Regulator Co.; “Sugges- 
tions on the Efficient Operation of 
Small Stokers’”—R. E. Young, Whiting 
Corp.; “Requirements and Preparation 
of Stoker Coal’—M. G. Youngquist, 
Iowa Coals, Inc.; “Tests on Iowa Coal 
in Small Stokers’’—questions and dis- 
cussions led by R. J. Helfinstine, Iowa 
“What's Going On 


State College: and 





John C. Kupferle, founder; W. C. Ehrhardt, sales manager and secretary; and 


Leo J. Filstead, general manager. 


These men are the former and present 
management of John C. Kupferle Foundry Co. in its eighty years of business 


in the Stoker Industry’—K. C. Rich- 


mond, editor of Coal Heat. 


Retailers Lunch 


Anthracite Industries, Inc., was host 
to 135 retailers of Brooklyn, Queens 
and Long Island at a luncheon April § 
in connection with the Long Island 
Food and Home Show. D. A. Zupa, A 
F. H. Scott and E. E. Finn represent- 
ed Anthracite Industries, Inc. Follow- 
ing the luncheon, the entire group 
visited the exhibit. 


Quaker Banquet 

The seventh annual banquet 
dance of the Quaker City Plumbing 
Jobbers Assn. was held at the Hotel 
Philadelphian, March 20. Approximate 
ly 350 were in attendance at this event 
No speeches were scheduled for the 
evening. Mark Shapiro 
chairman of the committee in 


and 


was general 
charg 


New Warehouse 

The Rochester Plumbing Supply Cv.. 
Inc., Rochester, N. Y., recently opened 
a new warehouse at 281 Mill St., in 
that city. Approximately 200 were in 
attendance at the opening ceremonies 
Representatives of many manufactur: 
ers were included in the group. 
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THREADED 


FOR WASTE, VENT and 
DRAINAGE SYSTEMS 


COSTS LESS IN 
THE LONG RUN 


With Arco Cast Iron Threaded Pipe you 
can install perfect leak-proof jobs every 














Notetheclean, time... know that your work is finished once 
sharp threads 

made on the and for all, the day you leave the building. 
106 with 

standard a P P . 

a ana his better pipe lets you put in tight-fit- 


ting screwed joints safely and simply. It 
cuts and threads clean with standard tools. 
Easy-to-handle 6’ lengths speed up the en- 
tire installation. And once installed, joints 
will not develop leaks as the house settles. 


Arco Cast Iron Pipe may be obtained with 


MAIL THIS COUPON TODAY FOR 
THE ARCO CAST IRON PIPE MANUAL — 


ARCO irc: PIPE 


, 









CAST 
IRON 





ENGINEERING 


LEAK -PROOF_ 


ARCO CAST IRON PIPE 
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e Cuts and threads clean with standard tools. 


© Furnished in easy-to-handle 6-foot lengths. 


threaded, 


grooved ends. It comes in sizes 11, 


tapped bell, or 
* 2 i, 


Sizes up to 6” run 6’, 12’, and 18’ lengths — 


either plain, 


other lengths on special order. 

Investigate the advantages of Arco Cast 
Iron Pipe today. Clip and mail the coupon 
below for a free copy of the Arco Cast Iron 
Pipe Manual. 

ARCO PIPE & FITTINGS DIVISION 
AMERICAN RADIATOR COMPANY 


prvisiow Of AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
42 West 40th Street, New York, N. Y. 
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EXCLUSIVE 
FEATURES 


* Increased capacity with longer How 








* Provides trap and ventilation 





* Set tank at any angle 
* '. less dirt to move 
* §Easy access to tank 


* Improved intake 








Master Septic Tank | 


> penta else like it on the market. lower—you will have less digging to do. 
Kasy to sell, easy to explain. Cut 7 one 

, : - . y oS , ‘6 
price and mail order competition can't WRITE for the new folder, “Safer 


Sewage Disposal’’—which gives clearly 
. . the important facts your customers 
No other tank offers its safety . .. its want to know about septic tanks. 
dependability . .. its ease of servicing. Ths Seles eumtaleens tn thie 
[he very things your customers want... folder will help you to sell this 
the points they are being told to look for BETTER TANK. 


in San-Equip advertising appearing in 


bother you. 





‘a, f 





If your regular jobber does not = 
stock the San-Equip Master, wire us. We 
You will make an EXTRA PROFIT on will ship from nearest stock on approval, 
every sale. Your installation cost will be billing later as you instruct. 


national magazines. 


San-Equip Ine., 605 E. Brighton Ave., Syracuse, N. Y. 
VERTICAL SEPTIC TANKS e SEPTIC TOILET SYSTEMS 
DRAIN POOLS e ROOF FLANGES e SAN SOLVENT 
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Taken at testimonial dinner for Harry A. Rivers 


Testimonial Dinner 


A testimonial dinner arranged by 
twenty close friends was given Harry 
A. Rivers, president, Boston Pipe and 
Fittings Co., at the Hotel Branford, 
Boston, Mass. The day selected for 
the occasion was President Rivers’ 
birthday. John Ross of the Republic 
Steel Corp., acting as toastmaster, pre- 
sented Mr. Rivers with a traveling case 
as a gift from his friends. A _ parch- 
ment testimonial signed by everyone 
present was presented also. 

Those attending were: Harold Green- 
lane, L. W. Beckwith Co.; Frank E. 
Johnson, General Fittings Co.; W. A. 
Carstensen, Boston Pipe and Fittings 
Co.; John G. Ross, Republic Steel Co.; 
Woodbury Hale, Boston Consolidated 
Gas Co.; A. T. Papineau, Domestic 
Engineering; Chas. E. Allen, Bramon 
Dow Co.; Arthur King, Reading Iron 
Co.; C. F. Steves, Carley Union, N. J.; 
Otto Hansen, Lumsden Van Stoire Co.; 
Frank Fitzpatrick, Graybar Electric 
Co.; Walter Killoran, Boston Consoli- 
dated Gas Co.; Harry Gibbey, Mechan- 
ics Foundry Co.; Fred Beaumister, Su- 
perior Rubber Co.; John J. Milliken, 
Spang Chalfont Steel Co.; Ralph Good- 
win, Graybar Electric Co.; R. B. Crock- 
er, R. B. Crocker Co.; Les Anderson, 
Bramon Dow Co.; Clayton Sanford, 
Avery and Saul Co. 


Business Changes 


and New Incorporations 





The Auburn Manufacturing Co., has 
announced that the company is moving 
from Hartford, Conn. to Middletown, 
Conn. The company’s new address is 
Pease Ave. and Stack St. 

Noland Co., Inc., recently opened a 
new branch in Columbia, S. C. The 
new building houses offices, showrooms 
and warehouse. 


Victor Mauck Seamless Copper Tank 
Corp., has been organized with factory 
and executive offices in Norristown, 
Pa. Victor Mauck is president of the 
new company. On the first of this year 
he resigned the presidency of the John 
Wood Mfg. Co. Associated with Mr. 
Mauck are J. W. Winter in charge of 
technical and _ electrical work and 
Philip A. Meyer, treasurer. In addition, 
A. O. Ross is affiliated with the organi- 
zation in an Official capacity. Produc- 
tion is to start early in June. 





Victor Mauck 


Continuous Sales Corp., New York 
City, has instituted a gas products di- 
vision. This new department is in 
charge of J. C. McAllister. 


New Distributors 


Sales Representatives, Appointments 





Kohler Co., Kohler, Wis., has ap- 
pointed B. C. Robertson to the com- 
pany’s sales staff in the Baltimore, Md., 
and Washington, D. C., territory. H. H. 
Held, manager of the Philadelphia 
branch, made this announcement. 
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H. A. Thrush & Co., Peru, Ind., has 
added Thomas E. Fahy, Jr., to the 
Philadelphia branch factory sales or- 
ganization of the company. Lewis H. 
Dietz, sales manager, made this an- 
nouncement., 

Crane Co., Chicago, has announced 
the appointment of Harry E. Goss as 
manager of the plumbing section of 
the plumbing and heating department. 
He succeeds John A. Farley, who has 
been made special factory field repre- 
sentative. 





Stanley Chase 


Gar Wood Industries, Inc., Detroit, 
has appointed Stanley E. Chase as 
manager of the air conditioning divi- 
sion branch at Rochester, N. Y. S. T. 
Smith, former branch manager at 
tochester has been transferred to Bos 
ton. Frank H. Dewey, manager of the 
air conditioning division of the com 
pany, made the announcement. 


The Toridheet Division of Cleveland 
Steel Products Corp. recently has ap- 
pointed the following dealers: Erhart & 
Fitch Electric Co., Olean, N. Y.: George 
Northern May- 
tag Co., Massena, N. Y.; and Jerome L. 
Brett, Niagara Falls, N. Y. 


ScoveH, Towanda, Pa.: 


Federal Pipe & Supply Co., Chicago. 
has announced that Ray F. Cronin has 
been elected vicé president and that 
Edward J. Casey, formerly western dis 
trict manager of National Radiator 
Corp., has been appointed sales manage) 
of the company. 

Flushing Plumbing Supply Co., Flush 
ing, L. L, has announced the addition 
of Paul Schneck to the staff of the 
company. Mr. Schneck formerly was 
with Richardson and Boynton Co 

The Atchison Specialty Mfg. Co., 
Atchison, Kan., has announced the ap- 
pointment of the following representa 
tives: W. J. Long, 2237 Rogers Ave.., 
Los Angeles; and J. W. Worthington, 
1500 Walnut St., Philadelphia. Mr. Long 
will cover the state of California and 
Mr. Worthington will cover Pennsyl 


Vania. 




















see a 
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Hedges & Brother, Newark, N. J., 
has announced the appointment of 
Wm. W. Stickles to represent them in 
the northern New Jersey territory in- 
cluding Trenton. 

Stanley G. Flagg Co., Inc., Philadel- 
phia, Pa., has appointed A. W. Hale to 
be in charge of sales promotion. Mr. 
Hale formerly was connected with 
Phelps Dodge Copper Products Corp. 
This announcement was made by W. E. 
Torrey, vice president of the Flagg 
company. 

Uniflow Manufacturing Co., Erie, Pa., 
has appointed P. M. Buckley, 2126 
Clarence Ave., Berwyn, Ill. as repre- 
sentative for a number of the Central 
states. Mr. Buckley formerly was con- 
nected with Weil-McLain Co., National 
Plumbing and Heating Supply Co., and 
the United States Treasury Depart- 
ment. 





P. M. Buckley 


Scovill Manufacturing Co., Water- 
ville, Conn., has appointed Clayton 
Reichenbach to the sales staff of the 
Waterville and Morency-Van Buren di- 
visions of the company. Mr. Reichen- 
bach was one of the first to receive an 
N.A.M.P. scholarship at Carnegie In- 
stitute of Technology. His headquar- 
ters will be at the sales office and 
warehouse located at Sturgis, Mich. 
The territory he will cover includes 
Illinois, Iowa, Nebraska, Kansas, Mis- 
souri, western Kentucky and western 
Tennessee. 


Fluid Heat Division, of the Anchor 
Post Fence Co., Baltimore, Md., has an- 
nounced the appointment of Frank R. 
Smith, Inc., Bellerose, Long Island, as 
dealer in the territory of central Queens 
and adjoining Nassau. 

Hajoca Corp., Philadelphia, has an 
nounced the promotion of two men in 
its southern territory. H. R. Fries, for- 
merly manager of the Asheville branch, 
has been made manager of the Jack- 
sonville, Fla., branch. P. B. Mayo, for- 
merly a member of the sales force at 
the Charlotte branch, has been made 
manager of the Asheville, N. C., branch. 
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0. P. Harris and M. D. Rowe 


Permutit Co., New York City, has 
just announced the appointment of 
Mark D. Rowe as manager of domestic 
sales. Mr. Rowe succeeds Oliver P. 
Harris, who has become assistant gen- 
eral manager of the insulation division 
of Standard Lime & Stone Co., Balti- 
more. 

Burnham Boiler Corp., Zanesville, 
Ohio, has appointed John Wesley to 
represent the company in Columbus, 
Ohio. B. A. Chreiman, formerly cover- 
ing the Columbus territory, has been 
appointed to represent the company in 
the Cincinnati district. V. A. Good, 
plant manager, made the announce- 
ment of these appointments. 

The Bodine Electric Co., Chicago, 
has appointed H. M. Hall, 108 West 
Sixth St., Los Angeles, Calif., as rep- 
resentative for the southern portion of 
that state. F. W. Yarline, sales man- 
ager, made the announcement. 


Personals 











C. H. Dinkelacker, whose 
appointment as representa- 
tive for J. A. Zurn Mfg. Co. 
was published last month 


W. S. Barbour, has joined the sales 
organization of Earl K. Williams, Inc., 
to do promotional work in northern 
New Jersey, assisting Wm. E. Lawton. 
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Walter A. Galvin, has just become 
representative in New York City of the 
National Meter Co., Brooklyn. Mr. 
Galvin’s father was also well known 
to many of the industry through his 
service as Commissioner of the Board 
of Water Supply of New York City and 
also as Chairman of the Port of Au- 
thority of New York. 


Walter J. Kohler, has resigned the 
presidency of Kohler Co., Kohler, Wis.. 
and has become chairman of the 
board, a new post. Succeeding him as 
president is his brother, Herbert V. 
Kohler. Other officers elected are O. 
A. Kroos and H. J. Thorkelson, vice 
presidents; John M. Kohler, treasurer; 
and Walter J. Kohler, Jr., secretary. 
Membership of the board of directors 
was increased from seven to eleven. 
The new directors are Lucius Chase, 
Carl J. Kohler, Robert E. Kohler and 
H. G. Sonner. 


Edward F. Keating, well-known in 
the eastern plumbing and heating in- 
dustry, has just been elected president 
of the America Tube Works, Inc., 90 
Broad St., New York City. Mr, Keating 
was president for more than twenty- 
five years of the E. F. Keating Co., for 
a long time one of the best known 
wholesalers and manufacturers of seam- 
less brass and copper tubing products 
in the metropolitan New York territory. 





Edward Keating 


Cc. C. Adams, formerly manager of 
The Richmond Radiator Co.,_ Inc. 
Uniontown, Pa., was elected vice presi- 
dent of the company at a special meet- 
ing of the board of directors. 

John J. Lamont has been made resi- 
dent man for the M. S. Little Manufac- 
turing Co. His headquarters will be 
242 EB. 39th St., New York City. He 
will be associated with J. L. Stulsaft, 
501 Fifth Ave., New York City, who 
has represented the company for 4 
number of years. 

C. H. Parkes, Dodge City, Kan., has 
been appointed district representative 
in Kansas for Commodore Heaters 
Corp., New York City. 
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N. Y. Holds Big Annual 


© Part of plumbing in coming world’s fair stressed at 49th an- 
nual of New York State Assn. of Master Plumbers — Many 


national association officers 


president 


With the thought in mind that a 
world’s fair will be held in New York 
City in 1939, the New York State Assn. 
of Master Plumbers, assembled in an- 
nual convention at the Hotel Pennsyl- 
vania, New York City, April 19-21, urged 
state and local officials to make a sur- 
vey of plumbing conditions so that sani- 
tary conditions would be assured, both 
for the fair and for its visitors. Such 
action was the basis for one of the reso- 
lutions adopted by the convention dele- 
gates. The resolution urged that the 
situation be called to the attention of 
state officials and fair executives. 

Several national association officers 
were in attendance at the sessions. In- 
cluded in the number were: George H. 
Werner, N. A. M. P. president; George 
Frank, national director and past na- 


in attendance — 


Cronin made 





Thomas J. Cronin 


tional president; Edmund P. Ingram, 
chairman, N. A. M. P. apprenticeship 
committee; George L. Bird, national sec- 


retary; and E. L. Flentje, executive 
secretary. 

Officers elected for the ensuing year 
at the convention were as follows: 
Thomas J. Cronin of Binghamton, 
president; William Ludlow of Buffalo, 
vice president; F. W. Boughton of Bing- 
hamton, secretary, and Charles Ment- 
zinger of Brooklyn, treasurer. Commit- 
teemen who were in charge of arrange- 
ments for the convention were Philip 
Farbman, general chairman; Jacob 
Stockinger, Jr., exposition chairman; 
Matthew J. Kennedy, entertainment 
chairman; William J. Flynn, reception 
chairman, and John F. Rogers, trans- 
portation chairman. 

National President Werner was _ in- 
troduced by S. George Arnone, state 
president. In the course of his remarks, 
President Werner pointed out that state 
associations have their own work to 
do, but nevertheless should not leave 
their constituent local associations to 
their own devices. No matter how good 
a job is done by any particular local 
association, its territory naturally is 
limited. In some parts of states, no 
local associations exist and it is there 








a 


Picture taken at President’s Ball during New York convention 
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that the state associations must func- 


tion. Another way mentioned by the 


speaker in which state associations 


should be alert is in 
tivity of the 


watching the ac- 
This 
with the 


state legislatures. 


should be done, he. said, 
thought in mind of protecting the inter- 
ests of both the state and its local as- 
Still a further suggestion 
speaker that 


and 


sociations. 


made by the was state 


associations should contact work 
with labor organizations for the greater 


benefit of all. 


Apprenticeship 

The work of the national apprentice- 
ship committee was outlined by Edmund 
P. Ingram, chairman. He declared that 
past indifference to the need for a defi- 
nite program of apprentice training was 
one, the lack 
which 

field 
over 


based upon two factors: 


of business in recent years 
that the 


two, the 


created the impression 


was overcrowded, and, 
supply of skilled labor in industry which 
has persisted until just recently. Needs 
for such a planned program of appren- 
tice training were listed by the speaker 
as follows: An actual and acute short- 
age of skilled labor in many sections of 


the country; the influx of handymen 


| Y 


Photographs of New York Convention delegates and guests. I. 
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More New York convention pictures. 


A 


1. M. A. Strawbridge, Whitehead Metal 


Products Co., D. J. Spillane and J. L. O'Connor, both of the Revere Brass & Cop. 

per, Inec., all of New York City. 2. F. H. Relyea and R. Barrett, sales representa- 

tives, Flush Metal Partition Corp., New York City. 3. Al Beyrodt, Theodore 

Kaufer, Tony Platt, Wm. Kroepke and Wm. Robitzek, all of the Bronx. 4. J. W. 

Dalleywater, Waterbury, Everett B. Welch, Waterbury, B. W. Erk, Waterbury. 
and R. D. Bing, New York, all of The American Brass Co. 


into the industry; the increasing age of 
journeymen in the industry, and the 
crowding of the ranks of the master 
plumbers by journeymen, who, during 
the depression, thought they could bet- 


ter weather conditions and advance 


George H. Drake and 


George W. Frank of Buffalo, past national presidents. 2. Philip Farbman, general con- 


vention chairman, Bronx. 3. 


Jacob Stockinger, Jr.. exposition chairman, Queens. 4. 


R. G. Bookhout, Bronx association, and Frank Fee of New York, past national president. 
5. Wm. Ludlow, vice president of the State association, Allan A. Westphal, president of 
the Buffalo association, and Fred Fleishauer, manager Buffalo association, all of Buffalo. 
6. George Arnone, retiring New York State president, and Frank R. Roth, retiring State 
secretary, both of the Bronx. 7. Henry J. Noord, Wm. F. Cassidy, chairman of the legis- 
lative committee, and Joseph O. Stapf, former State president, all of Albany. 8. John J. 


Sharrock of Jersey 


City, Lester Wake, field secretary 


New Jersey association. E. P. 


Ingram of Jersey City, past New Jersey state president, Albert F. Ruehl of Newark, 
third vice president of New Jersey, George McVoy of Plainfield, New Jersey, state presi- 
dent, and Ira H. Morris, executive secretary, Newark, New Jersey association. 9, Frank 


B. Laseete, past national president, New York City, Joseph Heck, president, Manhattan 
association, Herbert Smith, executive secretary, Manhattan association, and Jacob Jarcho, 
chairman of the arbitration board of Manhattan and the Bronx. 


10. Lawrence Redmond, 


secretary, Queens association and treasurer, Greater New York association, Queens, Wil- 


liam Metcalf of Rockville Center, past president, Nassau County; and Larry Dietrich, 


Equitable Plumbing Supply Co., Glendale, L. I. 


their interests working for themselves. 

Business training, said the speaker, 
has been an overlooked and underesti- 
mated feature of apprentice training. 
Mr. Ingram then sketched the features 
of the national apprenticeship training 
plan adopted and approved by both 
labor and employer groups in the in- 
dustry. In this connection, the speaker 
stated: “A modern apprenticeship plan 
must, of necessity, be more or less of a 
cooperative undertaking. The following 
agencies in each state are in a position 
to help the plumbing trade establish the 
proposed standards: state boards of vo- 
cational education: boards of 
health; state industrial 
master plumbers’ associations; journey- 
men plumbers’ associations; plumbing 
inspectors’ or supervisors’ associations, 
apprentice 


state 


commissions: 


and state committees on 
training. 

In conclusion, Mr. Ingram related the 
present status of apprenticeship, touch- 
ing upon courses which now are offered 
at many schools and colleges. The fol- 
lowing subjects were listed as contribut- 
ing to a well rounded apprenticeship 
training program: bookkeeping, 
overhead and profit; estimating; ele- 
ments of salesmanship; commercial 
law; elements of public speaking; ad- 
vance plan reading, sketching and lay- 
out; drawing; hand 
sketching; and history and development 
of both N. A. M. P. and journeymed 
groups. 

George W. 
national director, made a 
dividualism and self reliance on the par! 
of every member of the state and local 


costs, 


isometric free 


Krank, in his address as 
plea for in- 


associations. One of his statements was: 
“All I want to say is that you can’ 
expect too much from your organization 
local can't 
neither can your state asso 
association— 


Your associations perform 


miracles: 
ciations 


or the national 
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and anyone who says they can, either 
doesn’t know what he is talking about 
or deliberately is trying to mislead you.” 
The concluding thought left by the 
speaker was that before an organization 
can expect help from others, it must 
make an effort to defeat its problems 
itself. 

When George Bird, national secretary, 
was introduced he expressed regret at 
the absence of more young men from 
the convention. The question occurred 
to him, said the speaker, whether the 
older men in the organization had not 
been lax in selling the industry and 
the association to young men. In this 
connection he urged unlimited support 
for the national apprenticeship plan. 
Concluding, he urged all those able to 
do so to attend the national convention 
to be held in Atlantic City. 


Health Stressed 

The health angle of plumbing was de- 
veloped in a talk made by Lewis V. Car- 
penter, professor of sanitary engineer- 
ing, college of engineering, New York 
University. Some of the remarks made 
by Professor Carpenter on the subject 
were as follows: 

“Education is necessary to properly 
inform the public of the hazards that 
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exist in defective plumbing. The first 
step for the master plumber is to edu- 
cate himself, then others. It is not suf- 
ficient to go to a property owner who 
has had his plumbing system installed 
by a competent plumbing contractor and 
say: ‘Your plumbing constitutes a health 
hazard and should be removed or re- 
paired.’ But he could go to the owner 
and say: ‘Mr. Blank, there have been 
some new developments in the design 
of plumbing systems since your building 
was built. I would be glad to make a 
thorough inspection of your building and 
prepare a confidential report on the con- 
ditions as I find them.’ And, usually, he 
will grant permission, and, if so, the 
plumber must make a complete report 
that will convince the owner that he 
knows his business. 

“There is one good argument to use 
in trying to get a property holder to 
permit a study being made of the sys- 
tem, and that is the fact that the water 
supply usually being corrosive, has a 
tendency to partially stop up the mains 
and thereby reduce the volume of water 
which will go through it and make the 
occurence of the vacuum much more 
apt to occur than it will when the 
plumbing is new.” 

The progress made by plumbing was 
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sketched in a talk made by James E. 
Finegan, president, municipal civil sery- 
ice commission. In his talk he devel- 
oped the importance for education of 
those in the industry. In this connec. 
tion he stressed the necessity for honest 
and faithful individuals in the industry. 
The speaker then went on to discuss 
the new examining and licensing laws. 
Following his talk, Frank Fee made a 
motion commending Mr. Finegan for 
his conduct in office. 


Committees 

President Arnone appointed the fol- 
lowing committees during the conven- 
tion: Resolutions—Alex Auchinachie, 
Wiliiam Ludlow, E. J. Daly, R. V. 
O’Brien and William Metcalf; auditing 
—J. F. Egan, Thomas Hennessy and 
John Harper; credentials—Henry Witte, 
George Boettner and John Birch; me- 
morial—Fergus McLoughlin, E. J. Sny- 
der and Floyd Sharp. Arthur Evans was 
made reading clerk. Anthony Platt was 
appointed sergeant at arms and Philip 
Eich was appointed assistant sergeant 
at arms. 

Reports of zone delegates were pre- 
sented by J. F. Rogers, Flushing; F. R. 
Roth, Bronx; W. D. Atkins, Schenec- 
tady; John Schnitt, Utica; Thomas J. 





Taken at New York convention. 1. Larry Lasher and Ted Lewis, Philadelphia representative, Anderson Products, Inc., Cambridge, 


Mass. 


2. Parke H. Holton, sales and promotion manager, plumbing and heating division, “X” Laboratories, New York City. 3. Saul 


Ungerleider, Continuous Sales Co., Long Island City, and C. W. Stackhouse, advertising manager of Central Foundry Co., New York 
City. 4. Paul A. Knanff, district manager, Beaver Pipe Tools, Inc.. Warren, Ohio, and Eugene J. Carvlin, New York branch of 
Kewanee Boiler Corp. 5. P. C. Platt, Sloan Valve Co., A. R. Burkholder, Fiat Metal Mfg. Co., both of New York. 6. Peter Gallagher 
and J. V. Southard, Babylon, L. I. 7. Charles Simoneau, president, Slater Mfg. Co., Wakefield, Mass., John Dale and Chetwood Smith 
of Smith & Dale, Boston, distributors for Slater Mfg. Co. 8. Walter J. Baker, executive secretary, and Richard C. Schween, secre- 
tary, of the Bronx association. 9. Charles M. Stuve and Wm. J. McBurnie of Johns-Manville, New York City. 10. R. Allen Stanley, 


Central Foundry Co., New York City. 11. R. Anderson of Manhattan and John J. Falihee of the Bronx. 


12. Walter A. Galvin, 


National Meter Co., Brooklyn, and Frank B. Lasette, past national president, of New York City. 13. John J. Lehman and A. R. Han- 
son of Waterfilm Boilers, Inc., Jersey City. 14. H. C. Schmidt, John G. Kelly and Henry Bridgman of John G. Kelly, Inc., New 
York City. 15. James F. Howley, Brooklyn Union Gas Co., G. F. Stevens and F. R. Mueller of American Gas Products Corp. 


New York City 
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Cronin, Binghamton, and L. C. Greseus, 
Rochester. Reports from these dele- 
gates outlined activities and conditions 
in their respective zones. 

A large delegation of visitors repre- 
senting the New Jersey association were 
present. George McVoy and E. L. Geyer, 
president and first vice president, re- 
spectively, were introduced and spoke 
briefly. Other guests presented to the 
convention included A. E. Hansen, sani- 
tary engineer and plumbing contractor- 
dealer of New York City, and William 
C. Groeniger, Columbus, Ohio, past pres- 
ident, American Society of Sanitary En- 
gineering. 

Reports of various state committees 
were read by the following members: 
Jere L. Murphy, standardization; John 
D. Cooley, sanitary; Thomas J. Whalen, 
apprenticeship; George L. Green, edu- 
cation; William F. Cassidy, legislative; 
Joseph F. Egan, auditing; Henry Witte, 
credentials, and Fergus M. McLoughlin, 
memorial. 


Lead 

Robert Dick, Lead Industries Assn., 
spoke on the activities and work of 
his association. In this respect he re- 
lated the advancement made by manu- 
facturers during the past year. He con- 
cluded his remark with a statement on 
the seal of approval recently adopted 
by the Lead Industries Assn. 

The major portion of President Ar- 
none’s report was in the form of a 
chronological history of his activity in 
office. The remainder of the report told 
of actions taken and progress made by 
the association during the year. One 
recommendation contained in the report 
was for the appointment of a full time, 
paid assistant secretary whose duties 
would be to examine records and book- 
keeping methods of local associations, 
offering advice where needed. 


Resolutions 

Three resolutions were adopted at the 
convention. The first urged the endorse- 
ment of William J. Flynn of the Greater 
New York Assn. of Master Plumbers for 
the office of vice president of the 
N. A. M. P. at the coming national con- 
vention. This resolution further urged 
New York City as a site for the 1939 
N. A. M. P. convention. The second 
resolution urged the inspection of 
plumbing in the New York area so that 
sanitary conditions would be present for 
the coming world’s fair. The third reso- 
lution urged that the official stenogra- 
pher’s report of each state convention 
be retained and handed down to suc- 
ceeding administrations. 

Hugh H. Cuthrell, vice president, 
Brooklyn Union Gas Co., spoke on the 
subject, “Dealers of Today.” In the 
course of his remarks he declared that 
competition which now exists between 
utility companies means that they must 


DOMESTIC ENGINEERING 


have the best outlets possible for the 
load they produce, which means the in- 
creased sales of appliances. Conse- 
quently, he urged that plumbers mer- 
chandise such appliances more aggres- 
sively so that they may retain this busi- 
ness. Thomas G. Gorman, assistant 
manager of the state insurance fund, 
followed with a talk on group insurance. 
In addition he answered questions from 
the floor on the subject of the work- 
men’s compensation law. 


Public Health 

Charles A. Holmquist, director, divi- 
sion of sanitation of the state depart- 
ment of health, prepared a paper, “The 
Relation of Plumbing to Public Health,” 
which was read by E. L. Penfrase. The 
paper covered old and modern plumbing, 
legislation, the Chicago epidemic, sewer 
gas, improvement in fixtures, Federal 
surveys of plumbing and handy men. 

Sol Pincus, deputy commissioner of 
the New York department of health, 
sketched the work done by his depart- 
ment. Raymond G. Bookhout then spoke 
on the subject of the Social Security 
Act. Ernst Flentje, executive secretary 
of the N. A. M. P., was introduced dur- 
ing the convention. An encouraging in- 
crease in the balance in the treasury 
was revealed by the treasurer’s report, 
which was delivered by Charles H. 
Mentzinger. The secretary’s report was 
given by Frank R. Roth. 


Social Events 

A dance and floor show was held on 
Monday evening at the hotel. Another 
feature was a theater party, but the 
high light of the entertainment program 
was the President’s Ball. During the 
course of the evening, a floor show and 
a program of dancing was presented in 
addition to the banquet. 


Open Golf Season 

The New England Heating Trades 
Golf Assn. held the first meet of the 
season at Woodlawn Country Club, 
Newton, Mass., April 12. Prize winners 
in Class A were as follows: J. G. Ross, 
P. W. Donoghue and Ed Dunn; in Class 
B: L. Lasher and W. H. Oleson; and in 
Class C: P. J. Bracken and K. Bou- 
quette. Guest awards went to Leo Pur- 
cell and John Lynch. Tom McCoy, who 
turned in a score of 122 received the 
“most honest golfer” award. Scores 
for the day were as follows: 


W. F. Taylor 96-16-80 
r’. C. Scott.. 107-18-89 
T. F. McCoy.. .122-28-94 


.114-23-94 
1109-21-88 
.106-27-79 
116-25-91 
.102-18-84 


A. Geleshenen 
George Elliott 
K. F. Bouquette 
5. J. BenlOV oa. 
K. W. Taylor.. 


W. J. Osborn... 95-14-81 
W. A. Eisenhauer 114-24-990 
F. H. Johnson.... 96-18-78 
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A. Abbott ...-104-20-84 
A. C. Bartlett. ..109-16-93 
Ja We BM. cs. ny! | .Guest 

George Egan ' .Guest 

J. Ross . 85-11-74 
Ww. Eeele ... .117-24-93 
G. H. Priggen .109-24-85 
EK. Corcoran 95-11-84 
L. T. Pureell. Guest 

H. M. Dower -121-32-89 
H. Rivers 93-17-76 
J. P. Dixon... .118-22-96 
A. A. Klonower. 92-14-78 


I. Lasher .... . 95-22-73 
EK. F. Dunn.. 86-10-76 
EK. Rowe .103-21-82 
Bo COROGEM ccccccs .102-19-83 
P. W. Donoghue. 91-15-76 
D. McNeil 98-15-83 


EK. C. KReene.. Guest 

J. Lynch .... Guest 

H. Lynch 96-14-82 
) T. Keefe. 95-13-82 
W. H. Oleson . 92-19-73 
P, J. Bracken. . 99-24-75 
G. Hesslein .109-23-86 
H. Buse .. .113-28-85 
J. Tullte . 99-16-83 
A. Monahan .. Guest 

R. S. Franklin .102-17-85 
Be BW cc css 1225-28-97 


N.A.M.P. Booklets 


George H. Werner, president, Na 
tional Assn. of Master Plumbers, has 
stated that the six consumer booklets 
prepared by the N.A.M.P. have been 
reduced in price. They are now avail- 
able in sets of 50, imprinted with the 
name, address and telephone number 
of the purchaser for $3.00. Additional 
units when ordered with the first set 
will be priced at $2.25. The source for 
this information was a news release 
recently sent out by President Werner 


° — ° 
Virginia Meeting 

A. L. Wright, Jr., president of the 
Virginia association, and L. A. Watson, 
chief plumbing inspector of Ports 
mouth, Va., were the chief speakers at 
a meeting of the Norfolk association 
held recently. Dennis Enright, chair 
man of the meeting, introduced the 
speakers. In his talk Mr. Watson 
stressed the cooperation that existed 
between the city departments and the 
contractor-dealers in eliminating unsan 
itary conditions. 


Building Permits 

A release from the United States De 
partment of Labor has shown that the 
value of building permits issued during 
March, when compared to the same 
month of a year ago, represented an 
increase of 36 per cent. New residen 
tial building had a gain of 87 per cent, 
while additions, alterations and repairs 
showed a 36 per cent increase. New 
non-residential building was 5 per cent 
less than for March of a year ago which 
accounts for the smaller total increase 
figure. 
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HE PRIDES HIMSELF 





ON WORK AND SERVICE 











-but, Plumber, what of the wae! 





Jobbers all over the country stock 
Fretz-Moon Steel Pipe in steel or 
rust-resisting copper-bearing steel 
~black or galvanized. If your 
jobber does not carry it—write us. 


Good first-class work and unfailing service earn the respect of customers — 
build business —insure profits in the future. e But, Mr. Plumber, have you 
ever considered going a step further toward establishing sound business by 
giving better piping to your customers at no extra cost —and by using pipe 
that helps to strengthen the profit side of your ledger? e Many plumbers 
are doing just that with Fretz-Moon Pipe —the modern steel pipe made by 
the exclusive “continuous process” that eliminates all guess work from pipe 
making. Fretz-Moon Pipe is exceptionally uniform — sound in weld; 
clean and free from scale inside and outside; highly ductile, without hard or 
‘“*burnt’’ spots; easy to bend without flattening; easy to cut and thread 
...and it comes to you with accurate, sharp threads on pipe and in coup- 
lings. The galvanized surface will not scale at bends. e Why not investigate 
this better steel pipe?... Ask your jobber... or write us for the full story. 


FRETZ-MOON TUBE CO., INC. 
BUTLER* PENNA. 


TRY FORTE MOEN PIPE AND KNOW THE OFEFFERENCE 
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Massachusetts Code 


© Improved prospects for enactment of state-wide plumbing 
code features Massachusetts annual—W erner in attendance- 


Pierce elected president 


Greatly improved prospects for the 
enactment of a state plumbing code in 
Massachusetts was the outstanding fea- 
ture of 'the Fifty-fourth Annual Conven- 
tion of the Massachusetts State Assn. of 
Master Plumbers. The convention was 
held at the Copley-Plaza Hotel, Boston, 
April 6. 

Also expressed during the convention 
was the belief that a successful conclu- 
sion soon will be reached on the d.t.u. 
problem in the state. In his speech of 
acceptance, the new president had this 
to say: “Present close and cordial rela- 
tions between the State Commission of 
Public Health, the New England Water 
Works Assn. and our state association 
make possible better business through 
the protection of better plumbing laws 
and improved business arrangements.” 

On the subject of the state plumbing 
code it was brought out that the project 
has the backing of the State Board of 
Public Welfare. It is believed that the 
code has a better chance of enactment 
because of this support. 


Officers 

Officers elected at the convention 
were as follows: President—Ralph E. 
Pierce, Leominister; vice president—H. 
L. Rose, Cambridge; treasurer—J. Pres- 
ton Perham, West Roxbury; secretary 
~—-Franklin E. Darling, Fall River; and 
delegates to national convention—Ralph 
E. Pierce, John J. Downey and Philip 5. 
Bailey. 

A recommendation contained in Presi- 
dent Downey’s report early in the con- 
vention urged the formation of a griev- 
ance committee to handle complaints on 
plumbing law violations. This sugges- 
tion was passed on to the incoming 
officers. During the morning session, all 
members of the State Board of Plumb- 
ing Examiners were present and made 
brief talks. 

National President Werner was pres- 
ent at the convention and delivered an 
address during the afternoon session. 
In this address he emphasized the great 
need for a national, long term policy 
in the administration of N.A.M.P. plans 
and aims. He was followed by P. W. 
Donahue, past national president, who 
gave a general survey of the plumbing 
situation from a national standpoint. 
In this connection he brought out the 
importance of the Robinson-Patman Act. 

Arthur B. Harrington, assistant chief 
engineer, state board of health, deliv- 
ered an address, “Plumbing and Its Re- 
lation to Public Health.” This address 
was originally scheduled to be given 


by Arthur D. Weston, chief engineer of 


the department, but Mr. Weston was 
unable to be present. Some of the 
principal points brought out by the 


speaker were as follows. 


Bill No. 1200 


The state commission of public health 
was appointed to study the subject of 
“Public Health Laws and Policies for 
the Commonwealth of Massachusetts.” 
The results of study by the commission 
have been embodied in House Bill No. 
1200 now before the Massachusetts leg- 
islature. In this main bill there are 58 
separate minor bills including one en- 
titled, “An Act Providing for Uniform 
Plumbing Regulations.’’ This bill pro- 
vides that the state board of examiners 
shall formulate rules and regulations for 
the construction, alteration, repair and 
inspection of all plumbing work within 
the state. These rules may be revised 
by the examiners to meet approval by 
the state department of health. 

The act provides that local boards of 
health may make additional regulations 
if they are not inconsistent with the 
state code. The act gives as the reason 
for the proposed legislation “There is 
at present no uniformity as to plumbing 
regulations throughout the common- 
wealth.” The speaker went on to say 
that the commission 
certain extent such 
according to local 
believes it possible to draw up a mini- 
mum code sufficiently flexible to meet 
such local requirements. 

Another part of the act 
the danger of connections 
provides for state regulations to cover 


realizes that to a 
vary 
but 


rules must 


circumstances, 


recognizes 


cross and 
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this subject. The subject of cross con- 
nections has been given special atten- 
tion by the commission and Mr. Har- 
rington brought out the following points. 

“Any connection in piping whereby a 
public or private water supply used for 
drinking or is con- 
nected supply or a 
questionable quality or 
whereby polluted matter may enter the 
supply used for drinking or culinary 
purposes, shall be considered a cross 
connection. No cross connection shall 
be installed unless the piping connec- 
tions and valves connected thereto have 
been ‘approved by the inspector of 
plumbing after that no 
polluted enter the water 
supply used for drinking or 
culinary purposes and all existing cross 
connections, 


culinary purposes 
with a 
supply of 


secondary 


tests showing 
matter can 
system 
shown to be improper by 


test as herein indicated, shall be re- 


moved.” 


Rules and Regulations 

The foregoing provisions already have 
been adopted by the cities of Lynn and 
Taunton. Rules and regulations rela 
tive to cross connections between public 
and and 
water supplies adopted by the depart- 
ment of public health during 
are as follows: 

Rule 1.—After December 31, 1937, no 
physical between the 
tributing system of a public water sup- 
ply, the water of which is used for 
drinking, domestic or culinary purposes 
and other supply, unless such supply is 
approved by the department of public 
health can exist. 

Rule 2.—If a public water supply, the 
water of which is used for drinking, do- 
mestic and culinary purposes is used as 
an auxiliary supply delivered to a tank 
also supplied with water from a source 


water supplies fire industrial 


“ebruary 


connection dis- 


with which cross connections are not 
permitted by Rule 1, 
to the approval of the 


health and shall be open 


such tank shall be 


subject depart- 


ment of public 





Officers of the Massachusetts association. Left to right: John J. Downey, Boston, retiring 


president; 


Franklin E. Darling, Fall River, secretary; Ralph FE. 


Pierce, Leominister,. 


newly elected president; J. Preston Perham, West Roxbury, treasurer; and H. L, Rose, 
Jr.. Cambridge, newly elected vice president 




















124 


to atmospheric pressure and the water 
shall be supplied to the tank above the 
maximum level of water in the tank. 
The convention was presided over by 
President Downey one of whose first 
acts was to present to the members, P. 
Lang, who had been appointed sergeant 
at arms for the thirty-fifth consecutive 
year. 
Walter P. Bailey, chairman of the 
resolutions committee, reported favor- 
ably on a resolution concerning the use 
of funds received by the state plumb- 
ing department. This was adopted by 
the convention. Funds received by this 
department from the issuance of li- 
censes have proved to be greater than 
the expenses of the department. The 
text of the resolution asked that all 
funds over and above operating ex- 
penses should be expended solely on the 
advancement and improvement of con- 
ditions in the plumbing industry of the 
state. 


Examiner’s Report 

G. Wilbur Thompson, chairman of the 
state board of plumbing examiners and 
a member of the association, gave a 
description of the operation of his de- 
partment. During the past year he re- 
vealed that there had been 515 appli- 
cants for plumbing licenses, out of this 
number only 66 were granted masters 
licenses and 69 journeymen’s licenses. 
During the same period 31 licenses were 
suspended. He went on to tell that two 
field men now are employed by the 
board. They have made, he said, 106 
visits during the year, some of which 
took several days. 

Forty cities and towns have adopted 
the state plumbing rules and regula- 
tions and others are considering the 
subject. Mr. Thompson expressed the 
hope that with the anticipated enact- 
ment of the new state plumbing code 
new field men could be appointed in 
his department. 

Social features of the convention in- 
cluded a midday luncheon and the 
Massachusetts Family Party and ban- 
quet during the evening. 


Werner Honored 


© National president guest of 
honor at annual dinner of 
Montclair, Bloomfield, 
Verona and Vicinity group 


Pres. George H. Werner of the Na- 
tional Assn. of Master Plumbers was the 
guest of honor at the annual dinner and 
entertainment given on April 7 at Mont- 
clair, N. J., by the Master Plumbers’ 
Assn. of Montclair, Bloomfield, Verona 
and Vicinity. Several hundred of Mr. 
Werner’s friends turned out to honor 
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him. The banquet gave the opportunity 
for presentation to Mr. Werner and Mrs. 
Werner of gifts from the sponsoring as- 
sociation. 


Speakers 

Short talks were made by several 
leaders in New Jersey association and 
auxiliary activities. William Chestnut, 


_ former state president, was toastmaster. 


He was assisted by C. John Klimback, 
president, Albert W. Hurley, vice presi- 
dent, Paul Zeib, treasurer and Charles J. 
Samuel, secretary, of the Montclair or- 
ganization. Appreciation for the work 
which President Werner has done over 
a period of years, both for the New 
Jersey state association and, in recent 
years, as a director and president of the 
N. A. M. P., was voiced by George L. 
Bird, national secretary; George McVoy, 
New Jersey president; Mrs. Louis Ko- 
moski, state auxiliary president, and 
by E. L. Flentje, national executive sec- 
retary. 

Mr. Werner spoke of two broad issues 
which affect the industry nationally and 
which he felt might escape the attention 
of individual contractors preoccupied 
with their own businesses. One of these 
questions was distribution, which he felt 
was the most vital one. If the master 
plumber should ever lose the opportun- 
ity of selling the plumbing materials he 
installs, he would cease being an inde- 
pendent business man. Mr. Werner said 
it was not known how much plumbing 
material is sold directly to the con- 
sumer. Data which his official position 
brings him indicate that there are some 
cities where no wholesaler sells plumb- 
ing materials to the general public. In 
such cities, Mr. Werner finds that there 
is usually a strong local association, the 
members of which are selling enough 
material and rendering such good serv- 
ice to the public that there is no reason 
for a wholesaler trying to circumvent 
his customers. On the other hand, Mr. 
Werner reported that where direct sell- 
ing is rampant, the local association is 
usually weak, leading him to the con- 
clusion that “direct selling by whole- 
salers is directly proportionate to the 
numerical strength and zeal of the local 
association.” 

Mr. Werner felt that there had per- 
haps been too much discussion about 
selling by mail order houses and by 
d.t.u.’s so that the latter had influenced 
many of the plans of the industry. He 
felt that it is sounder policy to forget 
these influences and concentrate on de- 
veloping the relationships of the estab- 
lished branches of the industry. For 
that reason, he urged master plumbers 
to attend the Atlantic City convention 
in May to participate in “the discussion 
of ways and means of cleaning house 
and going forward. We don’t have much 
time left for fighting among ourselves. 
There is too big a selling job to be done 











May, 1937 


by the industry as a whole to permit 
the frustration of our energies by squab- 
bles in our own family. Of course, if 
the recalcitrant members of the plumb- 
ing family don’t want to change their 
ways and go forward with us hand in 
hand, then I don’t mind telling you we'll 
have to go along without them. If they 
do part of their business as d.t.u.’s, 
there is no reason why they can’t do all 
of it as d.t.u.’s.” 

The second major subject discussed 
by Mr. Werner was labor. He pointed 
out the unsettled labor conditions in so 
many industries all over the country, 
contrasting those with the relatively 
stable conditions in this field. He felt 
that this subject should receive the clos- 
est study to make sure that this stable 
and satisfactory condition coftinues. 
There is a rapidly increasing shortage 
of skilled labor in this field. Other in- 
fluences are the increased property own- 
nership by life insurance companies and 
others who do plumbing and heating 
with their own journeymen plumbers. 
Likewise, large commercial interests are 
more and more employing journeymen 
plumbers. 

Mr. Werner felt that a close tie-up 
with organized labor may have a great 
many advantages, particularly if the 
question is studied on the basis of rec- 
ognized mutual obligations and mutual 
responsibilities. He said that more at- 
tention will have to be given by the 
employing plumbers to this all-import- 
ant subject of labor relations. 


Local Associations 

The opportunity which the local asso- 
ciation affords individuals to meet and 
discuss common problems, the more im- 
portant of which can then be brought 
to the attention of state associations 
and finally to the national, was empha- 
sized by President Werner. He pointed 
out that ideas are needed and that the 
national association and the national 
president welcome and need such ideas 
emanating from local associations all 
over the country. 


Back Siphonage 

Back siphonage was the subject of a 
talk by E. L. Penfrase, of the Copper 
and Brass Research Assn., March 25, 
at a meeting held under the auspices 
of the Master Plumbers Assn. of Buf- 
falo at the Hotel Statler. The meeting 
was held as a health preservation con- 
ference. Dr. Francis Franczak, city 
health officer, was in attendance and 
commented on the value of this and 
similar educational work in preventing 
epidemics such as broke out in Chi- 
cago. Mr. Penfrase exhibited moving 
pictures which showed clearly how 
back siphonage occurs and what to do 
to prevent it. 
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MAMMOTH OR MIDGET... CHASE MARES IT! 


To save you time and trouble, Chase has every 
needed size of copper tube fitting —from a mammoth 
The coins tae a Chmes 12-inch to a midget ¥-inch. All sizes quickly delivered 
ittings gives you a wide se- P ~ ° 
lection to use for any copper to your jobber from one of Chase’s eighteen con- 


tube requirement.”—Irving 


Kominsky, Ross & Kominsk ° ° 
Plumbing & Heating Com- venient warehouses or mills. 


pany, Chicago, Illinois. 


5 CHASE 


Brass Pipe 
Copper Tub 

Sweat & Flared Fittings BRASS AND COPPER 
Plumbing Supplies 

Copper Roofing Products 

CHASE BRASS & COPPER CO. 


Soe — Ineor porated — 
iWiary of Kennecott Copper Corporation 


Waterbury Connecticut CHASE 
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Florida Code Activity 


© Sixteenth annual convention of Florida Assn. of Master 
Plumbers and Heating Dealers, Inc., held at Miami, Fla., 
April 5-6—Concerned with proposed plumbing code 


The chief topic for discussion at the he went on to say, is the protection of 
sixteenth annual convention of the public health. Three outstanding fea- 
Florida Assn. of Master Plumbers and _ tures are present in all such meetings, 
Heating Dealers, Inc., which was held Mr. Nash declared; one, organization 
at the El Commodoro Hotel, Miami, for protection; two, benefits secured 
April 5-6, was the proposed state’ through legislation; and three, member- 
plumbing code. Other topics of almost _ ship. 
equal interest were the state lien law, The speaker declared that organiza- 
which now is being contested, an en- tion is needed more today than at any 
abling act and a voluntary trade time before. He then compared the 
agreement. At the election of officers, motivating purposes of legitimate 





Newly elected officers of the Florida association. 1. F. H. Inscho, treasurer, 
Miami, and T. J. Bell, president, Miami; 2. Henry Dupree. vice president, Jack- 
sonville, and Alex Orr, Jr., secretary, Miami 


the following men were chosen for plumbing contractor-dealers and mail 


the coming year: Thomas J. Bell, order houses or d.t.u’s. The legitimate 
Miami, president; Henry Dupree, master plumber, he _ said, constantly 
Jacksonville, vice president; F. H. works for better health measures and 
Inscho, Miami, treasurer; and Alex the protection of public health, while 
Orr, Jr., Miami, secretary. the mail order house and the d.t.u. are 

(. B. Nash, vice president, Standard interested only in sales. The past few 
Sanitary Mfg. Co., delivered an ad- years have seen a constantly growing 


dress, “The Plumber Is Making Pro- regard for the importance of the 
‘* 7 . . . f + 

gress. Mr. Nash declared in his talk plumbing contractor-dealer in the eyes 

that the value of association meetings of the medical profession. Schools 


was the opportunity they gave to dis- and colleges have taken up the study 
cuss problems which confront the in- and teaching of plumbing subjects. Mr. 
dustry. The keynote of such meetings, Nash stated that the study of sanita- 
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tion is bringing out the master plumber 
in increasing public favor. 

The two concluding points made by 
Mr. Nash were that only trained, li- 
censed men should be allowed to touch 
any part of the water supply and that 
the plumbing department of all mu.- 
nicipalities should be a part of the 
health department rather than under 
the jurisdiction of the building depart- 
ment. 

Alex Orr, Jr., city commissioner and 
a member of the state association, 
urged the selection of apprentices who 
would prove a credit to the industry. 
All master plumbers should see that 
their journeymen are neat and clean 
when they go to a job, he stated. The 
final point made by the speaker was 
that the owner’s personality should be 
injected into his business. 


State Code 

Herbert Schaller, chief plumbing in- 
spector of Miami, spoke on the state 
code. He explained its aims and pur- 
poses and what it would mean to 
plumbing throughout the state. He then 
mentioned the fine spirit of cooperation 
which has been shown by association 
members, journeymen and supply 
houses in attempting to pass this bill. 
He declared that all three groups have 
given time and money in support of it. 
Other points made in Mr. Schaller’s 
speech were cross connections and the 
manner in which plumbing installa- 
tions should be made under proper su- 
pervision to conform to codes. 

Charles M. Ewing, chairman of the 
legislative committee, read the _  pro- 
posed state code and announced that 
a lawyer was in the state capital work- 
ing for its passage. Frank McNulty, 
St. Petersburg, also spoke on the pro- 
posed code and its enforcement. In 
his remarks, he stressed the important 
bearing it will have on public health. 

D. M. Bow, Kohler Co., spoke on 
business conditions confronting the in- 
dustry, both in Florida and in other 
sections of the country. He said that 
Florida offers a very encouraging pic- 





Group picture which was taken at annual convention of Florida association 
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passage of the state code. Other 

phases of the report touched upon the 

formation of new locals and member- - 
ship activity. 

DD. A. Mayfield, N.A.M.P. director, 
spoke on national association affairs 
and acted as installing officer follow- 
ing the election. Foster Fanning and 
Henry Dupree gave reports as dele 
gpates to the 1936 annual convention 
of the national association. 

A number of resolutions were passed 
by the association One tavored the 
payment of all dues six months in ad 
vance A second advocated that dis 
trict vice presidents be paid their trav 
eling expenses. Another resolution 
having to do with a similar subject em 


powered the president of the associa 





~*} 
° . . . >. ‘ 
tion and its board of directors to re 


Taken at Florida convention. Top row, 1. C. B. Nash, vice president, Standard Sanitary move any district vice president who 
Mfg. Co.; Frank Moriarity, Jacksonville, and Charles E. Glass, Miami, also of Standard = ¢.jjoqg to earry out his duties properly 
Sanitary Mfg. Co.; 2. Robert Barrett, president, Jacksonville association, and Chester | 
Armstrong, Carnegie Tech student, Bradentown; 3. H. F. Huster, executive secretary, 
Dade County association. Bottom row, 4. Fred Quinlan, St. Petersburg, D. M. Mayfield, ©@!l year of the association should close 
Jacksonville, and Foster Fanning, Winter Park, all past state presidents; 5. J. B. Forbes immediately after the convention. The 
and James Quinn, both of Miami; 6. Freeman P. Moss, president, Dade County association — fj¢¢ resolution favored making the 


A fourth resolution urged that the fis 


legislative committee a permanent 
ture. In fact the improvement over and R. Barrett, Jacksonville; nominat body. The final resolution passed 
the low point of 1933 has been greater ing—D. V. Treadwell, Miami; O. O placed the association on record as op 
in Florida than in any other state. Mr. Blauvelt, St. Petersburg; H. Dupree, posed to any change in the existing 
Bow based this statement on income Jacksonville; J. <A. Mann, Winter lien law 
figures for January of 1937. Haven; and J. Schaub, Orlando. Philip A publicity program for all associa 
Committees appointed during the Levi, Miami, was appointed reading tions was outlined in a letter from 
convention were as follows: resolu-§ clerk and C. M. Hancock was made John Calnan, president of the Plumb- 
tions—J. B. Forbes, Miami; G. C. sergeant at arms. ing and Heating Industries Bureau. 
Odum, Daytona; F. Quinlan, St. Pe- Reports of the four district vice Further action on such a program was 
tersburg; and J. Burkhardt, Orlando; presidents were given by E. E. Rogers, turned over to a committee. 
credentials—H. Griggs, Bradentown; Lakeland; Frank McNulty, St. Peters Other speakers at the various ses 
EK. Brenton, St. Petersburg: W. Duns- burg: J. P. Simpson, Fort Lauderdale. sions included: William Imand, secre 
ton, Leesburg; A. E. Christen, Miami; and Freeman Moss, Miami. In pre tary and treasurer of the journeymen’s 
and F. H. Inscho, Miami; auditing senting his report President Sheffield local; George B. Miller, certified pub 
P. H. Cunningham, Halifax: H. J. San- mentioned the fine cooperation he had lie accountant: John G. Thompson; D 
born, Miami; W. G. Cameron, St. Pe- received from all branches of the in M. Stribling. journeymen’s association; 
tersburg: R. G. Dixon, Winter Haven; dustry within the state in seeking the and A. ID. H. Fossey, mayor of Miami. 











Some of those attending Florida convention. Top row, 1. C. A. Jamin and John Dalton, both of St. Petersburg; E. E. Rogers, Lake 
land; Guy Sheffield and Bob Wechtel, both of St. Petersburg; 2. T. R. Phares, Cameron & Barkley Co.: W. H. Lawrence, Stan! 
ard Supply Co.; D. M. Bow, Kohler Co.; and Charles Hancock, St. Petersburg; 3. C. L. Harris, C. L. Perry, A. C. Macbeth and 
W. J. Ross, all of St. Petersburg; 4. Charles Ewing and J. B. Forbes, both of Miami. Bottom row, 5. Harry J. Sanborn and D. V. 
Tidwell, both of Miami; G. C. MceCaughan, Miami Beach; 6. Edward Brinton and Frank McNulty, both of St. Petersburg; Milton 
Drake, Standard Supply Co.; John Dalton, St. Petersburg; 7. H. B. Perryn, Tampa; 8. Joseph Hayes, past president, Indiana asso- 
ciation; F. J. Wilson, Mueller Brass Co.: I. G. Archibald, Streamline Pipe & Fittings Co.; James A. Byrne, Bridgeport Brass Co.; 
H. C. Williams, American Radiator Co. 
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| Minnesota Organization 


| © Minnesota Master Plumbers Assn. holds 43rd annual in St. 
; Paul, April 19-20—Organization and regulation discussions 
feature meeting 





With a convention keynoted by work reports given during the convention 
done on organization and regulation in showing that membership within the 
the state, the Minnesota Master Plumb- group has increased; a modern and ef- 
ers Assn. met at the St. Paul Hotel, fective state plumbing code is in force 





Bad St. Paul, Minn., April 19 and 20. A _ in the state; a state licensing act gov- 
; large attendance of contractor-dealers, erns steamfitters: and heating codes 
4 representatives of manufacturers and are in force in both Minneapolis and 

? wholesalers and guests was present. St. Paul. 
’ throughout the convention. The allied topics of impending busi- 
me Otto Nelson of Minneapolis was ness conditions and apprenticeship 
," elected president of the association; were developed by a number of speak- 
ih William Niehart of St. Paul was made _ ers. Charles E. Redfield of American 
first vice president; Otto Kohl of Min- Radiator Co, made the assertion that 
ri neapolis, second vice president; Clar- during the past five or six years, the 


“aa 











New officers of Minnesota association. Left to right: C. V. McGeary, secretary, St. Paul; 

Otto F. Kohl, second vice president, Minneapolis; Otto T. Nelson, president, Min- 

neapolis; William L. Neihart, first vice president, St. Paul; and H. C. Harvey, treasurer, 
Minneapolis 














ence McGeary of St. Paul, secretary; public has been compelled to buy food 
and Henry C. Harvey of Minneapolis, and clothing, but, among other things, 
treasurer. E. Y. Arnold continued in have not been in a position to purchase 
the office of executive secretary. heating plants. Consequently, a sub- 

A strong indication that organization stantial back log of actual needs has 
and regulation, as practiced by the as- been built up. In light of that fact, 
sociation, works, was to be found in manufacturers and _ contractor-dealers 








Below are shown some of the members who were in attendance at the 43rd annual 
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must work together to get the public 
back into the proper frame of mind to 
purchase and have installed modern 
heating plants to replace the countless 
number of plants now obsolete. 

Maurice M. Hanson of the Federal 
Committee on Apprentice Training. 
while speaking on apprenticeship, also 
developed and continued the thought 
expressed by Mr. Redfield. Mr. Hanson 
first sketched the progress of the ap- 
prenticeship movement and then said 
that if the industry is to have capable 
mechanics to carry on in the future, 
it must train them now. Since such a 
shortage of skilled men now exists, the 
condition will become more acute as 
the pent up buying demand on the part 
of the public releases. 


Business Conditions 

L. L. Smith of Kohler Co. also spoke 
on business conditions and signs. By 
means of figures and _ statistics he 
showed that while the industry is on 
the way back, some distance yet re- 
mains to be covered before absolute 
recovery is reached. He did _ state, 
however, that the future will be very 
profitable for those who take advantage 
of new and changing conditions. 

The details incident to the passage 
of the state plumbing law were de- 
scribed by William Cannon, secretary 
of the plumbing division, state board 
of health. In his talk he told how the 
bill was drafted and placed in opera- 
tion. He also related the details of the 
recent amendment to the law which 
places all towns and villages which 
have sewer and water systems under 
the jurisdiction of the state law. 


Other Associations 

Pres. Harry Hanson introduced W. J. 
Hagan, president of the Iowa associa- 
tion, who brought the greetings of his 
association and stressed the value of 
active participation in association 
work. Speakers from other associa- 
tions included Charles E. Gawne, pres- 
ident of the Illinois association, and 
William R. Brookman, executive secre- 
tary of the same group. Mr. Gawne 
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Taken at Minnesota convention. 1. Charles E. Gawne, president, Illinois association; O. G. Johnson, Minneapolis, William R. Brook- 
man, secretary, Illinois association; and H. A. Claussen, Lead Industries Assn. 2. Al Johnson, Duluth Plumbing Supply Co.; O. A. 
Skogg, Duluth; E. W. Richards, Aitken; Rexford Johnson, Duluth Plumbing Supply Co.; and R. L. Sporledee, St. Cloud. 3. I. K. 
Antonsen, Sandstone; and Charles Edstrom, Sandstone. 4. A. Yager, St. Cloud; and J. J. Doran, Bemidji. 5. J. J. Sampson, Minne- 
apolis; W. G. Hall, A. Y. McDonald Mfg. Co.; and Hugo Guntzel, B. D. Miars and Ed Lamb, all of Minneapolis. 6. S. M. Clefton, 
Cochran-Sargent Co.; David Jones, Tracy; A. D. Armstrong, Cochran-Sargent Co.; J. A. Daly, Rochester; and C. J. Borzyskowski, 
Winona. 7. N. J. Mathias, A. Y. McDonald Mfg. Co.; I. C. Miller, business agent, Minneapolis Steamfitters Assn.; A. J. MeInerny, 
journeymens association; and M. A. Lindberg, A. Y. McDonald Mfg. Co. 


spoke on the subject of voluntary trade 
agreements while Mr. Brookman’s talk 
had the title, “Why An Association?” 

Details of the St. Paul heating ordi- 
nance were given in a talk by E. F. 
Jones of the city’s public utilities de- 
partment. In the talk he enumerated 
the benefits to property owners in the 
brief time that this law has been in 
force. A paper on the subject of pub- 
licity from the Plumbing and Heating 
Industries Bureau was read by Fred 
Wagner, reading clerk of the conven- 
tion. The state director of the National 
Reemployment Service, Dreng Bjor- 
naraa, spoke on the subject of national 
reemployment. Henry A. Clausen of 
the Lead Industries Assn., who also 
spoke briefly, described both the stamp 
of approval adopted by his association 
and the reasons for its adoption. 


National Director 

H. Merwin Porter, N.A.M.P. director, 
in his report to the convention, spoke 
at length on the work that is being 
done by the national association and 
outlined the features of the coming 
national convention. Conditions affect- 
ing sales from the viewpoint of the job- 
ber’s salesman were presented in a 


meeting of the Minnesota Master Plumbers Assn. in St. Paul April 19 and 20 


talk by Herb Morgan, Crane Co., St 
Paul. An entertainment feature, a talk 
on baseball from ancient times up to 
the present, was given by the sports 
editor of the St. Paul Dispatch 


Other Speakers 

Another allusion to the buying de- 
mands and desires of the public which 
have been pent up by the depression 
was made in a speech by Herman C. 
Wenzel, public utilities commissioner. 
Other speakers at the convention in- 
cluded: W. L. Neihart, president of the 
St. Paul association; Mrs. A. E. Wick- 
worth, president of the St. Paul aux- 
iliary; Mrs. V. E. Beaudry, state aux- 
iliary president; Mrs. Johnson, 
president of the national auxili- 


Oscar 
vice 


ary; and Mark G. Gehan. mavor of St 
Paul. 

The annual memorial service was 
conducted by William W. Hughes. 


Clarence McGeary presided over the an- 
nual banquet of the association. Dur- 
ing the banquet, Carl P. Dahlby and 
Charles Doyle, pioneer plumbing 
heating men of St. Paul, were honored 
Joel I. Connolly spoke briefly. 

Resolutions passed by the 


and 


conven- 


included apprenticeship, 
the per- 
apprenticeship committee; an- 
other appren- 
ticeship plan; and was op- 
posed to manufacturers who have prod- 
ucts on display at the national conven- 
tion demonstrating to the public how 
such products can be installed. 


tion one on 


advocating appointment of a 
manent 
endorsing the national 


one which 


Chicago Exposition 


All phases of home building, financ- 


ing, modernization and furnishing will 
be on exhibition at the National House 
and Garden Exposition to be held at 
the Coliseum in Chicago, May 8-16. 
The show will stress also landscaping 
and gardening. The Illinois Master 
Plumbers Assn. and the Illinois chap- 
ter of the A. S. H. V. E. are two of the 


sponsoring organizations. 
At the time. 150 


have contracted for space. 


present exhibitors 


A complete 


model home occupying 2,400 sq. ft. of 
floor space will be a feature of the 
show. An additional 20,000 sq. ft. of 


floor space have been devoted to land- 
scape “Included in the ex 
hibits contrasts the 
evolution of kitchens and bathrooms. 


gardening. 


will be showing 
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To Guard Against 
“BLINKING of the LIGHTS” 


During the past 33 years, many Contractors have built 


a substantial reputation on these qualities of Century 





Repulsion Start Induction Single Phase Motors: 
(1) Their High Starting Torque makes them the motor 
for Refrigerators, Compressors, Pumps and simi- 


lar hard-to-start equipment. 





(2) Their low starting current assures better voltage 
regulation, which reduces “blinking of the lights” 
which can be so annoying in homes and commer- 


cial installations. 





Whenever you have a job that calls for dependable REPULSION 


motor performance in damp or wet surroundings, or START 


INDUCTION 
BRUSH LIFTING 





where the motor must start the load with low starting 
current—guard yourself against “come backs” by using 
Century Repulsion Start Induction Single Phase Motors 


—sizes from 1/8 to 40 Horse Power. 








CENTURY ELECTRIC COMPANY 


1806 Pine Street St. Louis, Mo. 


Offices and Stock Points in Principal Cities 


UP TO 600 HORSEPOWER 
RR RR 





MOTORS 
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Some of those attending Minnesota convention. 1. A. C. Culshaw, Fulda; M. H. Bijerken, 


Hoffman Specialty Co.; and W. A. Murphy, Watts Regulator Co. 2. 


Emil J. Scheid. 


Waseca; and F, P. Hogan, Standard Sanitary Mfg. Co. 3. F. C. Kaufmann, Chase Brass 
and Copper Co.; George E. Sandberg, Revere Copper and Brass Co.; and L. M. Hamlet, 


Revere Copper and Brass Co. 4. Joseph Worscheck, Kohler Co.; and R. J. 
Al Braunec, La Crosse, Wis.; and Bill Parks, United 


A. Y. MeDonald Mfg. Co. 5. 


O’Brien, 


States Radiator Corp.; and 6. Axel Newman, F. G. Wagner. Ben Sittig and Dick Steiner. 
all of St. Paul 


Texas Apprenticeship 


® All officers reelected at 48th annual of Texas Assn. of Master 
Plumbers—Discussion of apprenticeship activity and building 


code features meeting 


The Forty-Eighth Annual Convention 
of the Texas Assn. of Master Plumbers, 
which was held in Houston, Tex., at 
the Ben Milam Hotel, April 19-21, was 
featured by discussions on apprentice- 
ship and the building code now being 
formulated for the state. 

All officers were reelected unani- 
mously as follows: Clayton Lee, Hous- 
ton, president; R. K. Landreth, Long- 
view, vice president, and W. E. Jame- 
son, Houston, secretary-treasurer. In 
addition, a new office, that of second 
vice president, was created. Jerome 
Pandres, Dallas, was elected to the po- 


sition. Hart Steele was chosen as dele- 





Board 


gate to the national convention, with 
R. C. Malitz, Jr., 
ternate. 

Felix Wahrmund, 
tional apprenticeship 
spoke on the subject of apprenticeship. 
In so doing he pointed out that there is 
a great need for adequate training fa- 
cilities for young men in order that the 
standards of the plumbing industry may 
be raised, rather than lowered, by the 
next generation of individuals to engage 
in it. Mr. Wahrmund discussed 
the work of the national association in 
apprenticeship training. 

Another of the highlights of the con- 


being selected as al- 


San Antonio, na 


committeeman, 


also 


of Directors of Minnesota association 
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vention was an address by Senator Hill 
of Henderson who spoke on the build- 
ing code now before the Texas legisla- 


ture. Senator Hill represents the dis- 
trict in which the New London school 
disaster occurred and was a member 
of the committee which investigated 
the tragedy. Therefore, he was able 
to furnish the convention with a clear 
view of the condition of public build. 
ings in Texas. 
Sanitary Conditions 

Also along the same line of thought 


was a talk by V. M 
engineer, 


Ehlers, chief state 
spoke on the 
conditions in pub- 


Sanitary who 


need for sanitary 


lic buildings. He called upon the asso- 


ciation membership to furnish the health 


department of the state with a model 


ordinance for rural communities. He 


also touched upon the work of his de- 
partment in seeing that sanitary con 
ditions were present at all tourist and 
trailer camps. 


Credit Abuse 


Howard Weddington, secretary-treas- 


urer, Wholesale Distributors Assn. of 
Texas, gave an address in which he 


warned plumbing contractor-dealers 
the 


on with his subject he 


against abuse of credit. Carrying 
urged the asso- 
cjation members to make use of the fa- 
cilities of the men 
for legal aid and advice. The conclud- 


ing thought left by the speaker was that 


wholesalers credit 


all plumbing contractor-dealers should 
keep a list of accounts 
as to control their credit situation. 
Frank C. Smith, president of the Hous- 
ton Natural Gas Co., spoke on the co 
operation which 
utility and the master plumbers of the 


receivable so 


exists between the 


state. The speaker declared that 100 
per cent cooperation between the two 
exists. He went on to point out that 


the utility sells no appliances but does 
a selling job for the plumbing contrac 
tor-dealers by advertising and personal 
solicitation. The plan, which is 
three years old, has increased the sale 


only 
of appliances, said the speaker, and the 
use of gas to an unprecedented degree 


Clavton Lee, who in addition to being 


president of the association is national 
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Texas convention pictures. Left to right, 

top row: W. E. Jameson, secretary-treas- 

urer, Clayton Lee, president, both of Hous- 

ton; and R. K. Landreth, vice president, 

Longview. Bottom row: Felix Wahrmund, 

San Antonio; Hart Steele and J. W. War- 
den both of El Paso 


director for the territory, gave his 
yearly report stressing the importance 
of what the national association is 
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doing to aid both state and local asso- 
ciations. The speaker was emphatic in 
his desire for the adoption of a simple 
but comprehensive program to be car- 
ried out by the state association during 
the year. Concluding, he stated that 
the association had made much progress 
in all fields during the past year, but 
that even greater progress could be ex- 
pected in 1938. 

Other speakers on the program were: 
A. B. McGinty, business representative 
of the Houston labor group, who spoke 
on “Cooperation and Agreement”; G. L. 
Fugate, director of the Houston water 
department; and J. W. Brown, city 
health officer of Houston, who stressed 
the close relationship between correct 
plumbing and public health. 

Robert Hodge of Dallas was chairman 
of the credentials committee and Joe 
Netzer of Laredo was chairman of the 
resolutions committee during the con- 
vention. At one of the sessions, Clay- 
ton Lee was presented with a gold wrist 
watch by the association in apprecia- 
tion for his efforts in association work. 
One of the last acts of the members 
was to choose San Antonio for the 1938 
convention city. 


Local Associations 


® Reports from local associations all over the country give news 
of men and events — Conventions on the part of such local 
groups keep pace with those of state associations 


With the convention season on the 
part of state associations soon to reach 
its climax with the National Assn. of 
Master Plumbers annual convention at 
Atlantic City, N. J., the latter part of 
this month, the activities of local asso- 
ciations ordinarily do not receive the 
proper amount of publicity. It is for 
that reason that definite space is as- 
signed in each issue of Domestic EN- 
GINEERING for such local news. Many 
local groups now are holding elections 
of officers or staging events worthy of 
recognition on the part of the entire 
industry. 


California 

Stockton Master Plumbers Assn. has 
just been formed. Organization plans 
were perfected and officers elected at 
a meeting held April 12. Of the city’s 
eighteen registered contractor-dealers, 
sixteen are members of the association. 
EK. P. Lyons, president, heads the new 
group; F. Vaccarezza is vice president; 
B. F. Schirle is secretary; and Harry 
Pahl, treasurer. The association is 
forming a conference board to cooper- 
ate with local journeymen and hopes 
soon to instigate a fair trade practice 
regulation. 


New Jersey 

Eastern Bergen County Master Plium- 
bers Assn., at their last meeting, held 
April 7, presented and adopted a reso- 
lution dealing with public health safe- 
guards. The resolution urged that a 
competent and qualified master plumber 
be appointed to serve’as a member of 
the board of health in each municipality 
in the state. The resolution was for- 
warded to the state association in the 
hope that it would be adopted by that 
group and an endeavor made to have it 
incorporated in the state laws. 


Master Plumbers Assn. of Trenton 
installed the following officers at a 
meeting held April 19: Daniel Black, 
president; Donald B. Stewart, first vice 
president; Albert E. Schoeller, second 
vice president; Frank B. Penrose, treas- 
urer; Anthony Howarth, trustee; and 
H. L. McCumber, Sr., sergeant at arms. 
Frank B. Penrose, Daniel Sisti, Charles 
M. Fox, Donald B. Stewart and Frank 
R. Dunn were elected delegates to the 
national convention. 

The Master Plumbers Assn. of Eliza- 
beth has plans to hold a banquet at the 
the Elizabeth-Carteret Hotel, May 14 
in honor of George L. Bird, national 
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secretary. The committee in charge of 
the affair is made up of James E. Daly, 
general chairman; Joseph J. O'Neill. 
treasurer; and Lester Wake, secretary. 


Ohio 

The Mahoning Valley Master Plumb- 
ers Assn. installed the following officers 
at a meeting held April 19: J. V. Parrish, 
president; Carl Moss, vice president: 
T. W. Crogan, secretary-treasurer; and 
Ike Bloomberg, sergeant at arms. This 
association, working in cooperation with 
the local journeymen’s group, are spon- 
soring a local apprentice training 
school. 


All local associations are urged to 
make use of these columns. News as it 
happens in local associations should be 
forwarded so that it may be studied for 
possible publication in this’ section 
which is exclusively for news of this 
type. With summer impending, the so- 
cial activities of local associations will 
be increased. Plans for such events as 
well as notes on the events themselves 
should be sent in. 













Ohio Water Heaters 


The Cincinnati Water Heater Dis- 
tributors Assn. in cooperation with the 
Cincinnati Gas and Electric Co. were 
hosts to six hundred master plumbers 
and their wives at the Hartwell Coun- 
try Club, recently. The meeting was 
for the purpose of announcing the 
1937 water heater contest and addi- 
tional prizes offered by the distributors 
association. 

The meeting was conducted by F. A. 
McFerran, president of the distributors 
association. Guest speakers were: R. 
J. Paulsen, Cincinnati Gas and Electric 
Co.; Geo. Biedenbach, president, Cin- 
cinnati Master Plumber’s Assn.; Wm. 
Terwort, secretary, Kenton-Campbell 
County Master Plumber’s Assn.; Ed. 
Kleine, past president, N.A.M.P.; and 
Robert Burwinkle, secretary, journey- 
men’s association. 

The closing address was made by F. 
S. Dewey, general sales manager of the 
Cincinnati Gas and Electric Co., who 
traced the progress of the Cincinnati 
cooperative movement. 


Connecticut Golf 

Tony Mazza, president of the Con- 
necticut Plumbing and Heating Trades 
Golf Assn. has appointed the following 
committees to serve during the 1937 
season: handicap—H. Williams, chair- 
man: A. E. Russell; and Frank Doyle: 
prize—H. E. Evans, chairman; John 5. 
Coe; and H. W. Hanna; tournament— 
M. K. Blackwell, chairman; R. T. Ben- 
edict; and H. H. Iffland; publicity— 
A. T. Papineau. 
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Michigan’s Forty-Fifth 


® Annual convention of Michigan Assn. of Master Plumbers 
held at Jackson, Mich., April 7-8 —Cooperative effort keynote 


at meeting 


The forty-fifth annual convention of 
the Michigan State Assn. of Master 
Plumbers was marked by a program of 
cooperation between all branches of 
the industry. Several evidences of 
this spirit were to be found in the vari- 
ous sessions which were held at the 
Hotel Hayes, Jackson, Mich., April 7-8. 
John L. Peterson of Grand Rapids was 
elected president of the association; 
Alfred A. Mitchell of Saginaw was 
elected vice president; and Howard 
Reed of Jackson, was reelected secre- 
tary-treasurer for a three year term. 

Walter E. Eynon, director of the Na- 
tional Assn. of Master Plumbers, gave 
a resume of N.A.M.P. activities for the 
last half of President Frank’s adminis- 
tration and the first half of President 
Werner’s. In his talk, Mr. Eynon 
touched upon the following subjects: 
new membership records; the six book- 
lets prepared by the N.A.M.P. publiciz- 
ing the health angle of plumbing; the 
New York and Detroit surveys; the re- 
search program; apprenticeship; mem- 
bership booklets; and the Birmingham 
fixture ordinance. In the last named 
connection, Mr. Eynon told of the ac- 
tivity in Dayton, Ohio, which has an 
ordinance similar to the one in Birm- 
ingham. He stated that a violation on 
the part of a d.t.u. is now in the Day- 
ton courts testing the legality of such 


an ordinance. In conclusion, Mr. 
Eynon urged everyone who possibly 
could to attend the national conven- 


tion at Atlantic City. 

The subject of apprenticeship 
apprenticeship training 
first introduced by a resolution passed 
by the convention which urged the 
adoption of the national apprenticeship 
training program. Maurice M. 
field representative of the Federal In- 
dustrial Commission, was present and 
outlined the features of the plan. In 
this connection he declared that the 


and 
programs was 


Hanson, 
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been endorsed by both em- 
ployer and employee groups. He went 
that the 
establishes a 
Other points the 
that the 


plan has 
voluntary 
training 
speaker 
provides for 
appren- 
provides for 


on to say plan is 


and five 


program. 


Vea r 


made were plan 


indentured apprentices; keeps 
ticeship within the trade; 
under 


qualified teachers; and enables appren- 


a uniform system of training 


tices to learn the entire trade and its 
various 
One 


spirit 


aspects. 
indication of the 
which this 


cooperative 
marked convention 
was the last session which was attend- 
ed by the entire group of journeymen 
in Jackson At 
Strom, 


this same meeting, 
organizer, 


Plumbers 


George general 
United 


and Steamfitters, spoke on the subject 


Assn. of Journeymen 


of cooperation. He made the point that 


a full realization of the importance of 





Officers of the Michigan association. Left to right, 1. John L. Peterson, Grand Rapids, 


president; 2. Alfred Mitchell, Saginaw, vice president: 3. 


Howard B. Reed, Jackson, 


secretary-treasurer; and 4, Fred C. Sturmer, Jackson, retiring president 





Taken at Michigan convention. 


l. David Damster, Holland; and G. Steketee, Holland; 
Arnott, Lansing, both of state plumbing board; 3. Gerry Guerrant and E. F. Rooney, both of Kalamazoo; 4. A. P. Nye, Nye Tool 
and Machine Works, and J. A. Deal, Kalamazoo; 5. Harry Miller, Sam Weisman and M. Greenbaum, all of Detroit; 6. Nelson 
Aberthy, W. H. Turton nd Hugh Bonner, all of Port Huron; 7. Joseph Steinberg, Ben Schwartz and Lewis Langsam, all of Detroit; 
8. W. T. Andrew, W. T. Andrew & Co.; and Al Pritchard, Detroit; 9. Henry Kraker, Holland; and Arthur Pickles, Jackson; 10. Buel 
Devine and E. M. Fitzgerald, Mueller Brass Co.; 11. Robert Coulton, Detroit; and E. P. Morse, Jackson; 12. Morris Friedman, 


Detroit; 13. E. B. Frahm, A. Y. McDonald Mfg. Co. 


2. R. F. Rowand, Lansing, and Thomas 
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other groups would do much to clear 
up any existing differences in the 
industry. The speaker went on to 
make the statement that individ 
uals as individuals are relatively 
unimportant, but as ae part of a 
harmonious group they are very 
important and powerful. Mr. Strom 
declared that the aims and purposes 
of contractor-dealer associations were 
exactly the same as those of his own 
organization. In conclusion he _ de- 
plored the practice which is prevalent 
among some industrialists who create 
a force of maintenance men. 

Charles Gawne, president of the Il 
linois association, echoed the senti 
ments of Mr. Strom and made a plea 
for increased cooperation between all 
elements of the industry. He also 
mentioned the success which has met 
the Illinois licensing law. 

E. J. Dowsett, director of the state 
plumbing board, told what is being 
done in examining and licensing plumb- 
ers within the state. He said that it 
is the aim of his office to make the 
entire state plumbing conscious. He 
declared that licenses will be can- 
celled if they are not paid by March 
1 of any year. A bill now is before 
the state legislature which will pro- 
vide for the re-examining of master 
plumbers. Another point he made was 
that during the past year 623 exami- 
nations have been given and approxi 
mately 200 licenses granted. 

The application of Sociai Security 





Taken at Michigan convention. Top row, 1. F. B. Lent, Saginaw; Walter Eynon, 
national director; 2. Edward J. Dowsett, director, state plumbing board; 3. 


Charles E. Gawne, president, and William R. Brookman, secretary, both of IIli- convention Present at the meeting 
nois association. Middle row, 4. J. W. Quibell, Flint; Bert Lindebaum, Bay were: Frank B. Lent of Saginaw: Sam 
Citv: 5. William J. Brenske. Saginaw: 6. Frank Bowman. D. Steketee and Fred ae 

2 J (. Andres of Ann Arbor; William H 


Bowman. all of Holland. Bottom row, 7. 





More Michigan pictures. 1. Claude Miller, Albion; 2. Sam Levin, Jack Kauf- 
man and Morris Garelik, all of Detroit; 3. L. N. Boosey, Norman Boosey Mfg. 


Co.: 4 


Act rules and unemployment §insur- both the subjects which were asked. 
ance questions were brought out in a The report of Secretary-Treasurer 


speech at 
associatio 






























. C. E. Elliott, secretary, Michigan Credit Bureau; and 5. G. J. Lugthart. 
Richards Mfg. Co.; and William Lindenulder, Grand Rapids 


the annual banquet of the Reed brought out the fact that mem. 
n. Frank Picard, chairman bership is on the increase in the state. 





of the Michigan unemployment com- He said that three local associations 


pensation 


commission had been sched- had been reorganized during the year. 


uled to speak, but was unable to at- In an additional report made iater in 


tend. In 
general cc 


his place was Harry Slavin, the meeting, one more association was 
yuunsel for the commission. In added to this list. The report also de- 


the course of Mr. Slavin’s address he clared that a better understanding be- 


answered 


Kalamazoo; 8. Sam ©. Andres, Ann Arbor: Henry 


A<cn.: and 9. Lynn Williams. St. 


( 





C. J. Schuur. Detroit: Peter Schuur. 
A. Claussen. Lead Industries 


a number of questions on tween contractor-dealers and jobbers 
throughout the state had grown up dur 
ing the year and that all indications 
pointed to its continuance. This co. 
operative spirit was further evidenced 
in the report of the trade relations 
committee which showed that jobbers 
helped in the reorganization of one 





local association. 


Proposed Code 

John Heppler, chief sanitary engi 
neer of the state board of health, was 
the speaker who introduced the subject 
of the proposed code. In his re- 
marks, Mr. Heppler stated that the 
code, which really is an amendment to 





the existing code, had gone to the state 
senate the evening before the conven 
tion opened. He described it as being 
a safeguard for water supply systems 
not now protected under the law. 
Others who spoke during the first 
day’s sessions were William R srook 
man, secretary of the Illinois Master 
Plumbers Assn., and E. M. Harrigan, 
president of the Detroit association 
A meeting of the board of directors 
was held the afternoon previous to the 


Banniga of Muskegon: Robert E. Cou! 
tair Shores ton of Detroit: and Lynn R. Williams 
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of St. Clair Shores. In addition to these 
directors, officers of the association 
were present at the meeting. 

Directors who were elected during 
the convention included Bert Linde- 
baum of Bay City and Jack Quebell of 
Flint. Mr. Williams and Mr. Coulton 
were reelected. 


Health Angle 

J. A. Galloup, president of the Gal- 
loup Pipe & Supply Co. of Battle 
Creek and president of the Central 
Supply Assn., was another speaker 
who took a prominent place on the 
In his talk Mr. Galloup 
stressed the public health angle of 
modern plumbing. Another point made 
by the speaker was the importance of 
pure water supply and proper sewage 
systems to municipal health depart- 
ments. 

One of the resolutions passed by the 
association stated that any jobber who 
recommended a specific firm to a con- 
would be following an unfair 
trade practice. Another’ important 
resolution was really dual in character. 
The first part supported the national 
apprentice training program, while the 
second part favored the appointment 
of a permanent apprentice committee 
to cooperate with journeymen and the 
state apprentice training board. 


program. 


sumer 
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Get Charter 


The New Rochelle Master 
Assn. held its annual dinner 
the Lawrence Inn, Mamaroneck, N. Y., 
March 31. In a surprise ceremony dur- 
ing the evening, the association was pre- 
sented with a charter in both the New 
York state association and the N.A.M.P. 
The presentation made by S. 
George Arnone, state president. The 
charter was received by James J. Por- 
ter, local president. In addition to mem- 
the association, many 
sentatives of wholesalers and manufac- 


Plumbers 
dance at 


was 


bers of repre- 


turers were in attendance. Harry Trau- 
gott headed the committee on arrange- 
ments, William Martin, 
James J. Porter, Fred Sacher and Peter 
Hoch. 


assisted by 


Utah Examinations 


Success was finally achieved by the 


Utah plumbing industry, when, on 
March 23, Governor’ Blood — signed 
House Bill No. 5, requiring an exami- 
nation for journeymen and master 
plumbers who work in the capacity of 
journeymen, in the first and second 
class cities. 

The passage of the bill was the cul- 


mination of many years’ effort on the 
part of the industry to secure a 
requiring plumbers to 


law 


pass an exami- 
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nation. Masters, 
supply 
in promoting 


journeymen = and 
house organizations cooperated 
the with the 

executive committee in 
Leon B. Hampton, then man- 
the Salt Lake City branch of 
Crane Co. representing the supply- 
A. M. Scott, business agent for 


measure, 
following 
charge: 


ager ol 


houses: 


Local No. 19 of the United Assn. of 
Journeymen; Lester Bills, past presi- 
dent of the Salt Lake City Assn. of 


Plumbers and William A. By- 
water, past national director, represent- 
the Ross Dud- 
attorney, secretary of 
Utah State 
acting as 


Licensed 


ing master plumbers; 
former 
City and 


Plumbers, 


ley, and 
the 


Assn. 


Salt Lake 
of Master 


legal adviser. 


Chicago Golf Plans 


The Chicago Plumbing Trades Golf 
Assn., comprised of plumbing contrac- 


tors and wholesalers, has announced its 
golf of the 
be held May 13 at Cog Hill Club, where 


first tournament season to 


for several years past the association 
has held its initial tournament. As an 
innovation this year, the tournament 
prizes will all be awarded on a blind 
bogey basis. There will be nine hole 
play in the morning, and eighteen in 


the afternoon, which also will be for the 
association cup. 


* 
Stress the Safety Factor 
ON YOUR HOT WATER HEATING JOBS! 











| pamemanligtingecacer have only to read their daily 

papers to convince themselves of the utter neces- 
sity for safety as related to their hot water heating 
Safety is a mighty important factor and 
the heating man who stresses this factor is bound to 
Wherever installed the CADWELL 
Products shown above have contributed much in the 


systems. 


get the business. 






phragm type relief TROL VALVE. CADWELL 
valve for use on For feeding water No. 35 (DI- 
range boilers. Its supply to hot water A p {RAG M 
one seat is gor- boiler. Relieves 81/8- CADWELI rYPE) PRES 
erned by internal tem of high pres ~gigg A PRES. SURE AND 
pressure. Endorsed by sures. A feed valve, relief valve, ball ‘TTD - on 7 f VACUUM RE 
, : a OO Se AA, : SURE AND TEM LIEF V VE 
public safety officials. check, screen and back pressure valve KRRATURE RE _ ALVE. 
‘ in a single unit. 7 RAL URS oe A_ thoroughly 
,, LIEF VALVE. dependable re- 

This is a competitive lief valve for 

type relief valve, of use where a 

the fusible plug type, fe mper ature 


feature. 





which does not include self-closing 


‘ 


No. 35 








relief valve is 
not necessary. 








tomer as well as the contractor. 


way of safety to the mutual advantage of the cus- 


Specify CADWELL 


Products for every hot water heating job. 


ae BEATON & CADWELL MFG. CO. ©°°2s"<? HEW BRITAIN, CORN. 





Manufacturers of a complete line of heating specialties in- 
cluding: Pressure and Temperature Relief Valves; Pres 
sure and Vacuum Relief Valves; Temperature, Pressure, 





Vacuum Relief 


sold 


Specialties are 
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Valves; 
Valves and Floor and Ceiling Plates. CADWELL Heating 
only 


Hot Water Control Valves, Air 


through wholesale channels. 
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Color Standards 


The National Bureau of Standards 
has issued proposed commercial stand- 
ards for both kitchen and bathroom 
accessories. The kitchen standard cov- 
ers six colors adopted as standard; 
provides a standard sample plan for con- 
trol of these colors at the source; speci- 
fies a method for visual comparison; 
and supplies a means for identification 
of standard colors from producer to 
user. The colors adopted as standard 
are as follows: white; kitchen green; 
ivory; delphinium blue; royal blue; 
and red. 

The other proposed standard covers 
seven colors adopted as standard for 
bathroom accessories and has the same 
scope as that for kitchen accessories. 
The seven standard colors for bath- 
room accessories are as_ follows: 
white; bath green; orchid; ivory; 
maize; bath blue; and royal blue. 


Oakland Party 


The evening of April 3 was set apart 
as this year’s occasion for the mem- 
bers of the Oakland Master Plumbers’ 
Assn. to celebrate ladies’ night, when 
Plumbers’ Hall was the scene of gaiety. 
Top scores from the whist tables were 
turned in by Mrs. N. J. Previati and I. 
Pedersen. Dancing was enjoyed also, 
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with music furnished by Secy. Fred H. 
Crane and Mrs. Crane. The evening 
was concluded with refreshments. N. 
J Previati served as chairman of the 
entertainment committee in charge of 
the affair. 


N. J. Trades Golf 


The annual meeting and dinner of 
the New Jersey Trades Golf Assn. was 
held at Dietsch’s Restaurant, East 
Orange, N. J., April 8. In the absence 
of Harry Officer who had been trans- 
ferred from the territory, Herman 
Baumgartner presided. Following the 
dinner the following officers were elect- 
ed for the 1937 season: president— 
Fred J. Engelberger; vice president— 
Herman Baumgartner; secretary and 
treasurer—F.. L. Robinson; team cap- 
tain, Joseph Buday; publicity director, 
W. Howard Lee; and board of directors 
—W. Howard Lee, F. C. Stille, A. R. 
Gasewind, and C. M. Peirce. It was 
announced that the first meeting of the 
season would be held at the Suburban 
Golf Club, Union, N. J. 


Delaware Golf 

The Delaware Valley Trade Golf As- 
sociation is preparing to open the golf 
season with a meeting at the Trenton 
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Country Club, Trenton, N. J., on May 
14. The hosts for this meeting will be 
Archie and Harold Maddock, Elzey Ait- 
kin and Phil Faherty. 

As this will be the first meeting of 
the season it is also the annual meet- 
ing for the election of officers, and the 
secretary, Herman J. Kleinman, expects 
a better year than the association has 
enjoyed for some time. 

Quite a few of the members from the 
Baltimore and Washington section are 
asking for a golf meeting in Washing. 
ton and this will probably take place 
during the season, as well as a post 
season meeting at the famous Pine Val- 
ley Golf Club at Clementon, N. J. 


Construction Report 

Construction for March in 37 East- 
ern States totaled $231,245,900, accord- 
ing to F. W. Dodge Corp. In Febru- 
ary the figure was $188,257,300 while 
for March, 1936, the total was only 
$198,761,900. Of the March, 1937, fig- 
ure $90,167,600 represented residential 
building; $88,601,500 went for non-resi- 
dential building and $52,476,800 went 
into heavy civil engineering projects. 
The March residential total was about 
65 per cent ahead of the total of $55,- 
220,600 reported in this class for March, 
1936. 
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These 75 Hays Shower Combinations are illustrated and 
described in the Hays 44 page Bathroom Fixture Catalog. 
They anticipate every possible requirement in hotel, home, 
club, institution, and factory. 


The Hays Plus-Shower Unit illustrated at left is bringing 
shower benefits to thousands of homes with 4 legged tubs 
and homes where built-in showers are too costly, The Hays 
Cleanspray Shower head replaces old style heads and puts 
zip in any old shower-—a fast moving item. 


75 Varieties of Hays Shower Combinations are at your 
fingertips in this new catalog. Scores of other Bathroom 
items are also described—you need this book and a request 
on your letterhead brings it to you promptly. Do it today! 
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Iowa Holds Annual 


© {9th annual convention of Iowa association held in Davenport, 
A pril 5-6—Hagan reelected to presidency—Fight for sanitary 


bill to be continued 


With more than 150 in attendance, 
the Iowa State Master Plumbers Assn. 
held its forty-ninth annual convention 
at Davenport, Iowa, April 5 and 6. In 
attendance were representatives of all 
three branches of the industry. Includ- 
ed in the speakers who appeared on 
the program were: Edward Monteath, 
national director; J. A. Galloup, presi- 
dent, Central Supply Assn.; E. L. Pen- 
frase, Copper and Brass’ Research 
Assn.; Henry A. Clausen, Lead Indus- 
tries Assn.; A. A. Kalinske, Iowa State 
College; K. H. Davie, Social Security 
Board; and William R. Brookman, sec- 
retary, Illinois Assn. of Master Plumb- 


ers. 


Officers 

The following men were elected offi- 
cers of the association by action of the 
board of directors: William V. Hagan, 
Sioux City, reelected president; George 
J. Palmer, Ames, reelected vice presi- 
dent; J. W. Lundon, Dubuque, reelected 
secretary; and F. H. Pierson, Fairfield, 
elected treasurer. 

The board of directors also elected 
at the convention were: W. V. Hagan, 
Sioux City; G. J. Palmer, Ames; R. P. 
Kerker, Davenport; N. H. Labbitt, 
Sioux City; J. W. Lundon, Dubuque; 
Roy Jenkins, Oskaloosa; W. J. Frey, 


Fort Madison; and Roy Powers, Des 
Moines. 
In his opening address, President 


Hagan gave a short review of the his- 
tory of the association and stated that 
it had always stood for better sanitary 
laws for public health protection. He 
went on to relate how the present ses- 


sion of the state legislature had failed 
to pass a modern sanitary bill which 
had the sponsorship and approval of 
the association and leading health au- 
thorities in the state. President Hagan 
advised the members to continue the 
fight for the passage of such a law and 
assured them that sincere effort on the 
part of each would secure the eventual 
passage of the bill. In conclusion, he 
complimented George J. Palmer, vice 
president, and the members of the 
board of directors. 


He declared that it 


a 


lov 


the country. He went on to state that 
the officers are making every effort to 
meet those problems. In conclusion he 
gave a brief description of some of the 
displays which will be shown at the 
coming national convention and urged 
all present to attend. 

Mr. Monteath also invited the mem- 
bers to attend the convention of the 
Missouri association. He declared that 
an extremely interesting program had 
been arranged and that George H. Wer- 
ner, national president, would be present 
and would speak. 

J. A. Galloup, president of the Cen- 
tral Supply Assn., said, in his speech, 
that the plumbing and heating indus- 
try is divided into three branches co- 
operating for the protection of the in- 
dustry and for the protection of the 
public that industry is called upon to 





Officers elected at the Iowa convention. 1. 


William V. Hagan, Sioux City, 


president; 2. George J. Palmer, Ames, vice president; 3. J. W. Lundon, Du- 


buque, secretary; and 4. F. 


H. Pierson, treasurer, and Henry Pierson, both 


of Fairfield 


was through their efforts that the 
association’s membership had nearly 
doubled during the year Just passed. 

Edward Monteath, N.A.M.P. director, 
gave a complete report on the activ- 
ities of the national office and assured 
the members that the national associa- 
tion officers were thoroughly acquaint- 
ed with the problems which confront 
plumbing contractor-dealers throughout 


serve. Messages of greetings were re- 
ceived from National President Werner 
and Charles E. Gawne, president of the 
Illinois association. George Masterson, 
general organizer of the journeymen’s 
association, who had been scheduled to 
speak, was unable to be present. 
John Calnan, president of the Plumb- 
and Heating 
sent a describing 


Industries sureau, 


the 


; r 
Ing 


paper aims and 





Group picture taken at banquet held during Iowa convention 
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purposes of the _ publicity program 
which the Bureau has prepared for 
state associations’ use. Clarence R. V. 
Bassarear, field representative for the 
Federal Committee on Apprentice 
Training, read a paper outlining the 
work of this department. 

E. Y. Arnold, manager and executive 
secretary of the Minnesota association, 
extended an invitation to the members 
to attend the Minnesota convention. 
Following reports from the officers, the 
resolutions committee presented a num- 
ber of resolutions, the most important 
of which was one requesting the state 
officers to appoint a conference commit- 
tee which would meet regularly 
with a like committee from the whole- 
salers of the state to settle any dif- 
ficulties which might arise in the rela- 
tionship between contractor-dealers and 
wholesalers. 

In his Lundon 
called attention to the fact that more 
than 80 per cent of the state’s popula- 
tion was centered in towns of less 
than 10,000 population, and urged that 
efforts be made to secure membership 
of small town and rural contractor- 


report, Secretary 


dealers. 

A banquet was held during the con- 
vention and following adjournment, the 
delegates and guests were taken to 
Moline, Ill., where they were taken 
through the plant of the Herman Nel- 
son Corp. 
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Some of those attending the Iowa convention. Top row, 1. L. V. Drescher and 


J. E. Hall, both of Davenport; 2. J. W. Darragh and C, L. Cashman, both of 


Cedar Rapids; 3. George Steckel, plumbing inspector, Davenport; H. 


R. Wiese. 


sergeant at arms, Davenport; and George L. C. Dehn, Compound Injector and 
Specialty Co.; 4. A. C. Eads and C. R. Nuss, both of Burlington; 5. J. P. Thrus 
and George Thrus, both of Ottumwa; and J. W. Winterbottom, president, 


Winterbottom Supply Co.; 6. 


W. E. Beazon, Jefferson; and 7. T. R. Johnson. 


and T. D. Murphy, both of Trane Co. 


Arkansas Plans Future 


® Plans made for organization of local associations at fifteenth 
annual convention of Arkansas State Master Plumbers Assn. 
—V ote to continue fight for passage of uniform plumbing law 


Featured by a decision to make re- 
newed efforts to build up membership 


in 


the state, the fifteenth annual con- 


vention of the Arkansas State Mas- 


ter 


Plumbers Assn. was held at the Mc- 





Taken at convention of lowa association. Top row, 1. Roy Jenkins, Oskaloosa, past state 
treasurer; 2. E. L. Penfrase, Copper and Brass Research Assn.; 3. Roy P. Kerker, state 
director, Davenport; 4. George Nelson, Carsten Bros., Ackley; and 5. Adolph Kahles, 
Davenport. Middle row, 6. William R. Brookman, secretary, [linois association, and 


Henry Claussen, Lead Industries Assn.; 7. 


L. H. Rummell, Standard Sanitary Mfg. Co., 


and George H. Quest, president, Blake Specialty Co.; 8. William T. Carson, Washing- 
ton, and J. S. Lawson, Mt. Pleasant; 9. E. J. Wachter and Harry E. Speth, both of 
Davenport. Bottom row, 10. J. W. Shkolnick, Centerville; 11. P. G. Carroll, Kewanee 
Boiler Corp.; 12. Emmett Feeney, May Co., and Joseph Hintz, manager U. U. Plumbing 
& Heating Co.; 13. William J. Lindsey, Herman Nelson Corp.; and 14. Ed. Werentine, 


Davenport 





rehee Hotel in Little Rock, Ark., April 
5. Officers elected for the ensuing 
year at the convention are as follows: 
president, George Robinson, Pine Bluff: 
vice president, A. W. Johnson, Tex- 
arkana; secretary, C. L. Jones, Little 
Rock; and treasurer, Al Borman, Hot 
Springs. 

One of the first acts of preparing the 
association for increased membership 
activity was a motion sponsored by A. 
W. Johnson of Texarkana authorizing 
the president to appoint regional di- 
rectors who, under the direction of the 
association, would carry on _ promo- 
tional work for the association and 
prepare plans for future legislation. 
Both this and a later motion made by 
George Robinson of Pine Bluff, urging 
the regional directors to engage in 
membership activity, were passed by 
the association. 

Under present plans the regional or- 
ganizations will meet quarterly and 
the regional directors will proceed to 
organize local associations which later 
will affiliate with the state body. 

The report of the legislative commit- 
tee revealed the work which has been 
done to secure the enactment of a state 
plumbing code by the legislature 
While the legislation was defeated al 
the last session, the association voted 
to continue its efforts to secure pass- 
age at the next session. Fred Micklish 
of Jonesboro, chairman of the commit 
tee, declared that the bill would have 
greater chance for passage if he could 
be assured that every member of the 
association would write to his state 
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Arkansas convention pictures. 
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Reading from left to right: Hickey Himstedt, Little Rock, 


retiring president; Al Borman, Hot Springs, reelected treasurer; and Joe H. Bilheimer, 
Little Rock, retiring secretary 


senator and representative, urging them 
to vote for it. Mr. Micklish was 
promised the entire association’s hearti- 
est support. 

W. F. Daniels, of Little Rock, rep- 
senting FHA, delivered an address, his 
topic being, “The New Building Indus- 
try.” In the course of his remarks, 
Mr. Daniels made the prophecy that 
within a year, all that would be left of 
the depression so far as the building 
trades are concerned would be an un- 
happy recollection. He stated further 
that the only fear now was that the 


boom would be too rapid and 
His other remarks were con- 


how FHA has helped the 


coming 
too big. 
fined to 
builder. 

President Himstedt appointed the 
following committees during the course 
of the convention: resolutions—Al Bor- 
man, C. L. Jones and H. S. Lazarus; 
legislative—Fred Micklish, C. L. Jones 
and Al Borman; nominating—G. W. 
Shirley, A. P. Pfeifer and A. W. John- 
son. 

The resolutions committee reported 
favorably on three resolutions, all of 
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which were adopted by the association. 
The first of these resolutions thanked 
the national association and its treas- 
urer for their efforts in helping to se- 
cure the passage of a uniform plumb- 
ing act. The second resolution had the 
same provisions but directed to 
the state department of labor and the 
state department of health. The third 
of these also along the 
Micklish and 
the asso- 
connection 


was 


resolutions, 
thanked Mr. 
committee of 
efforts in 


same lines, 
the 
ciation for 
with the uniform plumbing act. 

Joe H. Bilheimer, who for the 
fourteen years has served the associa- 
tion as its asked to be re- 
lieved of his duties before the election 
of officers was held. President Robin- 
son, after his election, praised both Mr. 
tilheimer and Past President Himstedt 
for their Both were given 
a rising vote of thanks. 


legislative 
their 


past 


secretary, 


work. men 


Board of Directors 


The board of directors for the com- 
ing year is made up of these men: 
Hickey Himstedt, Little Rock; J. O. 
Wilson, Harrison; and H. 8S. Lazarus, 


Camden. Invitations were received 
from Camden and Hot Springs for the 
1938 convention. Both of invi- 


tations were referred to President Rob- 


these 


inson for later action. 
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The BURKS Patented Design 


SELF-PRIMING © SUPER TURBINE 


PUMPS AND WATER SYSTEMS 
HAS WITHSTOOD THE RAVISHES OF TIME 





Only One Moving Part 


* BURKS 
SHALLOW WATER 
SYSTEMS 





“ONE MOVING PART" CONSTRUCTION IS THE 
HEART OF THE BURKS PUMP 


THE 








Lift Water 28 Ft. 


* BURKS 
SEMI-INDUSTRIAL 
SUPER TURBINE 
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Metering 


® Chicago engineer recom- 


mends universal metering of 


water in the city 


Arthur E. Gorman, engineer of the 
water purification bureau of the City 
of Chicago, at a recent meeting sub- 
mitted a detailed report recommending 
universal metering of water. The me- 
tering recommendation was made when 
it was found that filtration could not 
be done economically without curtail- 
ment of the “excessive wastage known 
to exist in Chicago.” At present, rough- 
ly 300,000 water accounts are assessed 
on a basis of frontage and water fix- 
tures, without regard to the amount of 
water used. The assessed accounts are 
for service to residential, two flat and 
three flat buildings, housing about half 
the population. Larger accounts and a 
few residences have meters. 

Metering of all accounts is urged to 
cut the excessive use of water, make 
possible a better city water supply and 
reduce the cost of service. “There ap- 
pears to be no sound reason why Chi- 
cago should not at once adopt univer- 
sal metering,” the report declared. 
“Everyone would benefit. Filtration 
would then be economically practical, 
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adequate pressures could be main- 
tained and costs could be established 
on an equitable basis.” 

The opposition to the assessment 
system was based on: 

l. “Conclusive evidence”’ that the ex- 
cessive water consumption in Chicago 
is due to waste by domestic consum- 
ers who pay by assessment. 

2. Selling water to one group under 
meter and the other by assessment, 
which “results in gross inequalities 
and fosters waste.” Figures for 1935 
were pointed to when metered custom- 
ers paid 73.5 per cent of the water 
revenue and used only 36 per cent. Ac- 
cording to amount of water used, as- 
sessed customers paid an average of 45 
per cent of the metered consumer’s 
bills. 

3. High average bills’ frequently 
given to consumers in wards where the 
standard of living is moderate. 


High Consumption 

Chicago’s per capita water consump- 
tion in 1935 was 265 gallons, nearly 
double the average of the other eleven 
American cities with populations over 
500,000 and over 80 per cent more than 
that of Detroit, Cleveland, Buffalo and 
Milwaukee. It is estimated that re- 
habilitation of the distribution system 
and universal metering would cut the 


é “MILVACO” APPROVED VALVES 
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daily water consumption from 265 gal. 
lons per capita to 180 gallons. Early 
completion of the metering program 
was urged particularly for the south 
district, where relief is most needed. 
“Assuming adequate water pressures 
are to be maintained at all times, it 
would save $148,000,000 in the next 
twenty-five years to meter and filter 
the water for the entire city,” the re- 
port said. It also declared that a fil- 
tering and metering program, at an es- 
timated cost of $59,500,000, could be 
made self-liquidating with an increase 
in water rates of 15 per cent and mini- 
mum charges of 60 cents per month 
for residences and 90 cents per month 
for ather consumers. 


Gas Appliances 

ppl 

Revised requirements for gas heating 
appliances, tubing and fittings have 
been approved by the American Stand- 
ards Assn. Several changes in previous 
standards have been made in recent 
years. Data for such changes has come 
from the research program of the 
American Gas Assn. That association 
has tested 236 different models of space 
heaters and 245 central heating units 
during the past year, and their sug 
gestions are a result of such tests that 
have been carried on. 
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Colorado Cooperation 


® Civic leaders and health officials of state express hearty accord 
with aims of Colorado Society of Santary and Heating Engi- 


neers at that group's annual convention in Denver 


reelected 


Marked by a strong note of optimism 
for the business future of individual 
members and enumerating the benefits 
derived from cooperative effort, the 
40th Annual Convention of the Colo- 
rado Society of Sanitary and Heating 
Engineers was held in Denver, Colo., 
April 12-138. The program of speakers 
was made up of civic leaders, health 
officials, as well as an officer of the 
N.A.M.P. 

In welcoming the convention to Den- 
ver, Wendell T. Hedgecock, superintend- 
ent of building inspection for Denver 
and Denver county, stated that since 
the plumbing inspection department is 
part of the building inspection depart- 
ment of Denver, he had a vital interest 
in the plumbing industry. In both this 


and later talks, appreciation for the 
friendship and cooperation of B. F. 
Stapleton, mayor of Denver, was ex- 
pressed. 


Court Cooperation 


Further developing the attitude of 
health officials within the state was a 


talk made by M. P. McDonough, chief 
plumbing inspector for both the city 
and county of Denver. As an indica- 
tion of the cooperation of his depart- 
ment, he said that out of seventeen 
arrests for illegal plumbing installa- 
tions, fifteen convictions had been se- 
cured. He then went on to point out 
that the courts of the city are cooper- 
ating also by fining violators and, in 
some cases, giving jail sentences. 

I. E. Fuller, state plumbing inspector, 
declared that every Federal agency do- 
ing construction work within the state 
was complying with the state code 100 
that 


riven assurance 


per cent and had 


Officers 


this would continue to be the case. In 
speaking on the subject of trailer 
camps, Mr. Fuller made the point that 
such camps constituted one of the 
gravest problems which his office had 
to face. He declared that since Colo- 
rado is a tourist state, the problem 
has been aggravated. During the course 
of his speech, Mr. Fuller submitted a 
tentative outline of a set of regulations 
covering tourist camps. These regula- 
tions are being worked out in collab- 
oration with the state health depart- 
ment. In conclusion, Mr. Fuller said 
that he was keeping in touch with sev- 
eral other states and had strong hope 
that some uniform set of regulations 
would be worked out which would be 
approved by tourists the 
trailer mode of travel and, at the same 
time, would protect the public health. 

Apprenticeship also was an impor- 
tant subject up for discussion before 
the convention. J. P. Brickey, 
tary-treasurer, reporting as a 
of the apprenticeship committee, de- 
clared that a joint committee represent- 
ing the association, the journeymen 
and the apprenticeship 
sion was at work on the subject. He 
went on to say that 
state were in a position to train ap- 
prentices adequately. Another 
he said, is that it work out 


following 


secre- 
member 


state commis- 


few shops in the 


thing, 
is hard to 
a program satisfactory to everyone 
concerned and _ still the 
with a new generation of trained, com- 
As a final point, the speak 
that the National Youth 
Administration is helping the cause of 


supply trade 
petent men. 
er indicated 


apprenticeship by influencing as many 


possible of the right 


the 


young men as 


calibre to enter trade. 
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H. O. Green, N.A.M.P. treasurer, at- 
tended the convention as a representa- 


tive of the national association. In 
talking before the convention, Mr. 


Green conveyed the greetings and best 
President Werner and the 
The speaker urged 


wishes of 
national association. 
everyone who possibly could to attend 
convention in At- 
lantic City. Another part of his talk 
was concerned with present legislation 
which affects the industry. At one point 


the coming national 


Mr. Green mentioned the Robinson- 
Patman Act and urged everyone to 


study the provisions both of it and 
the Social Act. He said this 
is the only method by which members 
of the 


written into both pieces of legislation. 


Security 


industry can avoid penalties 


Officers Reelected 
All officers of the 
reelected for the ensuing year, as fol- 


association were 


lows: E. B. Clayton, Denver, presi- 
Bob Demmer, Denver, vice presi- 
P. Brickey, Denver, treasurer; 
Culleyford, Denver, ser- 
President Clayton ap- 
Brickey to the 


to these officers, 


dent; 
dent; J. 
and John F, 
geant at arms. 
pointed J. P. office of 
secretary. In addition 
the association elected F. KE. Bumstead, 
Colorado Springs, as second vice presi- 
dent. Delegates to the national con- 
vention E. B. Clayton, J. P. 
srickey, Bob Demmer, IF. KE. Bumstead, 


William Wafer and L. R. O’Rear. Alter- 


are; 


nates are: R. J. Arnold, Morris Tep- 
per, Ben Bernzen, Guy Stocking, A. J. 
Adshade and Clarence Cooper. 


Organization 


topic of the benefits to 


organization, A. J. 


Choosing the 
be derived from 
Adshade, 


association, 


president of the Denver 
stated that the 


trade 


past 
Colorado 
ASSOC lation Con 


group was a 


stantly striving to make plumbing work 


a better career. Through organization 
and cooperation, he said, competitors 
can become friends and at the same 


time can increuse their own business by 


such action 





Group photograph taken during convention of Colorado Society of Sanitary and Heating Engineers 
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North Dakota 17th Annual 


© Need for state plumbing code chief topic at convention of 
North Dakota Master Plumbers Assn.—J. J. Tigue elected 


president 


With the need for a state plumbing 
code occupying the chief place of im- 
portance on the program, the North 
Dakota Master Plumbers Assn. held its 
seventeenth annual convention in Grand 
Forks, N. D., April 5 and 6. J. J. Tigue 
of Minot was elected to the presidency 
to succeed Oscar Lunseth of Grand 
Forks. Calvin Moser and P. W. Grady 
were reelected to the offices of vice 
president and secretary-treasurer, re- 
spectively. 

Ambrose P. Walsh, state director, 
Federal Housing Administration, spoke 
on the activities of the FHA and the 
operations of the state division in the 
matter of improvement loans at the 
present time. President Lunseth read 
a letter from John J. Calnan, president 
of the Plumbing and Heating Industries 
Bureau, in which he told of the work 
being done by that agency. 


Health Angle 

The health angle of modern plumbing 
was stressed by several speakers at the 
various sessions of the convention. M. 
D. Hollis, engineer of the North Dakota 
department of health, spoke on the re- 
lationship which exists between plumb- 
ing and public health. He declared that 
his department is anxious to cooperate 
with the plumbing contractor-dealers of 
the state. He went on to say that his 
department fully realized the dangers 
of typhoid and other water-borne dis- 
eases and to that end had tested nu- 
merous systems of water supply, ap- 
proving many and rejecting others. 

Mr. Hollis declared that the depart- 
ment of health appreciated the dangers 
to public health which exist in cross 
connections and because of that fact 


would cooperate with the association to 
secure proper plumbing legislation. Dr. 
H. E. French, dean of the school of 
medicine, University of North Dakota, 
spoke on the topic, “Adding Life to 
Your Years.” During his talk he made 
it plain that modern plumbing adds 
both life to years and years to life. 
He stressed the point that modern 
plumbing has more than kept pace 
with other improvements, all of which 
have added to the enjoyment of life 
and made for better living conditions. 


Cross Connections 

William J. Cannon, secretary of the 
plumbing division, Minnesota State 
Board of Health, showed motion pic- 
tures and discussed the work of his 
department. J. J. Handy, sanitary en- 
gineer for the same agency, showed the 
motion picture, “Hazards of Cross Con- 
nections and Pollution of Domestic 
Water Supplies.’ Both of the speakers 
discussed the administration of the 
Minnesota plumbing law. 

Mr. Handy also mentioned the fact 
that sanitary engineers in all of the 
larger cities in Minnesota, have been 
and are checking all buildings in their 
localities to see whether cross connec- 
tions exist. In addition to this cam- 
paign to abolish cross connections, these 
sanitary engineers have fostered a 
movement for the reinspection of all 
existing plumbing. 

The National Assn. of Master Plumb- 
ers was represented by H. M. Porter, 
N. A. M. P. director. Mr. Porter dis- 
cussed the varied activities of both the 
national and state associations. Mr. 
Porter, too, stressed the need for a 
state plumbing code in North Dakota. 
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Another point he made was that the 
formation of a women’s auxiliary in 
the state would be an additional means 
for advancing the industry. The speak- 
er’s talk was characterized by a plea 
for better organization and cooperation. 

Later in the program, Mr. Porter de- 
livered an address on the advantages 
of modern plumbing over Station KF JM. 
While attending the convention, Mr. 
Porter also addressed the boys in the 
senior class of the Grand Forks High 
School on the advantages of plumbing 
and heating as a life work... In the 
course of his talk he urged all those 
intending to follow plumbing and heat- 
ing or any other building trade as a 
career, to continue their education in 
one of the colleges or universities now 
offering instruction in such fields. 

Committees appointed by President 
Lunseth were as follows: nomination— 
Charles Wiley, Ole Hovick and Joseph 
Kellar; resolutions—Joseph Kellar and 
Rasmus Lunseth; credentials—F. J. 
Garrity, M. H. Strand and J. C. Bell; 
publicity—P. W. Grady, Frank Barnard 
and L. R. Effhauser; condolence—Rob- 
ert Gibb and Peter Braseth; and audit- 
ing—M. M. Sornsin, Charles Wiley and 
Arthur Hoppert. 


Directors 

The directors elected at the conven- 
tion included: Oscar Lunseth; M. M. 
Sornsin; Bernard Thompson; Frank 
Gallagher; and T. J. Garrity. W. W. 
Hughes, Minneapolis, spoke briefly urg- 
ing the registration and proper educa- 
tion of all apprentices who enter 
plumbing and heating work. 

All officers delivered reports on the 
work done under their jurisdiction dur- 
ing the past year. Speakers at the an- 
nual banquet of the association were 
M. L. Camitsch of the Cochran-Sargent 
Co., and Jack Ordway of Crane and Ord- 
way. On the opening day, E. A. Flad- 
land, mayor of Grand Forks, welcomed 
the group. Robert Gibb of Fargo re- 
sponded to the mayor’s welcome. 





Taken at North Dakota convention. 1. Peter W. Grady, secretary-treasurer, Grand Forks; 2. back row, H. R. Kinsman, Kohler 
Co.; Robert Gibb, Fargo; A. W. Hoppert, Wahpeton; M. M. Sornsiin, Joseph Kellar and W. J. Sheehan, all of Fargo; Mat Camitch, 


Cochran-Sargent; front row: Otto Wendt and Fred Wendt, both of Fargo; 3. 
ment: 4. H. M. Porter, national director; M. R. Strand, Bottineau; C. 


M. D. Hollis, engineer, North Dakota health depart- 
A. Wiley, Minot; Oscar Lunseth, retiring president, Grand 


Forks; J. J. Handy, engineer, Minnesota department of health; W. W.Hughes, Minneapolis; and W. J. Camon, secretary, Minneesota 





health department 
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West Va vey which showed that in metropolitan 
° areas of the state alone there were ap- 
rf Convention of W est Virginia proximately 44,000 homes vn oe 
are . vy: door water supplies, 88,000 homes with- 
Association held wm Far- out indoor water closets and about 
mont—J. P. Kidwell made 110,000 homes without bathing facilities. 
president Walter Eynon, national director, 
sketched the activities of the national 

Merchandising and the importance of association. 
present day plumbing were two of the Another feature of the program was 






chief topics for discussion at the an- a motion picture showing cross connec- 
nual convention of the West Virginia tions and their danger. The picture 
Master Plumbers. The two-day conven- also presented the subject of back si- 
tion was held April 5 and 6. Officers phonage. Arrangements for the con- 
elected at the convention were as fol- vention were in charge of J. Guy Haw- 
lows: J. P. Kidwell of Charleston, pres- kins of Fairmont, convention chairman 
ident; W. O. King of Clarksburg, vice 

president; and Claude V. Swann, of 


Huntington, secretary - treasurer. Mr. N b 
Swann was reelected to the office. e raska 
The new board of directors of the as- @ Health angle of modern 


sociation is made up of H. E. Neuman - “ 
of Wheeling, K. W. Lucas of Princeton, plu mbing discussed at an- 


W. E. Smith of Parkersburg, M. C. nual convention of Nebraska 
Dungess of Williamson and L. H. Cas- association—Sleister named 
key of Martinsburg. Reports were given president for coming year 
during the convention by both Presi- . 

dent McMunn and Secretary-treasurer Talks by health officials featured the 


Swann. Mr. Swann, who also is a mem- annual convention of the Nebraska Re- 
ber of the state legislature, told of the tail Plumbers Assn., which was held 
efforts which had been made to secure’ in Lincoln, Neb., April 1-2. In addition 





the passage of an enabling act. two proposed state laws came up for 
One talk on merchandising brought discussion. The election of officers re- 
to light figures from a government sur- sulted in the naming of Park E. Sleister 
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of Fremont as president; and T. C. 
Kirby of Lincoln as vice president. L. 
LL. Carr and Leo Baroch, both of 
Omaha, were reelected to the offices of 
secretary and treasurer, respectively. 

R. L. Cochran, governor of Nebraska, 
was present at the convention and 
spoke. In his address he commented 
on the advance registered by members 
of the association during the past few 
years. The two laws which came up for 
discussion were said by speakers as 
tending to give monopolistic control of 
plumbing supplies to a cooperative 
agency. 

One bill whose adoption was urged 
by the convention would make the state 
code effective in all towns with public 
water supplies. The code now is ef- 
fective only in metropolitan areas. Di 
rectors hamed by the association were 
A. V. Benson of Grand Island; Larry 
King of McCook; P. H. Cogill of Cen- 
tral City; and Dudley Hamilton of 
Omaha. 

A majority of time during one of 
the sessions was given over to discus- 
sion of the Social Security Act, the 
NRA, the Robinson-Patman Act and 
present trends in distribution. A _ din- 
ner and dance was one of the social 
features of the convention. 

Further details of this convention will 
be published in the June issue. 
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Kentucky Annual 


© William F. McShane elected president at annual meeting of 
Kentucky State Assn. of Master Plumbers—Report of na- 
tional director features meeting 


The Kentucky State Assn. of Master 
Plumbers opened their annual business 
conference with a dinner and dance at 
the Brown Hotel, Louisville, Ky., on 
April 26 with approximately 150 master 
plumbers, representatives of manufac- 
turers, supply houses and others affili- 
ated in the industry present. Just after 
the six o’clock dinner and before the 
dance started President Layer called on 
many members and representatives for 
short talks. The first member called on 
was Jacob oldest 


Isaacs who was the 


member present. 


Cooperation 

Mr. Isaacs stressed closer cooperation 
branches of the industry 
in his talk. Among others who gave 
short talks expressing the need of 
plumbers and jobbers getting together 
oftener and talking over their mutual 
problems were: Robert George, of the 
Plumbers Supply Co.; George, Phil and 


between all 


Raymond Laib of the Laib Co.; Mr. 
Watson of the P. A. Vogel Sons Co.: 


Theo. Duerr of the Belknap Hdw. Co.; 
Bomar Burkes of the Standard Sani- 
tary Mfg. Co.; Carl Brewer of the Ruud 
Heater Co.; Phil Mai, Pittsburg Heater 
Co.; and Mr. Fleisher of the Hoffman 
Heater Co. 


Round Table 

Several members of the association 
were called upon. John E. Kennedy of 
Covington, stated he felt that frequent 
round table conferences of manufactur- 
ers, jobbers and master plumbers would 
solve the competition problem. A. D. 
Burger of Louisville, past president of 
the association, stated presidents of the 
organization should travel through the 
state and create more interest and 
thereby strengthen it. John Zehnder 
of Louisville stated he has been in the 
plumbing business 41 years, and that a 
bright future is just ahead. He stated 
he had confidence in the younger gen- 
eration that they will return to the high 
principles of the plumbing industry. Mr. 
Zehnder emphasized that the public is 
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becoming more plumbing-minded every 
day and is coming to realize that good 
plumbing is essential to good health. 
He closed his talk by appealing to those 
of the industry present to work together 
in harmony and better cooperation. 

Other speakers were W. R. Gillette of 
Owensboro and Fred Perkins, plumb- 
ing inspector, state board of health. Mr. 
Perkins declared that a bright oppor- 
tunity confronts legitimate contractor- 
dealers today. 

Harold G. Wilson, state superintend. 
ent of vocational training, declared that 
the apprentices of today are the master 
plumbers of tomorrow and stressed the 
importance of better trained mechanics. 
Mr. Wilson stated that more cities in 
the state soon will teach plumbing in 
their vocational training schools and 
that trained mechanics are needed more 
in the plumbing trade than any other 
trade in the building line. 


Business Sessions 

The business part of the meeting was 
held April 27 with Pres. Robert A. 
Layer in the chair, after calling the 
meeting to order committees 
called upon for reports. James Loftus 
reported for the sanitary committee say- 
ing his committee was working along 
educational lines in conjunction 
Ahrens Trade School. 


were 


with 
the 
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O. H. Mitzlaff, secretary, in his re- 
port stated financially the association 
was on a par with last year and has 
approximately the same number of 
members. He urged members to put 
forth greater effort in the work of the 
association, pointing out that the organ- 
ization could accomplish great things 
for the industry if each member would 
do his part. Mr. Mitzlaff appealed to 
the members present to formulate a 
plan to do constructive work and build 
up the organization through closer co- 
operation. 

The principal speaker of the annual 
meeting was Walter Eynon, Canton, 
Ohio, director of the National Assn. of 
Master Plumbers. Mr. Eynon outlined 
the work of the national association 
for the past year, stating his job was 
pretty much one of reporting. It is 
important that every member be fa- 
miliar with the national’s work, he said, 
because it is nothing more or less than 
the parent organization and it is only 
as strong as its members are in their 
respective territories. Mr. Eynon 
urged the building up of state and local 
organizations. 


Public Education 

He stressed the need of educating 
the public to the necessity for having 
good plumbing and the reasons for in- 
stalling it. Mr. Eynon cited the danger 
of electricians attaching ground wires 
to plumbing and gas pipes and declared 
that members should make a practice of 
telling the owner of any property that 
they take all responsibility for the pip- 
ing as well as for any other bad effects 
if wires are connected to it. He dis- 
cussed plumbing ordinances and rec- 
ommended those of Memphis and St. 
Louis as models to pattern after regard- 
ing to the numbering of fixtures. 

Mr. Eynon discussed the national plan 
for better training of apprentices en- 
dorsed by the journeymen’s union and 
the N. A. M. P. He explained at this 
Lime a national apprenticeship program 
is something every local and state or- 
ganization should follow, because it has 
been brought out that the average age 
than that 
the last 
has been a 


of journeymen is greater 
of other industries. Also in 
seven years or more there 
scarcity of apprentices taken into any 
of the shops. As a result, the industry 
is not prepared for the future. There 
is only one way to correct it, and that 
is by the means of a substantial appren- 
ticeship program. 


D.t. u. s 

Mr. Eynon recommended that the prob- 
lem of mail order houses and D.t.u.s 
be met by greater education of the pub- 
lic on sanitary conditions. Laws should 


be passed and enforced for greater sani- 
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tation for the protection of the health 
and lives of the public. Master plumb- 
ers themselves taking pride in their 
skill and their interest in public health. 


Supply Houses 

Mr. Eynon declared that the local sup- 
ply houses are learning every day that 
they benefit by confining their sales to 
a proper outlet and were realizing the 
fact that it is to their benefit to sell 
materials only to the master plumbers. 
He ended his talk by reminding the 
members that the national association 
cannot be expected to remedy all the 
troubles in the country, that the locals 
must do their part. The master plumb- 
ers that usually belong to an association 
represent the largest buying power in 
an area, because they are the ones who 
conduct their business- 
like manner. 

President Layer thanked Mr. Eynon 
address and called for sugges- 

the good and welfare of the 


business in a 


for his 
tions on 





William F. McShane, 


newly elected president 


following recommen- 


the vice-president 


association. The 
dations were made: 
should work more closely with the pres- 
the board of directors should 
meet three or four 
central part of state; and all members 


ident; 


times a year in a 


should attend meetings and take an 
active part in the work. 
Publicity 


A letter addressed to President Layer 
and members of the Kentucky State 
Assn. of Master Plumbers from John J. 
Calnan, president of the Plumbing and 
Heating Industries Bureau, was read 
stating with the improving business con- 
ditions there has been a revival of in- 
terest among master plumbers in adver 
tising their business and keeping the 
industry before the public through fa- 
vorable publicity. This interest has 
been indicated by innumerable requests 
addressed to the Plumbing and Heating 
asking for specific 


Industries Bureau 
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suggestions for a publicity program that 
might be carried out by a local associa- 


tion of master plumbers. Mr. Calnan 
outlined the following program in his 
letter: 

Direct public attention to the master 
plumber as the man best qualified to 
undertake the responsibility for all 
plumbing work; the impor- 
tance of materials and good 
workmanship and, in this connection, 
point out the dangers in cheap plumbing 
and inferior workmanship; stress 
plumbing as a health measure—the 
need for inspection of plumbing in new 
buildings and the need for reinspection 
of plumbing in old buildings; the con- 
number of 


emphasize 
quality 


venience of an adequate 


bathrooms—the relation of good plumb 
ing to property values; a general educa- 
tional presentation of modern plumbing 
from the point of view of the man build 
ing a new program of sim 
ple, practical and inexpensive publicity 
for 


house. <A 


is ready and prepared distribution 


by the Bureau. 


Officers 


Officers elected for the coming year 


and immediately installed were: prési- 
dent, Wm. F. McShane, Glasgow: vice- 
president, Martin A. Wittmer, Louis- 


ville, and secretary-treasurer, O. H. 
Mitzlaff, Louisville. 


Conference 
The first Anthracite Industries Con- 
ference of producing company execu- 


tives and salesmen, heating equipment 
manufacturers and allied industries was 
held at the Hotel Commodore, New 
York City, April 26. A number of dif- 
ferent addresses were given during the 
One was on the subject 
of “Advertising Anthracite Where It 
Does Most James P. Duffy. as 
sistant to the president, Anthracite In 
New York the 
speaker on this topic. 


conference. 
Good!” 


dustries, Inc., was 


Building Gains 

In his annual 
Clarence M. 
tadiator and Standard 


to stockholders 
Woolley, chairman of the 
Sani- 


report 


American 


tary Corp., declared that building activ 


trend during 
1956 and the present outlook is for this 


itv showed a favorable 


trend to continue. According to Mr. 
Woolley’s report, the all time peak in 
residential construction was reached in 
1925 Krom that time until 1934 the 
building trend was downwards. 1935 
showed a slight increase with a pro 
portionately greater increase tn 1936 
The report went on to state that sub 
stantially all new residential building 
continues to be financed with private 


capital 












































Taken at Anthracite Industries conference. 


N. Y. Bill 


© Act to amend New York 
public health law introduced 
—~Has passed lower house 
and now is before senate 
committee 


The following bill recently has been 
introduced in the senate of the New 
York state legislature. The act itself 
follows: 

AN ACT 
To amend the public health law, in re- 
lation to the maintenance of sani- 
tary toilet and lavatory facilities in 
certain establishments wherein food 
is prepared and served. 

The People of the State 
York, represented in Senate 
sembly, do enact as follows: 

Section 1. Chapter forty-nine of the 
laws of nineteen hundred nine, en- 
titled, “An act in relation to the pub- 
lic health, constituting chapter forty- 
five of the consolidated laws,” is here- 
by amended by inserting therein a new 


of New 
and As- 


article, to follow article nineteen, to 
be article nineteen-a, to read as fol- 
lows: 

ARTICLE 19-A 


Facilities in Public Eating 
Establishments 
369. Sanitary 


Sanitary 


Section facilities in 


public eating establishments. 
§ 369. 


Sanitary facilities in public 
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A. R. Herske. vice president and general manager of sales, American Radiator Co., is 


the sp eaker 


eating establishments. Every hotel, 
public dining room, dining car or 
steamboat in which food is prepared 
and served shall have and there shall 
be maintained therein in accordance 
with sanitary principles appropriate 
toilet and lavatory facilities suitable 
for the use and convenience of its 
guests or patrons and for persons em- 
ployed in and about such places in con- 
nection with the preparation of service 
of food. The state department of health 
and all local departments of health and 
the commissioner or commissioners 
thereof shall have power and it shall 
be their duty to enforce the provisions 
of this section, and the state commis- 
sioner of health shall promulgate and 
adopt and amend from time to time 
such rules and regulations as may be 
determined upon by him for such en- 
forcement. 


The commissioners of health, state 
and local, and the respective local 
boards of health and any person 


authorized by either of them so to 
do, may enter any such place to in- 
spect and examine the same, to deter- 
mine whether or not the provisions of 
this section are being complied with. 


Misdemeanor 

The owner, lessee, proprietor or other 
person or corporation operating or man- 
aging such a hotel, public restaurant, 
public dining room, dining car or steam- 
boat, who or which violates any of the 





provisions of this article is guilty of a 
misdemeanor. 

§ 2. This act shall take effect July 
first, nineteen hundred thirty-seven. 


Display Trailer 

Markowitz & Resnick, plumbing 
contractor-dealers of Miami, Fla., have 
included a display trailer in their mer- 
chandising activity especially for ex- 
hibition purposes. Shown in the trailer 
are a domestic water system, a toilet 
and lavatory, a washing machine and 
refrigerator, a cabinet sink and a solar 
heating system. A tank is included 
which acts as a well. The _ entire 
system is under pressure so that hot 
and cold running water can be drawn 
from the sink faucets and those of the 
lavatory. The trailer has awnings 
which can be lowered in case of rain. 


Direct Action 

The Philadelphia Assn. of Master 
Plumbers recently sent out a post card 
to all members urging them to support 
a fixture registration bill. This card 
told what action to take, and since the 
bill already has passed the house and 
is before the senate committee, names 
of senators for each district were listed 
The card concluded with the proper ad- 
dress at which to contact senators ure 
ing them to support the bill. The card 
read as follows. 
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The Message 


TAKE IMMEDIATE ACTION—House 
Bill No. 931 passed by the House, 205 
to 0, is now in Senate Committee—This 


pill, if passed, would require every sell- 


er of new or 2nd hand fixtures to attach 
a label purchased from the Board of 
Health, to make weekly reports to the 
Board of Health, of all fixtures sold or 
received and would give the Depart- 
ment a complete record of every plumb- 
ing fixture that is sold, removed or 
installed. 


WRITE AT ONCE to every Senator, 
using your best arguments why this 
bill should be approved, state such 
as—: It will stop vandalism, stealing 
of plumbing fixtures out of vacant 
houses—lIt will protect citizens of Phil- 
adelphia from possible disease or epi- 
demics through the many old fixtures, 
laden with disease producing filth, 
shipped into Philadelphia from cities 
prohibiting their use—It will give the 
Board of Health proper supervision of 
plumbing installations as prescribed by 
law and now evaded—It will mean 
much additional revenue to the city, 
with a possibility of increased inspec- 
tion—The same rulings are working 
smoothly in Camden, N. J., Birming- 
ham, Alabama, St. Louis, and other 
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This is the display trailer used by Markowitz and Resnick 


cities—use all the arguments you can. 

if your Senator only hears from the 
people who are against the Bill and 
gets no word of approval from his con- 


stituents asking approval of the Bill, 
you can figure what will happen. Write 
at once to the Senator from your own 
district at least. 











IRST, to make sure that the 

body is not porous at any part 
—second, to make sure there is 
no leakage past the seat when 
the disc is closed—third, to make 
sure there is no leakage past the 
repacking seat when the disc is 
wide open. These three tests— 
applied to every Kennedy Valve 
—are made at far higher than 
rated pressure. In addition, Ken- 
nedy Valves are individually in- 
spected for accuracy and finish 
of machine work and for smooth- 
ness of operation. 


The Kennedy Valve Mfg. Co., Elmira, N.Y. 





BUY KENNEDY PRODUCTS FROM 


KENNEDY 


VALVYES~PIPE FITTINGS~FIRE HYDRANTS 
YOUR LOCAL DEALER 


Write for 
Catalog 








FITS FOR YOU 


You, as well as your customers, can smile 
with satisfaction over Dayton Water Softeners. 
Twenty-nine years experience is behind these 


softeners. They are priced right, have 


a low operating cost, and are sold 


under a positive guarantee. They are 


profit makers and good will builders 
for you. The utmost cooperation is given 


dealers at all times. Write today for 


full particulars on the entire line. 


There are sizes 
and types of 
Dayton Water 
Softeners for 
your every re- 
quirement. 


THE DAYTON PUMP & MFG 


WATER SYSTEMS «-WATER SOFTEMERS + CELLAR DRAIMERS+SEPTIC TANKS 
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Texas Exhibit 


® Visual exhibit of cross con- 
nections and back siphonage 
erected in Houston, Texas 


A new cross connections and back 
siphonage exhibit has been construct- 
ed in Houston, Tex. A. A. Peary, chief 
plumbing inspector of the city of Hous- 
ton, and W. E. Jameson, chairman of 
the sanitary committee of the Asso- 
ciated Master Plumbers of Houston, 
were the instigators of this exhibit. 
The following men are members of the 
sanitary committee in addition to Mr. 
Jameson: E. E. Glander; H. V. Gruss; 
W. T. Barnhill; and A. N. Apffel. 


Material and Labor 

Mr. Glander and Mr. Gluss_per- 
formed actual labor incidental to the 
exhibit’s construction. They were as- 
sisted by several members of the local 
journeymen’s group. With the excep- 
tion of water supply piping and some 
of the valves as well as a portion of 
the cost of fixtures, the material and 
cost of construction of the exhibit 
were contributed by the association. 
The materials previously mentioned 
were contributed by manufacturers and 
local supply houses. 

The exhibit itself is shown in accom- 
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panying photographs. In it the 4 in. 
discharge line shown in the picture of 
the roughing-in leads some 80 ft. below 
to the basement of the City Hall and 
discharges into a soil line. Approxi- 
mately 20 ft. below the second floor 
there is installed in the discharge line a 
4 in. quick opening gate valve for the 
purpose of showing siphonage of 
plumbing traps when said traps are not 
vented. All fixtures on the second floor 
of the exhibit contain cross connec- 
tions. All fixtures on the first floor are 
properly installed, except the tall 
drinking fountain and the left hand 
faucet on the lavatory hung to the 
front column of the exhibit. 


Lectures to be Given 

The aspirator on the first floor with 
the glass trap is cross connected. The 
aspirator on the left side has a vacuum 
breaker and is properly installed. The 
Associated Master Plumbers are pur- 
chasing 60 chairs to be placed in this 
room for witnesses to be made com- 
fortable. A public address system is 
being installed to enable the lecturer 
to deliver a clear audible lecture. 

An ejector is installed behind the 
front right-hand column of the frame 
work on the first floor for the purpose 
of siphoning the water out of the basin 
in front on the first floor. This ejec- 
tor will pull the water out of this 
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basin to % in. below the nozzle of the 
left hand faucet which is bent down 
14 in. below the top of the basin rim. 

Observation glasses are installed in 
several places in the water lines. The 
ejector is not used in any instances 
except to demonstrate that water can 
be pulled from the basin only. The 
balance of the entire exhibit is 
worked strictly on gravity. 

The 1% in. brass pipe water main 
supplying the exhibit extends 150 ft. 
from the exhibit into the basement of 
the City Hall. 


Lighting System 

The lighting system for the first 
floor is concealed behind the second 
floor beam. The lighting system for 
the second floor, however, can be seen. 

The check valves between the sec- 
ond upper pressure gauges are in- 
stalled opposing each other. The City 
water pressure can be turned on one 
side showing pressure of 55 lb. and the 
water will seep through the check 
valve into the other gauge showing 25 
to 30 lb. pressure, which clearly dem- 
onstrates that a check valve will not 
eliminate a cross connection. The two 
lower gauges are pressure on the right 
hand gauge and vacuum on the left 
hand gauge. A vacuum of several 
inches can easily be shown by gravity 
from the second floor of the exhibit. 





























NO. 855 MICRO 
BOILER PROTECTOR 
FEEDER ANO CUTOUT 


[llustrated above is 
the Twin Zephyr Hu- 
| midifier for furnaces. 

- - “ Patented wings on 

NO. 53 WATER-BOY pan carry air directly 
FOR HOT WATER across surface of wa- 
RADIATORS ter. Highly efficient 
a. % i for gravity or forced- 
air systems. Pan 
stamped from genuine 
sheet bronze — ten 





i ve 
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times as efficient as 
cast or sheet iron. 
Also made in single 
unit. Complete with 
Water-Boy automatic 
water feeder. 
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cision, rigidly inspected, 
WITHIN THREE-TENTHS PRESSURE DROP. 
design, all-bronze bodies, a quality product in every detail. A. G. A. 
approved, of course. Yet Barber Regulators are moderately priced! 
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BARBER 
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Pressure 
~“ REGULATOR 


@ There is no such thing as a “pretty good" Gas Pressure Regulator. 
A device so important must work within narrow limits and work 
infallibly. Barber Regulators are built to exact standards of pre- 


and GAS-TESTED FOR OPERATION 


Neat and compact 


Write for complete literature, prices and dis- 
counts on the entire line of Conversion Burners, 
Appliance Burners, Controls and Regulators. 


THE BARBER GAS BURNER CO. 


3704 Superior Ave., Cleveland, Ohio 


Address Michigan Inquiries to The Barber Gas Burner 
Co. of Michigan, 4475 Cass Ave., Detroit, Mich. 
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The photograph above shows the framework of the exhibit before 
the installation of fixtures 


This exhibit has been under con- 
struction for five months, due to the 
fact that no work could be performed 
in the City Hall, causing excess noise, 
during the day. All work was per- 
formed at nights, Saturday afternoons, 
and Sundays. 

The exhibit was opened for the first 
time on Monday, April 19, 1937 and dis- 
played to the delegates, and their 
wives, attending the 48th annual con- 
vention of the Associated Master 
Plumbers of Texas. The lectures were 
delivered by A. A. Peary, chief plumb- 
ing inspector of the city of, Houston; 
Clayton Lee, president of the Associat- 
ed Master Plumbers of Texas; H. V. 
1russ, member of the sanitary commit- 
tee, and Felix Wahrmund, business 
manager of the Associated Master 
Plumbers of San Antonio. V. M. 
Ehlers, chief sanitary engineer of the 


State of Texas. was a witness at this 
exhibit and paid the Houston Plumb- 


ers and Inspectors, as well as the city 
officials, high compliments on the ex- 
hibit, and stated that in the near fu- 
ture some 20 or 25 officials of the vari- 
ous state departments would journey 
from Austin to Houston to view the 
exhibit. 


Many a Slip 

There was only one slip when it came 
to repairing a roof drain in Viroqua, 
Wis., recently, but it was a good one 
while it lasted. A dispatch from that 
city during the past month told how 
Frank Wintz, plumbing  contractor- 
dealer of Viroqua, fell while repairing 
a roof drain. According to the report, 
Mr. Wintz stopped work long enough to 
light his pipe. Something, however, 
gave way and Mr. Wintz fell, first 28 
ft. to a porch roof and then 12 ft. more 
from the porch roof to the ground. 
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Like all good stories this has a 
happy ending. Mr. Wintz was unhurt 
and, as a matter of fact, upon landing 
found the pipe still in his mouth and 
the match in his hand. The report 
concluded with the statement that Mr. 
Wintz lit his pipe and calmly went 
back to work. 


Dayton Doings 


The joint board, composed of a com- 
mittee of the Master Plumbers Assn. 
of Dayton, Ohio, and a committee from 
the journeymen’s locals of the city, held 
a meeting Friday, April 9, and a spe- 
cial meeting on April 19. This joint 
board meets regularly the second Fri- 
day of each month, for a discussion of 
mutual problems and for the purpose 
of creating greater cooperation and a 
better understanding between the two 
groups. 

This is one of the most important 
features of the Dayton association ac- 
tivities, the purpose of the joint 
board meetings being to forestall mis- 
understandings. The board meetings 
are held regularly, whether there are 
any complaints to settle or not, and 
many constructive ideas are developed 
at these meetings from general dis- 
cussions. The efficacy of the board’s 
get together meetings was shown 
when the new wage scale and working 
rules were proposed, differences were 
quickly ironed out and a satisfactory 
compromise was reached. 

The educational committee of the 
association, composed of Dick Clemens, 
chairman, Charles Parks, Al Halteman, 
Ed Kindle and Harley Young, is en- 
Ed Kindle and Harley Young is en- 
gaged in developing an educational pro- 
gram for the members which will in- 


clude study of taxes, overhead, esti- 


Immediately above is 
standing 
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shown the completed exhibit. The man 


at the right is A. A. Peary 


member 

This com- 
twice each 
matter of de- 


mating, public relations, new 
cooperation and education. 
mittee sometimes meets 
week has taken the 
veloping an effective constructive 
educational program seriously. 

The association has appointed an ap- 
with George 
Schneider as chairman and William 
Pusch and Nick Bricher as members. 
This committee, with three members of 
the Journeymen’s groups will put into 
effect a for training apprentices 
and expects soon to have a class of ap- 
prenticeship started in a local coopera- 
tive high school, composed of appren- 


and 
and 


prenticeship committee 


plan 


tices working in the Dayton plumbing 

shops. 
° ° 

California 

That the 1937 convention of the 
California State Master Plumbers 
Assn. will in every way be an out- 
standing event is indicated by Pres. 
William Nies of Los Angeles. Sub- 


jects coming up for discussion include 
labor laws, Social Security Act, N.RA. 
revival, and the Robinson-Patman Act 
and its application to the plumbing and 
heating industry. Not all at- 
tendance records be broken, according 
Nies, but 
exhibitors’ space, 


only will 
to President 
foot of 
than 
The convention will be in charge of 


every square 
larger this 
reserved. 


year ever, has been 


the following: reneral chairman: 
Paul C. Butterfield of Glendale: chair- 
man, legislative committee. J. B. Haw 


ley of Sacramento; advertising, H. R. 


Fielden, Los Angeles: and sanitation, 
C. M. Swinnerton, Los Angeles. Mrs. 
Butterfield heads the committee in 


charge of entertaining the ladies. Con- 
vention dates are May 10, 11, 12, 13, 
headquarters at the Hollywood- 
Hotel, Hollywood. 


with 


Roosevelt 
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Oklahoma Stresses Health 


© Thirty-fifth annual of Oklahoma association held in Muskogee, 
April 19-20—Health relationship of good plumbing pointed 


out by speakers 


Emphasis was placed On the rela- 
tionship between public health and 
good plumbing at the Thirty-Fifth An- 
nual Convention of the Oklahoma State 
Assn. of Master Plumbers, which was 
held in Muskogee, Okla., April 19 and 
20. Apprenticeship in the industry 
was another subject that received a 
large part of the convention’s attention. 

The health angle of plumbing was 
first introduced by John Reynolds, 
mayor of Muskogee, who welcomed the 
convention to the city. The same 
thought was developed further by Dr. 
W. H. Miles, chairman of the Oklahoma 
City board of health and head of the 
plumbing department. In the course of 
his address, Dr. Miles said: ‘“Plumb- 
ing is not an art of just connecting two 
or more pipes together, but is a science 
of making installations which are not 
a menace to health. Improper plumb- 
ing does kill.” 


Epidemics 

He then related 
where proper plumbing had eliminated 
typhoid fever and other epidemics. He 
also pledged the support of his depart- 
ment towards the securing of a state 
plumbing law for Oklahoma. Dr. Miles 
urged the regular reinspection of all 
plumbing and declared that such an in- 
spection is just as important to public 
health as is a physical inspection. His 
concluding thought was expressed in 
“Plumbing is more than 


several instances 


these words: 


a convenience.” 
A portion of the report made by H. 


My 


ie © 5.0 2 Ps i 
aa Po 


ao 


O. Green, national treasurer, also was 
devoted to the subject of health and 
plumbing. In explaining the many ac- 
tivities of the N.A.M.P., he stressed the 
research program of the national asso- 
ciation and the survey of plumbing 
made by the Federal Government. 


Bookkeeping 

Another point made by Mr. Green 
was that all plumbing contractor-deal- 
ers should be sure to keep proper 
bookkeeping records, especially so in 
view of the Social Security Act. He 
then went on to tell of the cooperation 
the national association is ready to ex- 
tend to contractor-dealers in this con- 
nection. 

The following officers were elected 
at the convention: president—A. M. 
Bateman, Oklahoma City; vice presi- 
dent—Lon Hogel, Muskogee; secretary 
—A. H. Moore, Oklahoma City; and 
treasurer—W,. F. Black, Enid. With 
the exception of Mr. Hogel, all the other 
officers were reelected to the offices 
they had held in the past year. Zone 
governors elected were Logan Smith, 
H. Truttman, Roy Clubb and C. A. 
Powell. 

A committee was appointed to make 
the necessary preparation for presen- 
tation of a state plumbing law at the 
next session of the state legislature. 
Another duty of the committee will be 
to urge the appointment of a state in- 
spector to guard against gas and other 
explosions such as occurred at New 
London, Tex. 
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Group picture taken during Oklahoma convention 
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The importance of apprenticeship 
was developed in the talk made by 
Royal P. Lewis, field representative. 
Oklahoma Committee of Apprentice- 
ship Training. First developing the 
importance of proper and _ efficient 
training for young men entering the 
plumbing field, Mr. Lewis urged al! 
master plumbers to take the responsi- 
bility of apprenticeship more seriously 
and to give such apprentices the op- 
portunity for further education in train- 
ing schools as well as actual shop 
practice. 

C. B. Nash, vice president, Standard 
Sanitary Mfg. Co, in a short address 
urged greater cooperation for the three 
branches of the industry. He men- 
tioned also the importance of attending 
the coming national convention in At- 
lantic City. Warren James of Okla- 
homa City gave an address on oppor- 
tunity and in so doing stated that the 
opportunities of years ago could not 
compare with those of today. 


Reports 

President Bateman and Secretary 
Moore, in their respective reports, gave 
comprehensive histories of the activi- 
ties of their offices and the association. 
Mrs. E. D. Hornbrook, guest of honor 
at the womens auxiliary meeting, also 
spoke before the convention and urged 
all plumbing contractor-dealers to stay 
together and cooperate. 


Attend School 


Heating and air conditioning dealers 
recently attended a three-day school 
and sales meeting, conducted by Gil- 
bert & Barker Manufacturing Co., at 
the company’s plant. Oil burners, 
boiler-burner units and air conditioning 
units were explained by members of 
the company staff. 
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Northern Calif. 


® Testimonial dinner honors 


Kruse; membership drive 
fruitful 
With the Oakland Master Plumbers 


Assn. acting as official hosts, a group of 
enthusiastic friends assembled at a 
testimonial dinner at the California 
Hotel in Oakland, April 16, honoring 
L. J. Kruse, vice president of the N. A. 
M. PF. Encouragement and whole 
hearted support were generously forth- 
coming to speed Mr. Kruse on to the 
California state convention in Holly- 
wood, whence he will proceed almost 
immediately to the national convention 
Atlantic City. 


Attendance 

Present was a large gathering of local 
and state officers and members from all 
over northern California. Highly en- 
couraging were the reports of organi- 
zation work, membership drives and 
the fact that delegations of from 50 to 
90 per cent of many locals were plan- 
ning to attend the state convention. 

Robert Duncan, Jr., president of the 
Oakland association, opened the meet- 
ing. “Local associations,” said he, “are 
the foundation stones of the state and 
the national.” He paid tribute to Mr. 
Kruse and his devotion to the cause of 
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organized effort. Brief remarks were 
made from the floor by many friends 
of the honored guest, keynoted by sub- 
stantial optimism and good wishes. 
Mr. Kruse responded by making 
grateful acknowledgment of such ex- 
pressions. He then spoke of the ap- 
proaching California convention, refer- 
ring to it feelingly as ‘“‘a really splendid 


thing for the industry,” serving not 
only to encourage those directly and 
indirectly concerned, but to make of 
plumbing a better, more profitable busi- 
ness. He then touched upon the im- 
portance of California’s position and 
what the state has contributed to the 
national cause. 

Reviewing briefly the accomplish- 
ments of the National Assn. for the 
past 52 years, Mr. Kruse summed up 


their activities succinctly when he said. 


“They are fighting for you and for the 
plumbing business.” He reported the 
national body as being in splendid 


financial shape following the lean de- 
pression years and as growing and gain- 
ing momentum through constructive 
membership-building, every state show- 
ing at least some improvement over the 
past. 

“The chief problem 
National today is the matter of 
tribution,” he continued, adding 
this body is “handling that job 
effectively.”” He then touched 


the 
dis- 
that 
very 
upon a 


confronting 
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new activity—the testing laboratory at 
the University of Iowa, a working out 


place for various materials as they come 
from the manufacturer. “In time,” said 
Mr. Kruse, “the seal from that labora- 


tory will mean something.’ 
Apprenticeship 

Apprenticeship plans, he _ indicated, 
were going forward satisfactorily, and 
the national’s recommendations were 


relations 
he pointed 
followed. 


being largely followed. Labor 
and legislative 


out, 


matters, too, 
carefully 
“Revival of the NRA is the subject of 
considerable thought; and if the indus- 
will probably get it.” 
explained the 


were being 


try wants it, they 


Mr. Kruse actual, 
rendered 


plumbers 


also 
intimate assistance being 
many hundreds otf 
throughout the 


ing themselves of 


master 


country who are avail- 
the 


roing out 


and ac- 
through the 

dollars 
material 


sales 
helps 
office 

valuable 


counting 
national 
worth of 


“thousands of 
printed 

whose prompt despatch keeps a eorps of 
office 
activities of 
shown that 

work 


up the 
Assn., it 
twenty 


workers busy.” Summing 
the National 
“fifteen or 


was 
Important 
pieces of are now being actively 
prosecuted.” 

the evils of distribution, 


it was the speaker’s opinion that 


Discussing 
“crood 


common sense business practices and 


principles will make it obligatory for 
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the manufacturers to decide on the 
course to be followed in the matter of 
the d.t.u.’s. This evil will persist for 
some time, but I am confident it will be 
but a matter of time before it comes to 
a showdown.” 

The speaker commended the Califor- 
nia state association, showing that the 
body is in excellent shape. Membership 
in the two East Bay counties, it was 
pointed out, now numbers 280, which is 
a distinct gain over the immediate past. 
“Come on, fellows; let’s Keep right on 
moving, and see if we can’t make an 
extra good job of it. What we're after 
is to build worth while organizations, 
and when organized, work for desirable 
conditions. As for this state, I look 
quite confidently for a membership of 
700 next year at this time.” 


Need for Conventions 

Past national secretary Alexander 
Coleman of San Francisco paid gracious 
tribute to Mr. Kruse as one nicely fitted 
to occupy a prominent place in the di- 
rection and execution of the N.A.M.P. 
affairs. Mr. Coleman also dwelt on the 
very definite need filled by conventions, 
both state and national. Such gather- 
ings, he said, not only go far in the 
furtherance of the spirit of cohesion— 
which spells accomplishment—but are 
tremendously important in the matter 
of individual encouragement. 

Chairman Duncan then read two tele- 
grams: one from Pres. George H. 
Werner of the N. A. M. P., congratu- 
lating the California masters; the other 
was from Pres. Wm. Nies of the 
California state association, expressing 
keen regret at his inability to attend 
the banquet, and complimenting the 
northern California group on their dis- 
tinguished member. 

Past state president W. H. Picard of 
Oakland spoke briefly though earnestly 
on the dire need for sincerity of pur- 
pose in organized work. “Gentlemen, 
I’m fully convinced that when we join 
our association it behooves each and 
everyone of us to stick together, regard- 
less of whether we approve as individ- 
uals of a certain approach to the solu- 
tion of a given problem.” 

Among the other speakers were: past 
state president J. V. Young of San 
Francisco, past state president Wm. P. 
Goss of San Francisco, past state presi- 
dent R. W. Timmons of Richmond, state 
vice president J. B. Hawley of Sacra- 
mento, J. J. McLeod, president of the 
San Francisco association, and direct- 
ing member of the state group, Louis 
Hull, president of the Berkeley-Albany 
local, past president deJ. E. Evans of 
the Oakland group, H. Dixon, president 
of the Sacramento local, secretary 
Arthur Johnson of Berkeley-Albany, 
and chief plumbing inspector George 
irimshaw of the City of Berkeley. 
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Standards 


The American Standards Assn. has 
released a report showing with what 
favor the new American standard for 
cast iron soil pipe and fittings has been 
received by municipal, state and Fed- 
eral agencies in the building field. This 
report states that soil pipe conforming 
to the standard has been adopted in 
New York City through action on the 
part of the Board of Buildings. 

Manufacturers of soil pipe adopted 
the standard last December. Work on 
the new standard was begun in August, 
1928, and completed and approved in 
October, 1935. In August, 1936, the 
American Municipal Assn. circulated an 
announcement which advised municipal 
officers that the new cast iron soil pipe 
standard was ready for use. Copies of 
the standard may be obtained from the 
American Society of Mechanical Engi- 
neers, 29 W. 39th St., New York City, 
or from the American Society of Sani- 
tary Engineering. 


Louisville Election 


At their regular meeting held on 
April 29, the Society of Plumbing and 
Heating Engineers of Louisville, Ky., 
held the annual election of officers. A 
slate made up of the following men 
was selected at that time: George Buf- 
fat, president; Lloyd George, vice presi- 
dent; Louis Schanz, treasurer: H. A. 
Zanone, secretary; and E. P. Prinz, ser- 
geant at arms. 


Test Case 


The first test case of the legality of 
the Dayton, Ohio, fixture registration 
ordinance has been concluded recently. 
The Dayton association has been much 
interested in both enactment and court 
decision on this ordinance. The case 
was brought into court after a local 
d.t.u. refused to comply with the pro- 
visions of the ordinance and secured a 
man to install the fixtures which this 
concern sold without stickers. 

A complaint was filed against both 
parties, since under the ordinance, both 
seller and installer are responsible. 
The d.t.u. filed a demurrer as did the 
man who had made the installation. 
Following regular court procedure, the 
prosecution filed an answer to the de- 
fendants’ briefs. The Dayton courts 
have just overruled the demurrer, ren- 
dering a decision that such an ordi- 
nance is permissible as an aid to the 
city in protecting public health. The 
court went on to say that requiring a 
record of fixtures to be kept would 
enable the plumbing inspection depart- 
ment to check each job after installa- 
tion. 
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Included in the decision of the court 
was a fine of $200.00 imposed upon the 
d.t.u. in addition to court costs. The 
installation man was fined $100.00 and 
costs. Sentences for both were sus- 
pended provided that they would ob- 
serve the ordinance in the future. 


Committees 


The National Assn. of Master Plumb- 
ers has just announced the personne! 
of various committees which will func- 
tion at the 55th Annual Convention of 
the N.A.M.P., which is to be held in 
Atlantic City, N. J., May 24-27. The 
committees are as follows: auditing— 
Albert F. Ruehl, chairman, Newark, N. 
J.; Howard Reed, Jackson, Mich.; and 
Robert E. Murphy, Chicago; resolutions 
—John J. Downey, chairman, Boston; 
Herbert F. Weldin, Wilmington, Del.; 
J. B. Hawley, Sacramento, Calif.; T. H. 
Thompson, Jacksonville, Fla.; and 
Howard Baker, Toledo, Ohio; creden- 
tialsk—Edward Quinn, chairman, St. 
Louis; Morris Jarcho, New York City; 
Henry J. Smith, Racine, Wis.; Roy E 
Thompson, Tacoma, Wash.; and A. H. 
Moore, Oklahoma City, Okla.; and me- 
morial—Walter E. Eynon, chairman, 
Canton, Ohio. 





Maryland Dance 


An exceptionally large attendance 
featured the annual dance of the Assn. 
of Master Plumbers of Maryland, Inc., 
which was held April 15 at the Elk’s 
Club in Baltimore, Md. This year the 
event was in the form of a supper 
dance and was attended by over 300 
people. In addition to members and 
their wives, delegations were on hand 
from Washington, D. C., Martinsburg, 
Va., and other’ surrounding cities. 
Charles Wachsmuth was in charge of 
the committee on arrangements. In 
addition to an excellent supper, the 
committee had provided a program of 
entertainment features. 


Win Bowling Match 


In the return bowling match between 
Chicago and Milwaukee master plumb- 
ers held at Milwaukee, April 22, the 
Milwaukee group again demonstrated 
their superiority by a score of 2,613 to 
2,515. 

In addition to the first team, there 
were a number of other matches be- 
tween Chicago and Milwaukee contrac- 
tor-dealers and salesmen for which 
prizes were awarded. The tournament 
was held at Knights of Pythias Hal! 
and was attended by 50 master plumb 
ers and salesmen from Chicago and Dy 
a similar number from Milwaukee 
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Missouri 53rd Annual 


© Werner attends convention of Missouri State Assn. of Master 
Plumbers—Drussa elected president—V alue of organization 


stressed 


Keynoted by organization and its 
ralue in association activity and 
growth, the annual convention of the 
Missouri State Assn. of Master Plumb- 
ers was held at the Mark Twain Hotel, 
Hannibal, Mo., April 26-27. An _ out- 
standing feature of the convention was 


the address by George H. Werner, 
president, National Assn. of Master 
Plumbers. In addition, J. A. Galloup, 


president, Central Supply Assn., deliv- 
ered an address, “Distribution from the 
Wholesalers’ Standpoint.”’ 

Distribution was a topic frequently 
stressed at the various sessions. In 
addition to Mr. Galloup, President Wer- 
ner devoted a large portion of his ad- 
dress to the subject. Oscar Sutter, 
Overland, presented another view on 
the same topic in his paper, “Distribu- 
tion from the Plumbers’ Standpoint.”’ 


Officers 


Officers elected at the convention 
were as follows: Robert Drussa, 
Springfield, president; George Jorgen- 


sen, Kansas City, first vice president; 
Paul Schultz, Jefferson City; and John 
F. Corrigan, St. Louis, treasurer. Im- 
mediately after his election, President 
Drussa appointed C. D. Dunlap, Spring- 
field, secretary. 

Committees appointed by President 
Quinn during the course of the conven- 
tion were as follows: credentials—John 
Weiler of St. Louis and Joseph Leven 
of Kansas City; auditing—William 
Dunlap of Kansas City, Fred Praechter 


of St. Louis and Montgomery Jacobs 
of Overland; resolutions—Thomas Mc- 
Namara of St. Louis, C. D. Dunlap of 
Springfield, and F. J. Murphy of St. 
Louis; memorial—Paul Schultz 
Herman Flessa, both of Jefferson City. 

President Werner’s speech touched 
upon many phases of operation in the 


and 


national association. In addition, he 
gave the features of the coming na- 
tional convention in Atlantic City. 
President Werner’s speech has been re- 
produced in another section of this 
issue. 

Distribution 


In opening his speech, Mr. Galloup 
stated that today the reliable 
plumber and the reliable 
have no complaints on the subject of 
distribution. Both such groups, he 
went on to say, are doing their bit to 
improve conditions in public health. 
However, he declared, there are both 
master plumbers and wholesalers who 
are unreliable and, as such, constitute 
a very small minority in each general 
classification. 

The remainder of Mr. 
marks were confined to the subject of 
distribution. In explaining the process, 
he said that first of all the manufac- 
turer has to make a good product. [If 
that manufacturer does any direct sell- 
ing, he short circuits the 
tem. The wholesaler, said the speaker, 
is a comparatively recent development. 
With the public’s demand for sanitary 


master 
wholesaler 


Galloup’s re- 


entire sys- 





Here are the newly elected officers of the Missouri State Assn. of Master Plumb- 
ers who were elected on the second day of the association’s convention. They 


are, left to right: 


Robert Drussa, Springfield, president; John F. Corrigan, 


St. Louis, treasurer; George R. Jorgenson, Kansas City, first vice president; 
Edward Quinn, St. Louis, retiring president; and Paul Schultz, Jefferson City, 


second vice president 
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facilities increasing, the growth of the 
wholesaler was rapid. The average 
stock of wholesalers all over the coun- 
try amounts to about $70,000, he said. 
He then went on to say that the size 
of the investment, if no reason 
existed, would make a wholesaler hesi- 
tate to jeopardize his business. by 
unethical practice. 


other 


Research Program 
In speaking on the side of the master 
plumbers, Mr. Galloup stressed the re- 


search program of the national asgsso- 
ciation. His concluding thought was 
that the full cooperation of all three 
branches is needed. Conference com- 


mittees, the Plumbing and Heating In- 
and fixture registra- 
helping to about 


dustries sureau 


tion acts bring 

such cooperation he said. 
Maurice M. 

Federal 


Training, 


are 


representing the 
Committee on Apprentice 
the apprenticeship. 
He stated the vol- 
untary apprentices are 
signed to a written agreement. Another 


Hanson 


spoke on 
that 
program, all 


under national, 


advantage of such a program is, he 
said, the 
to the plumbing trade. By so doing the 


the fact 


direction of public attention 
public will be 
that better service come to them. 
In addition, Mr. enumerated 
the provisions of the aprenticeship pro- 


impressed by 
wil] 
Hanson 


geTram. 


Resolutions 

Later on in the convention, the mem- 
resolution in favor of 
outlined by Mr. Han- 
Three representatives of the IIli- 
were in attendance at 
William R. Brook- 
man, executive secretary, spoke on the 


bers passed a 
the 


son. 


program as 
nois association 
the various sessions. 
subject of organization and its value. 
-. we, 
best 


and 


Merryman brought greetings and 


from the Chicago 
the importance of 


Charles E. 


wishes rroup 


local 


presi 


stressed 


associations. Gawne, 


dent of the Illinois association, de- 
clared that journeymen are interested 
in the same _ principles as are the 
masters. His thought was that there is 
a place for all three branches in the 
industry. 
Health 

Health and plumbing were discussed 
thoroughly during the convention. Dr. 


Lucke, health commissioner of Hanni- 
bal. made the statement that water, 
since it comes in contact with many 


sources, is particularly susceptible to 
great 


municipalities 


contamination; consequently, 
must he taken by 


He then 


care 


to protect it went on to say 


that enlarged communities, typhoid 
fever never is completely stamped out. 
He said that plumbing very definitely 


health 
exists In 


since 


public 


health 


is connected to 


dangers to public im- 
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proper plumbing installations and fix- 
tures. After concluding with the state- 
ment that there should be separation 
between primary and secondary water 
supply systems, Dr. Lucke showed mo- 
tion pictures which illustrated several 
types of improper plumbing installa- 
tions and fixtures. 


Publicity Program 

A paper on the subject of publicity 
prepared by John Calnan, president of 
the Plumbing and Heating Industries 
Bureau, was read by A. D. Jacobson, 
of Kansas City. The paper outlined the 
objectives of the publicity program of 
the local associations offered by the 
bureau. 

“Distribution from the Plumbers’ 
Standpoint” was the title of the paper 
read by Oscar Sutter, of Overland. Mr. 
Sutter made the point that all master 
plumbers should have better displays 
to combat competition from those out- 
side the industry. Another point made 
by Mr. Sutter was on the value of con- 
ference committees in ironing out pres- 
ent evils in the industry. 


Director’s Report 

The reports of both the national 
director and the delegate at large to 
the national convention were delivered 
by Edward Monteath of St. Louis. Re- 
porting as national director, Mr. Mon- 
teath touched on the following points: 
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finance, research, conference commit- 
tee, distribution, sanitary and standard- 
ization committees, scholarship, pub- 
licity, publications and supplies divi- 
sion, aprenticeship, membership and 
the coming national convention. Deliv- 
ering his report as delegate to the 1936 
national convention the speaker enum- 
erated the highlights at the Buffalo 
meeting. 

Public health and proper plumbing 
long have been connected, said Thomas 
Delaney, chief of plumbing, St. Louis. 
The first board of health in this coun- 
try, he said, was in Boston and was 
made up of several plumbers. Plumb- 
ing ordinances, the speaker continued, 
must keep pace with modern develop- 
ments. His concluding statement was 
that while plumbing laws once were 
thought necessary only in metropolitan 
areas, they now are seen to be equally 
important in rural areas. 


Reports 

Henry Clausen of the Lead Indus- 
tries Assn. spoke on the seal of ap 
proval adopted by his group. Follow- 
ing reports by the secretary, Thomas 
Glennon, the treasurer, John F. Cor- 
rigan, and President Quinn, Earl Lu- 
thin, president of the Quincy, III., 
association, stated that the Illinois 
group was ready at all times to cooper- 
ate with the Missouri association. 
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N. J. Golf 


The opening meet of the 1937 season 
of the Plumbing & Heating Trades Golf 
Assn. of New Jersey was played at the 
Suburban Golf Club, Union, N. J., April 
22. Although the day was cloudy with 
occasional rain, 15 members and guests 
turned out to enjoy a day of golf. The 
Kickers’ handicap of nine holes was 
played in the morning and 18 holes in 
the afternoon. 

The following won prizes: Ist prize, 
H. Baumgartner, net 84, 2nd, Ira In- 
gram, net 85, 3rd, F. L. Robinson, net 
87, 4th, F. Engelberger, net 87, 5th, 
C. Hass net 90. There also was a prize 
for the best score turned in by a guest. 
This guest prize went to W. Murphy. 

The following are the scores which 
were turned in for the eighteen holes 
in the afternoon: 


F. Eng@welberger........... 103 16 87 
i ns 6 a et eww oe eae 116 20 96 
H. Baumgartner ........ 98 14 84 
BR. CEBU ccccccccss ..103 12 9] 
W. Murphy (Guest)...... sa re 
Serer | 26 9] 
i. Ce -tieteeees ences naw’ 110 15 95 
i MEEEE kx caccevess 117 26 9] 


OR Se ee ee eee 120 30 90 
toy Mvans (Guest)...... ; 
W. Rose (Guest)......... 


ee ee ee 110 18 9 
Serre ee 105 20 Rh 
. Ban BeOOMO. ccccsescee 97 10 R7 


J. Powell (Guest)....... 
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Optimistic Note at Va. 


® Virginia Associated Plumbing and Heating Contractors, Inc., 
hold annual at Danville, April 30 and May 1 — Herman 
Chichester elected to presidency 


The annual convention of the Vir- 
ginia Associated Plumbing and Heat- 
ing Contractors, Inc., which was held 
at the Hotel Danville in Danville, Va., 
April 30 and May 1, was marked by a 
spirit of optimism over coming busi- 
ness conditions and the association’s 
future. Herman Chichester of Arling: 
ton was elected president; W. R. Far: 
ley of Danville was elected first vice 
president; E. G. Priddy of Richmond 
was elected second vice president; Jo- 
seph Pace of Roanoke was elected 
third vice president; and Paul C. King, 
of Arlington was elected secretary and 
treasurer. 

John J. Shanahan, past national as- 
sociation director and past president of 
the state association, was the first 
speaker to paint a bright future for 
the association and its members. In 
speaking of the spirit of the times, he 
said that a cheerful atmosphere is the 
mode today. Because of better times, 
if for no other reason, he declared that 
the association can expect increased 
membership. Then in speaking in a 
broader vein, he declared that all indi- 
cations point to a constant upbuilding 
within the industry. 


FHA Activity 

C. CC. Lowry, vice president of 
Hajoca Corp., Philadelphia, then spoke 
on what the state has done in the way 
of building itself up in the past two 
years. In so doing he cited figures and 
statistics on the FHA which, he felt, 
had been a great help in making the 
public more conscious of good plumb- 
ing and heating installations. He went 
on to say that while one portion of 
the Act has expired, its beneficial in- 
fluence will be felt for many years in 
promoting the sale of plumbing and 
heating equipment. Finance plans are 
now in vogue, he went on, which make 
it possible for the public to buy the 
comfort which our industry has to 
offer. 


Volume of Publicity 

The speaker also mentioned the 
volume of publicity which the industry 
is receiving all over the country. He 
advised that individual contractor- 
dealers have increased merchandising 
opportunity because of this program 
and that they should take full advan- 
tage of it. Mr. Lowry made the state- 
ment: “Modern people want modern 
fixtures.” He then went on to say that 
it is up to the individual contractor- 


dealers to go out and get the business. 
He concluded with the statement that 
each member should assure himself of 
a fair profit on each job. 

Robert Dick of the Lead Industries 
Assn., spoke on the large number of 
new associations that are being formed 
in various states he has visited recent- 
ly. The speaker also spoke of lead and 
its uses in plumbing. In this connec- 
tion he mentioned the seal of approval 
recently adopted by his group. 


Business in General 

Business in general was the topic of 
Thomas A. Novoteny, National Radia- 
tor Co., Buffalo, N. Y. The speaker 
made the assertion that radiator heat 
always will remain in the hands of 





Officers elected at Virginia convention: 


Charles Sanderhoff, Paul C. King, and William E., 
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developments if they are to realize the 
full value of their business. Value is 
the selling point which contractor-deal- 
ers have to offer and stressing that 
fact many times more than overbal- 
ances the public’s fetish of price. 

Mr. Campbell went on to say that the 
best course to follow was that of con- 
tinually stressing value and _ service 
which are offered. He felt that such 
a course would return profit. 


Size of Industry 

L. U. Noland, president, Noland Co., 
Inc., Newport News, Va., and vice 
president, Southern Wholesalers Assn., 
was another speaker who brought out 


the magnitude of the plumbing and 
heating industry. He declared that in 
Virginia alone there was a $9,000,000 


figure to be placed upon it based upon 


last year’s business. Mr. Nolan went 
on to say that manufacturers, whole- 
salers and contractor-dealers must 


work together to hold the existing mar- 
ket and increase it in the The 
three factors in the industry are allied 


future. 


‘* 


Ss mae We 


Chichester, state president, 


Wolff, all of Arlington. 


2. Howard Hopkins, national director, N. A. M. P., Charlotte, N. C. 


legitimate contractor-dealers. He also 
recommended to the members that 
they organize; use only material that 
measures up to standard; understand 
the products they have to sell; and 
capitalize on the merchandising fea- 
tures of the products themselves. He 
urged contractor-dealers to make a 
survey of their prospects especially on 
the subject of remodeling work. 

Sales and sales work were explained 
in a talk by John L. Campbell of 
American Radiator Co. In the course 
of his talk, the speaker touched upon 
the selection of prospects and the im- 
portance of realizing the value of prod- 
ucts sold. Mr. Campbell’s thesis was 
that members should have a plan and 
be prepared to carry out that plan. 
In addition to being pioneers in the 


field, the speaker went on, contractor- 
dealers must keep abreast of present 


so closely that neither manufacturer 
nor wholesaler can make a profit un- 
the 

Mr. Noland also urged that any mem- 
ber of the industry has an in- 
feriority complex to cast it and 
through the united efforts of manufac- 
turer and wholesaler and plumbing and 
heating contractor-dealer make our in- 
dustry an even more recognized factor 
in the nation’s business. He advanced 
the idea that Virginia needed a state 
wide plumbing and state laws 
which would eliminate that 
competition which menaces 
health. Such a code, he said, 
secured through 
effort. 

Further developing the thought of co 
operation Mr. Nolan declared that the 
best method of advancing the industry 
was for the three groups to help each 


less contractor-dealers do. also. 
who 


aside 


code 
source of 

public 
can be 


only cooperative 
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other. Individually no one of the three 
factors can do anything to overcome 
conditions which now exist but collec- 
tively all evils can be overcome. This 
speaker, too, urged the drafting of 
some definite program of action for the 
association and its members to follow. 

Howard L. Hopkins, national direc- 
tor, brought greetings from the N.A.M. 
P., and enumerated the various aspects 
of national association activity. He 
then sketched the features of the pro- 
gram of the coming national conven- 
tion in Atlantic City. 


What Is Wanted 


What does the plumbing and heating 
contractor-dealer want? This question 
was answered by Herman Chichester 
of Arlington who enumerated the fol- 
lowing points: a bigger and better as- 
sociation; closer cooperation between 
manufacturer, wholesaler, and plumb- 
ing and heating  contractor-dealer: 
strict adherence to their rightful fields 
by the three groups; stoppage of the 
practice of direct selling to general 
contractors, real estate men, etc.: sales 
of all plumbing and heating material to 
go through recognized channels of dis- 
tribution; and all plumbing and heat- 
ing contractor-dealers to unite as a 
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Taken at the Virginia Convention: 1. Joseph Pace, Roanoke; E. E. Sutter, Mueller 
Brass Company. 2. Samuel Tapp, plumbing inspector, Washington, D. C.; David Alsop, 
Washington, D. C.; Norbert Melnick, plumbing inspector, Arlington County. 3. W. E. 
Bookhultz, E. H. Birch, both of Arlington; and Merritt Taylor, Standard Sanitary Mfg., 
Company, Richmond. 4. W. S. Farley, vice president, State Assn.; J. P. Brown, J. P. 
Harrell, both of Portsmouth and J. W. Martin, Danville. 5. H.C. Messner and C. B. 
Harris. 6. A. W. Oliver, Portsmouth; A. R. Thompson, Norfolk; A. L. Wright, Ports- 
mouth, retiring president; J. C. Denisco, Arlington 


group to work for the good of all. 

A motion picture illustrating back 
siphonage and cross connections was 
shown by E. L. Penfrase of the Copper 
and Brass Research Assn. In addition 
Mr. Penfrase spoke briefly on the use 
of copper and _ ~brass'- products. in 





More Virginia convention pictures: 1. 


vice president, and C,. A. Calhoun, Mgr 


E. Putze, S. J. Wright, C. C. Lowry, 


. Danville branch, all of the Hajoca 


Corp. 2. Leon Hewitt, Crown Die and Tool Co., Chicago, and Frank Hackett, 
Bell and Gossett Co. 3. J. A. Hickman, manager, Standard Sanitary Mfg. Co., 
Baltimore, Md. and Thomas A. Novoteny, National Radiator Co. 4. Robert 
Dick, Lead Industries Assn., F. L. Doering, H. E. Keenan, both of American 
Radiator Company and W. E, Barrett, manager, Hajoca Corp. 5. W. E. Austin, 
vice president, Fred Hudson, both of the National Radiator Co., G. A. Leath, 
Tomlinson Co., Inc., and J. W. Taylor, both of Richmond, Va. 6. Charles 
Ferguson, vice president, Noland Co., Newport News, Va. 7. N. P. Barrett, 


Richmond Foundry & Machinery Co., Richmond, Va. 





plumbing installations at the present 
time. 


New Associations 

During the convention it was report- 
ed that two new associations had been 
formed recently. The attendance ban- 
ner at the convention was won by Ar- 
lington for the fourth straight year. 

In the absence of W. L. Bennett, 
state secretary, President Wright ap- 
pointed J. J. Shanahan of Norfolk to 
act in that capacity during the conven. 
tion. President Wright appointed the 
following committees: nominating—A. 
R. Thompson, Norfolk; E. H. Birch, 
Arlington; Joseph Pace, Roanoke; J. 
P. Harrell, Portsmouth; and R. D. 
Duell, Norfolk; auditing—Herman Chi- 
chester, Arlington; and A. W. Oliver, 
Portsmouth; resolutions—W. E. Wolff, 
Arlington; Joseph Pace, Roanoke; J. 
W. F. Farley, Danville; credentials: 
Henry Messner, Arlington; and H. F. 
Payne, Norfolk. Two sergeant-at-arms 
were appointed, J. T. Brown, Ports- 
mouth, and E. Hulburt, Norfolk. 


Social Events 

Among the social features of the con- 
vention was the annual banquet held 
on the evening of the first day. The 
time and place of the next convention 
of the association was left to the dis- 
cretion of the new board of directors. 


Engage Secretary 


Heating and Piping Contractors 
Assn. of San Francisco, Inc., have en 
gaged the services of S. W. Finney as 
full-time, executive secretary, with 
headquarters at 377 Guerrero street 
Mr. Finney has been connected with 
plumbing for some years. 
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® Tentative program for 
American Society of Heat- 
ing and Ventilating Engi- 
neers released 


The American Society of Heating 
and Ventilating Engineers has issued 
a tentative program for the summer 
meeting of the group. This summer 
meeting is to take place at Swampscott, 
Mass., June 24-26. The program fol- 
lows: 

Wednesday, June 23 
:00 p.m. 
:30 p.m. 
:30 p.m. 


Registration. 
Council Meeting. 
President’s Reception. 


Thursday, June 24 

:00 a.m. Registration. 

:30 a.m. Technical Papers— 

The Adaptability of Pre-Cooling Coils 
to Air Washer Systems, by John 
Everetts, Jr. 

Degree Days for Summer Air 
ditioning, by A. D. Marstons. 

Study of Summer Cooling in the Re- 
search Residence Using Water at 


Oo bw 


Oo S&S 


Con- 


Temperatures of 52 and 46 deg. 
Fahr., by A. P. Kratz, S. Konzo 
and E. L. Broderick. 

Cooling Load Analysis of a Bank 


Building, by John James. 
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2:00 p.m. Golf Tournament-—Tedes- 
co Country Club. 

2:30 p.m. Boat Trip. 

8:30 p.m. Informal Party. 


Friday, June 25 


9:30 a.m. Technical Papers— 
Ventilation Requirements, Part II, by 
C. P. Yaglou and W. N. Witheridge. 
Performance of Fin Tube Units for 
Air Cooling and Dehumidifying, by 
G. L. Tuve and C. A. McKeeman. 
The Cooling and Heating Rates of a 


Room With Different Types of 
Steam Radiators and Convectors, 
by A. P. Kratz, M. K. Fahnestock 


and E. L. Broderick. 

Report of A.S.H.V.E.-A.S.R.E. Com- 
mittee on National Standards for 
Air Conditioning Applications, by 
L. A. Harding, Chairman. 

10:00 a.m. Bus leaves for 

visit 


Boston 


Ladies to Harvard Museum and 
Glass Flower Exhibit. 

2:00 p.m. Golf Tournament, Tedesco 
Country Club. 

2:30 p.m. Ladies Bridge and Tea 


Tennis, Archery and Other Sports. 


7:30 p.m. janquet (New England 
Shore Dinner) and Dance—(Quartette 


and Speaker). 


Saturday, June 26 


Technical Papers- 
Method of 


9:30 a.m. 


Simplified Testing and 








HERE caulking with lead 
would be difficult, as in 
making joints in corners, con- 
fined places and _ horizontal 
lines, Smooth-On No. 5 makes 
a tight joint with least effort, 





For caulked bell-and-spigot joints at 
difficult locations, use Smooth-On No. 5 
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Devices, by 


Rating Air Cleaning 

Arthur Nutting. 
Direct Reading Effective Tempera- 

ture Indicator, by J. R. Parsons. 
Infiltration Effects on Heating Grant 

Building, by F. C. Houghten. 
ladies. 


10:00 a.m. Trip for 


° 
Electrical Grounding 
Recently a program has been mapped 
out to determine the effect of ground- 
ing electrical wiring on pipe. This has 
been assured through the appointment 
Research Committee 
technical sub- 
the effect of 
electrical wiring on piping 
The American Research Com- 
mittee on Grounding has the following 


by the American 


on Grounding of a new 
committee to investigate 
grounding 


systems. 


organizations participating in its work: 
American American Insti- 
tute of Electrical American 
Society of Sanitary Engineering; Amer- 


Assn.: 


Gas 


Engineers: 


ican Standards Assn., telephone group; 
American Transit Assn.; American 
Water Works Assn.; Copper and Brass 
Electric Insti 
Electrical 
Master 
Kire Un- 
Stand- 
Assn.; 


Research Assn.: Edison 


International Assn. of 
National 
National 
derwriters; National 
National Fire 
New Water 


tute; 
Inspectors; Assn. of 
Plumbers; Board of 
Bureau of 
Protection 


Works 


ards: 


and England Assn. 











and no fire risk or danger of 
burns. 


1 or 5-lb. can, or 25 or 100-lb. steel keg. 
and useful 


of instructions, diagrams 
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Applied cold like a putty and dependable on 
soil, gas, steam and hot or cold water pipes. 


Write for the Smooth-On Handbook 


information for 
plumbers, heating contractors, shop managers and power 
plant engineers. Tells what you want to know about mak- 
ing tight joints at pipe connections, seams, cracks, etc., 
making loose parts tight, anchoring in wood, masonry and 
metal, etc. The meth- 
save 
time, labor and ma- 
terial and represent 
the best practice. 
Keep a copy on your 
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570 Communipaw Ave., Jersey City, N. J. 
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Charity Dance 


© Approximately 800 gather 
at charity dinner dance of 
Assn. of Master Plumbers 
of the Borough of Brooklyn 


With an attendance of approximately 
800 representing all branches of the 
industry, a charity dinner was 
given by the Assn. of Master Plumbers 
of the Borough of Brooklyn, Inc., May 
1. The affair was held in the grand 
ball room of the Hotel St. George. Pro- 
ceeds went to the support of Welfare 
Camp which is conducted by Mr. and 
Mrs. Matthew J. Kennedy in Putnam 
County, N. Y. The camp is conducted 
for poor children of the state and is 
run on a charity basis. 


dance 


Attendance 

In addition to representatives of the 
three branches of the industry, groups 
from various city departments, and the 
utility company were represented at 
the affair. The arrangements commit- 
tee in charge of the affair was headed 
by Abraham Lipsky, chairman; Ray- 
mond V. O’Brien, vice chairman; Harry 
Voletsky, treasurer; and Dorothy Lip- 
sky, secretary. 

The National Assn. of Master Plumb- 
ers was represented by George L. Bird 
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of Elizabeth, N. J., N. A. M. P. secre 
tary. He was accompanied by Mrs. 
Bird. The list of guests of honor was 
made up of the following: Raymond 
V. Ingersoll, borough president of 
Brooklyn, and Mrs. Ingersoll; John J. 
Rice, health commissioner of the city 
of New York, and Mrs. Rice; Mr. Pin- 
cus, deputy commissioner of the board 
of health; John E. Eastman, deputy 
commissioner of water supply, and 
Mrs. Eastman; Edwin Thatcher, com- 
missioner of buildings, and Mrs. 
Thatcher; and Samuel Sigoda, chief of 
division of permits. 

Mr. Kennedy made a short speech 
during the course of the evening in 
which he thanked the assembled group 
for their support of the affair. The 
officers of the Brooklyn association 
which sponsored the affair are: Abra- 
ham Lipsky, president ; Martin J. 
Haydn, vice president; Henry D. Jost, 
treasurer; Morris Horowitz, secretary; 
Louis S. Nielsen, financial secretary; 


Patrick F. Halloran, marshal: and 
Abraham Cohn, sergeant at arms. 
Committees 


Several committees worked with the 
arrangements committee on the affair. 
—These committees were as follows: 
Brooklyn; Manhattan; Bronx; Queens; 
Staten Island; Rockaway; Westches- 
ter; Nassau; journeymen’s local: Brook- 
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lyn building department; department 
of plumbing division; and manufactur- 
ers and wholesalers. In all, a total of 
47 men served on the committees just 
listed. These, plus the Brooklyn com- 
mittee, brought the total to well over 50 





Taken at golf meet of San Francisco Plumb. 
ing and Heating Club. Left to right, top 
row: 1. J. W. Forsyth, G. McGaughty, and 
E. W. Purvis. Middle row: 2. Norman 
Brown, C. W. Higgins, Frank Mosher, and 
Ed. Kraus. Bottom row: 3. R. J. Fuite, 
John Heil, Harry Haley, and F. J. Nick- 


erson 
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Spring Tournament 


Fine weather, a beautiful course and 
a heavy turnout featured the spring 
tournament of the Plumbing and Heat- 
ing Club of San Francisco, played at 
the Lake Merced Golf and Country 
Club, April 29. Many members and 
guests unable to take part joined the 
others at a steak dinner in the evening, 
Sec. Hal Sales announced the 
winners: Class A, low net, 
James Fleming; low gross, H. J. Fer- 
ris; Class B, low net, E. Sullivan; low 
eross, Frank Nickerson. Mr. Sullivan’s 
low net score qualified him for tempo- 
rary possession of the president’s cup, 
offered by Ralph Olsen. Of the three 
blind bogeys, in which guests were in- 
vited to compete, G. McGaughy won in 
Division X, C. P. Hensley in Division 
Y and R. J. Fuite in Division Z, after 
breaking a three-way tie with A. Judd 
and E. W. Purvis. By grossing 178, 
G. T. Gearhart earned the booby. 

The scores turned in for the day 
were as follows: 


when 
following 


97 11 86 


Sa ae eee ae 

ee a oe es ao 112 29 83 
a a es ss 94 18 76 
el a Oe eee 94 14 gO 
Ear ee ety eae Cee 94 17 77 
er rere eee 113 21 92 


Sullivan 
44 eee 


PFT TORT Tee Tre ere 106 21 85 
I a2 ota ge Sd ees 97 18 79 
i weneehees Meek es er 25 85 
oe ee ee gtk a 92 20 72 
0 I ee ae 96 19 77 
a lM ee et amas 99 17 82 
ao So as Sa Big ci ea le 89 ° 9 80 


93 16 77 
McGaughy 112 Guest 112 
Sr eae 99 Guest 99 
a a a ae ue, 114 30 84 
eS 21 87 


Brown 


NE See era de oS 68s a's bw ea 103 19 84 
Hartman Terre rors re 106 30 76 
a a 99 23 76 
(rearhart 178 35 143 


Wooldridge 100 23 #477 


Re a ae ae 103 Guest 103 
Se ere 17 84 
ESE, a oa ge R9 16 73 
Se Te ee 102 24 78 
i ng re 30 87 
I ea oe ro li 7 
Fleming, Don teeseee See Guest 163 
PeASION ...s... fei a ee oe 30 83 


Dayton Banquet 


Commemorating its forty-seventh year 
of continuous organization and activity, 
the Master Plumbers Assn. of Dayton, 
Ohio, held a banquet at the Biltmore 
Hotel in that city, April 24. The ban- 
quet marked the first in a series of so- 
cial affairs planned by the association 
to advance cooperation and good will 
among members and sources of supply. 

Arrangements for the affair were un- 
der the direction of the entertainment 
committee headed by Sam Fahrer and 
composed of William Haas, Jr., Fred 
Ricker, Bud Brink and Roy Daum. Mr. 
Fahrer acted as toastmaster, and aside 


DOMESTIC ENGINEERING 
from the speaker of the evening, At- 
torney Francis C. Canny, short talks 
were given by Ed Frank, Edward Met- 
calf, president of the association, and 
Henry S. Blank. In addition, repre- 
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sentatives of local supply houses were 
introduced and spoke briefly. Follow- 
ing the banquet and a musical program, 
the evening was spent in dancing and 
playing cards. 





oa 
¥ 


Taken at banquet of Dayton, Ohio, association 


Water Systems Meeting 


© Reception of five-year promotional program of Electric Water 
Systems Council reported at Cleveland meeting 


The five-year campaign of the Elec- 
tric Water Systems Council is meeting 
with the enthusiastic cooperation of 
dealers in all parts of the country, it 
was reported at a meeting of the manu- 
facturers of electric water systems held 
in Cleveland on April 15. 

“Manufacturers of water systems are 
very pleased with the response to the 
campaign,” said Herbert C. Angster, 
secretary of the Electric Water Sys- 
tems Council. “Dealers and distributors 
have been quick to recognize and take 
advantage of the opportunities the five- 
year campaign offers to help them in- 
crease their pump and water system 
business. This response has come from 
all sections of the country.” 

Mr. Angster said that the dealers’ de- 
mands for the sales manual, “Where 
Water Runs, Dollars Follow,” has been 
so great it has been necessary to re- 
print the booklet. This 32-page book- 
let offering suggestions on how and 
where to sell electric water systems 
can be obtained free of charge from 
manufacturers participating in the cam- 
paign. 


Sound Film 


A new sound film dramatizing run- 
ning water on the farm, showing how 
running water will increase profits, 


healthfulness and convenience on farms 
was shown at the meeting. This film 
will be loaned to dealers by manufac- 
turers participating in the campaign of 
the Electric Waier Systems Council. 
“Many dealers will see the possibility 
of inviting groups of electric pump pros- 


this pic- 


can be 


their stores to see 
ture,’ said Mr. Angster. “It 
shown at county fairs and farm picnics 
be glad to use 


pects to 


and rural schools will 
it. The electric power company is a 
key unit in the campaign,” Mr. Angster 


continued. “Every participating dealer 


is urged immediately to get in touch 
with the manager of the local power 
company to let him know that he will 


actively and aggressively follow up all 
that are given to him. He 
manufacturer for the 


prospects 
should ask his 
window seal which will identify him as 


’ 


a participating dealer.’ 


National Group 

Mr. Angster explained that the Elec- 
Water Systems Council is a na- 
organization which 


tric 
tional cooperative 
coordinates and directs the activity of 
all supportiuag water system manufac- 
turers, electric companies, and qualified 
dealers, toward one 
greater and more ade- 
quate sales. It consists 
of representatives of the Edison Elec- 
tric Institute and of the National Asso- 
ciation of Electric Water System Man- 


ufacturers. 


distributors and 


common goal 


water system 


These two groups working jointly, 
have developed plans, used successfully 
during the past three years, and con- 
tinued and improved for the future. 
These plans include: 1. National cul- 
tivation of the consumer market. 2. 
Local cultivation of prospect lists and 
leads supplied by individual electric 
companies. 3. National cooperation be 
tween electric companies and water sys 
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tem manufacturers. 4. Local coopera- 
tion between electric utility companies 
and water system dealers and distribu- 
tors. 

The electric companies are urged, as 
their part in this important activity, to 
assume certain promotional responsibil- 
ities, such as—l. Canvassing their sub- 
urban and rural lines and listing defi- 
nite water system prospects. 2. Help- 
ing to promote these prospects to the 
point of sale. 3. Cooperating with the 
manufacturers’ dealer or distributor to 
close the sale as well as other duties, 
details of which will be outlined at a 
later date, 

The water system manufacturers are 
pledged, in return, to carry on, more 
aggressively, their regular sales and 
advertising campaigns, together with 
other activities aimed to bring their dis- 
tributors and dealers into closer coop- 
eration with their local electric compa- 
nies—to make more sales. 

The goal set for the next five years is 
1,500,000 electric water systems to be 
sold and installed on electric lines, by 
water system dealers. Electric compa- 
nies, generally speaking, will make no 
sales. Practically all of them operate a 
dealer cooperative plan, under which 
the dealer is given the opportunity to 
make and profit from the sale, with 
electric company assistance in securing 
leads and in promotional work. 

“To those dealers who are on the 
alert for new and increasing sales mar- 
kets; and who are able and willing to 
do what is required of them to qualify 
as participating members, the Electric 
Water System Council's activity offers 
the opportunity of a lifetime,” said Mr. 
Angster. 

“The market for electric water sys- 
tems follows the rural electric lines. 
Good authorities estimate that within 
the next few years our country will 
hoast of 2% million farms (now 900,- 
000) served with electricity. 

“Electric companies want more and 
more water systems connected to their 
lines. While the farm market is invit- 
ing and holds many prospects there are 
equally as many prospects in other mar- 
kets on the electric lines which deserve 
the same consideration as those in the 
regular farm market itself. 


Sales Opportunities 

“Water system manufacturers have 
likewise wanted to see full advantage 
taken of these sales opportunities, by 
their distributors and dealers. Disin- 
terested agencies viewing ‘life in the 
country’ from the strictly social angle— 
of comfort and better living—all agree 
that running water is one of the first 
steps toward health, happiness, and a 
higher standard of living. 

“What could be more natural then, 
than an organized effort to bring to- 
gether, more effectively than ever be- 
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fore, the market and the product. This 


has been done in the formation of the 
Electric Water Systems Council.” 


Obituaries 





W.B. Lucke 


William B. Lucke, 49, in the plumb- 
ing business at Wilmette, IIll., for a 
number of years, passed away suddenly 
at his home, 394 Elder Lane, Winnetka, 
on April 29. Mr. Lucke, who was well- 
known in the plumbing trade, was the 
inventor of a patented bath tub hanger. 
He is survived by his widow, a son 
and a daughter. He was a member of 
the North Shore Plumbing & Heating 
Contractors’ Assn., and also the Plumb- 
ing Contractors’ Assn. of Chicago. 


T. J. Groark 


Thomas James Groark, 73, veteran 
plumbing contractor-dealer of New 
Haven, Conn., died April 15 at his home, 
539 Ferry St., in that city. He had been 
ill for several months. Mr. Groark was 
a leading member of the Connecticut 
Master Plumbers Assn. and had served 
in various official capacities. 


F. H. Simmons 

Frank H. Simmons, 62, president of 
the John Simmons Co., Long Island City, 
died April 9 at his home in New York 
City. Mr. Simmons, aside from his con- 
nection with John Simmons Co., was 
treasurer of the Powhatan Brass & Iron 
Works, vice president of the Simmons 
Realty & Construction Co. and treasurer 
of the Vulcan Rail and Construction Co. 
Beyond his business activities, Mr. Sim- 
mons had served as ,chairman of the 
board of the Music School Settlement 
for twenty years and, as a graduate of 
Yale University, was a member of the 
Yale Club. He is survived by his wife 
and one daughter. 


Emil Otto 


Emil Otto, 62, a well known Chicago 
master plumber, passed away Saturday, 
April 17, of pneumonia. Mr. Otto’s place 
of business was located at 2440 Winne- 
mac Ave. He is survived by his widow, 
two daughters, two sisters and a 
brother. 


J. J. Boyne 


John J. Boyne, 71, superintendent of 
plumbing and drainage, city of Buffalo, 
N. Y., for the last seven years, died 
April 3. He had been connected with 
the department for 47 years. Mr. Boyne 
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was a member of the Master Plumbers 
Assn. of Buffalo and also active in the 
American Society of Sanitary En- 
gineers. He was an ex-officio member 
of the Examining Board of Plumbers and 
also took a leading part in promoting 
the teaching of plumbing in the voca- 
tional schools of the city. Mr. Boyne 
was born and educated in Buffalo. When 
23, he entered the employ of the city 
and remained there until his death. 
Shortly before his death he was work- 
ing on a revision of the city code. He 
is survived by two daughters. 


J. C. Sullivan 


John C. Sullivan, 85, plumbing and 
heating contractor-dealer of Oswego, 
N. Y., died April 24. Mr. Sullivan was 
one of the oldest active plumbers in 
the United States and had been in busi- 
ness in Oswego for 65 years. At one 
time he served as president of the city’s 
board of public works. He is survived 
by his wife, two daughters and three 
sons. 


C. L. Harris 


C. L. Harris, a member of the Trane 
Co. organization, died April 9 in La 
Crosse, Wis. Mr. Harris formerly was 
a salesman for the Leighton Supply Co., 
Fort Dodge, Iowa. He is survived by 
two daughters and three grandchildren. 


New Contractors, 
Business Changes 





Detroit, Mich.—L. Smith recently 
moved his business to a new shop 
located at 11794 Wyoming. 

Lebanon, Ore.—The Scott Plumbing 
Co. has engaged in business under the 
management of Lee Scott. 

Waitsburg, Wash.—Paul Ray has en- 
gaged in the plumbing and heating 
business. 

Alhambra, Calif.—The A. B. Jones 
Co. has engaged in the plumbing busi- 
ness at 512 Westminster Ave. 

Dallas, Tex.—W. O. Schultz has 
moved his plumbing business from 221 
W. Jefferson St. to 304 W. 12th St. 

Ocean Park, Calif.—The Palm Plumb- 
ing Service has been established at 
2804 Main St. by Henry J. Kuhlman and 
Finney Wheeler. 

Oklahoma City, Okla.—The Wolfe 
Plumbing Co. has been incorporated by 
R. M. and E. D. Wolfe. 

Lomita, Calif.—Charles H. Hunt has 
engaged in the plumbing business under 
the name of Lomita Plumbing Shop at 
2258 Lomita Blvd. 
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Los Angeles, Calif. — Johnson & 
Washer have moved their plumbing and 
heating business from 1706 N. Spring 
St. to 1319 S. Los Angeles St. 


Milwaukee, Wis.—Frank Sepic has 
engaged in the plumbing and heating 
business at 2457 W. Vliet St. 


Alhambra, Calif.—The A. B. Jones 
Co. has engaged in the plumbing and 
heating business at 512 Westminster 
Ave., under the management of A. B. 
Jones. 


Convention Dates 


May 7-8.—OREGON.—Annual conven- 
tion of the Oregon State Assn. of Master 
Plumbers to be held in Portland, Ore., 
with headquarters at the Benson Hotel. 








May 10-12.—INDIANA. — Annual con- 
vention of the Indiana Assn. of Master 
Plumbers to be held in Gary, Ind., with 
headquarters at the Hotel Gary. 


May 10-13. — CALIFORNIA. — Thirty- 
sixth annual convention of the State 
Assn. of Master Plumbers of Culifornia 
to be held at Hollywood, Calif., with 
headquarters at the Hollywood-Roose- 
velt Hotel. 


May 10-14.—A.G.A. 
hibit of the Natural Gas Department of 
the American Gas Assn. to be held in 
Kansas City, Mo., with headquarters in 
the Kansas City Municipal Auditorium. 
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May 11-123.—CONNECTICUT. — Annual 
convention of the Master Plumbers Assn. 
of Connecticut, Inc., to be held in New 
Haven, Conn., with headquarters to be 
announced later. 


May 11-12.—SOUTH CAROLINA.—An- 
nual convention of the South Carolina 
Master Plumbers Assn. to be held in 
Columbia, S. C., with headquarters at 
the Jefferson Hotel. 





May 14-15.—W ASHINGTON. — Annual 
convention of the Assn. of Master Plumb- 
ers of the State of Washington to be held 
in Spokane, Wash., with headquarters to 
be announced later. 


May 15.—TPNNESSEE.—Annual con- 
vention of the Master Plumbers Assn. of 
Tennessee to be held in Knoxville, Tenn., 
with headquarters at the Andrew John- 
son Hotel. 


May 17.—ALABAMA.—Annual conven- 
tion of the Alabama Master Plumbers 
Assn. to be held in Florence, Ala. with 
headquarters at the Elks’ Home. 


May 17-19.—H. P. A. C.—Forty-eighth 
annual convention of Heating, Piping 
and Air Conditioning Contractors Na- 
tional Assn. to be held in Minneapolis, 
Minn., with headquarters at the Hotel 
Nicollet. 


May 21-22.—E. S. A.—Spring meeting 
of the Eastern Supply Assn. to be held 
in Atlantic City, N. J., with headquarters 
at the Marlborough-Blenheim Hotel. 


May 24-27.—N. A. M. P.—Fifty-fifth 
annual convention of the National Assn. 
of Master Plumbers in Atlantic City, 
N. J., with headquarters at the Hotels 
Ambassador and Ritz-Carleton. 
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May 25-27.—SHORT COURSE.—Fourth 
Short Course in Coal Utilization to be 
held at the University of Illinois, Urbana. 


329-31. —- WHOLESALERS. - 
annual convention of the 
ing and Heating Wholesalers 

Iengland, Ine., to be held 
Mass., with headquarters 
Harbors Club. 


— Fif- 
Plumb- 
of New 
Osterville, 
the Oyster 


May 
teenth 


in 
at 


June 7-11.—STOKERS.—Coal 
Show to be held in Chicago. 





Stoker 


June 9-10.——- WARM AIR. — Mid-year 
convention of the National Warm Air 
Heating and Air Conditioning Assn. to 
be held in Cleveland, Ohio, with head- 
quarters at the Hotel Cleveland. 


June 14-15 
nual 


»-— PENNSYLVANIA. — An- 
convention of the Pennsylvania 
State Assn. of Master Plumbers to be 
held in Pittsburgh, Pa., with head- 
quarters at Hotel William Penn. 


June 24-26.—A. S. H. V. E.—Summer 
meeting of the American Society of Heat- 
ing and Ventilating Engineers to be held 
in Swampscott, Mass. 


- Ce had 
a ~ me 


June DELAWARE. — Annual 
convention of the Master Plumbers Assn. 
of Delaware, Inc., to be held in Reho- 
both, Del., with headquarters at the 


Henlopen Hotel. 


September 7-10. 
ond annual convention 


A.S.S.E.—Thirty-sec- 
of the American 


Society of Sanitary Engineering to be 
held in Washington, D. C., with head- 
quarters to be announced later. 


October 12-13.— (tentative.) — PORCE- 
LAIN.—Annual meeting of the Porcelain 
Enamel Institute to be held Chicago. 


ADVISE 


in 
































ARMSTRONG wc co 
BRIDGEPORT, con 












































Wornen 


Conducted by oe 


Dorothy Edwards 





Program of National 


® Bulletin from national office of women’s auxiliary tells con- 


vention plans 


A bulletin received from the national 
office of the women’s auxiliary is as 
follows: 

“The National Office extends a most 
cordial invitation to each and every 
one of our auxiliary members to attend 
the 19th annual convention of the 
Women’s Auxiliary to the National 
Assn. of Master Plumbers, the program 
of which is as follows: 

Monday, May 24 


1:00 P. M. 
Ladies attend opening session of 
N. A. M. P. Convention—Audltuvrium, 
5:00 P. M. 


Past Presidents’ Club Meeting (Mrs. 
W. D. Hornbrook, presiding—Old Eng- 
lish Room, Ritz-Carlton Hotel. 

8:30 P. M. 

Reception and Dance—Renaissance 

Room, Ambassador Hotel. 
Tuesday, May 25 
12:00 Noon 





Board of Directors and Officers 
Luncheon—Gold Room, _ Ritz-Carlton 
Hotel. 

1:15 P. M. 

Board of Directors Meeting—Green 

Room, Ritz-Carlton Hotel. 
3:00 P. M. 

Social Tea—Palm Court, Ritz-Carlton 
Hotel. 

Wednesday, May 26 
9:30 A. M. 

Opening Business Session — Auditor- 
ium. 

1:30 P. M. 

Luncheon (admission by card only) 
—Main Dining Room, Ritz-Carlton 
Hotel. 

3:00 P. M. 

Party—tTrellis 


Pivot Card Room, 


Ritz-Carlton Hotel. 
8:15 P. M. 
Vaudeville Show—Auditorium. 
Thursday, May 27 


| 


, -_ 


Taken at convention of New York Auxiliary 
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9:00 A. M. 
Business Session—Auditorium. 
1:30 P. M. 
Business Session—Auditorium. 
8:45 P. M. 
President’s Ball—Renaissance Room, 
Ambassador Hotel. 


Aid to Plumbers 


© Florida pledges further aid 
to master pluwmbers—Mrs. 
Keing new president 


An, account of the active assistance 
rendered the master plumbers in the 
past and a pledge of further aid were 
features of the thirteenth annual con- 
vention of the Florida Women’s Auxil- 
iary, held April 5-6 at the Hotel El Com- 
modoro, Miami. Mrs. Foster Fanning, 
national director, told of Florida’s part 
in carrying on the national work and of 
ways in which the state group could be 
of more service to the master plumb- 
ers. She also said they are planning to 
carry on the essay contest more exten- 
sively throughout the state this year 
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than was done last year. The amount 





of $100.00 was pledged to further enact- N. . @ Members Increase 


ment of the “Plumbing Industry Act.” 
Each local unit donated to this and 
$30.00 was voted from the state auxil- 


© New York state auailiary holds tenth annual convention— 


iary’s funds to complete this amount. Membership mncrease re ported- ~All officers reelected 


At a joint meeting of the master 
plumbers and auxiliary members, Miss A membership considerably larger 
Kathleen Rogers, auxiliary president, than that of last year was _ reported 
was introduced by President Sheffiela, at the tenth annual convention of the 
and spoke briefly. On behalf of the as- Women’s Auxiliary of the New York 
sociation, T. J. Bell, president of the State Assn. of Master Plumbers, held 
Miami unit, presented beautiful baskets April 19-20 at the Hotel Pennsylvania, 
of flowers to Miss Rogers, Mrs. Foster New York City. The organization is 
Fanning, and Mrs. W. E. McAndrews. now the largest of any of the state aux- 

Miss Rogers donated a lace table-_ iliaries. The prize offered the local aux- 
cloth to the auxiliary, proceeds fromthe iliary for the most members gained dur- 
sale of which went into the treasury. ing the year was awarded to the Rock- 
A cash gift was presented to Miss Rog- away & Broad Channel group, of which 
ers in recognition of her services for Mrs. Peter Scott is president. 
the past year. 

On Monday evening a banquet, floor Officers 


show and dance was held at the Rod Mrs. Jacob Stockinger of Queens was 
and Reel Club on Hibiscus Island. elected president for the second year. 


The following officers were elected Her entire staff of officers was also 
for the year 1937-1938: Mrs. Chas. reelected. These are: Miss Alice Roth, 
Ewing, Miami, president; Mrs. Wm. of the Bronx, first vice president; Mrs. 
Forsythe, St. Petersburg, first vice Wenry Noord, of Albany, second vice 
president; Mrs. Brown, Daytona Beach, president; Mrs. Henri Billharz, of 
second vice president; Mrs. H. G. Du Queens, _ secretary; Mrs. Edward 
Pree, Jacksonville, third vice president; Pautch, of Brooklyn, treasurer; and 
Mrs. Chester Armstrong, Bradenton, Mrs. Wm. Metcalf of Rockville Centre, 
recording secretary; Mrs. Robt. Barrett, Mrs. Jos. Stapf of Albany and Mrs. 
Jacksonville, treasurer; and Mrs. W. E. Arthur Huck of Buffalo, trustees. 
McAndrews, Tampa, historian. Meetings of the Board of Directors 
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the convenience of instantly avail- EASY-STARTING TEETH 


Starts a cut at any angle, 

Turner Features Teeth will not catch in 

INSTANT LIGHTING corners. Will not slip off 
Burner lights instantly. Develops the cutting line. 


CONTROLLABLE HEAT MILFORD FLEXIBLE 


The flame is completely controlled, The Blade with Easy-Starting Teeth 


EASE OF OPERATION full sweep of the blade. 


tions to follow. All operating con- MILFORD FLEXIBLE is the ideal blade for plumbers. 
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Ask your jobber for 
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and of the Past State Presidents were 
held on Monday, April 19, and the reg- 
ular business session took place the 
following day. 

Pres. Mrs. Stockinger called the 
meeting to order Tuesday. After intro- 
ductions of the state officers, past state 
presidents and presidents of local aux- 
iliaries, addresses were made by Mrs 
John J. Corcoran, of Jersey City, N. J., 
national sanitation committee chair- 
man, and Mrs. Jos. Stapf, director and 
chairman of the state committee on 
sanitation. Others who spoke were: 
Mrs. Louis Komoski, president of the 
New Jersey auxiliary; Mrs. Henry 
Bunker and Mrs. Chas. Zimmerman, 
past presidents of the New Jersey or- 
ganization; Miss Alice Roth, Mrs. H. J. 
Noord, Mrs. H. Billharz and Mrs. FE. A. 
Pautch. 

Each local auxiliary reported fine re- 
sults from their work for better sanita- 
tion. It was decided that $10.00 should 
be sent to Mrs. Hornbrook for her work 
in regard to the student loan fund. 

Beautiful flowers were presented to 
Mrs. Stockinger, Mrs. Billharz, Mrs. 
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Pautch, Miss Roth, Mrs. Matthew Ken- 
nedy and Mrs. Chas. Budrie, Mrs. Stock- 
inger also received a silver sandwich 
tray while Mrs. Billharz and Mrs. 
Pautch were given pins in appreciation 
of their work during the past year. 

Those in attendance at the conven- 
tion included a large delegation from 
New Jersey. 

Social events included a luncheon at 
which an address was made by M. J. 
Kennedy, president of the Greater New 
York Assn. of Master Plumbers. A 
dance was given Monday evening, thea- 
ter parties Tuesday evening and a 
fashion show and tea at Bloomingdale’s 
Wednesday afternoon. The master 
plumbers were joined Wednesday eve- 
ning at the President’s ball and ban- 
quet, in the Hotel Pennsylvania. 


Texas Election 


The Women’s Auxiliary to the Asso- 
ciated Master Plumbers of Texas met 
at the Ben Milam Hotel in Houston for 
the annual convention, April 19-21. Mrs. 
A. J. Fraser and Mrs. A. A. Powell, 
both of El Paso, were reelected presi- 
dent and secretary, respectively. Other 
officers elected are as follows: Mrs. 
Fred Geyer of San Antonio, treasurer; 
Mrs. P. L. Borgstrom, Houston, first 
vice president; Mrs. Priddy, Dallas, 
second vice president: Mrs. Walter 
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Eury, Fort Worth, third vice president; 
and Mrs. R. E. Wild, Fort Worth, his- 
torian. 


Form Newark Unit 


A new auxiliary was formed April 5 
in Newark, as the result of efforts put 
forth by Mrs. A. F. Ruehl, recently ap- 
pointed as an organizer by Mrs. Louis 
Komoski. The new unit has 22 mem- 
bers and a number of prospects. 

The following officers were elected: 
president, Mrs. A. F, Ruehl; vice presi- 
dent, Mrs. Jos. C. Turbett; correspond- 
ing secretary, Mrs. Max Mays; finan- 
cial secretary, Mrs. Otto Groel; treas- 
urer, Mrs. Andrew Svenson; sergeant- 
at-arms, Mrs. Borneman; and trustees, 
Mrs. Herman Baumgartner, Mrs. J. O. 
Lewis and Mrs. John Joyce. Mrs. Chas. 
Zimmerman, the first president of the 
state auxiliary, acted as_ installing 
officer. 


D.C. Dinner Dance 


An enjoyable evening was spent by the 
members of the women’s auxiliary of 
the District of Columbia on April 24 
when the eighth birthday of the auxil- 
iary was celebrated at a dinner dance 
held at the Raleigh Hotel. Spring flow- 
ers adorned the tables, the centerpiece 
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being an elaborate birthday cake, deco- 
rated in lavender and yellow, the auxil- 
iary colors. 

Mrs. Clark, chairman of the commit- 
tee, welcomed the guests and introduced 
the newly elected officers. She presented 
President Mrs. Fox with a beautiful cor- 
sage. To carry out the birthday spirit 
every one was presented with a “gift” 
with verse attached, which when opened 
and read afforded much fun. Later, dan- 
cing was enjoyed. 

The new slate of officers for the auxil- 
iary is as follows: president, Mrs. D. M. 
Fox, Arlington, Va.; first vice president, 
Mrs. A H. Anadale, Silver Spring, Md., 
and second vice president, Mrs. John 
Beane; recording secretary, Mrs. Harry 
Brodie; corresponding secretary, Mrs. 
J. W Higdon; treasurer, Mrs. J E. Mce- 
rolrick; sentinel, Mrs. Fred Koehler; 
all of Washington, D. C. 


Dayton Entertains 


Members of the Dayton Women’s Aux- 
iliary entertained their husbands with a 
party at the master plumbers’ rooms on 
April 8. The guest of honor was Mrs. 
Edw. Frank of Cincinnati, president of 
the state auxiliary. A pleasant evening 
was enjoyed by all. After cards a light 
luncheon was served and best wishes 
were extended to Mrs. Frank for a most 
successful year. 
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Over Radio... 


In Newspapers... 





Thru Magazines... 





Notwithstanding the old saying which 
states that if a man builds a better mouse- 
trap the world will beat a path to his door, 
an industry needs publicity to grow. Ours 
is a growing industry and a part of the 
reason for that growth is the constant flow 
of favorable publicity which it receives. 
The radio and newspapers and magazines 
all over the country have told the buying 
public of the honest products and trained 
services which only our industry can sup- 
ply. Consequently, the sales job of indi- 
vidual contractor-dealers has been made 
easier. This volume of publicity is not a 
happy accident, but part of a careful, 
planned program. The columns in this 
section give an indication of the variety 
and type of publicity which goes out con- 
tinuously to the buying public. 


Kitchen for 2,600,000 


® National magazine features kitchen designed 
for the wishes of housewives all over the coun- 
try-—“Slick modern sink” an integral part 


The May issue of McCall's Magazine carried an article 
on a modern kitchen designed for the wishes of its read- 
ers. The magazine asked its readers these questions in 
planning the kitchen: where they ate breakfast, luncheon 
and dinner; whether they liked streamlined modern 
kitchens or more homelike ones that still include modern 
conveniences and planning; and what activities they 
carried on in the kitchen in addition to preparing meals. 

Answers indicated that they wanted more attractive 
kitchens; that the majority had many meals in_ the 
kitchen; that they liked kitchens that were not too 
severe; and that they ironed, mended and did various 
other work there. The kitchen that was then designed 


and presented in the May issue followed these answers 
closely. 

As can be seen from the photograph on this page, 
the focal point of this planned kitchen is the “slick mod- 
ern sink.” 
saw the kitchen as presented in the magazine. 


It has been estimated that 2,600,000 women 
In other 
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words, the message of kitchen modernization went to 
one out of every eleven families in the country. Since 
kitchen modernization begins with the plumbing installa- 
tion and equipment, part of our industry's story went 
to the same large group. . 


Taken for Granted 


© Plumbing no longer taken for granted in 
home construction—Latest plumbing styles 
revealed in recent magazine article 


Norman J. Radder, secretary of the Plumbing and Heat 
ing Industries Bureau, was the author of an article in a 
recent issue of The National Real Estate Journal, which 
dwelt on the latest trends in plumbing fixtures. The value 
of such an article as this was told in its title, “Latest 
Styles in Plumbing—A Strong Sales Appeal.” The 
article, itself, developed this idea and presented the at- 





Here is a photograph of the kitchen which appeared in one 

of the national women’s magazines. It has been estimated that 

this kitchen has been brought to the attention of over 2,000,000 
women 
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tractiveness and utilitarian beauty of truly modern 
plumbing fixtures. Excerpts from the article follow: 

“There was a time not so long ago when plumbing 
was taken for granted. The builder gave it only the 
most casual attention. ‘Put in a bathroom,’ he told the 
plumbing contractor and that was that. This, of course, 
was ‘way back when’ the bathroom was just a utility 
room and before artist-designers took the tub, lavatory, 
sink, closet and faucets in hand and gave them smart 
styling, color and eye appeal. The result is that today 
the builder who doesn’t know his way around in the 
plumbing business isn’t in a position to compete with 
the other fellow who has kept up with the fast moving 
innovations in this industry. Incidentally, there have 
been more changes in plumbing in the last five years 
than in the previous five hundred. 

“The choice of the fixtures for the bathrooms and 
powder room 1s, of course, all important. Here are a 
few points to be kept in mind in selecting plumbing fix- 
tures for the house built to sell: choose fixtures that 
are smart and distinctive; select well known branded 
fixtures in matched sets; that is, fixtures that harmon- 
ize in design as well as color; by all means have a good 
shower, either over the tub or in a separate water-proof 
compartment. 

“Glamorous bathrooms, powder rooms and kitchens 
are undoubtedly strong sales features of a house, but 
unless the purchaser enjoys trouble free performance he 
will have genuine cause for complaint. The builder will 
do well to place full responsibility for the plumbing in 
the hands of a plumbing contractor who enjoys a repu- 
tation for good workmanship and who, over a long period 
of years, has demonstrated his ability to design and in- 
stall plumbing that gives lasting satisfaction. A quality 
installation is the best possible insurance of mortgage 
liquidity as well as good advertising for the realtor.” 


Bathroom Face Lifting 


© H. Merwin Porter, national director, tells 

story of modern bathrooms in radio address 

given in connection with North Dakota asso- 
ciation convention 


Still another radio talk on the subject of modern bath- 
rooms was given in another state and by another speaker. 
H. Merwin Porter, national director was the speaker 
over Station KF ]M, Grand Forks, N. D. This talk was 
given in connection with the annual convention of the 
North Dakota association. Excerpts from the talk fol 
low: 

“So much has happened to the bathroom in_ recent 
years that the family planning to build a new house this 
year is in a very fortunate position. The home builder 
today has available new types of beautiful and colorful 
fixtures in tastefully matched sets; improved showers, 
] 


faucets, and valves; quiet closet fixtures ; handsome med 


| 


¢ 


icine cabinets and accessories; new lighting fittings that 
provide shadowless illumination; and a wealth of new 
and improved materials for the walls and floor ef the 
bathroom. 

“Actually, of course, it isn’t necessary to build a new 
house to have a thoroughly up-to-the-minute bathroom. 
The oldest and most antediluvian bathroom can be com- 
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pletely rejuvenated under the direction of a skillful mas- 
ter plumber. Thousands of old bathrooms have been 
completely modernized in recent years. Our plumbing 
contractors are experts nowadays in bathroom face-lift- 
ing. 

“Plumbing installed under the supervision of a licensed 
master plumber is a protection to health as well as 
to property values. Good workmanship always pavs and 
this 1s particularly true of plumbing work. 

‘There 1s so much that could be said about bathrooms 
and bathroom planning. Quality in the visible fixtures 
as well as the hidden piping, valves, and fittings is most 
important, if the bathroom is to give continued, trouble- 
free service. 

“Nothing equals the security, peace, and happiness of 
owning your own home. The master plumbers of this 
state are eager to be of service to you in everything 
pertaining to the efficiency, economy, and health protec- 
tion of the plumbing in your new home.” 


Your Part of the Program 


© Opportunity for individual contractor-dealers 
to swell volume of favorable publicity re- 
ceived by industry—Another prepared news 
item. 


It’s true that there is a definite publicity program aid- 
ing our industry. It’s true that several highly trained 
experts have as their only job the development and in- 
crease of its volume. It’s not true that there is no place 
in the program for the efforts of individual contractor- 
dealers. There is a real opportunity for such men to 
add their bit to the recognition our industry receives 
and to advertise their own individual business. This can 
be done without cost. This section contains a prepared 
news item each month. It is ready to be sent to local 
newspapers after it has been copied on the contractor- 
dealer’s letterhead and after he has filled in his com- 
pany’s name and address in the blanks provided for that 
purpose. Several contractor-dealers have followed this 
course and found that their local paper is glad to receive 
such news, especially so from a local man. This month’s 
item appears below. 





The United States is the recognized leader in 
plumbing sanitation. In support of this state- 
ment, Mr. , plumbing and heating con- 
tractor-dealer of St., has stated that the 
Chateau de Cande in Monts, France (where Mrs. 
Wallis Simpson visited after leaving England), 
has been modernized by the installation of several 
bathrooms, all of which have American made 
plumbing fixtures. The fixtures, although very 
sumptuous—some are made from black Italian 
marble and have gold plated faucets, fittings and 
legs—provide exactly the same utilitarian beauty 
and sanitary convenience, which American fami- 
lies regard as a matter of course. 
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Here’s How to Utilize 
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In the modernizing of old homes or the building of 
new ones, there are always odd corners that can be 
advantageously utilized—at very small cost—by the 
installation of an 


ELKAY “Sturdibilt” 
Shower Bath Cabinet 


These cabinets will be found ideal for an extra bath- 
room for junior or for the guest room or the servants’ 
uarters, or as a ‘clean-up room" in the basement. 
Foutiiatel of extra heavy galvanized steel, they are 
guaranteed absolutely leak-proof and water tight. Sup- 
plied in both integral unit and “knock-down” types, in 
various sizes, they are adaptable to different sizes of 
space and are quickly and easily installed wherever 
water and drain are available. 


W rite today for illustrated 
folder and complete details 


Elkay Manufacturing Co. 


| 4722 ARTHINGTON STREET, CHICAGO, ILL. 
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Swimming Pool . . . Pipe Installation . 
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LONI LLOM 


Superheat in Steam 





Swimming Pool 


® Reconditioning and aerating the water in an 
outdoor swimming pool of 120,000 gallon 
capacity is the problem here 


To THE Epitror: 

We have been requested to design a swimming pool 
about 25 ft. by 80 ft., with 12 ft. as the greatest depth. 
This is to be an open air pool, and therefore, will re- 
quire no heating. Can you suggest a good method of re- 
conditioning and aerating the water? Naturally we are 
desirous of making as economical and safe installation 
as is possible. 

Ohio. ey eB 
To THE READER: 

Your pool has a cubic content of some 120,000 gal., 


about twice as much as the usual indoor pool which or- 


fillers ~ 





/ Aere | Disthar Ge 
i Desired 











Lrain from 
Scum Culler 


Lrain valve 
Lan Manrtofe 





. renee — a — 


Fig. ] 


dinarily runs from 50,000 to 60,000 gal. We assume that 
you do not have a sufficient water supply to keep a con- 
stant inflow of water into one end of the pool and out oi 
the other end so as to displace completely the contents 
24 hours, or else that the cost of so much water 
would be prohibitive. If the same water is to be retained 
in the pool an indefinite period there must be some 
method provided to keep it clear and sparkling as well 
as to maintain its purity. 

One of the methods of pool wat 
circulating the pool water through filters and then de- 
livering it back into the pool. Such filters usually are of 
the closed type and contain sand and other ingredients 
catch and hold all the particles carried in the 
They may be washed out when clogged or par- 


every 


which 
water. 


er treatment consists of 


tially filled with dirt by reversing the water flow through 
the filter, driving the dirt out of the top portion and 


washing it off to waste. In Fig. 1 we have indicated a 
typical arrangement for such an installation and it will 
be noted that the water is taken by the pump from the 
lowest part of the pool, is forced through the filters and 
is then delivered back into the pool a short distance be- 
low the surface. If it is discharged into the pool from a 
height some aerating effect will be obtained by contact 
with the air. This effect is desirable if it can be accom- 
plished. 

The filter should be equipped with a coagulent feed 
to inject a small amount of alum into the water stream, 
the alum collecting the particles in the water together 
into small masses which are caught in the filter bed and 
retained more easily than the fine particles. Then there 
also should be a chemical sterilizer on the outlet of the 
filter to add sufficient chemical to sterilize the water 
Both of simple attachments customarily fur- 

nished with pool fil- 
ters. Such filters 


these are 





alee usually have a filter 


Ing capacity of 3% 
to 5 gal. per minute 
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per sq. ft. of filter 
bed and we feel that 
in your case the 
area could be deter 
mined on the 5 g.p.m. 
rate. If the entire 
pool contents are to 
pass through the fil- 
ters twice every 24 
hours, the quantity 
of water per minute will be around 166 gal. This, divided 
by 5 g.p.m. shows that about 33 sq. ft. of filter area 1s 
necessary. Two 60 in. filters will give about 38 sq. ft. o 
area, and that is the equipment we would recommend. 
The circulation pump would have to have a capacity of 
around 200 g.p.m. against a head of about 30 Ib. as th 
loss through the filters, even when they are clean, wil! 
be in the neighborhood 20 lb. Scum gutters (see 
Fig. 2) are a necessity to keep the water surface clean, 
and drains, usually 3 in. in size, are placed in these 
gutters approximately 20 feet apart. They are connected 
to the pool drain beyond the stop valve because the scum 
gutters carry off a small amount of water all the time 
The pool drain we have shown 1s © 
An ex 








the pool is in use. 
in. in size, and has a valve set in a manhole. 
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tended spindle permits operation from the floor of the 
filter room. The pump suction is taken off the drain line 
on the pool side of the stop valve to save a separate 





Water Leve/ Y 
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Fig. 2 


circulation line. Both the inlet and the outlet of 


able bar gratings. 


Pipe Installation 


® Two readers present their views on pipe 


connections -— Develop further ideas on 
rearrangement of installation 

To THE Epiror: 
In a recent issue of Domestic ENGINEERING there 


was a plan of a toilet, sink, waste lines and vents which 
was condemned by an inspector while on the following 
page was a plan Fig. 3 claimed by the inspector to be 
correct. I think his waste and vents are too small for 
sink and lavatory; in Fig. + I have drawn a sketch that 
Is proper to install in New York City and which [ am 
submitting for suggestion and criticism. 


N. Y. E. J.P. 


To THE Epitor: 

| noticed in a recent issue of DOMESTIC IE-NGINEERING 
some plumbing which was badly arranged and changes 
which the inspector insisted on being made to correct the 
piping. Even after rearrangement according to the 
plumbing inspector’s ideas, the installation would not 
pass our code for the reason that the water closet is not 
independently vented. 
vent but the lavatory waste does wet vent the fixture. 

[| am submitting a sketch Fig. 5, being the same in 
stallation piped to meet our code. I am anxious to know 
what other plumbing inspectors and persons interested 
in plumbing think of this. 


Okla. > oe 5. 


It is what is known as a stack 





the 
pool should have frames which are equipped with remov- 
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K6ét-Masrter 
/ ie 


* 


DEALER 
OPPORTUNITY 


In this highly competitive stoker market, 
dealer profits are being made in selling the 
products that are a demonstrably BETTER 
VALUE. — 


And Kol-Master is a better value... 
@ For the dealer, because of its gener- 
ous dealer policy, its low installation 


cost and its freedom from intricate 
servicing difficulties. 


@ For the user, because it-shows un- 
heard-of economies in both fuel and 
operating costs. 


It is easy to sell because it has more provably 
superior features in design and control 
methods than any other stoker. 


You are in business to make money... 


YOU CAN MAKE MONEY WITH Kol- 
Master. 


Write for Full Particulars 


KOL-MASTER 


CORPORATION 
OREGON, ILLINOIS 















































set of dies 








threads A sizes of pipe 


Instead of 16 separate dies usually 
needed to thread 1”, 114”, 11/2” and 
2” pipe, this RIFAID No. 65R 
threader threads them all perfectly 
with one set of 4 dies, that stay in 
the threaders, can't get lost. 


Move the change plate to the size 
of pipe and the threader is ready 
for work. Even the new style work- 
holder sets to size with a twist of a 
gauge ring—put it on the pipe and 
tighten with one screw. 

You'll like these and other fea- 
tures of this remarkable tool. Ask 
your Jobber to show you a 
RICAID No. 65R. 


THE RIDGE TOOL CO. 
ELYRIA, OHIO, U. S. A. 


ci ls (> PIPE TOOLS 


75%, of your wrench repairs are 
stopped when you use RFi@mips 
with the unconditionally guaran- 
teed housing. 
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To Our READERS: 

There is little doubt but that the whole pipe installa- 
tion could have been improved but that was not the 
question which our correspondent asked. He stated that 
the inspector had forced the change to be made on the 
lavatory waste, had opened himself to considerable cen- 
sure on this account and wanted to know if the change 
was justified. We agreed that the inspector's change 
resulted in a better job and even suggested that some 
readers perhaps would like to see the 2 in. waste con- 
tinued through the roof. There was no question asked 
about the water closet and, therefore, this aspect was 
not covered in the reply. 

In the installation shown the water closet is connected 
to a vented soil pipe so that it is circuit vented by this 
means and also has a lavatory waste emptying into the 
closet branch so the closet also is vented by this wet 
vent. While this arrangement may not comply with the 
requirements in many codes there is nothing radically 
wrong with the venting if it is permissible under the 
local code. We like some of the sketches submitted by 
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Fig. 3 


our readers showing improvements in the piping much 
better than the way the work actually was put in but, 
again, if it complies with the code (as we presume it 
does) there was nothing the inspector could do about it. 


Superheat in Steam 


© The effects of superheated steam on heating 
system are discussed here 


To THE Epitor: 

When superheat in steam results from the use of a 
pressure reducing valve how far would the superheat 
travel in the low pressure main before it is lost and what 
would happen to a steam trap on a radiator close to the 
reducing valve? Would it be possible for the superlieat 
to reach such a trap? 
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If the reduced pressure main rises up to the ceiling 
fairly close to the reducing valve is it necessary to have 
a trap to drip this rise? Wouldn't the superheat on the 
low pressure side turn whatever condensation formed 
at the start into steam so that there would be no drip? 
































































| would like to know how superheated steam is formed 
in the boiler; as I understand it, in order to have super- 
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heated steam the steam has to be heated beyond the 
temperature at which it is generated. I would like to 
know just how this is accomplished. 

New York ; 5, 
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To THe READER: 

lt is a well known fact that saturated steam, when 
passed through a pressure reducing valve, has a cer- 
tain amount. of superheat present on the low pressure 
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Millions of Feet of 
Hardwood for 
Breckwoldt Seats 


Seats of 


HARDWOOD 


= E is a shortage of first class hardwood. 


The cost has advanced. 


This shortage and high cost has encouraged many 
attempted substitutions (such as soft wood, sym 
thetic products—even metal) for hardwood cores 


in the manutacture of toilet seats. 


But actually, there is no worthy substitute for 


hardwood in making a quality toilet seat. 


BrECKWOLDT will continue to use nothing but 


hardwood cores in BRECKWOLDT SEATS! 


BRECKWULDT SEATS 


**From Forest to You’”’ 


DOLGEVILLE <« NEW YORK 
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Slee in wilh 
Cmbustioneor 


AND GET THE STOKER BUSINESS 


SECTIONAL 


TUYERES 
PATENTED 


ACCESS 
PLATE 


BREATHING 
FUEL BED 


FULL- 
FLOATING 
FEED-WORM 





LOW, WIDE 
HOPPER 


AS Ml ey PRECISION 


BUILT 
DRIVE 


WHETHER FOR 


COTTAGE OR SKYSCRAPER, THERE’S A 
COMBUSTIONEER 


* Now, with the new Model 
No. 2 Combustioneer, illus- 
trated above, you have what it 
takes to crash the gate of the 
tremendous mass market for 
coal stokers—the small home 
market. 

Today Combustioneer gives 
you models sized right and 
priced right to meet every 
stoker requirement. With the 
great Combustioneer line, 
ranging in capacity from 18 to 
1,200 pounds of coal 
per hour, you have every- 
thing you need to bag 










TO FIT THE JOB 


the domestic, commercial, and 
industrial stoker business of 
your community. 
Combustioneer is the kind 
of product you want to sell. It 
involves no trade-ins to cut 
your profits. It stays sold. It 
makes friends who will give 
you leads to other prospects. 
Combustioneer offers you a 
real money-making franchise. 
W rite us today to have a repre- 
sentative call on you and give 
you all the facts. Ad- 
dress Combustioneer, 


Springfield, Ohio. 


THIS YEAR IT’S 


Cmbushioneer 


PNUh ge) y-Walomeey.\ie-18) 4, 13: 
FOR HOMES, APARTMENTS AND FACTORIES 








DIVISION OF THE STEEL PRODUCTS ENGINEERING CO. 














May, 1937 


side of the valve. As an example, to illustrate this point, 
assume that a pressure reducing valve has steam enter- 
ing it at 100 lb. gauge pressure and reduces this pres- 
sure down to 2 lb. gauge. Now the valve has neither 
added nor subtracted any heat that originally was in the 
100 Ib. steam, and consequently, the 2 lb. steam has just 
the same amount of heat as the 100 lb. steam contained 
before it was reduced in pressure. If you will refer to 
any steam table you will find that the total heat in a 
pound of steam from 32 deg. Fahr. up to 2 Ib. gauge 
is about 1153 Btu. but that the total heat in a pound 
of steam from 32 deg. Fahr. up to 100 lb. gauge is about 
1188 Btu. 

As a result of this when the 100 lb. gauge steam is re- 
duced down to 2 lb. gauge there is an excess of heat in 
the 2 lb. steam amounting to 

1188 Btu. at 100 lb. gauge 
1153 Btu. at 2 bb. gauge 


eee ee 


35 Btu. excess 


and this excess will superheat the 2 Ib. steam. Usually 
the specific heat of steam is taken at about 0.48 Btu. per 
lb. (although this varies somewhat with the pressure ) 
and on this basis the number of degrees of superheat 
that 35 Btu. would impart to a pound of steam is 


35 Btu./0.48 or 73 degrees. 


The number of degrees of superheat resulting from a 
reduction of pressure will vary with the amount of ex 
cess heat available due to the difference in the total heat 
between the two pressures—that is, between the high 
pressure and the reduced pressure. 

The distance which this superheat will carry along the 
line is just as variable as the amount of superheat and 
a greater amount will carry farther than a lesser amount, 
all other conditions remaining the same. One author- 
ity states that the loss of superheat from a line varies 
from 30 degrees to 60 degrees per 100 ft. of run ac- 
cording to the efficiency of the insulation and other con- 
tributing factors. Apparently it would be possible for 
superheat to pass through a radiator and out into the 
return ; if a thermostatic trap were used on the radiator 
return in all probability it would result in damage to the 
trap. 

In cases where the low pressure main rises close to 
the pressure reducing valve it theoretically is unneces- 
sary to drip the line as no water would be present or, 
if present, would be evaporated by the superheat. Owing 
to the fact that systems often have to start up under less 
than full pressure it is customary to provide drips even 
when lines are carrying steam with 100 to 200 degrees 
of superheat, “just in case.” Steam as produced in the 
steam boiler is saturated and always has the same tem- 


| perature as the water from which it is formed; thus, at 


atmospheric pressure, water will boil at 212 deg. Fahr 
and this also is the temperature of the steam formed from 
the water ; at 100 lb. gauge the temperature of the water 
has to be 338 deg. Fahr. before steam will be formed and 
the steam formed under this pressure will have a tem 
perature of 338 deg. Fahr. If this steam is taken after 
leaving the boiler and is carried through pipes located 
in the flue gases the temperature of the steam will be 
raised and the steam is said to be “superheated.” The 
same result is accomplished in the reducing valve as has 
already been explained. 
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Questions 


For READERS 


Here is the answer selected for the question asked in the 
March issue of DomMEsTIC ENGINEERING, chosen because of the 
comprehensive manner in which the answer was written. The 
question was: 


In a hot water circulation system supplying a sink on 
the first floor and a lavatory and bath on the second 
floor, each floor having individual risers, which fixtures 
would have the better circulation, all other things being 


The second floor fixtures would have the better cir- 
culation due to the greater height at which these fixtures 
are set; this is a point often overlooked in installing 
circulating systems and efforts are made to obtain cir- 
culation to fixtures almost on the same level as the tank 
and at far ends of horizontal runs; generally the results 
are unsatisfactory. The reason, of course, is due to the 
fact that the vertical height to which the water can rise 
and the difference in temperature between the water 
in the supply riser and the water in the return riser is 
all that furnishes motive power to draw the water 
through the horizontal pipes where practically no rise 
exists. 

The hot water in the supply riser will be slightly lighter 
than the water in the return circulation riser and there- 
fore there will be a slight unbalanced weight tending to 
allow the circulation water to fall back down the recircu- 
lation riser and the hot water to rise up and take its 
place. Assuming that the same temperature difference 
exists between the water in the supply riser and the 
water in the return riser, the unbalanced pressure in a 
high riser will be greater than in a low riser due to the 
greater vertical height in which this difference in tem- 
perature exists. Suppose, for instance, that the tempera- 
ture difference in a given riser is such that it produces 
an unbalanced difference in weight of 1 in. of water; 
then a riser twice as high and with the same temperature 
difference would produce a difference in weight equal to 
2 in, of water, a riser three times as high would produce 
J in. difference and so on. 

Added to this is the fact that the higher the riser, 
the longer will be the pipe and the greater will be the 
cooling off of the water in the return circulation. This 
results in the height of the riser not only giving a 
greater difference in weight to circulate the line but also 
is liable to result in a greater temperature difference 
between the temperature of the supply and the return 
circulation at the bottom of the riser. 
How Would You Answer 
This Question? 

Does tt require more heat to evaporate water under 
\O 1b. gauge pressure than it does to evaporate water 
under atmospheric pressure? 


Several months ago we published a question where the solu- 
tion involved application of mathematical theory and a consider- 
able interest was aroused. For that reason we are publishing 
the question given above. 
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the WORKMANSHIP 


HE RUBEROID-WATSON line of Btu Control Insulating Products 
for both home and factory is the finest we know how to make. 
There are many exclusive sales and application features—but to the 


public, it’s only as good as your workmanship. 


That is why The Ruberoid Co. hand-picks its distributing outlets. 
Ruberoid selects distributors who sell the better type contractor, 


the man who uses quality features to get his price—and matches this 





type of selling with workmanship that 





earns him a reputation for leadership. 


RU-BER-OID-WATSON 
For this type of contractor, The Ruber- Insulating Products 
oid Co. supplies sales leads from its bd 


85% MAGNESIA 
ASBESTOS AIRCELL 


ASBESTOS 
SPONGE FELT 
RANGE BOILER 

JACKETS 

ASBESTOS PAPER 
ASBESTOS-CEMEN1 
WOOLFELT 


national advertising. He won't sell every 
job—but he will make money on the 
jobs he does sell and his customers will 


be satisfied. 


If you like to do business that way— 
send for the Ruberoid-Watson Insulat- 
ing Catalog and names of Ruberoid- 
Watson jobbers. 


The RUBEROID Co. 


INSULATING PRODUCTS 


FREE 




















INSULATING CATALOG 






THE RUBEROID CO., D. E.—5-37 


Insulation Division, | 
$00 Fifth Ave., New York City. 

Please send us your free Insulating Catalog and 
full facts about the Ruberoid-Watson Merchan.- 
dising Plan. 


eens ene ee eee 
ADDRESS.. 


CITY 8 yy - 
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@ A lot of people in this broad land are getting tired 
of city noise and congestion. They are moving out 
into the rural areas—where the air is pure, but where 
there are no water mains. That makes them prospects 
for Crane Water Systems . . . and immediately estab- 
lishes a profitable opportunity for YOU. 


Crane Deep Well and Shallow Well Pumps, too, 
fit right into the rural electrification program. They 
are easter to sell because they bear the famous name of 
“Crane’’. . . because installation is simple . . . because 
they have advanced features that assure long life and 
low upkeep. And, remember, once you sell a Crane 
Pump, the way is open for a complete installation of 
plumbing and heating! 


Decide now —to get your share of Water System 
profits this year. Complete information about Crane 
Water Systems is yours for the asking. Consult your 
Crane branch — there is one near you. 

















Crane Shallow Well Pump Crane Deep Well Pump 


See our exhibit at the mason Association eof Master Plumbers 
Convention, cee” Clty. New Jersey, May 24-27, Booth Nos.: 
74-75-76-103-104-105-106. 


iCRANE? 


CRANE CO., GENERAL OFFICES: 836 S. MICHIGAN AVE., CHICAGO, ILL. 


A et 


Branches and Sale Offices in One Hundred and Sixty Cities 


VALVES, FITTINGS, FABRICATED PIPE, PUMPS, PLUMBING AND HEATING MATERIAL 








PRODUCTS 
for DEALERS 








New Pipe 
Fittings 

A new line of pipe fittings which are designed to 
simplify the installation of pipe and by which an ordinary 
wrench is the only tool needed to complete the joint 
has been announced. A cutaway view of the coupling 
is shown here. 

In using this line of fittings, the plain end pipe is 
inserted into the fitting which comes completely assem- 
bled, and the two threaded octagonal follower nuts are 
tightened. As this is done, armored gaskets at each end 
of the fitting are compressed tightly around the pipe, 
forming a positive seal. A feature listed for this line 
of fittings is that the finished joint is not only perma- 
nently tight, but it absorbs normal vibration, expansion 
and contraction movement and permits deflections of 
the pipe in the joint. A complete line of fittings includes 
standard and extra-long couplings, 45 and 90 degree 
ells and tees, all available in standard steel pipe sizes 
from 1% in. to 2 in. inside diameters, black or galvanized. 

S. R. Dresser Mfg. Co., 412 Fisher Ave., Bradford, 
Pa., announces this line of pipe fittings. 





Above, a New Pressure Drain Cleaner 
Left, Sectional View of a New Pipe Fitting 





A New Pressure 


Drain Cleaner 

A new drain cleaner which is operated by air and wa 
ter pressure has just been introduced on the market. It 
is shown here. 

The equipment consists of a faucet connection, an 18 
in. length of rubber hose and a ball adapter. [he opera 
tion of the cleaner is described as follows: when attached 
to the faucet, the device traps a column of air at atmos 
pheric pressure. This volume of air, when water 1s in 
troduced through the faucet opening, is compressed and 
forced to a higher level than the induced water. The 
combined pressure of the water supply and the com 
pressed air then breaks a seal previously formed in the 
ball adapter, relieving the pressure and forcing the wate: 
in the device down through the drain and against any 
ebstruction. The actual operation of the drain cleaner 1s 
described as a series of pulsations like those of a pneu 
matic hammer. 

This device is manufactured by the Ambory I[lectru 


& Supply Co., 21325 Oakland Ave., Hazel Park, Mich 
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New Sewer 
Cleaning Machine 


A new sewer cleaning machine designed for removing 
obstructions from sewer laterals has been introduced on 
the market recently and is shown here. 

The device consists of an electrically driven reel con- 
taining 120 feet of flexible steel tubing, a chuck and a 
series of blades. In operating this device, a small blade 
is mounted in the chuck which is attached at the end 
of the tubing. As the tubing is rotated, the knife cuts 
its way on through the sewer lateral. When the cutting 
blades strike an obstruction, they stop rotating, but the 
reel of the machine keeps winding up spring tension. 
When the operator feels this tension coming to a certain 
strength, he retracts the tubing a few inches and releases 
it, letting the knives dive forward and cut through the 
obstruction. The two inch blade is listed as capable 
of cutting off roots from 1 foot to 8 and 10 feet in 
length. After an opening has been cut through the lateral, 
the tubing is wound back on the machine and a set of 
4 in. cutters are inserted in the chuck. The operation 
is then repeated, and then repeated again with a set 
of 6 in. blades which scrape and cut remaining roots or 
debris which may be left in the 6 in. sewer. 

Roto-Rooter Sales Co., Insurance [exchange Bldeg.. 
Des Moines, Ia., manufactures this new sewer cleaner. 





Here is the New Sewer Cleaning Machine 


Described Above 
New Copper 
Coating Material 
A new coating material which consists of finely 


divided metallic copper suspended in a vehicle and which 
is applied like a paint to steel, wood or concrete has 
been placed on the market just recently. 

This new coating is listed as spreading automatically 
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and forming an impervious coating over the surface to | 


which it is applied. When the coating is applied, a 
turbulent action takes place which is listed as causing 
it to spread and work its way into the pores of the coated 
air bubbles and closes 
definite stratification 


surface. This action throws off 
pin holes. It 1s 
of the metallic copper and its vehicle occurs. 

SO [Lexington Ave., New 


announces this new copper protective 


indicated that a 
American Coppercote, Inc., 
York, N. Y.. 


coating. 








VICK HEAT 


-Anoutstanding feature of the 


KOVEN WATERFILM BOILER 





age? 








NEW DE LUXE JACKET 
—covers burner, boiler and 
hot water tank. 

NEW STANDARD 
JACKET—is also avail- 
able. Covers boiler only 


What is meant by Quick Heat? Well in the KOVEN 
WATERFILM BOILER it means heat that is produced in 


approximately 6 minutes from a cold start and which is 


4 . , 
FT. 
f , 
’ L 
“ ‘ 


almost instantaneous when all the water content of the 
boiler has once become heated! 


Here is what makes it possible. The generators or boosters 
are placed above the combustion with their heating sur- 
faces at right angles to the heat travel, thus receiving the 
These 


generators contain only 20°/, of all the water in the boiler. 


maximum amount of heat from the combustion. 


Now it only takes about 6 minutes for this small volume of 
water to be heated, brought to a boil and produce steam. 
Of course, when the entire water content of the boiler is 
This is the 


once heated, you get instantaneous results. 
Quick Heat Story. 


Tell your prospects about these distinct advantages which 
are found in the WATERFILM BOILER. They will be vitally 


interested in them. 


ECONOMY QUICK HEAT 
BEAUTY 


COMPACTNESS CONSTRUCTION 


Write 


WATERFILM BOILERS, INc. 


154 Ogden Ave. 3% Jersey City,°N. J. 


ar once fer) fill particulars and catalog. 


THE PLAS H BOILER STABILIZED 


| ectateacaee I a 
A KOVEN PRODUCT 
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OF TRAI z 
sue : 


If you want to repair 

radiator traps in the shortest possible time for the 
lowest possible cost, here’s the way to do it. Simply 
remove the trap cover, take out the old thermostatic 
unit and insert a Barnes and Jones Cage Unit. The 
trap is instantly as good as new—assuring lasting. 
100 per cent efficiency. 


You need no special tools. You have no delays. You 
make no troublesome adjustments. A complete non- 
adjustable operating unit in itself, the Cage Unit con- 
tains its own thermostatic element, stainless steel 


valve piece and seat. 


For your protection every Cage Unit is tested at the 
factory and locked in adjustment under actual work- 
ing conditions. Furthermore they are furnished in 
sizes to fit practically any make of trap. 


More than thirty years experience with all types of 
heating problems enables our engineers to supply 
the right equipment for every need. We think you 
will find our complete catalog valuable. Send for 


it today. 


BARNES & JONES 


INCORPORATED 
205 BROOKSIDE AVE. BOSTON, MASS. 
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A New Line 
of Trucks 

A new line of trucks has been announced recently, 
one of which, a panel model, is shown below. 

The engines which power the half and three-quarter 
ton models have a displacement of 213 in., and in the 
one and one-half ton models, 232 in. Some of the features 
incorporated in the new line are listed as follows: deeper, 
heavier frames; hydraulic brakes; more equal distribu- 





The Panel Body Model of the New Trucks 


tion of weight; welded bodies; and improved steering 
mechanism. The panel bodies are streamlined, of large 
capacity, and are light, though rigid. The body frames 
are formed with cross sills, side pillars, inner panels, 
longitudinal channel ribs, roof channel rail and the roof 
bows flanged, braced and welded into place, giving rigid 
construction. The windshield is of the sloping “V” type. 
These panel bodies are available in a choice of colors. 
International Harvester Company, 606 S. Michigan 
Ave., Chicago, IIl., announces this new line of trucks. 





Here are the Prize Winning Cartons, for 
Dole Valves 


New Valve 


Cartons 

The Dole Valve Company has introduced a new line 
of cartons for their lines of air and vacuum valves. 

In the line of cartons, which is illustrated here, sim- 
plicity is the keynote. Not only do the cartons identify 
the entire line of valves, but they also indicate, by num- 
ber, the type of valve contained in each carton. A solid 
color valve shown against a darker background, which 
is the identifying feature, is used both on the carton 
and the individual containers. When placed on the dea! 
ers’ shelves, the cartons give what is termed a poste! 
effect. The valves themselves, inside the individual con 
tainers, are wrapped in black tissue not only to protect 
the merchandise but also to again identify the line. 
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New Information 


and Aids to Sales 


Folder on 
Shower Cabinets 

A twelve-page four color booklet on cabinet showers 
has been released recently by the Henry Weis Manufac- 
turing Co., Inc., Elkhart, Ind. Featured in the booklet is 
the adaptability of the cabinet shower to suit the needs of 
the entire family—a hammock-type installation made with- 
in the cabinet for infants ; a shower head arrangement with 
one head placed low for growing children; an arrange- 
ment whereby a less active person may take a shower 
sitting down, the spray being delivered by a shower head 
on a flexible tube; and a new fixture, a foot shower, by 
which the feet alone may be sprayed. The shower cabi- 
nets in the line are illustrated, and typical layouts are 
shown. The folder measures 81% by 11 in. in size. 


Book on 


Plumbing 

“Plumbing Engineering,” a 445-page book on plumb- 
ing, is published by the Pitman Publishing Corporation, 
2 W. 45th St., New York. Walter S. L. Cleverdon is 
the author of the book, which is one monograph in a 
series on building engineering. It has been the purpose 
cf the author to cover all phases of plumbing from the 
hydraulic laboratory, drafting and designing, estimating 
and actual construction to the completion of the job. 
The book is divided into three chief divisions, which 
are: 1. Water Supply, Appurtenances, Hydraulics and 
Pneumatics ; 2. Sewage Disposal and Sewage Treatment ; 
and 3. Broadening the Field of the Master Plumber. 
The book sells for $3.50. 


Price List on 
Steel Pipe 

A sixteen-page price list on wrought steel pipe has been 
issued by the Pittsburgh Tube Company, Vandergrift 
Bldg., Pittsburgh, Pa. The booklet gives prices of the 
various types of pipe the company manufactures, and in 
addition gives such data as external and internal diam- 
eters, thickness, test pressures, weight per foot, etc. The 
booklet also states the company’s mill practice in respect 
to pipe measurement, and gives general notes of interest 
to those using the price list. 


Book on 
House Wiring 

The Norman W. Henley Publishing Co., 2 W. 45th 
St., New York, N. Y., has released the eighth revised 
and enlarged edition of the book, “House Wiring,” by 
Thomas W. Poppe, electrical engineer, and Harold P. 
Strand, master electrician. The book describes and illus- 
trates present day methods of installing electric light 
wiring, bell and telephone wiring and burglar alarm wir- 
ing. The practices given in the book conform to the 1930 
code of the National Board of Fire Underwriters, and 
two additional chapters deal with changes called for by 
the 1935 code. The book contains 256 pages, and costs 
$1.00 per copy. 
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oa I'm Glad to Be 
A Whiting'Dealer because— 





® My profits from handling Whiting Stokers have 
increased rapidly these past three years. I know 
there are two reasons for this: 


@ First, the product, automatic coal heat, is a 
natural sales opportunity today. People want it, 
and the market is unscratched. 


@ Second, sales ideas have been designed into 
Whiting units along with sound engineering, and 
Whiting has consistently developed merchan- 
dising plans that have been effective in my com- 
munity. 


@ Whiting was a leader among stoker manu- 
facturers in giving the dealer a stoker designed 
especially for simple, automatic operation as a 
household appliance, in addition to commercial 
and industrial models. This vastly increased my 
prospective buyers. 


@I understand that there are more than 200 
stokers on the market today. Within a little more 
than three years Whiting has grown to be among 
the very few largest. 


@ I’m glad to be a Whiting dealer because the 
same factors which are making Whiting grow are 
automatically applied to my own business. 


@ @ @ Whiting was FIRST to direct 
its dealers to the mass home mar- 
ket; FIRST to give its dealers a 
unit designed to be sold as a home 
appliance; FIRST to select spe- 
cialty dealers to sell automatic coal 
heat. Whiting aids dealers with 
both national and local advertising, 
follows a single, uniformly fair and 
co-operative policy of distribution 
throughout the country. 








Whiting offers an amazingly profitable opportunity to aggressive appliance dealers 
Write or wire for full particulars, 


WHITING STOKER 


Manstactared by THE WHITING CORPORATION, Harvey, Iilinels 
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JARECKI 
FITTINGS 




















— 























Jarecki Air Furnace Malle- 
able Iron Fittings offer 20°, to 
25°, greater tensile strength 
and elongation than ordinary cupola- 
melted malleable fittings. Jarecki Cast 
Iron Fittings have this same bonus of 
dependability. Write for catalog. 


SARECKI 


MANUFACTURING CO. 
Erie, Pa., U. S. A. 








| 


j 
} 
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Folder on 
New Fixture 

Lavashower Corporation, 810 Otis Building, 112 S. 
l6th St., Philadelphia, Pa., has issued a four-page four- 


' color folder on its bathroom fixture which is a combined 





eS 





| shower stall, tub and forty inch dressing table style lav- 
' atory. 
_ and plan drawings showing typical installations of two 


The folder contains photographs of the fixture, 


Fittings for use with the fixture are also shown. 
Instructions telling what to specify when ordering the 
fixtures are also given in the folder, which measures 81% 
by 11 in. 1n size. 


models. 


Bulletin on 
Lawn Sprinkling 

The Northern Indiana Brass Company, Elkhart, Ind., 
has issued a sixteen-page bulletin describing its lawn 
spray systems. The bulletin contains photographs show- 
ing how the system operates, and one drawing showing 
a typical piping layout. The accessories used in the sys- 
tem are also shown. ‘The bulletin is printed in colors, 


Jf 


and measures 8% by I1 in. in size. 


University of Illinois 
Engineering Bulletins 

Bulletin No. 290, on the investigation of summer cool- 
ing in the warm air heating research residence, and Bul- 
letin No. 289, on the use of an elbow in a pipe line for 
determining the rate of flow in the pipe, have been re- 
leased by the Engineering Experiment Station of the 
University of Illinois. Copies of these bulletins may be 
obtained by writing to the University, at Urbana, Illinois. 


Book on 
Retailing 

“Next Steps Forward in Retailing,” a book by [edward 
A. Filene, has been published recently by The Fed 
erated Sales Service, Inc., 729 Boylston St., 
Mass. The book is an attempt to provide a practical and 
consistent plan for overcoming weaknesses existing in 
American methods of retailing and merchandising, and is 
intended to give the retailer in brief, usable form ideas 
which, if applied, should increase his total profits. The 
book sells for $1.00 per copy, and 1s available through 
the publisher. 


Joston. 


Water Heaters 
Folder 

A two-colored envelope stuffer on a line of automatic 
oil or kerosene burning water heaters has been issued 
by the Lonergan Mfg. Co., Carroll Ave., Michigan City, 
Ind. Three of the models are illustrated in the folder, 
which measures 614 by 3% in. in size. 


Poster on 
Water Heaters 


*} 


Adams Engineering Co., 2607 Wentworth Ave., Cli 
cago, Ill., has recently issued a two-color poster on its 
cleanable water heaters. A large cut-away view shows 
features of the construction of the heater, and numerous 
smaller diagrams are used to explain featured parts. 
photograph of a typical installation is also shown. ‘The 
poster measures approximately 16 by 21 in. in size. 























‘Data on 


Oil Burners 

Herco Oil Burner Corp., 412 W. Marion St., Lancaster, 
Pa., has issued a folder on its line of industrial oil burners 
which contains information on its operation and care. 
The first part is devoted to the burners thentselves, and 
tells about the construction of the burners and the prin- 
ciples behind it. The latter parts of the booklet are 
devoted to installation and servicing. Numerous dia- 
grams and plan drawings are given, explaining the prin- 
ciples put forth and the installation instructions. Servic- 
ing is broken down into a listing of the various problems 
which may occur, together with the actions necessary 
to remedy the causative factors. The folder contains ten 
pages, measuring 8'% by 11 in. in size. 


Catalog on 
Lead Products 


The Northwest Lead Company, 2/700 Sixteenth Ave- 
nue Southwest, Seattle, Wash., seventy-four-page cata- 
log on the lead products—pipe, sheets, etc., which it 
manufactures. The catalog contains many views of the 
lead products being installed, being manufactured in the 
plant, and in use. Data on each of the various classifi- 
cations of lead products is contained in the catalog, which 
measures approximately 814 by 11 in. in size. 


Mailing Piece 


On Showers 

The Chicago Faucet Co., 2712 N. Crawford Ave., Chi- 
cago, Ill., has prepared a mailing piece on its new show- 
ers for modernizing showerless bathrooms. Photographs 
of different types of shower heads and complete shower 
assemblies are supplemented by a group of drawings 
showing different styles of tubs and installations to which 
the new shower assembly can be applied. The folder is 
printed in colors, and measures 31% by 6 in. in size when 
folded. 


Automatic 


Heating Booklet 

Electrol Incorporated, 934 Main Ave., Clifton, N. J., 
has recently released a consumer booklet which 1s de- 
signed to help the consumer understand the operation 
of an oil burner. Throughout the booklet, which is 5% 
by 8% in. in size and is printed in colors, photographs 
of different parts of the company’s burner are shown, 
together with an explanation of its functions in the com- 
plete burner and its specific operation. 


Catalogs on 


Pump Controls 

An eight-page catalog covering the line of floatless 
pump controls has been issued by the Bender Warrick 
Corporation, Birmingham, Mich. The catalog describes 
and illustrates models adaptable to different types of in- 
stallations, and contains diagrams showing wiring pro- 
cedures. A line of accessories including electrode hold- 
ers, electrodes, suspension rods and wires and electrodes 
for corrosive liquids is also covered in the catalog, which 
also lists the prices. It measures 8% by II in., and ts 
printed in colors. 
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iia a 
Extra Profits « Extra Value 
Extra Satisfaction — 





EXCELSO 


INDIRECT 
WATER 
HEATER 





EXCELSO 


TANKLESS 
WATER 
HEATER 


> Son 3 ee) 


KLEARWAY 
CLEANING 
VALVE 











EXCELSO 


TEMPO 
MIXING 
VALVE 











.For sale by wholesalers of Plumbing | 


and Heating Supplies, country wide _ 


EXCELSO PRODUCTS CORPORATION 


>7 CLYDE AVE. BUFFALO, N. Y. 


3 










































































_ Styled 
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MODERN FIXTURE 

















” Sell! = 
































IKE every other 
een in the 
United States Enameled 
Ware Line, the brand 





new NEPTUNA Recess Bath shown 
above has been deliberately designed to 
appeal to the prospective buyer 
deliberately styled to sell. 

A modern fixture in every sense, the NEP- 
TUNA Recess Bath, by reason of its 


smart, graceful lines and pleasing hues, 


- will distinctly enhance those interiors to 


which it may be adapted. It’s a fixture 
your customers will want to buy. . a fix- 
ture you'll want to sell. Get the details. 
Write 


Cntte? States 


Sanitary NYG-Co 


GENERAL OFFICES: PITTSBURGH, PA. 












































THIS SHIELD 
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Literature on 


Anthracite 

Anthracite Industries, Inc., Chrysler Building, New 
York, N. Y., has issued another mailing piece in its 
current campaign promoting the sale of anthracite fired 
water heaters. The folder is illustrated by photographs 
and drawings, is printed in colors, and measures 3 by 61% 
in. in size when folded. Another mailing consists of a 
list of technical and general interest reports released 
by the Anthracite Industries Laboratory, and which are 
available for distribution. 


Literature on 


Oil Burners 

The S. T. Johnson Co., Oakland, Cal., has issued four 
pieces of literature on its oil burners. One describes the 
oil burner, one announces a new model for commercial 
and domestic installations, the third gives construction 
details and photographs of installations and the fourth, 
which is illustrated by cross-section drawings, photo- 
graphs and pictures of homes in which the unit has been 
installed, covers a burner-boiler unit. All the pieces are 
printed in colors, and measure 8% by 11 in. in size. 


Literature 
on Stokers 

Holcomb & Hoke Mfg. Co., 1545 Van Buren St., In- 
dianapolis, Ind., has prepared a series of four envelope 
stuffers for the use of its dealers in the 1937 seasonal 
selling plan. The stuffers are entitled, in the order in 
which they are to be mailed, “Let H & H F P Buy Your 
Home Comfort With Profit”; “Buy Your Firetender 
Now On Our Summer Savings Plan”; “Before Buying 
Next Winter’s Coal”; and “For Men Only, or What 
Every Woman Knows.” These mailing pieces are 
printed in color, and are sized 314 by 6% in. to fit into 
a small business envelope. 


Reference Book 
On Boilers 

The John S. Swift Co., Inc., 105 S. Ninth St., St. 
Louis, Mo., has recently issued the 1937 edition of the 
Pape-Swift Boiler Reference Book. This book is a 
compilation giving such data as ratings, sizes, capacities, 
dimensions and tappings, water heater capacities, chim- 
ney sizes, and other material of a like nature on boilers 
manufactured by the following companies: Abendroth 
Bros., American Radiator Co., Bass Machine & Foundry 
Co., Wm. Bros. Boiler & Mfg. Co., Brownell Corp., Co- 
lumbia Radiator Co., James B. Clow & Co., Abram Cox 
Mfg. Co., Fitzgibbons Boiler Co., Gimlin & Co., Heggie- 
Simplex Boiler Co., Ideal Furnace Co., International 
Heater Co., Johnston Bros., Inc., E. Keeler Co., Kellogg- 
Mackay Co., Kewanee Boiler Corp., Lookout Boiler & 
Mfg. Co., Manitowoc Boiler Works, Murray Iron Works 
Co., National Radiator Corp., Pacific Steel Boiler Co., 
Page Water Tube Boiler Co., Pierce, Butler & Pierce 
Mfg. Co., Richardson & Boynton Co., Spencer Heater 
Co., Thatcher Co., Titusville Iron Works Co., Union 
Iron Works, United States Radiator Corp., Waterfilm 
Boilers, Inc., and Weil-McLain Co. Also the company 
has issued a four-year index to the four editions of the 
boiler reference books. The book sells for $1.00 per 


copy. 
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Literature on 
Heating 


American Radiator Co., 40 W. 40th St., New York, 
N. Y., has issued five pieces of literature on a new 
boiler, a new convector enclosure, an automatic humidi- 
fier, and on an oil fired and a coal. fired water heater. 
All of the literature contains photographs of the equip- 


ment it discusses. The folder on the convector enclosure 
shows photographs of rooms in which it has been in- 
stalled. Featured in the folder on the humidifier are 
its operation and installation. Economy of heating water 
with the new water heaters is featured in the literature 
describing them. The folder on the boiler stresses the 
adaptability of the boiler to different types of fuel and 
firing, and contains, in addition to a photograph of the 
boiler, sectional views, detail drawings and tables show- 
ing the rating of the boiler under different fuel conditions. 


Mailing on 
Controls 

A four-page letter circular has been mailed by the 
Automatic Products ‘Company, 2460 N. 32nd St., Muil- 
waukee, Wis., on its controls. The mailing piece fea- 
tures the precision worked into the controls during their 
manufacture, and illustrates three thermostatic expan- 
sion valves of the company’s line. The letter circular is 
printed in two colors, and is 8% by 11 in. in size. 


Unit Heater 
Catalog 


The line of Perfex unit heaters for 1937 is described 
in a twenty-eight-page catalog issued recently by the Per- 
fex Radiator Company, Heating Division, 415 Oklahoma 
Ave., Milwaukee, Wis. Photographs and detail draw- 
ings in the catalog are supplemented by rating and capac- 
ity tables. Views taken in the plant, showing the unit 
heaters in different steps in the process, are also shown. 
A line of automatic controls designed for the unit heaters 
is also described in the catalog, which is printed in colors 
and measures 84 by 11 in. in size. 


Air Conditioning 
Literature 

Airtemp, Incorporated, 1119 Leo St., Dayton, Ohio, 
has issued a four-page two-color folder on its winter air 
conditioning unit, which contains photographs, sectional 
views and dimensional drawings of the new unit. An 
engineering rating and capacity table gives data on the 
conditioner, which is oil fired. A small folder accom- 
panying the air conditioning folder describes the com- 
pany’s new oil burner. Both folders are printed in col- 
ors, and measure 3% by 6, and 8% by 11 in. in size. 


Literature on 
Heating and Cooling 
Buffalo Forge Company, 490 Broadway, Buffalo, N. 
Y., has recently issued four new bulletins as replacements 
in its data book. These bulletins are to be substituted 
for others now in the data book. One covers the line of 
unit heaters, one is on central air conditioning cabinets, 
one deals with unit coolers, and the fourth deals with 
evaporative condensers. The bulletins are all printed in 
colors and are illustrated. They contain in addition 
detail drawings and rating data. 
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The ‘(DUO Line 


Patented 


CONTINUOUS 


SINK and TRAY 
WASTES 













No. 465A 


products of 


THE M. S. LITTLE MFG. CO. 


CONNECTICUT 


MANUFACTURING 


HARTFORD Cit 
q mn § Kittle) 









= _  “DUO" Continuous Sink and Tray 
ir 2. Wastes have many recognized advan- 

os tages which are exclusive with The 
M. S. Little Mfg. Co. The "DUO" 
permits each fixture to waste into the 
trap below the water seal, preventing foul or stag- 
nant air to pass from tray to sink and vice versa, thus 
maintaining a dry—absolutely sanitary Waste Pipe. 
The "DUO" Line contains all styles and combinations 
of Continuous Wastes. The word "DUO" is plainly 
marked on all genuine "DUO" Wastes and on the 


shipping carton—Look for the word "DUO." 


No. 465A 


“DUO” 


shown on a 
com bination 
Sink and 
Tray Instal- 
ation. 
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Cuts Heat Losses 
30°;, over air cell 


. . Shrinkage only 
(10th of air cell 


. . Makes cleaner 
looking job 


Note small air spaces 
in Careycel, as com- 
pared with _air-cell 
covering — a unique 
advantage made pos- 
sible by Carey’s ex- 
clusive process of 
“Cellizing” the asbes- 
tos sheets. 

















MODERN INSULATION 
.. COSTS NO MORE 





CAREYCEL—the mod- 
ern insulation for low- 
pressure steam and hot 
water heating systems— 
is sweeping the country. 


Outstandingly more effi- 
cient as demonstrated 
by impartial tests at 
Mellon Institute, yet 
sells in same price range 
as air-cell. 


Shrinkage negligible— 
only 1/10th that of air- 
cell. Eliminates heat- 
wasting cracks and 
joints; makes a more 
workmanlike job. 


Samples and convincing 
proof of Careycel superi- 
ority on request. See 
nearest Carey Distribu- 
tor, or write. Address 
Dept. 18. 


THE PHILIP CAREY COMPANY 
Dependable Products Since 1873 
Lockland @ Cincinnati, Ohio 
BRANCHES IN PRINCIPAL CITIES 


PIPE COVERING 


The Master Insulation for Heating Systems 
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Calit. Co-Op— 


(Continued from Page 86) 
Mr. Kruse has this to say: “There is a splendid feeling 
of cooperation existing today between the master plumb- 
ers and the various gas companies up and down the 
state. Here in northern California—a tremendous terri- 
tory served by the P. G. and E.—the utility has devel- 
oped a splendid, cooperative, automatic water heater 
sales campaign. In this year’s campaign, to be held in 
June, they are going further than ever to assist the 
master plumber, extending him every possible consider- 
ation and rendering many helpful sales aids. Certain 
other months are set aside for heating campaigns, in 
which they also work with the plumber. 

“IT am happy to add that in the plumber-utility de- 
liberations, Mr. R. F. Fisher, the company’s vice presi- 
dent in charge of public relations and sales, has con- 
tributed a great deal toward their successful consum- 
mation.” 


OPERATING DETAILS OF THE PLAN 


Turning to the “1937 Operating Details of the P. G. 
and IE. Domestic Sales Plans,” 
tions forbid publication in full at this time, the following 
paragraphs are quoted: 

(Section I[1I—Sales Policies 
“Dealers of gas and electric appliances are recognized 
as a most important factor in the accomplishment of the 
objectives of this plan. Therefore, the selling offers and 
other features embodied herein contemplate their partici- 
pation and cooperation with decided benefit and profit to 
them. Dealer sales promotion men will be provided to 
assist, encourage and stimulate dealers to greater acti 
ity in the sale of appliances. 

“Dealer meetings shall be held in the divisions when 
ever the subject at hand is important and can be most 
quickly and effectively presented through this medium. 
Budget provision is made for a limited number of din- 
ner meetings at company expense. 

“Only equipment of adequate capacity will be recom- 
mended and sold; gas appliances must be properly 
vented into an adequate flue; and divisions shall see that 
all installation work for which the company is respon 
sible is done in accordance with the prescribed installa- 
tion code or codes and local city ordinances. 

“Tt shall be the policy of the company to have all 
appliance installation work on customers premises per- 
formed by dealers (conversion burners and like items 


Salesmen should not be permitted to award 


of which space limita- 


paragraphs D, Ik, FG) 


excepted ). 
installation work, and care should be exercised to select 
only reliable and reputable installers. If there are any 
districts where this policy cannot be established and 
adhered to, the facts should be submitted to the general 
sales department with recommendations as to substitute 
procedure.” 

The policy of cooperation between the Pacific Gas an 


. ” : : —_ 
Electric Company and retail dealers is capably summed 


up in the following excerpts from an address delivered 
by Vice President Fisher before a retail group: 
“Gentlemen, the P. G. and E. Company 1s not me! 
chandising. We are devoting our efforts to that cost 
job of building a public acceptance and developing 
market, a large portion of which already 1s in 
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hands. We have always left to dealers the great bulk 
of appliance sales. As a matter of fact, the sales of the 
Pacific Gas and Electric Company are hardly ‘a drop in 
the bucket’ in the total picture.” 

Of publicity aids extended the dealer by his com- 
pany, Mr. Fisher had this to say: 

“Our advertising is of real dollars-and-cents value to 
every appliance dealer. It is educational in nature; it 
tells our customers the benefits they can receive from the 
various types of appliances, and invites them to the 
dealers’ stores. Very rarely does this advertising feature 
any specific make of appliance or any definite prices. 
All dealers are advised of our advertising copy in ad- 
vance of its appearance in the papers, and are invited to 
tie in with us. It is our sincere belief that with the gen- 
crous space we use, a cooperating dealer can secure a 
benefit of four dollars’ worth of advertising for each 
advertising dollar that he spends.” 

Of the forthcoming water heater sales campaign, some 
interesting angles have been made public by B. W. 
Reynolds, manager, dealer sales promotion department 
of the P. G. and E. “The water heater campaign in 
June will be effective throughout the company’s terri- 
tory. The features of the campaign were decided upon 
by committees from the master plumbers’ association, 
wholesale distributors and the P. G. and E. A complete 
program was cleared with the local units of the plumbers’ 
association by the Northern California Executive Com- 
mittee of the state m. p. a. 

“By everyone putting his shoulder to the wheel—the 
plumbers with their journeymen, the jobbers and whole- 
sale distributors with their held men calling on the trade, 
and the utility with its corps of salesmen and dealer sales 
promotion men—a highly successful sales accomplish- 
ment should result. The campaign will constitute a 
united industry barrage attack on the buying public, well 
supported by all kinds of advertising media, and with 
the best possible sales appeal that can be generated 
through collective industry thinking.” 

As an indication of the California utility’s dealer-co- 
operation efforts during 1937, the following media are 
being employed: newspaper advertising and news re- 
leases, radio broadcasts, truck banners, direct-by-mail 
pieces, poster boards, etc. lor example, the poster 
boards, situated in more than a hundred northern Cali- 
lornia towns and cities, are carrying the very definite 
inessage to “See your Dealer or the P. G. and E.”’ 





Then and Now— 


(Continued from Page S83) 


held a conversation with each of them. They asked for 
suggestions as to the type of installation, the best kinds 
of boilers, the merits of oil burners and stokers, and 
what might be advisable to install in addition to the new 
boiler. 

It developed that the Board was unable to make up 
its mind. Finally one of the salesmen rang the bell for 
them. He suggested a new advertisement for bids and 
anew set of specifications prepared by some heating en- 
gineer. And _ so, 


the matter was settled for us. It was 
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That Extra 7 Percent 
Gas Boiler Efficieney ? 


WVELL there is just this much about it. 
So far as we have been able to find out the 
Burnham is the only boiler that delivers 
extra in seasonal efficiency. 
and see how far you can get in making 
other makers of boilers stand flatly back 
of a seasonal efficiency equal to Burnhams. 


“But,” you say, “why don’t you tell us 
how Burnham gets that extra 7%! 


That’s exactly what we want to do. 
the sole reason for this advertisement. 
how can we tell you, if we don’t know who 
So do you mind dropping us a 
line or calling at any of our offices? 


We would like nothing better than to have 
you make us back up that extra 
ciency statement with proven facts. 


If in a special hurry, why don’t you wire 


Burnham Boiler Corporation 
Irvington, New York 


Foreign Export Department 
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SPEAKING OF 


PATENTED PATENTS PENDING 


When you specify the T/N One-Piece Water Closet you 
KNOW it will receive the cordial approval of your client. 
For the T/N is one of those refinements that distinguish 
a home from a house. Rugged in construction, beautiful 
and modern in design, it needs no wall for attaching. 
Centrifugal flushing action is quiet, yet powerful, and 
all danger of damage to floors and ceiling is eliminated 
by the non-overfiow feature. The T/N is atmospheri- 
cally vented, completely eliminating the possibility of 
water supply contamination. Available in a wide variety 
of colors, the T/N meets all trends in modern bathroom 
design. And important too, it is priced low enough to 
be included in the most modest home building budget. 


T/N ONE-PIECE WATER CLOSET 


W. A. CASE & SON MANUFACTURING COMPANY Founded 1853 

Dept. F-57, 31 Main Street, Buffalo, N. Y. 

Please send me complete descriptive literature and helpful data on the 
T/N One-Piece Water Closet, both for REMODELING and NEW HOMES. 
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then close to midnight and I rolled homeward with just 
another item in the book of experience and the pleasure 
of a moonlight ride. Of course, we never heard from 
them again. 

The old boiler was of the brick set tubular type. In- 
stalled as it was, there must have been numerous tube 
replacements resulting from the water leaving the boiler 
which in turn caused the water line to lower, all due to 
incorrect piping. 


THIS PROMPTED A REVIEW 


With this job fresh in mind, a review of good installa- 
tion practice is prompted. When a boiler is installed for 
use with a steam heating system, it is the best practice to 
rise from each of the flow openings in the boiler with 
pipe the same size as the openings. These risers should 
be made as high as possible, within reason, that is, 2, 3 
or 4 ft.; more if the height of the basement will permit. 
Never bush or reduce the size of the openings in the 
boiler. At the tops of these risers, install nipples and 
elbows so as to form an inverted letter “U.” Drop down 
to a header which should be at least 2 ft. above the water 
line of the boiler. This is illustrated in Fig. 4. The ob- 
ject in using all the tappings on the boiler at full size is to 
permit a slow velocity of steam through these vertical 
pipes so as to allow any entrained water to drop back 
into the boiler, and not to have a velocity sufficient to 
cause the water to rise up into the vertical pipe from 
the boiler. However, there is no reason for continuing 
this larger sizing over and down into the boiler header 
as any water which may be in the steam after it passes 
the first elbow and enters the horizontal pipe will be 
carried along with the steam and will not go back against 
the flow of the steam regardless of whether the line is 
large or small. For this reason, there is no objection to 
using a reducing ell on the top of the uptake and reducing 
the horizontal pipe down to an ordinary size at this point. 
This is illustrated in Figs. 4 and 5. This type of header 
is termed a “drop header.” 

As to the size of the boiler horizontal runouts and the 
boiler header, it can be proved by steam flow tables that 
where a 4 in. pipe would serve a small building with 
short runs and a ¥% lb. drop per 100 ft., a 6 in. pipe 
would be required if the runs were longer and the drop 
reduced to, say, 1/12 lb. per 100 ft. An 8 in. pipe would 
be required in a very large building where it might be 
necessary to keep the pressure drop down to 1/24 lb. 
per 100 ft. Obviously, it is evident that it is not consis- 
tent to size the boiler runouts and header on any basis 
taken from the size of the boiler tappings, because, to 
keep the pressure drop correct, it is necessary to con- 
sider all pipe and fittings from the boiler outlet to the 
farthest radiator. In order to maintain this drop through- 
out the system, it has just been shown that the main size 
for the building may be anywhere from 4 in. to 8 in. in 
size for the same load but with the different pressure 
drops that may be encountered. The uptakes from the 
boiler, already being oversized to secure dry steam, need 
not be worried about, but the runouts and boiler header, 
as well as the steam main and other pipes in the build- 
ing, should be sized on the schedule giving the pressure 
drop desired. 

On low pressure heating there is no object in having 
a steam header of any larger size than that required to 
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supply the number of sq. ft. of radiation involved at the 
pressure drop desired. The idea of a large boiler header 
is a hand down from older high pressure jobs with en- 
gines where sudden demands for power caused large 
fluctuations in steam demand and a large header was 
thought to furnish a sort of reservoir for an added 
amount of steam to meet such demands. This does not 
exist in the ordinary heating system and is an unneces- 
sary practice. 

The header should be extended toward the rear of the 
boiler and should be graded downward slightly, termi- 
nating in an elbow of the same size as the header and 
with a nipple or pipe extending down to the water line 
of the boiler (all steam mains should be connected to 
this header between the last opening on the boiler and 
the elbow at the end of the header). Install a tee in this 
drop pipe so that the steam returns will connect into 
this tee at a point 2 in. below the water line of the boiler. 
The manner in which the Hartford loop return, described 
here, is connected, is indicated in Fig. 4. The follow- 
ing schedule of pipe sizes for the balance pipe should 
be observed: 114 in. where the grate area is 4 sq. ft. 
or less, 21%4 in. where the grate area is from 4 to 15 
sq. ft. and 4 in. where the grate area is 15 sq. ft. or 
more. When there are two boilers connected on an in- 
stallation, the Underwriters recommend a separate loop 
for each boiler. There must be a balance pipe to the 
top of the loop from each boiler and the boilers must 
be so valved that when the boiler valve is closed this 
balance pipe will also be closed off with the boiler. In 
other words, the balance pipe must be taken off of the 
steam main on the boiler side of all valves and with no 
valve between the balance pipe and the boiler. This is 
as shown in Fig. 3, where the piping connections to the 
two boilers are indicated. 


DETAILS OF HARTFORD LOOP 


It might be well to note here that the horizontal por- 
tion of the loop, that is, the connection 2 in. below the 
water level of the boiler, should be a nipple as short in 
length as conditions will permit. One engineer has 
evolved the idea of using a Y in this connection, and if 
it is installed as shown in Fig. 1, he claims that this may 
be placed at the water line level without resulting in noise. 
This has hardly been used in a sufficient number of 
cases to say positively whether or not this is so, but it 
might be a good thing to try when a noisy loop is en- 
countered. 

Closely akin to proper header installations is the neces- 
sity of freeing the system of air as rapidly as possible. 
[In making steam installations put a tee on all dry return 
mains at least 1 ft. back from the point where the main 
drops down to the wet return. The top opening in this 
tee should be 34 in. in size and a pipe should be extended 
as high as is practicable and fitted with a vent valve, as 
in Fig. 2. Air valves of proper size installed at proper 
points make it possible to circulate steam with a minimum 
of pressure, whereas the installation of air valves that 
are too small make it necessary to build up a pressure 
to force the air out of the system and thus retard the 
circulation of steam. 

Proper venting of a steam system is one of the more 
important factors that is sometimes neglected, and yet 
is a determining factor in successful operation. 


































































ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave., Chicago, U.S.A. 


Fastern Warehouse and Sales 199 Lafayette Street, New York 
SAN FRANCISCO Mos. belo), | 
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BRASS GOODS OF HIGHEST 
QUALITY AND SALABILITY 


Consolidated Brass Goods 
have the high quality — 
durability — performance— 
appearance — which make 
them ready sellers. Prices 
are moderate, profit excel- 
lent. WRITE FOR CAT- 
ALOG. 








No. 3 
Compression |¥ 


Cock 





No. 1360 
Combination Pres- 
sure and Tempera- 
ture Relief Valve. 


! No. 7 
Water Gage 
Double 
Tray 
Laundry Faucet 


For Hot Water 
Tanks. 





Compression 





Steam Gage 
Syphon 





No. 1975 


Solderless Copper 
Floats 


Write for 
Catalog 





Sprayer 


7 CONSOLIDATED BRASS CO. 
138 Summit Avenue Detroit, Michigan 

































GERSTEIN & COOPER 





All Copper or Copper Silicon Alloy 


BOILERS - TANKS 
STORAGE HEATERS 


[“HERCULOY or EVERDUR” as Specified] 


Gerstein & Cooper Products are installed in many prominent 
schools, colleges, hospitals, institutions, hotels, industrial plants, 
and United States Government Buildings—a high recommenda- 
tion for products and service. 


Modern equipment, and highly skilled workmanship backed by 
30 years experience enables Gerstein & Cooper to make prompt 
deliveries on Government Orders, Federal Specifications, 
WW-P-541 for Jobbers and Contractors throughout the country. 


Estimates cheerfully furnished without obligation. 


GERSTEIN & COOPER CO. 


Main Office and Factory 


SOUTH BOSTON, MASSACHUSETTS 
Offices in New York and Baltimore 


Represented by Albert C. Masche, Philadelphia. Pa. 
Lydon, Cousart & Co., Charlotte, N. C. 
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(Continued from Page 86) 


ing new fixtures and of providing for additional toilets. 
In fact, one of his major activities is making over, en- 
larging and rearranging bathrooms and kitchens. He 
makes his own layouts—with the customer, of course— 
in the shape of scale drawings. When work starts, he 
handles it as a unit, taking care of all features including 
items such as linoleum and drapes. He even provides for 
changing windows if necessary. 

Mr. Timmons has been in business 18 years. He 
occupies his own building and does an annual volume of 
upward of $40,000. To use his own words, “What | 
have here is the realization of a dream—to start in busi- 
ness for myself, to erect my own building, and to have 
a showroom.” 

Speaking of his showroom, Frank J. Regan of Burlin- 
game has this to say, “People judge a man’s standing 
by the appearance of his place of business.” That he 
regards this sentiment seriously 1s shown by glancing at 
his attractive establishment. It is at once inviting and 
well situated in a busy, prorfiinent section of the busi- 
ness district, which puts the plumbing business in Burlin- 
game on a par with the finest shops in this wealthy com- 
munity. Over /00 persons, commuting between Burlin- 
game and San Francisco, pass the Regan store twice 
daily, going to and from the depot. The showroom is 
lighted until 10:30 every evening. The display arrange- 
ment, to constantly present fresh and new appeal, 1s 
changed monthly. 

Says Mr. Regan: “I am sold on the showroom idea 
from the standpoint that you register with the prospect 
as a man who understands his business. It shows he’s 
established, and he’s reputable. . . . I’ve been in the 
plumbing business for 30 years, and [ fail to understand 
why it shouldn’t be strictly on a par with other lines of 
business. Certainly the public can’t get along without 


the plumber. Progress? Plenty of it: no business 
has made greater strides. . . . very indication points to 


the establishment of more showrooms in the immediate 
future. Why? Simply because the public’s in the mood 
to buy, and the showroom serves as the needed urge 
to buy.” 

Including jobbing and contracting, Mr. Regan’s 
vross for the past 12 months will approximate $70,000. 

Says Chas. A. Merritt of C. A. Merritt & Son, San 
Jose: “We have always maintained a showroom. Then. 
last year, we practically doubled our display space. [n 
the wake of this improvement we noted a renewed inter- 
est in our store, which immediately was reflected in our 
volume. We feature not only the every-day equipment, 
but the distinctly ‘new,’ the sort of merchandise that 
we feel has possibilities and will appeal to the public. 

“Our first effort, when going after potential business. 
is to interest the prospect in our showroom displays. 
Then we endeavor to visit his home, to secure measure- 
ments and to gain some idea of his family’s wishes. [hen 
a sketch is prepared showing how the improved bathroom 
or kitchen will look. Also there is an estimate which 
includes everything.” 

A large part of Merritt & Son’s business (valuabte 


ii - 


tie-ins with their showroom) is derived through 


casional newspaper advertising, prominent display space 
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in the telephone directory and sales aids in the shape of 


folders supplied by the National Assn. of Master 
Plumbers. No letter or invoice leaves the office without 
one or two of these enclosures. 

Continues Mr. Merritt: “During the past year and 
a half, we have done a very nice business in air con- 
ditioning and as local sentiment has become highly 
favorable, we have specialized in this work. In our 
earnest endeavor to be well informed on the subject, we 
have gained the confidence of the local public. This 
simplifies our sales efforts tremendously. 

“For 15 years,” concludes Mr. Merritt, “we have been 
active in contracting, jobbing and merchandising. And 
during this time,” he repeated, “we have always main- 
tained a showroom.” 





Cross Connections— 


(Continued from Page SS) 
tcms of water supply piping, one of which is safe and 
the other unsafe? How may the danger be oyercome 
or avoided ? 

A.—When there are two such sources of supply, 
there is only one way to avoid the danger of cross con- 
necting them, and that is to keep them entirely separate, 
one from the other, as shown in Fig. 3. These dual 
supplies are met under various conditions, and espe- 
cially in sections of the country where the natural sup- 
piy is a very hard water, and rain water from cisterns is 
used for supplying hot water. During certain seasons it 
may become necessary to connect the regular pure sup- 
ply into the questionable water tank, this being done 
sometimes in such a manner as shown in Fig. 2. Be- 
cause the questionable water is to be considered impure, 
such a plan is to be looked upon as dangerous. When 
the method of Fig. 3 is used, the city pressure supply 
of pure water is delivered to the tank without contact 
with the questionable supply. 





In Review— 


(Continued from Page 66) 
A & P Company case at Rochester, New York and Bal- 
timore. 

In the Standard Brands case, hearings have been held 
in New York and Minneapolis. 

Two of the cosmetic concerns complained against have 
hled answers denying that they are engaged in interstate 
commerce and alleging that allowances and services fur- 
nished customers are open to all customers on equally 
proportionate terms. 

Answers have been filed by a number of the respon- 
dents in the Oliver Brothers, Inc., case involving the 
hardware trade. Three of these respondents joined in 
one answer stating that they sold merchandise, partic- 
ularly hardware, through Oliver Brothers, Inc., and paid 
brokerage fees to them on such sales, thereby following 
the usual commercial practice of paying commission to 
brokers who negotiate sales ; that such purchasing agency 
rendered a substantial and valuable service in putting 
them in touch with merchants and dealers who might 
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93125 Sarco Traps 
in this Federal 


Housing Project 
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Cedar Central 
Housing Project, 
Cleveland, pictured 
here, is one of the largest 
sponsored by the Federal Housing Administra- 
tion. It includes 654 apartments, 80 garages, 
nine stores and a children’s playground 100 by 
250 ft. 


As our insert shows, the buildings are modern 
in design and many of the newest ideas for 
better living are included in the interior arrange- 
ments. » 4 


Not the least of these is the Sarco Heating 
System employed in all of the 19 buildings. Its 
selection is an expression of the confidence 
placed in Sarco Heating Specialties by the Gov- 
ernment, the architects and W. G. Comell Co., 
the contractors. 


For efficient, silent and trouble-free heating, 
insist on Sarco Radiator Traps, Inlet Valves. 
Drip Traps, Air Eliminators, etc. 


Write for our interesting Catalog M-45 


SARCO CO., INC. 


183 Madison Ave., New York, N. Y. 


Branches in Principal Cities 
Sarco Canada Limited. Federal Bidg.. Toronto. Ont., Canada 


SARCO System 
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HUNDREDS OF TONS 


of 


CHESTER PIPE 





y 
a 





Fort Worth, Texas—Post Office 


New York, N. Y.—U. S. Marine 
Hospital, Federal Reserve 


IN THESE Building 
INSTALLATIONS: = Phita, Pa — Pos 


Office 
U.S. Customs 


House, Franklin Institute 


W aerner your pipe order is large or small, 
you can count on Chester Pipe to do as good a job in 
your installation as in those listed above. For years of 


dependable, economical operation—specify “Chester”! 





GOOD ENOUGH METHODS 
ARE NOT GOOD ENOUGH FOR CHESTER 





SOUTH CHESTER TUBE CO. 
CHESTER, PA, 


New York Office: 30 Church Street 


Pittsburgh Los Angeles San Francisco 
Fort Worth Tulsa Houston 


CHE ER 


PIPE 



























purchase, and by negotiating such sales. The constitu- 
tionality of the Act is attacked. 

One of the other respondents admits that they have re- 
ceived orders from Oliver Brothers, Inc., for special 
nails, specifying the kind, quality and price and direct- 
ing them to be shipped to certain clients of Oliver Broth- 
ers, and that they paid Oliver Brothers, Inc., a com- 
mission on invoices on orders so received. Another com- 
pany filed an informal answer admitting that they re- 
ceive orders from Oliver Brothers as purchasing agent 
for various jobbers and dealers throughout the country 
and on invoices on orders so received they allowed their 
regular dealer discount, and also paid Oliver Brothers a 
brokerage commission for work and services rendered 
by them, which they believe was retained by Oliver 
Brothers, Inc,. for their services. They deny any knowl- 
edge that brokerage commission was passed on to the 
buyer. 

Six companies who purchased through Oliver Broth- 
ers joined in an answer stating that they purchased only 
a small proportion of the commodities sold by them 
through this purchasing agency ; that they do not require 
that any-seller desiring to sell commodities to them sell 
through Oliver Brothers, Inc.; that they re-sell to their 
customers who are usually in competition with the units 
of great national chain store operators; that the services 
of the purchasing agency are of great value to them in 
procuring merchandise which enables the respondents 
and their customers to compete with the chain store oper- 
ators. They admit that brokerage commissions received 
by Oliver Brothers have been transmitted and paid to 
respondent purchasers. They deny that they own any 
stock in Oliver Brothers, Inc., and that any of their 
officers own any such stock. 

The purchasing agency itself, Oliver Brothers, Inc., 
has also filed an answer setting up that its business is 
providing market information services and purchasing 
services for wholesale merchants and dealers. ‘The an- 
swer states that those buyers, who are clients of Oliver 
Brothers, pay it a specified sum per month, in considera- 
tion of which it supplies this market service and also pur- 
chases goods for the clients as they may request, that 
the furnishing of the market service and the purchasing 
of ‘merchandise supplement each other and the business 
is operated as a whole. The answer goes on to state 
that the purchasing agent obtains outlets for a number 
of small manufacturers, processors and producers which 
would find it difficult to dispose of to advantage except 
through this agency, that the agency performs a valuable 
service in that substantially all the buyers for whom it 
purchases do not sell merchandise to the great chain re- 
tail stores, or persons operating such chains, but sell to 
individual stores or companies operating small chains, 
and that this permits these smaller organizations to com- 
pete with the national chain store operators. The an 
swer further admits that the brokerage fees and com- 
missions are received from sellers for services rendered 
to the sellers, which are remitted to the buyers; that in 
the case of substantially 90 per cent of the persons for 
whom it purchases, the total amount remitted to such 
purchasers in the form of commissions or brokerages dui 
ing each year is less than the amounts paid by them to 
the purchasing agent for its combined information and 
purchasing service during such year. The answer then 
raises the question of the constitutionality of the Act. 
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Fair Trade Acts— 


(Continued from Page 66) 


for commodities which: (1) bear the trade-mark, brand 
or name of the producer or owner, and (2) which are 
in fair and open competition with commodities of the 
same general class. An interesting development under 
these laws is that the distributor of trademarked goods 
may be allowed to fix a resale price as to his purchaser, 
regardless of the original producer’s or manufacturer’s 
views. The Appellate Court of Illinois has expressly 
upheld such action. 

There are, of course, instances where commodities may 
be sold below established prices without violation of the 
price maintenance contract. For example, when the 
goods are damaged, or in closing out sales, or when the 
trademark name is obliterated, or under an order of court, 
such reduced prices may be justified. 

While it is difficult to generalize about the relation- 
ship between this resale price maintenance legislation and 
the anti-trust discrimination laws, it appeared at the out- 
set that the former applies in many instances where there 
would be no violation of price discrimination laws. The 
effect of price maintenance legislation is to prevent the 
large retail stores from underselling their smaller com- 
petitors if the producer so insists and this, in turn, prob- 
ably insures to the producer a larger number of small 
retail outlets, since it permits them to compete on equal 
terms with the larger stores. Generally, the probable 
effect, just as in the anti-trust discrimination legisla- 
tion, will be to lessen the advantage that the large chain 
store system of merchandising has developed. 

The Illinois Fair Trade Act is as follows: 

(S. B. 598, Laws of 1935, approved and effective July 
8, 1935.) 

Section 1. No contract relating to the sale or resale 
of a commodity which bears, or the label or content of 
which bears, the trade mark, brand or name of the pro- 
ducer or owner of such commodity and which is in fair 
and open competition with commodities of the same gen- 
eral class produced by others shall be deemed in viola- 
tion of any law of the State of Illinois by reason of any 
of the following provisions which may be contained in 
such contract: 

(1) That the buyer will not resell such commodity ex- 
cept at the price stipulated by the vendor. 

(2) That the producer or vendee of a commodity re- 
quire upon the sale of such commodity to another, that 
such purchaser agree that he will not, in turn, resell ex- 
cept at the price stipulated by such producer or vendee. 

Such provisions in any contract shall be deemed to 
contain or imply conditions that such commodity may be 
resold without reference to such agreement in the follow- 
ing cases : 

(1) In closing out the owner’s stock for the purpose 
of discontinuing delivery of any such commodity: pro- 
vided, however, that such stock is first offered to the 
manufacturer of such stock at the original invoice stock 
price, at least ten (10) days before such stock shall be 
offered for sale to the public. 

(2) When the goods are damaged or deteriorated in 
quality, and notice is given to the public thereof. 

(3) By any officer acting under the orders of any 
court, 
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SPECIAL SINKS— 
any dimension 


Order Alberene Sinks of any dimensions 
to fill any desired spaces. Shipment will 
be made within one week from the receipt 
of order with complete details as to sizes, 
openings, etc. 

Non-absorbing and non-staining, Alberene 
Stone is ideal for sinks and laundry trays. 
Tongue and groove joints with hidden 
bolts, permanently cemented, have the 
strength, solidity, and tightness of one- 
piece units. 


As you know, Alberene is natural quar- 
ried soapstone. Acid-, heat-, and wear- 
resisting. It can be shaped, sawed, and 
fabricated in any desired shape or form 
without danger of chipping or spalling. 


Write for special price on the 
Alberene 44” Laundry Tray, 
plain and in Duco colors. 


ALBERENE STONE CORP. OF VIRGINIA 
419 Fourth Avenue, New York, N. Y. 


Quarries and Mills at Schuyler, Va. 


ALBERENE 


STONE SINKS«TRAYS 





























Want to eliminate the danger of scalding 


in your shower baths 


and stop unexpected 

changes in the water 
temperature? 

me eRe NS 











@ No more slipping in a 
soapy tub or on a wet tile 
floor while trying to dodge 
a “‘shot’’ of icy cold or 
scalding water—W hen you 
use a showet bath regulated 
by a Powers safety shower 
mixer the temperature re- 
mains right where you want 
it. You can really enjoy the 
thrill of a comfortable 
shower in absolute safety. 


Why they’re more economical 
— There's no loss of time or waste 
of hot or cold water while waiting 
for a shower atthe right tempera- 
ture — Powers mixers cost more 
—They're worth more. 


Write for circular describing 
this remarkable shower mixer. 
The Powers Regulator Company, 
2716 Greenview Avenue, Chicago. 
Offices in 45 Cities — see your 


SAFETY 


BOWERS SHOWER MIXERS 
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A Dependable RELIEF VALVE 
KAINER 


Model R-5 


A husky all-bronze diaphragm 
type RELIEF VALVE for Range 
Boiler and Domestic Water Serv- 
ice A. S. M. E. Standard. 


TRADE PRICE $2.25 [in '/.” size} 
(At Your Wholesaler) 


KAINER & COMPANY 


761 MATHER STREET CHICAGO 
































y For Efficiency..Strength 
.. Durability .. Economy 


E-Z RADIATOR €E-Z SEVEN-IN-ONE 
HANGER CONCRETE INSERTS 


Orders shipped on _ Only one size is needed 
date of receipt re for all size pipe hang- 
gardiess of quantities. ers, whether using pipe 
Used by leading ar- or rod.. 
chitects, contractors Easily 
and U. S. Govern- ad just- 
ment. Quick, easy in- able with 
stallation. Adjustable play for 
horizontally and ver- expan- 
tically. sion. 


















® Write for Details 


HEALY-RUFF COMPANY, 770 Hampden Ave., St. Paul, Minn. 


Also Manufacturers of E-Z Lavatory Hangers 


A BEAUTIFUL FIXTURE 


from the 
Improved Sherman Plumbing Line 





Fig. 574 
: THE HEXLINE 
The price is low for so tine » thing. 
Sold + lone’ Jobt 


i A. B. sherman Mig. Co., Battle Creek, Mich. 





PUSH PIPE with a GIANT PIPE PUSHER 
Save 80°, of your trench digging 


This remarkable machine will lay pipe 
or conduit up to 15” in diameter for 
less cost than any other method 
that can be employed. Compact 
... easily handled ... pow- 
erful . . . rapid in operation 
» . + economical in cost. 







Write today 
for catalog 
and prices. 


DEPT. P-2 


GIANT MANUFACTURING CO., Council Bluffs, Ia. 
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Section 2. Wilfully and knowingly advertising, offer- 
ing for sale or selling any commodity at less than the 
price stipulated in any contract entered into pursuant to 
the provisions of Section 1 of this Act, whether the per- 
son so advertising, offering for sale or selling is or is not 
a party to such contract, is unfair competition and is 
actionable at the suit of any person damaged thereby. 

Section 3. This Act shall not apply to any contract or 
agreement between producers or between wholesalers or 
between retailers as to sale or resale prices. 

Section 4. This Act may be known and cited as the 
“Fair Trade Act.” 





F. 1. C. Attorney— 


(Continued from Page 67) 


that you can be assured that before long many of the is 
sues raised by the complaints will have been decided by 
the Commission. Only transactions 1n commerce are sub- 
tect to the provisions of this act. I submit the word “com- 
merce’ as used in Section 2 (a) means intercourse for 
the purpose of trade among the several states, Alaska, 
Hawaii, the District of Columbia and insular possessions. 

Cases involving alleged direct discriminations in price 
are Bird Floor Covering Sales Corporation, Kraft-Phenix 
Cheese Corporation, Shefford Cheese Company, Richard 
Hudnut, Primrose House, Inc., Coty, Bourjois, Charles 
of the Ritz, U. S. Quarry Tile, Standard Brands, An 
heuser Busch, Christmas Club, Hollywood Hat Com 
pany and the Cast Iron Soil Pipe Manufacturers. Copies 
of the same are available to interested parties. 

A direct discrimination in price, under Section 2 (a), 
becomes an unlawful one when it injuriously affects com- 
petition and exceeds savings in cost of manufacture, sale 
or delivery resulting from differing methods or quanti 
ties in which such commodities are sold or delivered. 

The issues involved in these cases will permit the 
Commission to make findings particularly as to the effect 
upon competition of the various discriminations. We 
may find it needless to consider whether savings in man- 
ufacturing, selling and delivery costs justify certain price 
differences because in the first instance the effect of such 
differences may not be to injure competition with the 
seller or with the recipient of the more favorable price 
and therefore no justification has been required. 

It is possible that the facts as developed will indicat 


Install the 
MARSH 6% 


Air and Vacuum Valve 
and SEE the difference 


Write for circular explain- 
ing the Marsh construc- 
tion that means higher 
speed venting, even heat- 
ing, and greater economy 


JAS. P. MARSH CORP 
2051 Southport Ave., Chicago 
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that a certain differential in one industry will create an 
injury to competition and a much larger differential in 
another industry not produce any injurious effect upon 
competition. 

In the matter of the Bird Floor Covering Sales Cor- 
poration and Montgomery, Ward and Company, unfor- 
tunately relatively little information was at first made 
available regarding the effect upon competition of the 
differentials, subsequently this assumed a prominent po- 
sition. And finally Bird Floor Covering Sales Corpora- 
tion disclosed that it no longer sells to other than mail 
order houses and wholesalers ; however, such change in 
selling methods was not a result of the passage of this 
Act. Montgomery Ward and Company denied knowledge 
that it received any discriminatory price. The hearings 
have been terminated. Issues in that case are whether 
competition between buyers was injured by the contin- 
uance of different prices and if so whether the different 
prices can be justified as making no more than due allow- 
ance for differences in cost of manufacture, sale and de- 
livery ; whether Montgomery, Ward and Company knew 
that it was receiving a prohibited discrimination. 

Kraft-Prenix Cheese Corporation and Shefford Cheese 
Company had substantially similar quantity discount 
schedules and similar complaints issued. Hearings have 
heen completed in the Kraft case. The decision as to 
Shefford will probably await the Kraft decision. 

sriefly, Kraft allowed on mayonnaise and package 
cheese a five per cent discount on purchases amounting 
to $5.00 or more in one delivery or alternatively five per 


cent to group purchasers contracting for $10.00. or 


more with store door delivery and where one billing only 
was required, and established on loaf cheese four different 
prices, depending on quantity bought. 
cheese sells at variable prices. For the purpose of com- 


The package 


prehending the discounts on package cheese [| use forty 
cents a pound. Kraft prices are uniformly higher than 
its big competitors. 

Issues are first whether or not the sales to retailers are 
in interstate or intrastate commerce. Kraft’s answer as- 
serts that the goods are distributed from 140 branch 
offices and warehouses by a method commonly known as 
“peddling.”” Secondly, whether or not the discounts in- 
jure competition among retailers in the sale of Kraft 
cheese and finally, whether or not the price differentials 
inake only due allowance for differences in cost of sale 
and delivery resulting from the differing methods and 
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We Had 


YOU in Mind 


When we Developed 
the ROTO -ROOTER 


If you want a new source of 
steady income—a piece of equip- 
ment that puts you head and 
shoulders above ALL competi- 
tion in your city—get the details 
on the Electric Roto-Rooter. Now 
in use from coast to coast. Write 
today for attractive details on 
exclusive license for your city. 





The Greatest Money-mak- 

ing equipment ever offered fl 

to the plumbing trade. ¥ 
U. S. Pat. No. 2069871 RS —. 
Other I S. and for 
eign patents pending. 


ROTO-ROOTER SALES CO., Dept. A, Des Moines, lowa 














NO. 22A 


PLUMBER'S STANDARD 
COIL FIREPOT 


Seamless Steel Tubing Coils—Tanks Tinned Inside & Out 


CLAYTON & LAMBERT MFG. CO, 


DETROIT, MICHIGAN 














THERMOTROL 


PIONEER of self-contained tem- 
perature control valves ... a 
type for every purpose. FULLY 
PROVED by more than 30 years 


of service. Thousands of success- 





ful installations throughout the 
U. S. 
WRITE FOR BULLETIN NO. 361 





The Valve that 
REALLY controls. 


STERLING ENGINEERING COMPANY 


3732 N. HOLTON ST. MILWAUKEE, WIS. 




















COPPER 
FLOATS 





O-SOL 


Quality Merchandise 
DOES MOST TO STIMULATE 





Consumer 
(A “MI Confidence 
nn wy 4’x5" Oval Float 


SUkee?! 





5’ Round Float Incorporated 1907 


THE AYLING & REICHERT CO. 
3047 N. ERIE ST. - TOLEDO, OHIO 


SAVE * 40% 


making leak-proof, soldered type joints 
with Insto-Gas 
PORTABLE 


Heating Equipment 


























1. Clean flame—no grease, no soot. 4. Absolute safety. 
2. Brush flame. P 5. Lights instantly under all conditions. 
3. Controlled volume—steady flame—no 6. Handles fittings from 34” to 8”. 
pumping. 
Write for comple i? information. 
INSTO-GAS CORPORATION, DETROIT, MICHIGAN 
1900-2 E. Jefferson Avenue 
Piease rush complete information to 
Name: 


Address: 
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@ Before any real dam- 

age occurs, get your- 
self acan of Key Graphite 
Paste and stop those 
leaks for good. 


It's the ideal sealing 
compound for all high 
temperature service such 
as steam plant and boiler 
connections, hot oil and 
hot air lines, internal 
combustion engines, etc., 
as it will expand under 
heat to fill every opening. 
Key Graphite Paste 
is insoluble in oil, 
and keeps joints leak- 
proof against acids, 
gases and oils. 


See your jobber or 
write us direct. 
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FINEST LOCATION 


If “convenience” is important to you then by all ats 
means select Hotel Tuller -right in the heart of ARR 
downtown Detroit - close to stores, theatres, BR 
office buildings, and all transportation. Excellent RAGS 
food served at low prices in the Tuller Coffee Nuit 

Shop and Cafeteria...Detroit's friendliest hotel. 







, 





Sia 
. 







WITH BATH ¢ 
FROM SINGLE 


Robert Hensley... Manager 
FACING GRAND CIRCUS PARK 


5000 ROOMS IN 8 STATES 


CHICAGO, Md... ..-. GREAT NORTHERN 
TULLER 





ssf ALBERT PIC 
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quantities in which the sales and deliveries are made. 


DETAILS OF ONE CASE 


“On November 21, 1936, in two complaints the Com- 
mission charged Standard Brands Incorporated and 
Anheuser-Busch, Inc., violated Section 2(a) in selling 
bakers yeast. For example, customers purchasing 10,000 
lb. or more in a month, paid 14% cents a pound and 
increasingly higher prices in smaller quantities. Pur 
chasers of 2,500 Ib. would pay 19 cents a pound, the 
charge being that such discrimination may be to lessen 
competition in the sale of bread. The differentials are 
based upon monthly volume purchases rather than on 
individual quantity purchases. The taking of testimony 
is nearing completion in the Standard Brands case and 
probably further action as to Anheuser-Busch will de- 
pend on the decision in the Standard Brands case. Issues 
are whether or not the alleged discriminations are in 
interstate commerce; the meeting of competition of its 
competitors; whether the differentials can be justified ; 
whether the differentials injure competition between 
bakers and if so, whether the bakers’ competition is intra 
state. It should be noted in this case that the alleged 
injury lies in the payment of different prices for raw 
materials whereas in the Kraft case the alleged injury 
was to the distributors in the resale of the goods. 

“Limitation of time compels me to pass the United 
States Quarry Tile Company case with the statement 
that hearings have been held and that the issue concerns 
a functional discount of 15 per cent allowed a whole- 
saler who likewise engaged in competition with retailers 
who did not receive the 15 per cent discount. Issues 
appear to be whether or not the sale of tile was in inter- 
state commerce; whether or not the differentials exceeded 
savings and whether or not there is injury when those 
who receive a wholesale discount compete with retailers. 

“The cosmetic cases present very interesting problems 
insofar as justification of discounts are concerned because 
in some of them, an effort is made to balance volume dis- 
counts against individual order discounts and to estab- 
lish group buying brackets to offset individual purchases. 
In certain instances an effort is made to use both quantity 
discounts and volume discounts and it may be difficult 
to see how the same factor can be taken into account 
more than once in a single transaction. 

“Three cosmetic companies, Primrose House, Richard 
Hudnut and Charles of the Ritz Distributors Corpora- 
tion, assert the lower prices or the furnishing of services 
and facilities were made in good faith to meet their 
competitors. It would thus appear that intent as de- 
duced from surrounding facts and circumstances may 
be important on this point. 

“One of the most difficult sections and one which 
vitally affects the distribution channels in the great food 
industry is Section 2(c), commonly referred to as the 
brokerage section. In an effort to clarify this section, the 
Commission has issued four complaints, two affecting 
large chain store corporations, namely, The Great At- 
lantic and Pacific Tea Company and Procon Grocery 
Service Company. The latter is alleged to be subject to 
the direct control of Kroger Grocery and Baking Com 
pany, American Stores Co., First National Stores, Na- 
tional Tea Company and Safeway Stores, Inc., likewise 
named as individual respondents. Two additional com- 
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plaints are directed at Oliver Brothers, Inc., and Biddle 
Purchasing Company. These latter companies, while 
allegedly purchasing for buyers, also supply a market 
service, for both of which services they are paid by the 
buyers a definite sum. In turn it is alleged that they 
transmit, by agreement, to the buyers all moneys which 
they are able to secure from the sellers in the form of 
brokerage, etc. A representative number of buyers and 
sellers are also included, charged with a violation of 
Section 2(c) although the buyers might also have been 
charged with a violation of Section 2(f). 

“The answer in the Biddle case admits that brokerage 
is paid by the sellers to Biddle and not retained by it 
but paid or transmitted to the buyers. Biddle contends 
that the buyers render a service to Biddle for which they 
are thus compensated. 

“Issues here are first, whether or not Biddle or Oliver 
are intermediaries acting in fact for, or in behalf, or are 
subject to the direct or indirect control, of the buyer. 
Secondly, whether any service is rendered in connection 
with the sale or purchase of goods, wares or merchan- 
dise by the buyers, or such intermediaries while acting 
as aforesaid, to the sellers. 

“In the Great Atlantic and Pacific Tea Company case, 
the Commission charges that the Great Atlantic and 
Pacific Tea Company is violating Section 2(c) by re- 
ceiving and accepting from sellers allowances or dis- 
counts in lieu of brokerage while the Great Atlantic and 
Pacific Tea Company alleges that it has accepted non- 
discriminatory discounts available to all purchasers on 
proportionately equal terms and that such is not in lieu 
of brokerage. A typical instance of the transaction com- 
plained of might be that where heretofore a seller allowed 
a 4 per cent brokerage on an article priced at $1.00 and 
paid the brokerage to the Great Atlantic and Pacific Tea 
Company so that they obtained the goods at 96 cents, 
today no brokerage is mentioned, but where the seller 
customarily allows a brokerage of 4 per cent the Great 
Atlantic and Pacific Tea Company frequently buys on a 
net basis of 96 cents. 

“In the Procon case, it was alleged that the brokerage 
was paid to the Procon Company and subsequently paid 
out as patronage dividends to its stockholding and so- 
called cooperative members less costs of operating Procon 
and a nominal 6 per cent dividend on outstanding stock. 

“The testimony in the Biddle case has been completed : 
negotiations looking toward a stipulation that the facts 
in the Oliver complaint are the same as in the Biddle 
complaint is in process of execution. It appears at the 
present time that the Great Atlantic and Pacific Tea 
Company defense may take several months to be put into 
the record. Negotiations regarding the Procon matter 
are rapidly proceeding and it may not be necessary to 
make a record in this case. 

“Section 2(d) makes it unlawful to pay anything of 
value to or for the benefit of a customer as compensation 
for services rendered by that customer in connection with 
the handling or sale of goods unless made available on 
proportionally equal terms to competing customers. 
Under this section probably come so-called point of sale 
advertising or promotional allowances. This section 
deals with payments to the customer for services ren- 
dered by the customer in connection with the resale of 
goods while the next section refers to furnishing services 
to the customer in connection with the resale of goods. 
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HOFFMAN 
SPECIALTIES 


The most com- 


plete line of heat- 


ing specialties 


for every type 


of steam system 


VENTING VALVES 
TRAPS 
SUPPLY VALVES 
PUMPS 


See your wholesaler or write to: 


HOFFMAN SPECIALTY CO., Inc. 


WATERBURY, CONN 











MASTER 
PLUMBERS! 


For Preferred Accommodations 


Make Reservations NOW 


For Your Atlantic City Conven- 
»  tion—May 24th to 28th 





—_ 





| aie Convention will be doubly enjoyable if you 
make your headquarters at Colton Manor. 
Finest accommodations, delicious meals; invigorat- 
ing sea water baths—fascinating ‘Ship's Deck’ 
overlooking ocean. Every convenience. 


Special Convention Rates 


Set., May 22nd through Fri., May 28th— 
Double room, including all meals. $30.00 
or 
May 24th to May 28th— $20.00 
Double room, including all meals. per person 











ONE OF ATLANTIC CITY'S FINEST HOTELS 
PENNSYLVANIA AVE. PAUL AUCHTER, Moar. 
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AKE extra baths easily possible in 
homes of every size; create sales 
of additional equipment. Guaranteed 
leak proof construction. Patented Foot- 
Grip, No-Slip floor of vitreous porcelain. 
Sold only through recognized plumb- 
ing channels. Write for details, without 
obligation. 


HENRY WEIS MFG. COMPANY, INC. 
504 OAK STREET, ELKHART, INDIANA 








4” thicknesses— 
Sizes 2” and up. Lengths to 
12 feet. Practically indestruc- 
tible, with low heat transfer 
factor. Cannot rot, 

swell, warp or leak. Unaf- 
fected by worms, ants and 
termites. Tenon and socket 
Joints. Tin lined for steam 
pressures over five pounds. 


Redwood is the greatest heat resisting Ship from stock. 
wood known Write for details of this and 


Wyckoff Steam Pipe Casings are Other Wyckoff Piping for 
products of 82 years’ expe in- water supply lines, chemical 


y rience 
ngly in favor with Architects, lines, sewage lines, mines, 
Engineers and Contractors. fume stacks, etc. 


A. WYCKOFF & SON CO., Home St., Elmira, N. Y. 


ecementnoeeanditeemstitnr ancient titenanentinnac ution annie teatee tne titasttiecsesetienitttanscactliec atten 


es 


McC DONNELL 


@ BOILER WATER FEEDERS 
@ LOW WATER CUT-OFFS 
@ COMBINED FEEDERS AND CUT-OFFS 









For every type and size of 
hand fired or automatically 
fired steam boiler. Proved 
dependable by more than 
50,000 installations. 
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“Three distributors of cosmetics are charged with vio- 
lating Section 2(d) by paying to clerks in certain cus- 


' tomers’ stores a bonus sometimes called ‘push money’ 
and also with granting advertising allowances but not 











doing so with all competing customers. 

“Section 2(e) provides that when goods are bought 
for resale services or facilities connected with the process. 
ing, handling, sale or offering for sale of a commodity 
so purchased must be accorded to all purchasers on pro- 
portionally equal terms. In the cases of the cosmetic 
companies Bourjois, Charles of the Ritz, Coty, Elm 
Primrose House and Richard Hudnut, the charge is made 
that the companies furnish or pay for the services of 
demonstrators, commonly known as_ salespersons or 
clerks, without according such services to all purchasers 
on proportionally equal terms. The issue herein is 
whether the accordance is on proportionally equal terms. 

“Section 2(f) is invoked by the Commission in one 
case. Montgomery Ward and Company its charged with 
knowingly receiving a prohibited discrimination in price 
from Bird Floor Covering Sales Corporation. The issue 
raised is—lid Montgomery Ward and Company know 
that it received a lower price which injured competition 
and that the price could not be justified by Bird as re- 
flecting no more than savings in cost. Bird contends 
that the differentials do not exceed such savings and, 
of course, if price discrimination does not exist, certainl) 
the recipient may properly receive a different price. 

“Generally speaking, the time worn issues of constt- 
tutionality which have been raised to the provisions of 
the Sherman law, the Interstate Commerce Commission 
Act and the Clayton Act for the past forty years are 
again present in the answers. There is a new element 
in the attempt by Congress to regulate interstate sales 
where the injury may be solely to competition of an 
intrastate character.” 





N. A. M. P.— 


(Continued from Page SP) 
in the charitable sense of the phrase. I see enumerated 
in that certificate of incorporation definite and specifi 
business purposes ; and I believe it will be well for all 
of us to review these business purposes from time to 
time as a measuring stick of progress, and as a guide to 
future conduct. 























WARNOCK 
Triple Wear Wrenches 


The Warnock wrench is easy to adjust. The strap is arranged in such 

a aos 
way that it can be drawn abs lutely tight nm ome movement VOU 
too, that this strap is triple folded at the point of greatest strain 


For chrome, brass and nickel plated pipe 


WARNOCK MBG. CO., Worcester, Mass. 
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“How are we to carry out these purposes for which 
we were organized 55 years ago’? I ask the question 
merely for the purpose of giving you my conception of 
the answer. The answer is that we can only carry out 
those purposes by a consistent policy from year to year 
under a continuity of conception. 

“In Buffalo last year those who were present at the 
annual convention listened to President Frank’s report 
of his stewardship. In that most excellent report, Presi- 
dent Frank emphasized, first of all, the need for definitive 
policies; and, secondly, gave indication of what 
those policies should be. I have tried, during my months 
of service to you, to follow those sut what as- 
surance have we that these policies will be followed in the 
future? Under our system of governing the association, 
the activities of the association are planned and carried 
out by one administration concerned, primarily, with the 
twelve months in which it is in office. Such plans as it 
may make and carry out may be consistent with the 
fundamental objectives and policies of the association, or 
they may not be consistent with those policies. We do 
not know what those policies are likely to be until after 
our annual election, and until an administration has been 
in office. 


some 


policies. 


DETERMINE THE COURSE TO FOLLOW 


“T make this statement not as an indictment of admin- 
istrations of the past or as a criticism of administrations 
to come in the N. A. M. P. I make these statements to 
emphasize the point that we, as a national association 
will not get very far under our present system of admin- 
istration, unless we are very careful in the selection of 
the men who head our association. If we are to elect 
irresponsible, self-centered, ‘or incompetent men, then 
our association will waver down the twisting path of 
expediency. If, on the other hand, we elect responsible, 
unselfish and competent men, then our association will 
follow the straight and narrow path of attainment of its 
objectives. 

“President rank pleaded with the delegates in Buftalo 
to determine the course the national association was to 
follow. The delegates did not chart that course. I, in 
Atlantic City, will reiterate that plea for the charting of 
a course. I hope that your delegation from Missouri will 
insist that a course be charted which will assure our 
national association of continuance and progress along 


FIT your KIT... with HINDLEY'S 
) © E PLUMBERS’ sPECIALTES 


When you fit your kit with 
HINDLEY’S Plumbers’ Spe- 
cialties you're prepared 
for every emergency on 
the job. These specialties 
have a_ reputation for 
being of high quality... 
specialties you can de- 
pend upon and they 
minimize lost time. Order 
YOUR supply of HIND- 
LEY’S Plumbers’ Special- 
ties ... today. 


HINDLEY MFG. CO. 
z VALLEY FALLS, R. I. 
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there KS a rhe patented seam 


construction makes 


and spud 
Reichert 


ditt Solderless Heavy Gauge Sheet 
erence Copper Floats the strongest 

on the market. rhoroughly 
in floats inspected, tested and guaran 


teed leak-proof. Write for 
folders on the entire line of 
floats and rubber tank balls, 














The REICHERT 
Float & Mfg. Co. 
2238 Smead Ave. 
Toledo, Ohio 














paar ries REQUIRED 5 SECONDS==> 


Loosen 3 wing nuts .. lift off upper structure 
. Slip on extra handle . . and you have, for 
use in any position, a heavy duty blow torch 
for thawing and for melting lead from soil] 
pipe. A simple, fast heater 20 Ibs. solder 
melted in 7 minutes, 40 Ibs. in 10 minutes. 
Flame finely controlled, 2 to 10- 
S\ in. length. Operates 4 to 6 hrs. on 
- | gal. gasoline. All parts ac 
cessible. Ask for details. 


Price $8.25. 

Add §$.25 

for extra 
handle. 




































221 WEST WALTON STREET 
CHICAGO, ILLINOIS, U.S.A. 


MOST SILENT 
OPERATING VALVE 


UNIQUE MFG. CO, INC. (C"™R) 








FOR HEATING COMFORT AND, {CUSTOMER SATISFACTION 

come to headquarters! 

Slater Mfg. Co., Wakefield, Mass. 
U.S. Distributor 

Smith & Dale, 457 Stuart St., 

New York Office: 


1440 Broadway, New York City 
Telephone—Penn, 6-0277 


Boston, Mass. 


SLATER Ne. 2-A 
Vacuum Valve 











Vs 





* 


unit of feat Nu 


i 


-Bidet and 
and lid. 


or bathroom. 


he Nu-Bidet is a complete 


lid in one assembly. Replaces ani seal 


No change in appearance of totlet 






KLEENSAN CORPORATION @ 341 Park Avenue @ New York 
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the path originally laid down for it some 55 years ago. 

“The basic purposes of a national convention are to 
listen to the accomplishments of the preceding twelve 
months, confer on current problems, and lay a course 
for the future. If we just sit there and listen to reports 
and go home with a feeling of satisfaction, we have only 
done one-third of our job. We should look at the accom- 
plishments coldly and critically, we should discuss cur- 
rent problems realistically, and should plan the future 
calmly and intelligently; if a national convention is to 
mean much more to us than just a social gathering. 

“In Buffalo, a group 
meeting on _ distribution 
was held for the ostensible 
purpose of planning what 
the national association 
should do in this all-im- 
portant field. The recom- 
mendation of the joint 
meeting on distribution 
was that a national insti- 
tute be founded, composed 
of manufacturers, whole- 
salers, members of our as- 
sociation, and organized 
labor. The proponents of 
this idea were, no doubt, 
actuated by the highest of 
motives ; but the plan they 
suggested proved to be 
impractical. We had meet- 
ings with manufacturers, 
but nothing important 
happened. We could not 
hold meetings with whole- 
salers, because no one can 
find people who can be 
said to truly represent the 
1,500 wholesalers in our 
industry. We’ve held sep- 
arate meetings with or- 
ganized labor ; but it would 
be foolhardy to bring organized labor into a meeting with 
manufacturers and wholesalers when we have not been 
able to reach an understanding, and formulate a joint 
program, with them. 

“So you see that as a result of the recommendation of 
the distribution group meeting, another year has gone 
by, a series of meetings have been held; but we’re just 
about where we were before as far as negotiations are 
concerned. I don’t say this in criticism. I use it merely 
as an illustration of the necessity for fundamental think- 
ing on the problems which confront our national asso- 
ciation. It is always easy to beg a question by merely 
creating another organization and transferring the obli- 
gation of the solution of a problem to the newly-created 
organization. But that is only begging the question, trans- 
ferring responsibility, and not coming to grips with real- 
ity. 
“To turn to a brighter side of the picture for a mo- 
ment, let me illustrate the value of a consistent policy in 
one other field. I refer to apprenticeship, specifically. 
In Buffalo, Chairman Gawne of the apprenticeship com- 
mittee, presented a report on apprenticeship which was 








“You know I’m awfully interested in those water softeners 
because I always have trouble getting these ice cubes out 
when they freeze so hard” 
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complete, analytical, and specific. It contained definite 
recommendations, and during the present administration 
we have followed those recommendations because they 
were clear and specific. We have made progress in ap- 
prenticeship this year, because the mandate from the con- 
vention was clear and unmistakable. We have done the 
things that we were instructed to do. We have devel- 
oped a coordinated and approved apprentice plan. We 
have formulated laws which have the support of the 
Federal Government for the appropriation of money for 
apprenticeship, and for the unification of apprenticeship 
plans; and we are now 
working with the Depart- 
ment of Education in the 
development of a uniform 
system of apprentice in- 
struction, which will be 
placed in the hands of the 
several states with the 
financial support and guid- 
ance of the Federal Gov- 
ernment, to the end that 
the present chaos in ap- 
prentice training will be- 
come an orderly, definite 
procedure. 

“TI mention the achieve- 
ments in the field of ap- 
prenticeship, and the lack 
of achievement in the field 
of distribution, for the 
purpose of contrasting the 
effectiveness of clear and 
specific policies with the 
lack of effectiveness when 
vague and diffident poli- 
cies are formulated. [| 
hope that the example of 
the achievements in the 
field of apprenticeship 
during the present admin- 
istration will impress the 
delegates sufficiently to encourage them to devote their 
attention to the consideration of the other things the 
N. A. M. P. is supposed to do, with the result that clear, 
definite and specific plans will be formulated for the 
guidance of the incoming administration. 

“We have been talking for a number of years about 
direct selling and maladjustment in the distribution sys- 
tem; but we've all been talking about impressions and 
opinions, and not necessarily about facts. In Atlantic 
City you will have the facts on direct selling. They have 
been compiled in an impartial way, and are as close an 
approximation of the truth as it is possible to assemble 





- on such a complicated subject. Now if the delegates just 


look at these facts, talk about them, and only suggest 
the appointment of another committee, then all of the 
effort we have spent, and all of the money we have spent, 
will be in vain. If, on the other hand, they use these 
facts as the basis for the formulation of a definitive, real- 
istic program, then our time and our money will have 
been well spent in the solution of this problem which 
plagues us today. 

“Following the mandate of the fifty-fourth annual con- 
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vention, research has been carried forward, and we shall 
present to the delegates the reports of the year’s work in 
this field. In this case, too, we had a clear mandate from 
the convention, and were able to spend our time and 
money to advantage. This is just another instance of the 
tangible results which inevitably follow clear instructions 
from the membership. 

“Tt is a little too early in the year to talk about the 
finances of the N. A. M. P., and to talk about the numer- 
ical membership. The final figures on these two subjects 
will not be available until the end of June, when the 
present administration leaves office. I will be safe, how- 
ever, in saying that there will be more money in the treas- 
ury when I leave office than when I entered office ; and 
there will be more members when I leave office than 
there were when I took up the presidency. In short, the 
National Assn. of Master Plumbers will have the money 
and will have the man-power to carry out clear, definite, 
businesslike activities. 

“Coming into office on July 1 you will have a man who 
has long served the national association in many posi- 
tions of responsibility. Mr. Kruse, of California, has the 
intelligence and the background to conduct successfully 
the national association. But don’t just elect him and let 
him follow his own devices and exercise his own in- 
genuity. He must have a clear mandate from the conven- 
tion as to what you want him to accomplish and, if given 
that mandate, he can carry out the plan of action pre- 
scribed’ for him. 


WHO WILL FOLLOW MR. KRUSE? 


“But what concerns me at the moment is who will fol- 
low Mr. Kruse. I feel safe in vouching for Mr. Kruse’s 
ability, his fidelity and his sincerity; but what am I to 
say of an unknown individual, as yet an unknown mem- 
ber in our ranks, who will be called upon to carry on 
where Mr. Kruse leaves off? Will he be a man of equal 
calibre? Will he be a man imbued with sincerity, ability 
and honesty; or will he be a man who will fritter away 
the accumulations of the N. A. M. P. and lead us into 
dangerous and untried paths? Will he be that type of 
man, or will he be worthy successor to the presidents of 
the past? I don’t know at the moment, and neither do 
you. I would only ask in the interest of the continuation 
of our association and for the further advancement of our 
association along sound, progressive and safe paths, that 
you give your vote to some man worthy of carrying on 
this great organization of ours. 

“Let me briefly summarize: It isn’t the antiquity of an 
organization ; it isn’t the number of members in its ranks, 
which counts. It is where the organization is headed; 
what it is accomplishing; what it is returning to its mem- 
bers in benefits, that counts in the last analysis. We are 
a business organization, and should be governed by busi- 
ness principles. We must have money, and we must 
have man-power. We must have a plan, and we must 
have the intelligence to carry out that plan. 

“IT shall leave the association with money, and with 
men. It is the job of constituent associations such as 
yours, in consultation with the other state and local 
groups, to formulate the policy for the succeeding years, 
and to denominate the objectives we should try to attain. 
Money and men will avail little if we don’t know we are 
going to use them effectively.” 





DOMESTIC ENGINEERING 








197 














ui’s A PLUS THAT HELPS 
0 LAND THE CONTRACT 


. Plumber 


—says R.8. 
rs ns Split Toilet Seats are 
é e ad 
figuring 07 contracts 
close. A toilet seat * 
the joints a ct 
oO b 
pena betley of confining Um en 4 “ 
Sos Master Plumber: ‘t 
Seats to ¢ 


up yort. 
peration deserves our supt 
coo 





UNLY MASTER 
PLUMBERS CAN SELL 
HIS PLUS FEATURE 


Mr. Reedy! 


@ You, Mr. Plumbing Contractor, get the exclusive benefit of 
the “plus” features of Never-Split Toilet Seats. They are 
distributed only through Plumbing Contractors — who pur- 
chase them only from legitimate wholesalers—who in turn 
sell only to Master Plumbers. 





All over America, plumbing contractors are telling their cus- 
tomers about Never-Split Toilet Seats—as a graphic proof 
that the place to buy superior values in all{plumbing supplies 
is from a Master Plumber! 
For this new kind of toilet seat 
won’t split, warp or come 
apart at the joints—the finish 
won’t crack, chip or peel. This 
extra durability and permanent 
beauty is made possible by 
Never-Split’s patented steel 
screw construction. 


Feature Never - Split Toilet 
Seats — you'll find them a 
splendid door-opener to other 
sales. Your wholesaler has the 
complete line of Never-Split 
Toilet Seats in all popular 
colors—sea pearl or plain fin- 
ish—in a wide range of prices 
that meet all competition. 


NEVER-SPLIT.SEAT CO. Dept. E-10 Evansville, Ind. 
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‘THE NEW YORK 
- ‘THAT MATTERS 


i 
| In the very midst of important New York 
|| and with direct connection to Grand 
| Central, The Biltmore offers the luxurious | 
comfort, distinctive atmosphere, and deft, 


flawless service of a fine, well-ordered home. 











| WORLD-FAMOUS DINING ROOMS | 


THE BILTMORE 


David B. Mulligan, President 
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Madison Ave. at 43rd St., N. Y. 
Adjoming Grand Central 























The Hotel Andrews affords you the opportunity of living 
in the center of business, shopping end amusement circles. 
Guests enoy the pleasing combination of combortable sur- 
roundings. proficient service and savory food for which 


the Hotel Andrews is nationally known 


Complete Garage Facilities 


Theodore F Stelten 
$ : 90 Monoger 
Rates from * a 


ANDREWS 
HOTEL 


FOURTH STREET AT HENNEPIN AVENUE 
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SITUATIONS OPEN 








CREST — THE SPECIALTIES THAT 

are special—Invites your application 
as salesman direct to Master Plumbers. 
Write fully and confidentially, giving 
your complete selling experience. Ad- 
dress CREST MFG. CO., 463 48th Ave. 
Long Island City, New York. 





PLUMBING & HEATING 
SALESMEN 


A northern New Jersey organization requires 
the services of two men between thirty and 
forty who can sell direct to the consumer. 
This is not a canvassing job. State quali- 
fications and details. Address Key 382-D, 
‘“‘Domestic Engineering,” 1900 Prairie Ave- 
nue, Chicago, Illinois. 


MANUFACTURER DESIRES SALES- 

men contacting wholesale plumbing 
and hardware trade to sell Toilet Tank 
Balls and other plumbing specialties as 
a side line on commission. RUBBER 
METAL SPECIALTY CoO., 2840 Park- 
wood Ave.. Toledo, Ohio. 





SITUATIONS WANTED 
SALES EXECUTIVE. 


Since 1932 in promotion, market analysis, 
selling and sales supervision of unit heaters, 
coolers, ventilators, convectors, heat transfer 
surface, specialties and direct fired condi- 
tioners to contractors, architects, owners 
and jobbers. Capable of planning and di- 
recting sales policies. University graduate 
in Business Administration, 29, married. 
Prefer locating in Wisconsin, northern IIli- 
nois, Minnesota or Michigan. Address Key 
383-D, “Domestic Engineering,’’ 1900 Prairie 
Avenue, Chicago, Illinois. 





MENGINEER—PLU MBING—HEATING 
ventilating. 1s years’ experience it 
design, layout, estimating, purchasing 
and field supervision on large and smal! 
structures, for Architects, Consulting 


Iengzineers and Contractors. Desire cor 
nection with a reliable firm. Thirty 
eight vears old. Married. Referencs 
Address Key 376-D, “Domestic Enegi- 
neering,” 1900 Prairie Avenue, Chicago 


Illinois. 


SITUATION WANTED 
Plumbing, Heating Estimator and Superin- 
tendent, “Christian” desires to connect with 
reliable concern. Can design layout work 
and handle men. 25 years’ experience and 
a practical man. This is an opportunity to 
get an asset and not a liability. Wiil go 
anywhere. Employed at present. State sal- 
ary you can offer. Address Key 377-D, 
“Domestic Engineering,” 1900 Prairie Ave- 
nue, Chicago, Illinois. 








MXPERIENCED TRAVELING SALES- 


5% 


man, age 35, Christian, successful 1! 
censed plumbing, heating contractor 
enginee! Wishes to represent whol 
saler, manufacturer. Would eventual 
consider financial interest. Anywhere 
Address Key 387-D, “Domesti ong 


neering.’ 1900 Prairie Avenue, Chicage 
Illinois 


MASTER PLUMBER AND 
STEAMFITTER 


desires position with industrial or municipal 
contractor. Will consider operating plumbing 
and heating department for good reliable con- 
cern. Married—38 years old. Excellent refer- 
ences. Go anywhere. Address Key 371-D, 
“Domestic Engineering,”” 1900 Prairie Avenue, 
Chicago, Illinois. 


ESTIMATOR, ENGINEER, GPNERAL 
superintendent, thoroughly capabie 


man, technical graduate, plumbing 
heating, air-conditioning, desires pe 
sition Firms interested please wi! 


Key 369-D, “Domestic Engineering. 
1900 Prairie Avenue. Chicago, Illinois 
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address count seven words. 
insertion. 


Chicago, Illinois. 





Eights cents per word, including heading and address. 


RATES FOR CLASSIFIED ADVERTISEMENTS 


For keyed 


Minimum advertisement, $2.00 per 
Cash must accompany order. 
advertisements in this section write to Classified Advertising De- 
partment, DOMESTIC ENGINEERING, 1900 Prairie Avenue, 


For rates on bold face 














REPRESENTATIVES WANTED 





REPRESENTATIVES — ALL 

territories open. Plumbing and heat- 
ing supplies, specialties and plumbers’ 
brass goods direct to plumbers. Com- 
mission. Address Key 375-D, ““Domes- 
tic Engineering,” 1900 Prairie Avenue, 
Chicago, Illinois. 


SALES 





TOILET SEAT MANUFACTURE! 


wants sales representatives to cover 
all southern states, commission basis. 
Address Key 378-D, “Domestic Engi- 


neering,” 1900 Prairie Avenue, Chicago, 


Illinois. 





ORGANIZATION 
houses in 


— SALES 
plumbing supply 


WANTED 
covering 


Chicago and Detroit. Give territory 
covered and lines handled. Address 
Key 364-D, “Domestic Engineering,” 


1900 Prairie Avenue, Chicago, Illinois. 





MANUFACTURERS’ REPRESENTA- 

tive familiar with ventilation and 
capable of doing a sales and engineer- 
ing job with established line of Dual- 
Air Power Fans. Address Key 264-D, 
“Domestic Engineering,’ 1900 Prairie 
Avenue, Chicago, Illinois. 





LINES WANTED 





REPRESENTA- 
and Indian’ 
toilet seats, 
goods. <Ad- 
Mengineer- 
Chicago, 


MANUFACTURERS 
tive covering Illinois 
wants competitive line of 
rubber goods and brass 
dress Key 384-D, “Domestic 
ing.’ 1900 Prairie Avenue, 
Lllinois. 


MANUF ACTURERS AGENT 


A man with extensive sales and sales executive 
experience is available at present in Detroit. 
Interested in obtaining connection with a 
manufacturer who desires to introduce his 
product in this territory or who desires to in- 
crease volume of present distribution set up. 
Address Key 386-D, “Domestic Engineering,”’ 
1900 Prairie Avenue, Chicago, Illinois. 


HXNPERIENCED SALES REPRESEN 

tative with thorough knowledge of 
Plumbing and heating industry desires 
lines of reputable manufacturers for 
Minneapolis and st Paul territory. Ad- 
dress ey 381-D, “Domestic Engineer- 
ing, 1900 Prairie Avenue, Chicago, Illi- 
nos 

LINES WANTED 

Young man with fine background interested 
in obtaining lines in Connecticut and New 
York state selling through recognized plumb- 
ing and heating wholesalers on commission. 
Well acquainted with wholesalers, plumbing 
and ating contractors, Oil Burner com- 

nies and architects. Best of references. 
nquiries held confidential. Address Key 

. “Domestic Engineering,” 1900 Prairie 

Avenue, Chicago, Illinois. 
LINES WANTED—MANUFAC 


TU RE RS’ 
representative covering Philadelphia 





and vicinity desires additional lines 
Address Key 363-D, “Domestic En- 
gineering,” i900 Prairie Avenue, Chi- 


Lllinois. 


cago, 











LINES TO HANDLE 





SALESMEN — DEALERS DISTRIB 
utors. Why not sell an oil burne 
With exclusive features’ Patented auto 
matic draft on the Heatseal Oil Burne! 
saves 25% in oil. which is reallv some 
thing to talk about. Write CRYSTAL 
REFRIGERATOR CO., Dept. C, Fre 
mont, Nebr. 
CONVECTOR ACCOUNT AVAILABLE 


to commission awents havine an age 
tive following. Three specialized n 
for successful straight steam, hot water, 


iodels 


and vapor, make every house heating 
job a prospect for additional sales from 
vour present efforts. Write stating 
lines handled and territory covered. Ad 


kengineer 
(*hicagzo 


“Domestic 
Avenue, 


dress Key 36s -]). 
ing, 1900 =Prairie 
Lllinois. 


JOBBERS, DEALERS 
once for the Spe ial met 


DISTRIBU TORS, 
Write at 


chandising offer and low prices on A 
(>, A. Approved Koil-Les Automatic Cas 
and QOjil-fired Water Heaters K oil- Ls 


Heater Co... Geneva, Illinois. 


SELL ROCHESTER CIRCULATORS 
They stay sold without profit eating 
servicing because they stay quiet 
cost less—liberal commission. <Adé lress 
Key 366-D, “Domestic Engineering,’ 
1900 Prairie Avenue, Chicago, Illinois 


FOR SALE 
FOR SALE 


Plumbing and heating business in one of the 
large cities on the Pacific coast in Oregon. 
Doing $100,000.00 business yearly. Old company, 








well established, in business fifteen years. 
Doing large volume of business today. Good 
reasons ad selling. Address Key 362-D, 


“Domestic Engineering,’ 1900 Prairie Avenue, 


Chicago, Illinois. 





FOR SALE AT A SACR [le i(*k, No 
Williams Belt Pipe Cutting and 
Threading machine in good condition 
Address Key 385-D, “Domestic Engein- 
eering,” 1900 P rairie Avenue, Chicag 


Illinois 





MISCELLANEOUS 
7 7 LABELS 





i,3 | 
r FLLS | 
Send for free and prices for plumbers’ 
bin labels, Metal Holders, Cellu Card 


Protectors and Blank Cards. Haddon Bin Label 
Co., Haddon n Heights, N. JI 


PIPE COUPLINGS 


We can turn your old surplus pipe couplings 
into CASH or, if you need pipe couplings we 
can supply you from stock AT A SAVING. 
Write 


Russell F. Kleinman 


5315-87 No. and &t., Philadeiphia, Pa. 








WATER PUMPED WITH RIFE 
RAM 


from spring, creek or artesian well having 2-ft. 
fall or more, flowing 2 gallons per minute or 
more. Positive Air Feed Regulation absolutely 
prevents Air Chamber filling up with water. 
High Base Construction .. . all-important and 
exclusive Rife feature. Rife Rams nationally 
advertised. Guaranteed. Send for Catalog and 
agency proposition. Rife Ram & Pump Works, 


Box 24, Waynesboro, Virginia. 
JOB TICKETS, TIME SHEETS 
Contract Blanks, Estimate Sheets, Letter 


Heads, Social Security Pay Envelopes and 
other printed forms for plumbers our specialty. 
Reasonable prices and prompt attention to in- 
quiries and orders. Write for samples. 


LOUIS FINK & SONS CO. 


Trades Building, N. J. 
ARE YOU QUALIFIED? 
Ask yourself this question: 


Laurel Springs, 


Can I give an Engineered Job to my Cus- 
tomer, or Employer? Don’t be like the firm 
whose Foreman installs scores of jobs, but 
freely acknowledges he knows nothing about 
heat losses, friction, pipe sizings, flow of fluids, 
trouble shooting, etc. Let us help you get 
down to fundamentals. The School Trains you 
in your Own Home, Personal, Clear, Direct, 
by Home Study. This is our 27th year of suc- 
cessful Educational wor Write us today for 
full information of Courses interested in, no 
obligation—Do it Now. 


() Heating and Ventilating Engineering 
|) Steam and Hot Water Heating 

(j Air Conditioning & Refrigeration 

\) Plumbing and Sanitary Engineering 
( ] Estimating and Contracting 


ST. LOUIS TECHNICAL INSTITUTE 
4541 Clayton Ave. St. Louis, Me. 





BOOKS 





AIR CONDITIONING a A 
book Which Rive step bs step 
story of. air conditi { what if 
how worl wha “d 
stall t now S 3 id I i I 
written in three mplet rt ro. 
the pens of the leading authorities in 
the industry and edited by Harold I. 
Alt, heating engineer The first part 
Is on theory the second part on the 
application of the theor ind the third 
part on getting air conditior 
ness, 216 page »4oX8'4, bound in clotl 
price Posty: 5] on 


DOMESTIC ENGINEERING 


Books Sent Parcel Post Pre paid 
1900 PRAIRIE AVENUE CHICAGO 


USE THE CLASSIFIED ADVER- 

TISING SECTION to get what you 
want. If you are looking for compe- 
tent employes; or if you contemplate 
a change in position, have a patent 
for sale; wish to purchase or sell a 
plumbing and heating business; sec- 
ond-hand machinery or tools; form a 
co-partnership, ete., your advertise- 
ment on this page will put you in 
touch with the people you desire to 
reach. The cost of insertion is eight 
cents a word, and may mean many dol- 
lars to you. Address classified adver- 
tisements to The Classified Advertis- 
ing Department, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago, IIL 
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A Pair of Aces FOR PLANT ECONOMY 


























For plant service 
requiring throttling 
Walworth Fig. 
245-P nickel alloy 
For general plant plug type dise and 
service — Walworth 
Fig. 95 Re-New- 
Dise Bronze Clobe 
Valve, 1501b. work- 
ing steam pressure. 


seat renewable, re- 
grinding Bronze 
Globe Valve, 200 
ib. working steam 


pressure. 


“The correct valve for each specific service” has been 
Walworth’s policy for 95 years. Here is a typical example 
of this policy —a pair of valves for ace-high, dependable 
plant service. 

Where throttling is not required, Fig. 95 is ideally adapted 
for general service. Time and trouble in changing discs are 
saved with the lock-on, slip-off disc holder originated by Wal- 
worth. Extra strength in the body bonnet connection is se- 
cured by incorporating the union bonnet throughout the line. 





Where throttling is necessary, Walworth recommends PRE-PROVING 
Fig. 245-P. The Plug Type Seat and Dise of Sigmalloy 222, WALWORTH QUALITY 
a hard nickel copper alloy, withstands terrific punishment The device shown here is the Com- 


and lasts longer. parator which magnifies tool, gauge 
All Walworth Bronze Valves have and valve details, enabling Walworth 


: to check dimensions to ten-thou- 
an aluminum marking plate, as 


sandths of an inch. Walworth thus 
predicts the uniform high quality 
user. Profit by Walworth’s ability to of its products, which field perform- 
recommend the exact valve for each ance finds unsurpassed. 


specific need. 


shown, for the convenience of the 

















VALVES 
FITTINGS 
and TOOLS 


Backed by 
95 Years’ Service 
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INK dollars? Fine... get all your 

share. But don’t be content with just 
those: What lots of people near you 
THIS YEAR have their hearts set on, and 
their check-books ready for, is a COM 
PLETE all-metal kitchen 

And in selling these you are the key 
man... for you sell the first step towards 
these kitchens, the Whitehead cabinet 
sink. 


But it’s money in your pocket to see 
that your customers don’t stop with the 
sink. Whitehead advertising is making 
for you a much bigger demand. And 
here's what you can offer to meet that 
demand: 


Steel wall cabinets, in gleaming 
enamel . . . base cabinets with tops of 


wear-proot Monel, to form a continu- 
ous working surtace with your sink. 
Both come in so many sizes that you 
won't find the kitchen you can’t fit. 


We've made your customers want 
Monel kitchens COMPLETE. We have 
ready the equipment for you to sell 
them. And as one final step to boost 
your sales, we offer you our FREE 
kitchen planning service. 


What's that? Just a group of skilled 
architects, who know their kitchens, 
and who plan each job of yours to its 
own individual layout. Send us the 
dimensions... you'll get back a complete 
kitchen plan, with rock-bottom prices 
tor the equipment. Show Mrs. Cus 
tomer this, and your chance of land. 





See what Whitehead 


iS 
“er offers to help you land the 
<< -~__ big ones as easily as the little ones 


ing the whole contract is on the up- 
and-up. 

Just one point more in your favor: If 
she can’t buy the equipment all at once, 
your plan allows for getting it a piece 
at a time. That way you keep in touch 
with your buyers. 

1937 is complete kitchen year... big: 
dollar year for you. Write for your 
FREE copy of “Whitehead Work-Saving 
Kitchens” and climb aboard the band- 
wagon. Address: 


HOUSEHOLD DIVISION 


WHITEHEAD 


Merat Propuctrs Co. or New York, INC. 
304 Hudson Street New York, N. ¥. 
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